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MOST OF YOUR CUSTOMERS 
HAVE MET THE 


“TALKING CARBON PAPER” Berore 











In publications reaching a total of more than four and a half 
million families, the F. S. Webster Company is again telling 
your customers about the five extra features of Micrometric 
Carbon paper. Webster dealers enjoy these advantages: 1. 
The only carbon papers and typewriter ribbons consistently 
advertised to the public. 2. The patented five extra features 
of Micrometric Carbon paper. 3. Superior quality products 
which guarantee repeat business. 4. The power and experi- 
ence of an organization which has specialized in the manu- 
facture of carbon papers and typewriter ribbons for 48 years. 
5. Full cooperation with dealers, including extra sales helps. 
These are the things which make the Webster dealer fran- 
chise so worthwhile. Use them for your greater profit. 











F. 5. WEBSTER COMPANY cancnioce, mass 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire in- 
dustry of office equipment 
It covers the manufacture 
and distribution of office ma 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable spe- 
cial articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a Clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commer- 
cial stationery dealers and 
many of the largest corpora- 
tions in the United States. 
It also reaches some dealers 
in fifty-four other countries 
who deal in American office 
equipment. 


(No person, firm or corpo- 
ration, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it asks 
its readers in all parts of the 
world to aid it with inquiries 
and suggestions to which it 
will give prompt and earnest 
consideration. 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico-—one 
vear, $2.00; two years, $3.00; 
three years, $4.00. Canada- 
one year, $2.50; two years, 
$4.00; three years, $5.50 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, Post- 
office or Express Money Or- 
ders, or in American Postage 
Stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 
{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth of 
the month will permit de- 
livery of next issue at new 
address. Both old and new 
addresses must be given. 
{CONTRIBUTIONS are in- 
vited upon any topic of in- 
terest to this trade. All ac- 
cepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
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These advertisements present the products of the leading manufacturers in each division of the industry. 








Because of the ground 


for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


customers. They do, however, 
A 
Acco Products, Ine 100 
Ace Fastener Corp 104 
Acme Staple Co 179 
A. D. K. Corp 120 
Adams, Henry T., Mfg. Co 178 
Aigner, George J., Co 164 
Allen Calculators, Ine 129 
Allen & Co 175 
Allen-Wales Add. Mach. Corp...178 
All-Steel-Equip. Co. 79 
Alma Desk Co 116 
Amer. Autmic. Elec. Sales Co...158 
Amer. Number. Machine Co 181 
Amer. Writing Machine Co 70 
Ames Supply Company 119 
Art Steel Co., Ine 177 
Artility Metal Products, Inc 94 
Autmtc. File & Index Co 157 
Autmte. Pencil Sharpener Co 78 
Autopoint Company 125 
B 
Bankers Box Co 76 
Barkley, L.. & Co 159 
Bassick Company 97 
Bates Manufacturing Co } 
Bentson Mfg. Co 162 
Boorum & Pease C« 118 
Boyce, A. E., Co 164 
Bridges, F. W., Lid 180 
Bright Chair Co. 152 
Bristow, Stanley R 180 
Browne-Morse Co 138 
Bushnell, Alvah, Co 166 
c 
Cameron, Cal 136 
Cel-U-Dex Corp 178 
Clarotype Co., The 155 
Cleanereno Chemical Co 179 
Cloyes Gear Works 178 
Codo Mfg. Corp 147 
Collier-Keyworth Co 71 
Columbia Rib. & Carbon Mfg. 
Co 121 
Columbia Steel Equipment Co...109 
Cook, H. C., Co. 170 
Corona Typewriter 65 
Corry-Jamestown Mfg. Corp. 99 
Coxhead, Ralph C., Corp 89 


Crown Ribbon & Carbon Co 136 
D 
Darnell Corp. 168 
Dawn Mfg. Corp., The 131 
Defiance Sales Corp 169 
liek, A. B., Co 63 
Dictaphone Sales Corp 111 
Doppelt, Charles, & Co 139 
Downey, C. L., Co 162 
E 
Eagle-Ottawa Leather Co 102 
Elliott Address. Mach. Co SS 
Elliott-Fisher Back Cover 
Esleeck Mfg. Co 73 
Esterbrook Steel Pen Co 171 
Evansville Desk Co 147 
F 
Faber, A. W., Inc 157 
Fastener Corporation 120 
Faultless Caster Corp 110 


offer their services in resolving any disagreements which 
through the journal. 
Fr. BR. Mig. Co, 18 I 
Fibroin Stencil Corp TSI Leopold Co., The 158 
Finch & MeCullouch 16 Little, A. P., Ine 171 
Fox, George E., & Co 174 Loose Leaf Metals Co 144 
Fulton Specialty Co. 74 Lyon Metal Products, Ine. 174 
G M 
Gaylo Mfg. Co. 156 Manifold Supplies Co. 69 
General Duplicator Corp. 124 Marble, The B. L.,. Chair Co...101 
General Fireproofing Co. 67 Marchant Cale. Machine Co. 141 
Gilson-Bolens Mfg. Co. 151 Markilo Co. 181 
Globe-Wernicke Co. 113 Markwell Mfg. Co. 148 
Graff, Geo. B., Co. 156 = Mashek, Frank, & Co. 171 
Greist Mfg. Co. 130 Meilicke Systems, Inc. 179 
Guide System & Supply Co. 72 Meilink Steel Safe Co 82 
Gummed Tape & Devices Co.....160 Metal Office Furniture Co. 90 
H Meyer & Wenthe 179 
H. A. Ink Eradicator Co 179 Miami Systems Corp. 128 
Hall-Welter Co, 131 Mimeograph, The 63 
Hanson Scale Co. 179 Minnesota Mining & Mfg. Co... 77 
Harding, Milo, Co., Ltd. 169 Mitchell Binder Co. 167 
Harriman-Welts Products Co....178 Mittag & Volger, Inc. 134 
Harter Corporation, The 114 Moore Push-Pin Co. 179 
Heyer Corporation 183 Morse, J. S., Typewriter Co.....179 
Higgins, Chas. M. & Co. 181 Munson Supply Co 170 
High Point Bd. & Chair Co 116 Murphy Chair Co 171 
Hotchkiss Sales Co. 140 Myrtle Desk Co 117 
Hunt, C. Howard, Pen Co 144 N 
. Nagel-Chase Mfx. Co. 143 
ampertal Susk Os. 154 Nat'l Blank Book Co. 137 
Imperial Mfg. Co. 193 Nat'l Brief Case Mf. Co. 143 
Imperial Methods Co. w Nat'l Vuleanized Fibre Co. 151 
Indiana oem Co. 165 Neva-Clog Products, Inc 87 
Ink Specialties Co. 132 New Indiana Chair Co. 16: 
Internat’! Business Mach. Cp..146 Niagara Duplicator Co 106 
Invincible Metal Furniture Co...13 Northwest Type Foundry 148 
J 
Jasper Chair Co. 68 0 
Jasper Desk Co. 142 Oxford Filing Supply Co. 93 
Jasper Office Furniture Co 140 P 
Jasper Seating Co. 166 Pacific Cb. & Ribbon Mfe. Co. 91 
kK Peerless Key-Imperial Mf. 
Kamket Corp 163 Co. 15 
Kilian Mfg. Corp 176 Peerless Steel Equip. Co. 127 
Koh-I-Noor Pencil Co 162 Phillips Process C« 132 
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of its various 





of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
commissions 
practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
pares advertising copy, furnishes list of desirable 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 


THE SERVICE BUREAU! 


In the execution 


this bureau calls upon 


S. A. lines, and in many 


turers. 








result 


from relations established 
Polar Mfx. Co 161 
Pronto File Corp 122, 172, 173 
Pruitt Co. 139 
Q 
Quality Park Envelope C 98 
R 
Reliable Tw. & A. M. Corp. 181 
Remington Rand, In 125 
Rivet-O Mfg. Co 180 
Roberts, Weldon, Rubber Co. su 
Rockwell-Barnes Co 103 
Rotospeed Co., The 159 
Royal Typewriter Co 182 
Ss 
Sanford Mfg. Co. 154 


Sanymetal Products Co., Ine...128 


Seat, Dr., Chemical Co 177 
Schramm, A. A. Co 178 
Shaw-Walker Co. 105 
Sheaffer, W. A., Pen Co 75 
Sheppard, C. E., Co 108 
Sherman-Manson Mfg. Co 92 
Shipman-Ward Mfg. Co 155 
Sibley, Edw. L., Mfg. Co. 150 
Smith, Bradner & Co. 135 


Smith, L. C., & Corona 
Typewriters, Inc. 65 
Speed Key Mfg. Co 181 


Speed-O-Print Corp 81 
Spencerian Pen Co 107 
Standard Furniture Co. 126 
Standard Mailing Mach. Co.....115 
Stationers Loose Leaf Co. 176 
St. Johns Table Co. 163 
Storms, H. M., Co. 150 
Sturgis Posture Chair Co. 131 
Sundstrand Back Cover 
T 
Technygraph, The 178 
Tell City Desk Co. 135 
Toledo Metal Furniture Co 161 
Triner Seale & Mfg. Co. 174 
Troy Sunshade Co 177 
Trussell Mfg. Co. 169 
Tubular Specialty Mfg. Co 169 
U 
Underwood Elliott Fisher 


Co. Back Cover 
Rubber & Asbestos Co...180 
Scientific 
Ribbon 


Union 
Laboratories..152 


Mfg. Co 177 


United 
U. S. Tw. 


Vv 

Vail Manufacturing Co 112 

Varityper sy 

Victor Safe & Equipment Co...149 
Ww 

Wagemaker Co. 160 

Warshaw Mfg. Co 165 


Weber Costello Co 166 


Webster Electric Co. 181 
Webster, F. S., Co 2 
Weeks, Frank A., Mfg. Co. 178 
Weis Mfg. Co. 83, 4, 5, 6 
Wiggins, John B., Co 181 
Wilson Memindex Co 175 
Woodstock Typewriter Co...166, 168 
Y 
Yawman & Erbe Mfg. Co 145 








For the benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 


are represented 


communicate with the 


Adding Machine Parts 

Ames Supply Co 

(loyes Gear Works 

Shipman-Ward Mfg. Co 
Adding Machine Rolls & Paper 

Rockwell-Barnes Co 

Smith, Bradner, & Co 
Adding Machines 

Allen Calculators, Inc 


Allen-Wales Add. Mach. Corp 


Marchant Cale. Machine Co 

Remington Rand, Inc 

Sundstrand Back C 
Adding Machines (Stylus) 

Reliable Typewr. & A. M. Corp 


Adding Machines, Rebuilt & Used 
Morse, J. S., Typewriter Co 
Pruitt Co 
Reliable Typewr 

Adding Typewriters 
Underwood Elliott Fisher 


& M. Corp 


Co. Back C 


Addressing Machines 
Elliott Address. Mach. Co 
Adhesives 
(See Inks, Adhesives, 
Arch and Clip Boards 
Amer. Automatic Electr 
Globe-Wernicke Co 
Rockwell-Barnes Co 
Shaw-Walker Co 
Ash Trays, Office 
Defiance Sales Corp 
Nagel-Chase Mfg. Co 
Autographic Registers 
Miami Systems Corp 
Banker's Note Cases 
Art Steel Co 
General Fireproofing Co 
Globe-Wernicke Co 
Victor Safe & Equipt. Co 
Billing Machines 
Remington Rand, Inc 
Underwood Elliott Fisher 


etc.) 


Sales Co 


Co Back C 


Binders, Catalog and Periodical 
Acco Products, Inc 
Aigner, G. J., Co 
Mitchell Binder Co 
Binders, Permanent Storage 
Bankers Box Co 
Binders, String 
Bankers Box Co 
Blackboards, Framed 
Weber Costello Co 
Blank Books 
Boorum & Pease Co 
Nat'l Blank Book Co 
Rockwell-Barnes Co 
Blotting Paper 
Smith, Bradner & Co 
Blueprint and Plan File Cabinets 
All-Steel-Equip Co 
Art Steel Co 
Browne-Morse Co 
Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co. 
Shaw-Walker Co. 
Yawman and Erbe 
Bond Boxes 
Art Steel Co. 
General Fireproofing Co 
Globe-Wernicke Co 
Book Cases 
All-Steel-Equip Co. 
Alma Desk Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co 
Globe-Wernicke Co 
Shaw-Walker Co 


Mfg. Co 


Weis Mfg. Co 83, 4, 


Yawman and Erbe Mfg. Co 
Book Rings 

Adams, Henry T., Mfg. Co. 
Bookkeeping Machines 

Internat’l] Business 

Underwood Elliott 


Machs. Cp 
Fisher 


Co Back C 


Box Letter Files 
Art Steel Co. 
Globe-Wernicke Co. 
Rockwell-Barnes Co 
Weis Mfg. Co. 83, 4, 


Brief and Zipper Cases 
Doppelt, Charles, & Co 
Mashek, Frank, & Co . 
National Brief Case Mfg. Co 


service 


129 
178 
141 
125 


over 


over 


158 
113 
103 
105 


169 


143 


over 
100 


178 
146 
over 
177 


113 
103 


139 
171 


143 


bureau, 
obligation, 

Bulletin Boards Amer. Autmte. Electr. Sales Co 

Weber Costello Co hei Dawn Mfg. Corp., The 
Calculating Devices Costumers 

Meilicke Systems, Inc 179 Sanymetal Products Co 

Reliable Tw. & A. M. Corp 181 Tell City Desk Co 
Caleulating Machines Crayon 

Allen Calculators, Inc 129 Weber Costello Co. 

Allen-Wales Add. & Mch. Corp 178 Cushions and Pads, Chair 

Coxhead, Ralph C., Corp sy Fox, George, E., & Co. 

Marchant Cale. Machine Co 141 Polar Mfg. Co. 

Sundstrand Back Cover Shipman-Ward Mfg. Co. 
Calculating Machines, Used Cuspidor Mats 

Pruitt, Ine 139 Polar Mfg. Co. 

Reliable Tw. & A. M. Corp Isl Shipman-Ward Mfg. Co. 
Calendars, Perpetual Cuspidors 

Finch & MeceCullouch 167 Art Steel Co. 
Carbon Papers Cutters, Paper 

(See Ribbons and Carbons) Northwest Type Foundry 
Card Cases Dating Stamps 

Schramm, A. A., Co...... 178 Amer. Number. Machine Co 
Card Index Boxes and Trays Fulton Specialty Co. 

All-Steel-Equip Co 79 Meyer & Wenthe 

Art Steel Co 177 Rivet-O-Mfg. Co. 

Bentson Mfg. Co. 162 Desk Bumpers 

Cameron, Cal 136 Fox, George E., & Co 

Columbia Steel Equip. Co 109 Polar Mfg. Co.. , : 

Corry-Jamestown Mfg. Corp 3 Desk Calendar Pads 

Globe-Wernicke Co. 113 Defiance Sales Corp. 

Guide System & Supply Co 72 Finch & McCullouch 

Imperial Methods Co o8 Fox, George E., & Co.. 

Invincible Metal Furn. Co 133 Weeks, Frank A., Mfg. Co 

Metal Office Furn. Co 90 Desk Lamps 

Shaw-Walker Co 105 Greist Mf Cc 

Warshaw Mfg. Co 165 — - 

Weis Mfg. Co 83, 4, 5,6 Desk Pads ; 

Yawman and Erbe Mfg. Co 145 Aigner, G. J., Ce . . 
Weck Canes Amer. Autmate. Electr. Sales Co 

. — Fox, George E., & Co..... 

Art Steel Co 177 Polar Mfg. Co......... 

General Fireproofing Co - 67 Desk Pending-Letters Holders 
Casters, Caster Bearings, Slides Acco Products, Inc 

Bassick Co 97 5 . , 

Darnell Corp 168 Desk Trays 

Faultless Caster Corp 110 Aigner, G. J., Co. 

Kilian Mfg. Corp 176 Art Steel Co., Ine. - 
Celluloid Envelopes Autmte. File & Index Co. 

Markilo Co 1x] Corry-Jamestown Mfg. Corp. 
Chale teens Fox, George E., & Co. 

Bassick Co er General Fireproofing Co. 

ogres bh ~ an Globe-Wernicke Co. 

Collier-Keyworth Co. 71 Imperial Methods Co 

Gilson-Bolens Mfg. Co 151 Shaw-Walker Co. ? 
Chair Mats Weis Mfg. Co. 

Amer. Autmte. Electr. Sales Co.....158 Yawman and Erbe Mfg. Co. 

Fox, George E., & Co. . 174 Desk Work Distributors 

Globe-Wernicke Co. ~..... 113 eT CU eee 

vheeden 161 Bristow, Stanley RB... 

Shipman-Ward Mfg. Co. 155 Fer, George E., & Co. 
Chairs Globe-Wernicke Co. 

Artility Metal Products, Inc 94 Lyon Metal Products, Ine. 

Cameron, Cal. .................... — 136 Polar Mfg. Co........ , 

Gaylo Mfg. Co 156 Victor Safe & Eauipt. Co. 

General Fireproofing Co........ 67 Weis Mfg. Co........... 83, 4, 5 

Harter Corp. . 114 

High Point Bd. & Chair Co ag ee 

yaad pre r a Autmte. File & Index Co. 

Lyon Metal Products, Ine..... 174 meet — — Z 

Marble, B. L., Chair Co. , Cameren, Cal. ‘ 

aanehe Chair Co - 171 Columbia Seeet Equip. Co. 

New Indiana Chair Co............... 165 oa Jamestown Mfg. Corp. 

Sturgis Posture Chair Co. 131 Evansville Desk Ca... 

Toledo Metal Furn. Co 161 Qunanit Fireproofing Co. 

Troy Sunshade Co., The 177 Globe-Wernicke (Co. 
Chairs, Folding Imperial Desk Co. 

Gaylo Mfg. Co 156 Indiana Desk Co. j 

Lyon Metal Products, Inc 174 Invincible Metal Furn. Co. 
Chairs (Posture) Jasper Desk Co. 

Artility Metal Products, Ine 94 Jasper Office Furn. Co. 

Amer. Autmate. Electr. Sales Co.....158 Leopold Co., The : 

Gaylo Mfg. Co 156 Metal Office Furn. Co.... 

General Fireproofing Co 67 Myrtle Desk Co.......... 

Harter Corp 114 Shaw-Walker Co. : 

High Point Bd. & Chair Co 116 Standard Furniture Co......... 

Jasper Chair Co. a 68 Tell City Desk Co. 

Jasper Seating Co 166 Troy Sunshade Co., The 

Marble, B. L., Chair Co 101 Victor Safe & a | Co. 

Murphy Chair Co. .... 171 \ id 

Sturgis Posture Chair Co 131 Weis Mfg. Co. 83, 4 

Toledo Metal Furniture Co. 161 Yawman and Erbe Mfg. Co. 
Check Protectors and Writers Dictation Machines 

Hall-Welter Co. .. 131 Dictaphone Sales Corp. 
Gheck Protectors & Writers, Used Duplicating Machines 

Pruitt, Ine 139 Dick, A. B., Co. 

Reliable Tw. & A. M. Corp 181 Elliott Address Mach. Co. 
Checks, Stamped Metal General Duplicator Corp. 

Meyer & Wenthe..... = 179 Heyer Corporation, The 
Coin Bags, Trays and Wrappers Mimeograph, The 

Art Steel Co........... — Niagara Duplicator Co.. 

Downey, C. L., Co. et Rivet-O-Mfg. Co. ....... 

. Rotospeed Co., The ee 

Collection Systems Shipman-Ward Mfg. Co............... 

Boyce, A. E., Co —— 164 Smith, L. C., & Corona Type... 
Copyholders Speed-O- Print Corp. . 

Acco Products, Inc 100 Standard Mailing Machines Co. 


83, 4, 5, 


Should subscribers be interested in any article of office equipment not listed here, 
through which the information will be promptly and cheerfully furnished by letter, without 


166 


174 
161 
155 


161 


155 


v7 


181 


179 
180 


169 
167 
174 
178 


they are cordially invited to 


Duplicating Machines, Used 
Pruitt Co. 8 


Duplicating Machine Supplies 





Columbia Rib. & Carb. Co 121 
Dick, A. B., & Co 63 
Fibroin Stencil Corp. isl 
General Duplicator Corp. ........ 124 
Harding, Milo, Co., Ltd. 169 
Heyer Corp., The 183 
Ink Specialties Co. . 132 
Manifold Supplies Co. 6u 
Mimeograph, The 63 
Mittag & Volger, Ine.. 134 
Niagara Duplicator Co.......... low 
Rotospeed Co., The 150 
Shipman-Ward Mfg. Co. 155 
Smith, L. C., & Corona Type 65 
Speed-O-Print Corp. x! 
Standard Mailing Machines Co. 115 
Technygraph, The 178 
Victor Safe & Equipt. Co. 149 
Engraving, Copper Plate 
Wiggins, The John B., Co. 181 
Envelope Sealers 
Standard Mail Machine Co. 115 
Envelopes 
Bushnell, Alvah, Co. , 166 
Globe-Wernicke Co. 113 
Quality Park Envelope Co. 98 
Envelopes, Celluloid 
Markilo Co. .... , 181 
Eradicators, Ink 
H. A. Ink Eradicator Co. 179 
Heyer Corp., The ’ 183 
Sanford Mfg. Co. 154 
Erasers, Blackboard 
Weber Costello Co.. 166 
Erasers, Rubber 
Autmate. Pencil Sharpener Co 78 
Faber, A. W., Ine......... = 57 
Koh-I-Noor Pencil Co. 162 
Roberts, Weldon Rubber Co sO 
Eyelets & Eyelet Fasteners 
Bates Mfg. Co. mo 95 
Markwell Mfg. Co. 148 
Rivet-O-Mfg. Co. 180 
Sibley, Edw. L., Mfg. Co. 10 
Fan Fold Forms 
Miami Systems Corp...... 128 
File Boxes, Collapsible Corrugated 
Bankers Box Co. 76 
Barkley, C. L. & Co. 159 
Globe-Wernicke Co. .. 113 
Guide System Supply | Co. — 72 
Oxford Filing wend Co.. : 93 
Pronto File Corp....... 122, 172, 173 
Weis Mfg. Co........ ‘ 83, 4, 5, 6 
File Boxes, Metal 
Art Steel Co. . 177 
Corry-Jamestown Mfg. Corp 99 
Pronto File Corp..............122, 172, 173 
Rockwell-Barnes Co. ........ 103 
Victor Safe & Equipt. Co... 149 
Filing Cab. Ball & Roller Bearings 
Kilian Mfg. Corp. 176 
Filing Cabinets, Insulated 
Shaw-Walker Co. ................. 105 
Victor Safe & Equipt. Co. 149 
Filing Cabinets, Metal 
All-Steel-Equip Co. . 4 79 
Art Steel Co. . : 177 
Autmte. File Index Co. 57 
Bentson MIG. CO. .......ccccccencornmee 162 
Browne-Morse Co. —— 138 
Cameron, Cal. . 136 
Columbia Stecl Equip Co. 109 
Corry-Jamestown Mfg. Corp. 99 
General Fireproofing Co... 67 
Globe-Wernicke Co. . 113 
Invincible Metal Furn. Co. 133 
Metal Office Furn. Co. 90 
Peerlese Steel Equip. Co. 2a 
Pronto File Corp. .-....132, 172, 173 
Remington Rand, Ine. 125 
Shaw-Walker Co. . 105 
Victor Safe & Equipt. “Co. 149 
Yawman and Erbe Mfg. Co. 145 
Filing Cabinets, Wood 
Globe-Wernicke Co. . 113 
Imperial Methods Co. . 6 
Wagemaker Co. . : 160 
Weis Mfg. Co.... 83, 4, 5, 6 
Yawman and Erbe Mfg. Co. 145 
Filing Supplies 
Acco Products, Ine. ..... 100 
Aigner, G. J., Co. = — 
Barkley, C. L., & Co........ savers 5D 
Browne-Morse Co. ........... wena 
Bushnell, Alvah, Co......... 166 
Cameron, Cal. ... _ 136 


THE CLASSIFICATIONS 
(Continued on page 6) 


THE CLASSIFICATIONS 
(Continued from page 5) 


Corry-Jamestown Mfc. Corp 
General Fireproofing Co 
Globe-Wernicke Co 
Guide System & Supply 
Imperial Methods Co 
Metal Office Furniture Co 
Oxford Filing Supply © 
Pronto File Corp 122 72 
Quality Park Envelope ‘ 
Rockwell- Barnes Ce 
Shaw-Walker Co 
Victor Safe & Equipt. 
Warshaw Mfg. Co 
Weis Mfg. Co S 
Yawman and Erbe Mfg. Co 
Folders (See Filing Supplic 
Fountain Pens 
Autopoint Company 
Esterbrook Steel Pen ‘* 
Sheaffer, W. A., Pen C 
Globes, Geographical 
Weber Costello ¢ 
Gummed Cellulose Tape 
Minnesota Mining & Mf«. ‘ 
Gummed Cloth Rings 
Graff, Geo. B., ©o 
Warshaw Mfg. Co 
Gummed Cloth Tapes 


Gummed Tape & Devices 


Gummed Sealing Tapes, Kraft, Colored 


Gummed Tape & Devices Co 
Gummed Tape Sealers : 
Gummed Tape & Devices Co 


Minnesota Mining & Mf«. Co 


index Card Signals 
Cook, H. C., Co 
Graff, Geo. B Co 
Victor Safe & Equipt. Co 
index Tabs 
Aigner, G. J., © 
Barkley, C. L & ( 
Cel-U-Dex Corp 
Globe-Wernicke Co 
Guide System & Supply Co 
Markile Co 
Shaw-Walker Co 
Victor Safe & Equipt. Co 
inks, Adhesives, Ete. 
Harriman-Welts Prod. Co 
Higgins, Chas. M., & Co 
Ink Specialties Co 
Rivet-O-Mfg. Co. 
Sanford Mfg. Co 
Sheaffer. W. A., Pen Mfg. Co 
Union Rubber & Asbestos Co 


Inkstands 
Defiance Sales Corp 
Weeks, Frank A., Mfg. Co 
intercommunicating Systems 
United Scientific Laboratories 
Webster Electric Co 
Leads for Mechanical Pencils 
Autopoint Company 
Faber, A. W., Inc 
Sheaffer. W. A., Pen Co 
Leather Goods 
Doppelt, Charles, & Co 
Mashek, Frank, & Co 
National Brief Case Mfg. Co 
Leather Upholstered Furniture 
Bright Chair Co 
Jasper Chair Co 
New Indiana Chair Co 


Leathers, Upholstering 
Bagle-Ottawa Leather Co 


Letter Trays (See Desk Trays 


Letterheads 
Wiggins, The John B., Co. 


Library Equipment 
All-Steel-Equip Co 
Art Steel Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co 
Shaw-Walker Co 


Lockers and Storage Cabinets 
All-Steel-Equip Co 
Art Steel Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co 
Invincible Metal Furn. Co 
Lyon Metal Products, In« 
Metal Office Furniture ‘ 
Shaw-Walker Co 
Yawman and Erbe Mfg. Co 
Loose Leaf Books & Systems 
Adams, Henry T.. Mfe. C« 
Aigner, G. J., Co 
Boorum & Pease Co 
Fr. B. Mfg. Co 
Kamket Corp 
Nat'l Blank Book Co 
Sheppard, The C. E., Co 
Stationers Loose Leaf Co 
Trussell Mfg. Co 


Leese Leaf Envelopes, Celluloid 
Markilo Co. 


Loose Leaf Metals and Devices 
Adams, Henry T Mfg. ¢ 
Loose Leaf Metals Co 
Stationers Loose Leaf (¢ 

Mail Distributors 
Bristow, Stanley R 

Globe-Wernicke Co 


Victor Safe & Equipt ¢ 
Map Tacks 
Ciraff, Ge eB a 


Moore Push-Pin (+ 
Maps, Globes, Ete 


Weber Costello (Cs 
Matehed Office Suites 
Cieneral Fireproofing ¢ 
Globe-Wernicke C« 
Leopold Co., The 
Standard Furniture Co 
Troy Sunshade Co The 


Memorandum Books 
Roorum & Pease Co 
Kamket Corp 
National Blank Book Co 
Rockwell-Barnes Co 
Trussel Mfg. Co 

Memorandum Devices 
Bates Manufacturing Co 
tristow, Stanley R 
Wilson Memindex (« 

Mending Tape 
Gummed Tape & Devices (« 


Minnesota Mining & Mfg. Co 


Warshaw Mfg (« 
Moisteners 

Rivet-O-Mfg. 
Numbering Machines 

Amer. Numbering Mach. Co 
Rates Manufacturing Co 
Office Partitions and Railings 
Globe-Wernicke Co 
Pads, Figuring 

toorum & Pease ( 

Nat'l Blank Book (« 
Rockwell-Barnes (<« 
Paper 

Esleeck Mfg. (x 
Rockwell-Barnes Co 

Smith, Bradner, & Co 
Paper Clamps 

Acco Products, In 

Autmte. Pencil Sharpener (« 
Esterbrook Steel Pen Mfg. Cx 
Hunt, ¢ Howard, Pen Co 
Paper Clips 

Acco Products Im 

Cook iH Cc Co 

Deflance Sales Corp 
Fulton Specialty Co 

Graff, George B.. Co 

Vail Manufacturing Co 
Paper Fastening Machines 


Ace Fastener Corp 


Acme Staple Ce 

A-D-K Corp 

Amer. Autmts lectr. Sales 
\utmte. Peneil Sharpener Co 
tates Manufacturing Co. 
Cameron, Cal 


Fastener Corp 

Hlotchkiss Sales Co 
Markwell Mfg. Co 
Neva-Clog Products, Inc 
Sibley. I L Miz. Co 
Victor Safe & Equipt. 


Paste (See Inks Adhesives. Ete 


Pencil Sharpeners 


A\utmte. Pencil Sharpener (<« 
Graff, George B., Co 

Hur ( Howard, Pen Co 
Koh-I-Noor Pencil Co 


Pencils, Wood Cased Lead 
Faber, A. W., Ine 
Koh-I-Noor Peneil (<« 

Pencils, Mechanical 
Autopoint Company 
Esterbrook Steel Pen (« 
Sheaffer, W \ Pen 

Pens 
Esterbrook Steel Pen Co 
Hur C. Howard, Pen Co 
Spencerian Pen Co 

Photo Albums 
Kamket Corp 

Pieture Hooks 
Moore Push-Pin Co 

Pins and Pin Containers 
Vail Manufacturis ‘ 

Platens, Typewriter 
American Writing Mach. Co 
Ames Supply Co 
Shipman-Ward Mfg. Co 

Postal Seales 
Hanson Secale Co 
Shipman-Ward Mfg Co 
Triner Scale & Mfg. Co 


Publishers 
Bridges, F. W., Lid 


Punches 
Acco Products, Inc 
Bates Manufacturing Co 
Defiance Sales Corp 


Globe-Wernicke Co 

Mitchell Binder Co 

Nat'l Blank Book (« 
Push Pins 

Moore Push-Pin ¢ 
Ribbons and Carbons 

Allen & €% 

Ames Supply Ce 

odo Mfg. Corp 

Columbia R. & ¢ Ver ‘ 

Crown Ribbon & Carbon ¢ 

Imperial Mfe cs 

Little A. P.. te 

Manifold Supplies (:« 

Mittag & Volger, In 


Pacific Carbon & Ribbon Co 


Phillips Process (< 
Remington Rand Ine 
Royal Typewriter Co Ine 
Shipman-Ward Mfg. Co 


Smith, L. C.. & Corona Tyws 


Spencerian Pen Co 
Storms. H. M Co 
Underwood Elliott Fisher 


Co Back 
1 S. Typewriter Ribbor Mig 


Webster, F. S., Co 
Rubber Bands 
Faber, A. W.. Ine 
Roberts, Weldon, Rubber Co 
Shipman-Ward Mfc. Coa 
Rubber Stamps 
Meyer & Wenthe 
Rubber Type Outfits 
Fulton Specialty Co 
Safes 
General Fireproofing (« 
Globe-Wernicke Co 
Meilink Steel Safe (<« 
Remington Rand. Ine 
Shaw-Walker Co 
Vietor Safe & Equipt. Co 
Yawman and Erhe Mfg. Co 
Serapbooks 
Globe-Wernicke Co 
Kamket Corp 


Secretary Desks 


General Fireproofing (« 
Globe-Wernicke (*« 
Shelving 


All-Steel-Equip (¢ 

Art Steel Co 

Browne-Morse Co 

Corry-Jamestown Mfe Corp 

General Fireproofing (x 

Globe-Wernicke Co 

Lyon Metal Products, Inc 
Smoking Stands, Office 

Nagel-Chase Mf a 
Stamp Affixers 

Standard Mail. Machines Co 


Stamp Pads 
tates Manufacturing (« 
Fulton Specialty Ce 
Meyer & Wenthe 
Rivet-O-Mfe. Co 
Rockwell-Barnes Co 
Victor Safe & Equipt. Ce¢ 


Stands for Office Machines 
All-Steel-Equip Co 
Art Steel Co 
Corry-Jamestown Mfg. Corp 
General Fireproofing (: 
Globe-Wernicke Co 
Harter Corp 
Pruitt Co 
Sherman-Manson Mfg. Co 
Shipman-Ward Mfg. Co 
Sturgis Posture Chair (« 
Toledo Metal Furniture Co 
Tubular Specialty Mfg. Co 


Staple Extractors 


Ace Fastener Corp 
Markwell Mfg. (¢ 


Staples and Stapling Machines 


Ace Fastener Corp 
Acme Staple Co 

A-D-K Corp 

Cameron, Cal 

Fastener Corp 

Hotchkiss Sales Co 
Markwell Mfg. Co 
Neva-Clog Products, Inc 
Vail Manufacturing Co 


Stationery, Engraved, Lithogr 


Wiggins, John B., Ce 


Stationery, Wholesale 


Weeks, Frank A Mfg. Ce 


Stenographers’ Note Books 


Kamket Corp 
Nat'l Blank Book Co 
Rockwell-Barnes Co. 


Storage and Transfer Cases 


All-Steel-Equip (C« 

Art Steel Co 

Bankers Box Co 

Barkley. ¢ L & Co 
Bentson Mfg. Co 
Browne-Morse (Co 

Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp 


113 
l¢ 


137 


113 


125 
105 
149 
145 


74 
179 
180 
103 
149 





104 


120 
13e 

120 
140 
148 


112 





OFFICE APPLIANCES 


General Fireproofing Co 67 
Globe-Wernicke Co 113 
Guide System & Supply Co 72 
Imperial Methods Ce oR 


Invincible Metal Furn. Co 
Metal Office Furniture 
Oxford Filing Supply Co 
Peerless Steel Equip. Co 
Pronto File Corp 122, 172 
Rockwell-Barnes Co 
Shaw-Walker Co 





Weis Mfg. Co 83. 4, 5, & 
Yawman and Erbe Mfg. (* 145 
Strong Boxes, Fire Proteeted 
Meilink Steel Safe Co 82 
Swinging Typewriter Stands 
Globe-Wernicke Co 113 
Weis Mfg. Co x 15, 6 
Tables 
Art Steel Co 177 
Browne-Morse Co 138 
Corry-Jamestown Mfg. Corp 99 
General Fireproofing Co 67 
Globe-Wernicke Co 112 
Lyon Metal Products, Inc 174 
Shaw-Walker Co 105 
St. Johns Table Co 163 
Victor Sufe & Equipt. Co 149 
Tabulating and Statistic. Machines 
Internat’! Business Machs. (Cp 146 
Remington Rand, Ine 25 
Telephone Accessories 
Bates Manufacturing (Co OF 
Sanford Mfg. Co 154 
Victor Safe & Equipt. ¢ 149 
Telephone Stands 
Art Steel Co 177 
General Fireproofing ( 67 
Globe-Wernicke Co 113 
Shaw-Walker Co 105 
Yawman and Erbe Mfg. (« 145 
Thumb Tacks 
Graff, George B Co 156 
Moore Push-Pin Co 179 
Vail Manufacturing Co 112 
Time Clocks & Recorders 
Internat’! Business Machs. (p 14 
Type, Typewriter 
American Writing Mach. Co ra) 
Ames Supply Co 119 
Shipman-Ward Mf. Co 155 
Typewriter Cleaning Material 
American Writing Mach. Co 70 
Clarotype Co 1s 
Cleanereno Chemical (« 179 
Mittag & Volger, In 131 
Rivet-O-Mfg¢. Co 180 
Sanford Mfg. Co 154 
Dr. Seat Chemical Co 177 
Shipman-Ward Mfg. Co 155 
Webster, F. 8S Co 2 
Typewriter Cushion Keys 
Munson Supply Co 170 
Peerless Key-Imperial Mfg Co 153 
Shipman-Ward Mfg Co 155 
Speed Key Mfg. Co 18 
Typewriter Cushion Knobs and Bases 
American Writing Mach. Co 70 
Ames Supply Co 119 
Fox, George E., & Co 174 
Peerless Key-Imperial Mfg. Co 153 
Shipman-Ward Mfg. Co 155 
Typewriter Parts and Tools 
American Writing Mach. Co 70 
Ames Supply Co 119 
Shipman-Ward Mfg. 155 
Typewriters, Mfrs. of 
Corona Typewriter 65 
Coxhead, Ralph C., Corp 89 
International Bus. Machs. Cp 146 
Remington Rand, Ine 125 
Royal Typewriter Co 182 
Smith, L. C., & Corona Tws 65 
Underwood Elliott Fisher 
Co Back Cover 
Varityper 89 
Woodstock Typewriter Co. 166, 168 
Typewriters, Rebuilt and Used 
American Writing Mach. Co 70 
Morse, J. 8., Typewriter Co 179 
Pruitt Co 134 
Reliable Tw. & A. M. Corp 181 
Shipman-Ward Mfg. Co 195 
Visible Systems Equipment 
Aigner, G. J., Co 164 
Autmate. File & Index Co 157 
Boorum & Pease Co 118 
Globe-Wernicke Co 113 
Shaw-Walker Co 105 
Sheppard, C. E., Co 108 
Victor Safe & Equipt. Co 149 
Yawman and Erbe Mfg. Co 145 
Waste Baskets 
Art Steel Co 1i7 
Cameron, Cal 136 
Corry-Jamestown Mfg. Corp yy 
Fox, George B., Co 174 
General Fireproofing Co 6T 
Globe-Wernicke Co 113 
Metal Office Furniture Co gu 
Nat'l Vulcanized Fibre Co 151 
Shaw-Walker Co 105 





NOVEMBER, 1937 


| WANTS AND TOR SALE 








The rate for classified advertisements is eight cents a word, minimum charge, $1.60. 


_ SITUATIONS WANTED 





SALBSMAN ‘calling « on stationers, department stores ‘and novelty stores 
in New England prefers to give full time to one manufacturer’s prod- 
ucts instead of handling several as at present. Before going on the 
road was successful buyer and manager of office equipment department 
for a large retail stationery establishment. Well acquainted with New 


England trade. Will consider any office equipment line that offers 
reasonable potential volume. Address L-135, care Office Appliances, 
Chicago. 





SUCCESSFUL SALESMAN, married, age 39, seeks to enter office ma- 
chine and equipment field as salesman, branch manager or any depart- 
ment manager. Operated own business successfully for eleven years, 
familiar with all types of office machines, also furniture and supplies. 
A good sales producer with experience selling quality merchandise. 
Address L-125, care Office Appliances, Chicago. 

YOUNG MAN, college graduate, now floor man “for large chain store 
organization, prefers to make connection as salesman for manufacturer 
to make better use of selling ability. Present location Chicago. Will be 
glad to consider any line of merit which offers sufficient sales possibili- 
ties. Address L-134, care Office Appliances, Chicago. 


CARBON PAPER MAN, complete knowledge making ‘enrten paper 
from raw materials to finished sheet. Address L-128, care Office Appli- 
ances, 100 E. 42nd St., New York, N. Y. 


TYPEWRITER MECHANIC now employed desires position in the East 
ten years all makes thirty years old. Address L-129, care Office Ap- 
pliances, 20 North Wacker Drive, Chicago. 

















SALESMEN WANTED 


REPUTABLE EASTERN CORPORATION specializing in Loose Leaf 
Equipment including a full line of Visible Record Books has opening for 
experienced Office Appliance men, selling direct to the consumer. 
Either full or part time basis. Liberal commission. Address Z-174, 
eare Office Appliances, Chicago. 


NEW—RIGHT NOW—NEW! YEAR’S INCOME IN 3 MONTHS. New 
Federal and State Tax Laws create immense demand for simplified Tax 
Record System every businessman must have to protect himself against 
fines and penalties. Millions users must buy again now for January Ist 
use. THEY BUY NOW. Our men selling 5 to 20 daily our copyrighted 
LIBERTY Tax Record which is commended by Tax Authorities every- 
where. Up to $4.10 cash profit per Liberty. Live leads furnished. 
Repeat commissions without call backs. Big season now. Choice terri- 
tories going fast. Commonwealth Publishing Co., 508 So. Dearborn St., 
Chicago, Til. 


SALESMEN WANTED—\to sell filing and mailing supplies direct to 
banks, lawyers, accountants, insurance companies, etc. Exclusive terri- 
tory arrangement. Liberal commission paid. Write today. Send full 
particulars about | yourself. Ames Safety Envelope Co., Boston, Mass. 


LEADING STATIONER in important northern industrial town has 
opening for junior salesman who has had some experience on stencil 
duplicating machines. An opportunity to get established in a business 
with fine reputation and which operates over large area. Send com- 
plete information in first letter to Z-169, care Office Appliances, Chi- 
cago. 


LARGE MANUFACTURER specializing in complete, high grade line of 
modern brief cases, ring binders and portfolios will have several terri- 
tories open after first of year. Would like to hear from high crade 
sales representatives. Address Z- 170, care Office Appliances, Chica-o. 


WANTED experienced Typew riter Salesman in live Southwest town of 
35,000 population and outside territory. State experience and whether 
married or single. Good proposition and can hold open until Jan. Ist. 
Address Z-173, care Office Appliances, Chicago. 


WANTED SALESMEN : Sell Destiny Fortune-telling cards. Every play- 
ing card dealer a prospect. Commission basis. Destiny Card Company, 
15103 Merchandise Mart, Chicago. 
































EXPERIENCED typewriter and adding 1 machine salesman. Preferably 
a young man. Good opportunity. Contact or write, Lincoln Office 
Supply Co., Lincoln, Ill. z 


SALESMAN WANTED to travel eastern ‘Jows. 
experienced man to cover established territory. 








Good opportunity fer 
Give experience in first 




















letter. _Address_ L-127, , care Office Appliances, Chicago. earl 
MECHANICS WANTED 
WANTED. ~ Combination Typewriter and Adding machine man. Must 


be a good Salesman and Repairman and Neat appearing. Salary and 
Commission. Married man preferred. Give details and reference in 
answering. Good opportunity and permanent position to right man. 
Typewriter Repair & Sales, 118 E. Adams Street, Muncie, Indiana. 


MECHANICS WANTED typewriter mechanic, 
mechanic. Pruitt Corporation, 172 N. LaSalle St. 





also adding machine 
. Chicago. 








MECHANIC WANTED—all makes typewriter end adding machine 
mechanic for manufacturers branch in western Rocky Mountain city, 
good salary to start. Write in detail giving experience and references. 
Address Z-164, Care Office Appliances, Chicago. 


STORE MANAGER WAN TED _ 


YOUNG MAN wanted to assist owner in management of well ‘estab- 
lished stationery business located in a progressive city. Must have good 





Ss 











record in selling and sales management, window display and everything 
else important to the successful operation of a stationery enterprise. 
Lines carried include office furniture, duplicators, typewriters, ete. Give 
complete story including experience, 
other pertinent 
Chicago. 


qualifications, age, references and 


information. Address 7-165, care Office Appliances, 


REPRESENTATIVES AVAILABLE 


CHICAGO AGENCY WANTED. A well known group of office appli- 
ance salesmen managed by a former vice president of one of the na- 
tion’s leading office appliance companies wishes to represent manufac- 
turer on commission basis. Have service department, modern show 
room. Can produce results. Address L-126, care Office Appliances, 
Chicago. 








SALESMAN: 34 years old—with twelve years experience in the type- 
writer and office machine business. Has sold direct to the user and 
also wholesale to dealers. Knows dealer and stationery trade in New 
England. Desires connection with manufacturer in any territory. Or 
will act as manufacturers agent for five or six manufacturers in New 
+ Excellent references. Address L-132, care Office Appliances, 
hicago. 


SALESMAN TRAVELING from the Carolinas and Tennessee to the 
Gulf selling safes to stationers and office equipment dealers has time 
and capacity for an additional line. Covers territory regularly and 
travels by car. Will be glad to consider any line of office equipment. 
whether furniture or stationery, which is sold through office supply 
retailers. Address L-131, care Office Appliances, Chicago. 


BUSINESS EXECUTIVE and specialty salesman seeks two or three 
non-competing lines for Chicago territory or will devote entire time to 
one line if business and product warrant. Will sell to the trade or 
direct to conform to policy of manufacturer. Capable producer. Ad- 
dress L-130, care Office Appliances, Chicago. 


OFFICE EQUIPMENT MANUFACTURER in New York district offers 
railroad siding, warehousing and sales facilities to Western or Southern 
manufacturer office desks—chairs or files. Commissions basis. Address 
Box L-136, Office Appliances, 100 E. 42d St., New York, N. Y. 


NEW YORK Desk Lamp Manufacturer would act as exclusive distribu- 
tors for the East, of additional good line. Can store stock. Our sales- 
men cover this territory thoroughly. Address L-124, care Office Appli- 
ances, Chicago. 


MANUFACTURERS AGENTS with warehouse facilities in New York, 
able to finance accounts, wishes line, exclusive distribution in metro- 
politan area. Address Box L-133, care Office Appliances, 100 E. 42d 
St., New York, N. Y. 


rs. REPRESENTATIVES WANTED 


IF YOU SELL DIRECT TO OFFICES, you can sell our high grade 
Typewriter Specialty profitably. Liberal profit on each sale. Protection 
gziven. Quickly becomes a major line. Write for details. giving terri- 
tory you cover. Address Z-166, care Office Appliances, Chicago. 


REPRBSENTATIVES, knowledge of office Duplicating Machines, ex- 
clusive territory of entire state. Complete line of supplies for office 
Duplicating Machines, ete. Standard of quality for over 25 years. Write 
Box Z-167, care Office Appliances, Chicago. 


REPRESENTATIVES WANTED throughout the World for Pruicide. It 
prevents Mold, Repels Insects and Retards Decay from destroying books 
and leather goods. Our proposition opens an entirely new field for men 
and women of character and ability to do costly work at a fraction of 





























previous expenses. High pressure methods unnecessary with profits 
beyond belief. Write Pruden Chemical Company, Box A 1106, Orlando, 
Florida. 








BUSINESS" OPPORTUNITIES 


FOR SALE- A ‘email old ‘established ¥ wholesale office supply business. 
Central part of New York State. Address Z-171, care Office Appliances, 
Chicago. 





ADDING MACHINE PARTS, 


1 ee INE TYPE, ETC. 

NEW PRICE LIST of adding machine parts, ribbons and type now 
ready. Send for yours. The Pioneer Adding Machine Parts Man—I. A. 
Dehn, Jr. 1450 102d Avenue, Oakland, Calif. 


USED ADDING MACHINE and Bookkeeping Machine parts, half price, 
guaranteed quality—Rebuilding by factory trained mechanics at whole- 
sale—Acme Office Appliance Co., Box 55, Raleigh, N. C. 


rus? SALES LETTERS 


LETTERS WILL BUILD SALES: For years I have built letters that 
pull sales. You need them more than ever now. Send me your data 
for new: letters, or unsuccessful letters for reshaping. Particulars on 
eee Address H. M. Goldthwait, 123 Washington Ave., Santa Fe, 
N. Mex. 

















FOUNTAIN PEN REPAIRING 


WELTY’S REPAIR ALL MAKES Fountain Pens, Desk Pens, 
““Vakuum” Pens, Pencils, etc. Repaired at standard prices. Mail all 
makes to ONE place for better service. (Established 1904). We feature 
Gold ~~ Points and Repairing. Welty Pen and Repair Co., 38 S. State 
St. t., Ch cago. 








FOR SALE AND WANTED TO BUY 


ELIOTT-FISHER MACHINES — Burroughs — Moon Hopkins—Adding 
Machines——Addressographs—bought and sold. Chicago Office Appliance 
Co., 533 S. Dearborn, Chicago. 


ELLIOTT-FISHER Machines, Adding Machines, Comptometers, Bur- 
roughs and Monroe Calculators, Typewriters and all office machines 
bought and sold. Teeter-Warsh Co., 849 N. 3d St., Milwaukee, Wis. 


BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remington Account- 
ing Machines, and everything in the office machinery line. State model, 
serial number and we will quote highest cash prices. International 
Office Appliances, Inc., 326 Broadway, New York City. 


WANTS AND FOR SALE—Continued on page 8. 

















FOR SALE AND WANTED TO BU Y—Continued from page 7. 


ELLIOTT-FISHER machines, typewriters, adding machines all office 
equipment, bought and sold W. J. Crowley Company, 434 i 
Bide... Milwaukee, Wis 


Caswe 


Multicraphs, Sealers, 


FREE Money Ma 


Dictaphones, 
Write for 


Chicago 


ADDRESSOGRAPHS, Duplicators, 
Folders, Typewriters, Adding Machines 
5 Bidg.. 


ing Circular. Pruitt, 527 Pruitt 


select machines, prompt 
rights to our Cleartone 
Dictating Machine C« 


models, 
distributor 
American 


DICTAPHONES, EDIPHONES— all 
deliveries, profit-making prices. Sole 
eylinders being wranted to dealers 
1141 Broadway, New York City 


DICTAPHONES, EDIPHONES, SUPPLIES headquarters machines 


























OFFICE APPLIANCES 


visible filing equipment of all 
this field and offer full co- 
N. Y 


POSTINDEX, et« 
sold. We specialize in 
Commercial Card System, 401 Broadway, 


VISIBLE EQUIPMENT! 
KARDEX, ACME, RAND, POSTINDEX Cabinets, Book Units, and 
panel equipment. Bought & Sold—Largest Stock in the World. Uni- 
versal Office Equipment Co. Inc., 434 Broadway, New York 


KARDEX, ACME, 
bought and 
operation to dealers. 


types 


FOR SALE—two Moon Hopkins Bookkeeping machines, 16 inch front 
feed, six registers, 12 inch front feed, four registers. Especially priced 
f.o.b. San Francisco, for quick deal. Frank E. Wilber Co., 595 Market 
St., San Francisco. 

Very 


models. 


DEALERS IN CANADA. Multigraph machines. All 
reasonable Box Z-168, care Office Appliances, Chicago 
inks and type- 


MULTIGRAPH RIBBONS re-manufactured. Duplicator 









tought, sold-Wholesale, Retail—Write us. Chicago Dictating Machine writer ribbons Established over ten years. Write us, save money 
Co., 19 S. Wells St., Chicago Lewis Co., 953 N. 4th St., Milwaukee, Wis. 
Export Statistics by United States Department of C 
EXPORTS IMPORTS FOR CONSUMPTION 
709.23 780.86 
7775 Calculating Calculating 
i770 7772 lype- machines machines not 780.92 
Standard Portable t writer having an having an Calculating 
pewriters, typewriters rebuilt parts electric mo- electric mo- and account- 
new new ) pewriters 7781.6 tor as an es- tor as an @s- ing machines, 
Typewriters sential feature sential feature n.e.s 
Countries No Value No Vane No Value V alu 
Countries No Value No Value No Value No Value 
Austria 32 1,449 1) 7 17 Crermany 162 5.233 21 5,428 
Azores and sweden 8 457 
Madetra Islands ‘ 139 
Belgium i70 11.4600 9 2 820 180 6.684 13 retal 62 5,233 21 6.428 ~ 457 
Czechoslovakia 80 >, 391 226 5,449 283 8,400 19 
Denmark 6 $80 178 
Estonia 25 1,868 27 711 
Finland 5 520 28 2 15 289 
France 128 21,147 151 4.360 321 11,400 ,.473 
Crermany 17 9.814 25 SS6 
Gibraltar . 6 234 
srqeee. 18 : ty 8 27¢ United States Exports of Adding, Calulating, Billing Mahines 
celant 2 ; ; so . 
Irish Free State 2 Is! and Cash Registers August, 1937 
Italy 43 2 206 52 1.902 99 
Latvia 2 40 
Lithuania s43 10 01 EXPORTS 
Malta, Goro & Cyprus 14 416 s 205 
Netherlands 7,048 26 688 0 12.949 1048 7752 7753 
Norway 3.163 45 1,308 ”) 2.181 95 Listing-adding- Typewriter-book- 7756 
Poland and Danzig 1.774 12 42 ) 9 827 285 book \eeping keeping-billme Listing-adding 
pertaaes i 2q br = , +f . 128 . machines machines machines 
umania + 8.218 ; R18 as 
U.3.8.R. (Russia 44 4,832 5 1.044 ; . 
Sweden 112 6,934 6.800 th 1.224 190 Countri No Value No Valve No Value 
Switzerland 107 7,833 s) 1.758 : 1.920 > 221 
United Kingdom 1.555 108.634 2.749 60.932 124 tale 7.991 Austria »« 207 11 $ 1.078 
Yugoslavia 42 2,400) 96 2,299 ; IAS Belgium , 8 05 14 13,973 105 8.531 
(Canada th) 1.914 215 4330 a9 19.470 13.968 Bulgaria ’ i "O45 
en pence - . , 38 = +4 ’ Czechoslovak'a ‘ ,as4 ; 2.346 93 9,631 
os cH a_s - ad se Estonia l 767 
Guatemala i4 570 . 143 Finland I 705 5 1,439 
pocuses 7 io; " ply France. . 2% 17.689 45 26,599 352 35,498 
caragua : . i » - on Greece 5 345 
A mee a . . Hh ° <0 ! 163 241 Hungary ; 2.849 > 644 
alvado ; ce > Os 
Mexico 527 33.277 603 719.35 & 72 2 406 1 4t4 wy worn aaa 2 ( 
Newfoundland and m Italy $5 22,238 "4 8,899 
Labrador . po ee Netherlands ; STS iS 19,558 51 4.749 
Bermuda . 256 ' 2 Norway 872 il 7,4 21 = 1,094 
te my : > Poland and Danzig 900 6 5,298 9 1,671 
amaica ’ *ortug 9 3,526 
rrinidad and Tobago , 629 8 4 Sokal ‘ ‘ 10,489 4 2 O84 — 
Other Brit. W. Indies 1 Gu 1 1 S8.R Russia j i32 
Cuba 8 4,970 l 11 1077 447 Sweden ~ j 4519 17. 424 140 7.568 
Dominican Republic ‘1 2.32% 4 0 ; 20 ao Switzerland 14046 65 9'834 
Netheriana Woindies. © 12 3 282 77 ‘Whited Kingda Te ee 
‘ , ; ; ’ “ugoslav 2 1.071 
Haiti, Republic of ; is! 15 30 eee . sige Ss «4ai7 éi 6 a7 
Argentina 5A7 41.316 695 22.250 233 7.156 1.584 Gosta Rica F 4 ‘712 
Bolivia 10 660 $8 1,159 — 5 243 
Chile 8 oo SO 2.360 nh = 3, O34 379 = Panama.. ; 1 1,041 ‘ 471 
Colombia 121 8.676 237 6.815 10 414 110 Salvador. . 11 803 
Bosegee : 8 610 52 1.545 13 630 : Mexico . ; 2 402 lil 9.478 
Brit sh Guiana 7" ani s ee New?f. and Labrador : 262 
Paraguay ie mR le i te 
’ ‘ 1 an a ty 1 or Jamaica 1 38 
‘ ensauat 4 +4 918 16 ; 5 ; . 7 »4 - 41 Prinidad & Tobago 1 cae 
aoe > aos pl >, Bed a , Cuba I 6 
pe toes . a + 23 059 : 0 9.444 a 209 #18 Dominican Republic P 405 
Soke wands . . B81 pe . po ‘4 Netherlands W. Indies 10 991 
avi > a l . 
China ap ) 365 ie 1 gna 4 680 we aa “ ! 1,355 16 11,479 1 one 
Netherlands Indies 79 6.415 201 8.012 5 202 120 Brazil “ 9 12.526 16 a's04 102 Q 204 
French Indo-China 30) 2414 5 144 ‘ 218 Chile " 2 1271 15 1298 
—, Kong > ore . an 2 41 Colombia 80 7,172 
Japan > 1.500 : ’ 1,408 401 Sonar 1 483 : "44 
K wantung 258 ; oy ( 40 Sore a 7 1.579 
Palestine ) t55 9 77 9) 0 . 4 1 1.2 
. ‘ +44 : > m4 ruguay . 1 ‘ ) 216 
on Islands A 3 = ‘4 1,303 1 +741 252 Venesuela 3 524 28 2540 
Syria 4 312 i4 {88 n British India 810 101 ” 
t - | Lay 
rurkey 126 8.051 253 6.435 pe < Lag Goto : 683 
’ B 7 4 ; 5 . lien > - > —¢ 
yn — aa 229 1¢ ae Pt 1 oy 9 ion ‘ Netherlands India 14 12,544 2) 7,624 ) 6,492 
: 123 ; 5 ; , 15 4 0 PF 
French Oceanta I 31 oes Kong : thy 
New Zealand 3 1,422 67 1.872 - ITs ‘aT Priestine ; 33 
eign ia . « 7 ) a5 79 4 = a + 
Rritioh Bast A trice - +800 — 9 ion Philippine Islands 1 ' + + 5,778 
inten af & - > 2 Rae . : . Turkey ; 2,467 75 
be» “ ~~ Africa iS = 23.5488 1s ‘ . we ' Australia 10 8.708 25 9,139 160 20,638 
one, - pt may British Oceania i 7865 , 

Other ‘Brit W. Afri ' ee New Zealand | 1.098 6 4,204 35 : ee ) 
. . ’ 7: 2 Belgian Congo 27 32 
Algeria Tee is ited ¥ = British East Africa ee og S827 
Tunisia 1 190 10 NY Union of 8. Africa .015 : io : oat + 

Z eunt 9 4 all 

Other French Afric 0 Ol 7) 1.878 Egyp : 4 ) 
Liberta 122 Aigerta = ‘i 
Morocco rf 42 : n runisia J : 3 
Mozambique no ith Other French Africa oe 2 83 
Other Port. Africa 4s Morocco 
Canary Islands Total 190 $180,683 $03 $242,363 2.279 $229,544 

Total 252 S483. 87 & 852 £234 407 i 118.351 79.319 
Shipments to Shipments to: 

Hawall ) s20 “it 108 .7R% Hawal! ‘ $3.064 . 32 $4,505 

Puerto Rico ss 5.003 ? " ih 17 100 Puerto Rico 1 a9 ’ 1.145 
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Countries 


Austria 

Belgium 
Czechosiovakia 
Denmark 

Finland 

France 

Cireece 

Italy 

Net —_ ands 

Norwa 

Poland and Danzig 
Rumania 

Sweden. 
Switzerland. . 

United Kingdom 
Yugoslavia 

Canada. . 

Honduras 

Nicaragua 

Panama 

Salvador. 

Mexico 

Trinidad and T obago 
Other Br. W. Indies 
Cuba 
Netherlands W. 
Argentina. 
Brazil 

Chile : 

( ‘olombia. ° 
Peru 

Uruguay 
Venezuela 
British India 
British Malaya 
China 
Netherland India 
French Indo-China 
Hong Kong 


Indies 


Japan ° ‘ 
Philippine Islands 
Australia 

British Oceania 
New Zealand 
Belgian Congo 
British East Africa 
Union of 8. Africa 
Morocco 


Total 


Shipments to 
Hawaii 


Countries 


Austria 

Belgium 
Czechoslovakia 
Denmark 
Finland 

France 

Germany 

Greece 

Italy 
Netherlands 
Norway .. 
Poland and Danzig 
Portugal 
Sweden...... 
Switzerland 
United Kingdom 
Yugoslavia. . . 
Canada 

Costa Rica 
Guatemala 
Panama 

Mexico 

—— and Labrador 
Netheriands W. Indies 
Argentina 

Brazil 

Chile 

Colombia 

British Guiana 
Uruguay 
Venezuela 

British India 
British Malaya 
Ceylon 


China 
Netherland India 
apan ‘ 
Palestine 
Philippine Islands 
Turkey 

Australia 

New Zealand 
Union of 8. Africa 
Egy *. 

Alger’ 
or 


- French Africa 


Total 


Shipments to: 
Hawail 
Puerto Rico 
Virgin Islands 


United States Exports of 


Countries 


Austria..... 
Belgium 
Denmark 
Finland 


193; 








7760 
7759 Other adding 
Card-punching, and calculating, 
7757 sorting, machines 
Calculating and tabvilating including used 
machines machines and rebuilt 
No Value No Value No Value 
6 $ 1,673 2 54 
SS 12,246 4 S$ 4,583 8 1,500 
29 5,880 1 1,801 13 1,781 
l 209 2 2,120 
23 4,038 1 27 
63 13,647 il 21,113 159 21.783 
6 525 
163 17,185 11 11,333 28 519 
2 195 18 2,071 
3 387 
7 630 
> 574 
1 3,000 24 6,697 
65 6,162 
409 56,527 6 2,807 10 1,229 
2 4.140 2 126 
16 2 1,050 29 2,081 
1 29 304 
‘ 
4 $ 21,208 1 54 
5 4 108 
35 5 1 3 
1 1 60 
l 
1 
3 
127 2 x 577 13 999 
5 34 7,481 14 1.356 
20 2 700 
2 
5 1 27 
8 
48 6 180 
5 2 531 
21 
27 2 2.880 6 301 
51 2 1,515 
10 5,250 
15 
6 5,652 
2 11 781 
45 Ss 2,050 
1 
31 1 27 
4 . 
1 : 
9 1,694 
1 980 
1,395 $207,303 104 $131,065 900 $50,374 
15 $5,089 3 $922 
7761 
Parts for 7766 
accounting and 7764 Cash registers, 
calculating Cash registers, used and 
machines new rebuilt 
Value No. Value No. Value 
$ 10 
3,675 2$ 1,418 48 903 
1,224 5 1,155 
60 4 4 934 
131 5 3,189 
17,491 57 = =-11,436 
146 1 255 
48 
6,288 25 1,813 
1,202 11 6,098 6 525 
15 11 4,587 x 1,272 
1,807 1 344 
30 1 474 10 925 
192 18 10,163 7 3,818 
S88 19 9,183 23 5,341 
58,107 42 23,107 
3 5,155 
39,776 35 1,651 s9 1,736 
4 
290 4 1,719 
17 7 847 5 460 
520 24 4,521 7 403 
34 
362 15 1,702 4 195 
2 388 
1,261 20 5,390 111 8,331 
2,419 64 7,154 71 7,308 
237 4 ,930 
a 4 2,127 12 1,333 
2 293 
47 6 3,667 
143 14 2,018 
101 
404 1 467 
a 
456 
1,075 
93 2 2,736 
1 98 
102 47 6,108 6 513 
oo? 
7,357 25 11,442 
1,335 50 13,338 
1,756 146 14,235 
62 2 859 
5 486 
30 
$149,933 619 $149,990 429 $48,560 
s 376 8 $ 1,205 
130 6 475 is 132 
2 275 
Metal Office Furniture, August, 1937 
EXPORTS 
6129 6130 
Sheet- Sheet- 6131 6132 
metal metal Sheet-metal Sheet- 
lockers shelving filing metal 
and storage and wall cases not cabinets, 
cabinets bins insulated insulated 
No. Value Value No. Value No. Value 
4s 93 22m wae 
ee 10 3 385 4 $ 182 
15 . 
8 298 1 120 




















France...... 12 78 aes - - er 
Germany... .. ° vee + i 38 4,619 
Greece. .... see 30 986 ree cone 
inee Pree Mate othe 34 418 pee enae 
Netherlands . $s 580 73 936 » cans 
vorway...... 8 27 see 25 786 15 «61,199 
Portugal 1 il 21 915 
Sweden. 5 125 aie 108 3,914 S 327 
United Kingdom 164 1,192 1,006 36 826 a ne ke 
Yugoslavia... . ein an cn ad 2 25 1 45 
Canada... 421 2,899 3,684 202 3,366 26 «1,251 
Costa Rica , 2 16 a 14 582 ase 
Guatemala : 17 287 26 61 = 1,887 ‘ 
Honduras. . i 2 16 sews ces >one : 
Nicaragua 8 26 se 4 wo . 
Panama ‘ 65 542 499 131 2,794 conn 4 
Salvador. ona ere 6 335 sini . 
Mexico. 99 1,420 126 200 8,548 35 «41,554 
Newfoundland and Labrador 33 173 - 7 138 sewe ~ eee 
Bermuda...... 27 423 56 von PRE 
Barbados... ... a 2 16 soe 1 28 
Jamaica o* , 4 209 
Trinidad and Tobago 18 560 cose bon on ee n 
Other British W. Indies 9 86 ‘ 4 147 ses 
Cuba. . 214 2,833 217 327 66,200 5 477 
Dominican Republic 20 381 oane 2 67 300 = 2,910 
Netherlands W. Indies 4 59 24 12 518 owe osee 
French West Indies we nba bese 5 303 eee 
Haiti, Republic of ' ends 4 107 sae eeee 
Argentine . S 85 san 44 «1,449 ve amas 
Bolivia. . eee nee 1,265 6 4 554 
Brazil... . see . sone 2 can han 
Chile 6 23 nai 51 «1,725 3 188 
Colombia 6 102 20 116 «=, 226 6 448 
Paraguay 1 12 dee enas —_ ‘ 
Peru 20 201 ae 22 628 7 208 
Uruguay 2 30 er 2 161 onas 7 
v ) + rages 208 er 629 116 4,014 32 2,490 
a India 1 20 asan 8 214 31 999 
Cc 2 27 165 ~ . ree en 
Netheriands Indies . ian abe seen 148 2,292 17 867 
a Kong... 5 102 oan 24 485 ee 
veene 10 59 - seas ake 52 2,720 
Philippine Islands 169 2,393 518 ae 5.708 7 651 
Sy — , 28 56 ; 
Turkey wang os 39 861,837 
Other Asia 6 65 , eel 
Australia. . one ikbe eee 24 464 see 
British Oceania. ; cede ane eer 2 44 sae . 
New Zealand...... ‘ 2 13 on 3 80 3 144 
British East Africa. . Deas ones 172 15 135 — obs 
Union of South Africa... . 25 332 51 200 6,640 
Other British South Africa. . sees ‘ ee 23 306 
Egy pt. caw de ; 13 293 49 18 464 
ot er French Africa , . 3 142 
MDGEER. oc ccvccece 2 18 eee . 
Morocco 2 28 sa 1 23 
Total. . 1,640 $16,686 $8,557 2,477 $61,778 346 $22,958 
Shipment: to 
Hawal! 361 $6,053 454 162 $5,103 3 8 495 
Puerto Rico 137 2,017 457 125 2,517 1 46 
6134 
Bank Other meta! 
and furniture 
safety 6135 6138 
deposit Other 6137 Chief 
vaults office Chief value 
and _ value of 
vault ot uphol- 
6133 equip- end’ ‘fax: Metal” bedi a and metal stery 
Safes ment tures bed s 
Countries No. Value Value Value No. ge Value Value 
Belgium..... $ 440 -. 8 335 
Denmark 131 . ‘ave 
Finland..... 121 pee 
poems Lnawde<s 5,092 30 
Ria tetane 169 éeee 
Irish Free State = 
Malta, Gozo and 
Cyprus...... 3$ SS i aditen 18 $ 133 
Netherlands. 1 175 . 3,264 see oees e6ee 
Norway : 4 377 : 1,359 a teas 
Portugal... . ‘ 36 1 49 25 
Rumania...... oes 54 os . cose 
weden...... ® 829 5 225 
Switzerland 248 vo 50 ‘ 7 41 
United Kingdom 19) «11,118 . aaa 151 834 1,498 
x ugoslavia....... : . 164 bens —— on een, 
I, oo tessenses 34 «61,867 $1,069 7,195 96 41,117 8,710 3 69 
British Honduras... rr 1 46 503 err eoes 
Costa Rica. 2 71 80 138 37 292 16 
Guatemala. ..» 12,619 47 259 13 
Honduras. . ome 125 512 none Sees 
Nicaragua... . 66 4 144 15 oops 
Panama..... 1 225 1,062 1,152 5,862 2,122 87 
Salvador. ‘ 1 25 39 S 59 199 ena 
Mexico 80 4,627 384 8,239 608 3,854 7,317 137 
Newfoundland and 
Labrador... . enti 136 599 169 _ 
Bermuda... . 1 30 67 118 56 503 «1,892 100 
pesseees- “ énn oan ane 230 oa 
me = 130 491 2,919 31 R4 
nidad and Tobago 5 315 — 319 1,579 60 “s 
ouner British West 
A viebdneees 2 110 83 190 1,059 311 
CU, a cbb bin 4s 4s 4 167 740 «67,961 9,972 ine 
Dominican Republic ones vase seen 
Netherlands West 
Ls ne nadine 10 279 210 1,253 549 
French West Indies 8 . 378 1,522 eed 
Haiti, Republic of 180 843 ooma 
Argentina. ..... ‘ 48 194 92 baee 
“aero 34 278 aakt —— 
TTS sees bace 205 226 
, Ree ' ae ioc 204 Stan 
Colombia... .. 6 346 . 123 957 2,287 
Ecuador . 07 1 5 mi 
British Guiana seee 8 75 62 
Paraguay... min see soni 187 
Sree yews 502 97 sOS oben 
Uruguay...... bani 138 hess ho . 
Venezuela..... 87 06 4, 464 102 727 521 3,809 29,012 
Sree India. . 1 5S ein é 80 30 524 aitine 
ritish ee 90 136 995 
c jaan mre! 7 . 2 29 
China 25,189 45 20 174 
Netherlands Indies er 491 nae ait 
Hong Kong...... nae 43 500 156 
Bcc cecesesses ‘ pieced cae , bos 363 
ON SFT 39 «64,706 ry 64 40 230 aah 
Philippine Islands 114 4,955 99 «62,330 416 3,881 1,998 
GES voce ‘ even sed pees sean 167 
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Turkey 489 l 2 


On or Asta l 20 198 

Au. ralia 385 as 

British Oceania i) 

French Oceania ‘ 45 99 

New Zealand 347 422 130 

Be Congo 218 

Union of South 

Africa 3,095 ‘7 wW7 3,507 
Other British South i 
Africa &5 

Egypt I 49 276 

Tunisia 20 

Madagascar 2 42 

Liberia $ 12 

Morocco 16 

Mozambique 115 2 13 
Total $13 824.052 $30,257 $60,456 6.470 $44,319 873.439 81.144 

Shipments to 
Hawaii 13 $1,520 $300 $10,860 2,800 $18,082 $18,324 $ 69 
Puerto Rico 19 721 3,240 1,290 7.270 5,381 545 
Virgin Islands l 87 s4 271 24 

——__>—_———_ 


Inferiority Complex in Business 


The Irish Printer reported an address on the Inferiority Complex in 
Business, presented by Dr. John Pitts before the Liverpool Display 
Association. He said that the successful salesman must be able to 
dominate a given situation, but there is a vast difference between dom 


inating and domineering 
The vast fact that there were so many advertisements on the subject 


of inferiority complexes showed that it is a very real thing. Many people 
were dominated by their circumstances and by a certain fear of life itself 
They came up against circumstances which they were totally unprepared 
to face. This fact revealed itself in all sorts of ways—in people who 
were inordinately shy, for instance; fugitives from life. Sometimes it 
revealed itself as a kind of inversion. The man who “Swanked" was 
really suffering from an inferiority complex. A “‘swank’’ has been defined 
effectively as “‘a big nut on a little screw.” 

Generally the roots of an inferiority complex lay 
and parents and teachers had to answer for a great deal. The spoiled 
child and the child who was bullied by his parents generally grew up 
with a marked sense of inferiority. But there was all the difference in 
the world between an inferiority complex and a sense of inferiority 
Most of us felt inferior in some respects. The man who was dominated 
by his wife at home, for example, might well take his revenge on his 
colleagues in the office 

Dr. Pitts suggested a cure. 


far back in childhood 


If one had a marked sense of inferiority 


one should not be unduly impressed, but try to discover the source 
It was a good thing to remember that some of the greatest men in 
history—Julius Caesar, who was an epilectic; Beethoven, who was deaf 


not only triumphed over their afflictions but 


and Milton, who was blind 
achievements by the very know! 


were probably driven forward to great 


edge of their afflictions 
en 


Austrian View of Minimum Price 
The Tenger Papier-u-Schreibwaren Zeitung (Vienna) commented on the 


establishment of minimum prices for portable typewriters in the United 
the leading typewriter manufacturers 


States. Under the Fair Trade Act 
have established and maintained the minimum price of portable type- 
writers, 
————— 
Initiative 


Initiative is simply the 


Strathmorean (Strathmore Paper Company) v 
Initiative, you 


word that indicates the quality of starting something. 
will note, begins with an “I.” 

That's a clear indication for everyone who is considering getting results 
on his job, whatever it is, that it is up to him to do the starting. 

Divide the word into its syllables—I-nit-i-a-tive. 

The first two syllables represent a very large class of people who hesi 
tate or wait around for somebody else to start. 

The world and its affairs, both large and small, are in a constant 
of change. 

Materials are changing, processes are changing, operations are changing. 
Articles of sale are changing. Methods of manufacture and of selling 
are changing. 

Men and women of initiative in all directions, in all lines, trades and 
professions, in small things and large affairs, are badly needed today 


state 


Initiative takes two attitudes. One is to start something new. The 
other is to start yourself when some new idea is advanced, and co- 
operate with it if you see good in it. 

There are two classes of people in the matter of initiative—-the I's 


and the I-nits. 


Which class will you join? 


——_~»—____— 


ORIGIN MARKS OF PHILIPPINE ISLANDS 


Commerce Reports stated that the mark of origin 
regulations of the Philippine Islands are to be en- 
forced strictly. Collectors of customs are instructed 
rigidly to enforce the provisions of the administra- 
tive code in connection with the marking of origin 
required on foreign products. The collector has drawn 
attention to the fact that stickers are not sufficient 
compliance with the provisions of the law, and will 
no longer be acceptable as a means of identification. 

These marking requirements do not apply on articles 
the product of the United States, although it is recom- 
mended that American manufacturers conform to the 
regulations as a general safeguard. Failure to indicate 
that the goods are of American origin will not now 
prevent their importation. 

It is stated that instances have been brought to 


the attention of the Philippine customs authorities 
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BUSINESS OPPORTUNITIES 


Important to Manufacturers 





The following detailed inquiries, received direct from readers of OFrrics 
APPLIANCES, are tangible business opportunities. ‘ 
Where inquirers submit references mention is made in the item. 


Wants Abroad 


“Distribudora Woodstock.”.Avenida Madero No. 6, D. F., Mexico City, 
requests that manufacturers of this field mail their catalogues, prices 
ind discounts. There is special interest in adding and calculating ma 
chines, stencil duplicators and stencils. This company is exclusive agent 
for the Woodstock Typewriter Company, Chicago, and the company is 
not interested in typewriters, aside from those made by the Woodstock 
rypewriter Company. 

“Seeks Brand New’ Office Items. Torris Bonnevie A/S, 
Oslo, Norway, wishes to hear from manufacturers of a “brand new 
irticle for which it can secure the agency for Norway 

Italian Dealer Investigating Office Folding Machines.._.Mr. Arturo Gan 
dolfo, Via C Battisti, N. 2, Torino, Italy, desires to hear from manufac- 
turers of office folding machines. 

South East indian House Wishes to Represent American Manufac- 
turers.—A. R. Pillai & Company, Trivandrum, South East India, has been 
established to conduct an import and export house. It is planned to 
establish branches at Cochin and Trivandrum. In his preliminary an- 
nouncement Mr. Pillai tells of eighteen years’ experience as a journalist 
and political writer. Later he was director general of a German export 
house. This business is to have nine or ten divisions. One of the most 
important is to be a stationery and printing business, including pub 
lishing and office supplies. Others, as in the case of export and import 
houses similarly situated elsewhere, include chemicals, electrical mer- 
chandise and hardware. Mr. Pillai indicates that he wishes to represent 
American manufactufers of stationery and other items. We have no 
reference or information on which to base an opinion and submit the 
foregoing as a matter of information. 


Wants Here at Home 


Salesman Asks for Combination Account Register Systems....J. (. Steele. 
\ltamount Hotel, Bluefield, West Va., tells of his interest in combina- 
tion account-register systems, and adding machine combinations, on the 
order of the devices by the McCasky Register Company and The National 
Cash Register Company, working on a commission basis. In addition to 
the items mentioned he wili consider good office equipment and specialties. 

Jobbing Items Sought by Philadelphia Stationer...The Original Schiff 
Brothers, 610 Market street, Philadelphia, Penna., asks for new items 
to be added to its lines, to be used as jobbing items. 

Furniture Salesman Wishes to Add Line.—David Fried, 515 Van Cortlandt, 
Park avenue, Yonkers, N. Y., is representative of a chair manufacturer 
covering Manhattan and New England. He wishes to give his full atten- 
tion te his present connection, and one additional line. 

New Orleans Dealer Asks for Catalogues.__.J. D. LeBlanc, 419 Baronne 
street, New Orleans, La., is bringing his catalogue files up to date, and 
wishes to receive from manufacturers their latest issues. The plan is 
to cross index these catalogues under the following classifications: Desks 

wood, steel, home desks of wood. 

Chairs—Wood, steel and aluminum; posture chairs of wood and steel: 
tables of wood and steel; storage cabinets of steel: lockers of steel: 
shelving of steel (storage type); shelving of steel library or law book 
type; folding chairs of steel; chair cushions; brief cases; steel safes: chair 
casters; desk lamps; visible record books; desk pads; visible card files: 
cuspidors, 

Omaha Stationer Asks Catalogues...The National Stationery Company, 
201 City National Bank Building, Omaha, Nebr., requests that manufac- 
turers in the commercial and social stationery lines send their catalogues. 
Please mark mailings for the attention of Morris Fisher. 

Catalogues Requested by Williamsport Dealer...Si. M. Ament. 662 Second 
ivenue, Williamsport, Penna.. wishes to receive from manufacturers of 
office equipment, office machines and commercial stationery. Mr. Ament’s 
card indicates that he operates in court house systems, records, equip- 
ment, business systems, including leaf, bound books, filing equip- 
ment. He is also engaged in the sale of lithographed labels, advertising 
specialties and signs, both lithographed and silk screen process 


Kongensgt 2, 
’ office 


loose 








Commerce Department Opportunities 


Books, account, and writing paper; ask for No. 4494; Kingston, Jamaica. 


Equipment, office and stationery, Bogota, Colombia; agency desired: 
ask for No. 4403. - 

Fans, electric, table models, for office and home use, Bridgetown, 
Barbados. No. 4477; purchase and agency contemplated 


Furniture, office and household; chromium; ask for No. 4494; agency 


contemplated. 
Machines, adding and calculating, 
contemplated; ask for No. 4418. 


Amsterdam, Netherlands, purchase 


Paper, bank folio, Brussels, Belgium; purchase contemplated; agency 
contemplated; ask for No. 4412. 
Tape, rubber adhesive; No. 4447, Cairo, Egypt; purchase and agency 


contemplated 


of the sale of non-American goods purporting to be of 
American origin through the renewal of the stickers 
or other marks of origin. When the products of a 
country other than the United States or the Philip- 
pine Islands are re-exported to the Philippines, ship- 
pers cannot use stickers to indicate the country of 
origin, but must use more positive means of identifica- 
tion; otherwise the goods will not be released from 
customs. 
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PATENTS 


Copies of patents shown here can be obtained 
from the Commissioner of Patents, Washington, 
D. C., for ten cents each in cash, postoffice 
money orders or certified check. Stamps and 
personal checks not accepted. 





2,094,628. Duplicating Machine. Dean H. White- 
head, Chicago, Ill., assignor to one-half to John R. 
Nalbach, Oak Park, tll. Application February |, 1936. 
Serial No. 61,860. Granted October 5, 1937. 

2,094,791. Perpetual Calendar. Frank G. Heller, 
Beardstown, Ill. Application November 27, 1935, Serial 
No. 51,956. Granted October 5, 1937. 

2,094,796. Writing Instrument Clip With 
changeable Initials. David Kahn, Woodcliff, 
assigner to David Kahn, Ine., North Bergen Township, 
N. J., a corporation of New Jersey. Application Octo- 
oer 1936, Serial No. 108,268. Granted October 5, 
1937. 


Inter- 
J., 


2,095,068. Impression Regulator. James F. Koca, 
Woodstock, Ill., assigner to Woodstock Typewriter Com- 
pany, Woodstock, Il!., a corporation of Illinois. Appli- 
eation February 27, 1933, Serial No. 658,798. Granted 
October 5, 1937. 

2,095,091. Mechanical Pencil. Robert Back, Chi- 
cago, Ill., assigner to The Wah! Company, Chicago, 
1il., a corporation of Delaware. Application March 25, 
1935, Serial No. 12,814. Granted October 5, 1937. 


2,095,109. Card index System. Max Theimer, West 
Point Pleasant, N. J. Application January 23, 1936, 
Serial No. 60,416. Granted October 5, 1937. 

2,095,328. Mechanical Pencil. Paul S. Hauton, 
Atlanta, Ga. Application October 1, 1932, Serial No. 
a: 843. Granted October 12, 1937. 

095,487. Extension Drawer Slide. Earle C. 
Bullock and John Pipe, Grand Rapids, Mich., assignors 
to Metal Office Furniture Company, Grand Rapids, 
Mich., a corporation of Michigan. Application July 16, 
1934, Serial No. 735,322. Granted October 12, 1937. 

2,095,583. Filing Cabinet. Amund Ragnvald Wige- 
land and Aksel Ottar Tandberg, Oslo, Norway. Appli- 
eation August 13, 1935, Serial Ne. 034. In Norway 
September 5, 1934. Granted October 12, 1937. 

2,095,610. Loose Leaf Binder. Adolph G. Lotter, 
Milwaukee, Wis., assignor to Stationers Loose Leaf 
Company, Milwaukee, Wis., a corporation of Wisconsin. 
Application January 20, 1936, Serial No. 59,918. 
Granted October 12, 1937. 

2,095,662. Vertical Card File. George W. Farrar, 
Iberville, bree Canada. Application May 22, 1937, 
Serial No. 144,235. Granted October 12, 1937. 

2.095 666. Typewriting Machine. William F. Hel- 
mond, West Hartford, Conn., assignor to Underwood 
Elliott Fisher Company, New York, N. Y., a corpora- 
tion of Delaware. Application November 18, 1935, 
Serial No. 50,268. Granted October 12, 1937. 

2,095,727. Fountain Lettering Pen. William €E. 
Albertson, Atlanta, Ga., assignor to Estes E. Parker, 
Atlanta, Ga. Application May 20, 1935, Serial No. 
22,470. Granted October 12, 1937. 

,095,735. Paper Clip. Harry Dunbar, Spokane, 
Wash. Application February 27, 1937, Serial No. 
128,268. Granted October 12, 1937. 

2,095,792. Backing Sheet Assembly for Preparing 
Manifold Copies. Frank S. Cooper, Golf, Ul. Appli- 
eation August 3, 1936, Serial No. 93,959. Granted 
October 12, 1937. 

2,095,838. Apparatus for Manifold Bookeeping. Frid- 
olin Semmler and Hans Fischer, Gottingen, Germany. 
Application January 18, 1935, Serial No. 2,428. in 
Germany, January 19, 1934. Granted October 12, 1937. 

2,095,904. Copy Holder. Phoebe C. Baughan, Dill- 
ard, Ga. Application January 22, 1937, Serial No. 
121,883. Granted October 12, 1937. 

2,096,246. Cash Register. Edward W. Herman, Day- 
ton, Ohio, assigner to The National Cash Register 
Company, Dayton, Ohio, a corporation of Maryland. 
Application June 16, 1934, Serial No. 730,868. Granted 
October 19, 1937. 

2,096,434. Pen Point. Hiram Stanhope Lukens, 
Philadelphia, Pa., assignor to C. Howard Hunt Pen 
Company, Camden, N. J., a corporation of New Jersey, 
No Drawing. Application October 17, 1935, Serial No. 
45,438. Granted October 19, 1937. 

2,096,465. Calculating Machine. Austin A. Over- 
J., assigner to Monroe Caleu- 
J., a corporation 
1936, Serial No. 


bury, East Orange, N. 
lating Machine Company, Orange, N. 
of Delaware. Application May 2, 
77,512. Granted October 19, 1937. 

2,096,509. Paper Drive Means for Adding Machines. 
Max Garbell, Chicago, Ill., assignor to Victor Adding 
Machine Company, Chicago, Il!., a corporation of Dela- 
ware. Application July 15, 1936, Serial No. 
Granted October 19, 1937. 

Stapling Machine. Stephen A. Crosby, 
. Y., assignor to Parrot Speed Fastener 
Corporation, New York, N. Y., a corporation of New 
York. Application January 27, 1934, Serial No. 708,541. 
Granted October (9, 7. 

2,096,689. Filing Cabinet. Fred A. Schmitz, Cin- 
cinnati, Ohio, assignor to The Globe-Wernicke Co., 
Norwood, Ohio, a corporation of Ohio. Original appli- 
cation March 30, 1935, Serial No. 13,822. Divided 
and this application December 1935, Serial No. 


54,281. Granted October 19, 193 
2,096,701. Loose Leaf Binder. Winslow E. Thom- 
son, Syracuse, N. Y., assignor te MeMillan Book Com- 
pany, Syracuse, N. Y., a corporation of New York. 
1934, Serial No. 758,369. 


Application December 20, 
Granted October 19, 1937. 

2,096,708. Fountain Pen. William R. Cuthbert, Fort 
Madison, lowa, assignor to W. A. Sheaffer Pen Com- 
pany, Fort Madison, ltowa, a corporation of Delaware. 


Application December 2, (935, Serial No. 52,457. 
Granted October 26, 1937. 

2,096,762. Pencil! Sharpener. August W. Quinby, 
Redding, Calif. Application March 31, 1936, Serial 
No. 7! Granted October 26, 1937. 

2,096, Portable Case and the Like. Harry H. 
Styll, Southbridge, Mass. Application January 27, 1933 


Serial No. 653,849. Renewed October 4, 1935. Granted 
October 26, 1937. 

2,096,818. Duplicating Apparatus. Alfred Marchev, 
La Grange, Ill., assigner to Ditto, Incorporated, Chi- 
cago, Il., a corporation of West Virginia. Application 
HJ 22, 1936, Serial No. 86,611. Granted October 26, 


2,096,944. Loose Leaf Binder. Paul 0. Unger, Glen 
Ellyn, and Fred D. Wedge, Lombard, Ill., assignors to 
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Wilson-Jones Company, Chicago, I!1., a corporation of 
Massachusetts. Application January 2!, 1935, Serial 
©. 2,666. Granted October 26, 1937. 

2,097,160. Fountain Pen. Anthony Lo Curto, Brook- 
lyn, N. Y. Application February 6, 1937, Serial No. 
124,408. Granted October 26, 1937 


2,097,256. Fountain Pen. ignatz Salz, New York, 
N. Y. Application December 18, 1936, Serial No. 
116,466. Granted October 26, 1937. 

2,097,259. Typewriting Machine. Jesse B. § 


Stamford, Conn., assignor to Underwood chisett richer 
Company, New York, Y., a corporation of Delaware. 
Application fe ty 13, 1936, Serial No. 73,985. Granted 


October 26, 1937. 
,097,317. Pencil Clip. Millard Comstock, Miami, 
Fila. Application October 22, 1936, Serial No. 107,048. 


Granted October 26, 1937. 


DESIGN PATENTS 


106,326. Design for a Fountain Pen or Similar 
Article. Peul M. Ressinger, Chicago, Ill., assignor to 
The Parker Pen Company, Janesville, Wis. AP ieation 
poy 8, 1937, Serial No. 66,963. Grant October 


Design o a Combination Desk Unit. Ray- 
N. ye mee te Platinum 


Y., corporation of 
i7, “937, Serial No. 
ed Sacer 12, 


06,453. Design for an Ink Eraser. Rudolph George 
Rene, Syracuse, N. Y., By A > Se Gow Se 
New 


Syracuse, Te Wee 
Arslieation a) 12, 1937, “Serial Ne. n 051. Granted 
October | 


106,447. 
mond Loewy, New 


106, ny Design for a Combined Pencil and Cal- 
endar. Yuji Sumi, San Franciseo, Calif. Application 
August 17, 1937, Serial No. 71,152. G October 


» 8 . 
sen, 596. Design for a Telephone Index Case. Rich- 
ard M. Hyde, Los Angeles, aan re te Security 


ey Boyd, ‘an Nae arry A. Mor- 
galit.” at Silieation Jume 24, 1998, ia mo. eo 452. 
Granted “- 19, 1937. 

106,701. tain Pen or Similar 


esi Foun’ 
Article. Robert ot Boek.” chi » on. 
8, 1936, Serial No. 63,098. Granted 


Application June 
October 26, 1937. 





(N. Y. Times Studio 


GUESTS AT THE “BUSINESS SHOW” LUNCHEON GIVEN BY THE 
ADVERTISING CLUB, NEW YORK 


Left front, Buster Hoefer, editor and publisher, The Sheboygan Weekly. 


First row, left to right: W. H. Wheeler, vice-president and general manager, 
Postage Meter Company; Bruce Barton, advertising executive, author and Con- 
gressman-elect; Frederick W. Nichol, vice-president and general manager, In- 
ternational Business Machines Company; Grace Phelan, Underwood speed 
writer; Lowell Thomas, news commentator, editor and president of the Adver- 
tising Club; L. C. Stowell, executive vice-president, Underwood Elliott Fisher 
Company; F. E. Tupper, president, National Business Show Company, and 
Bernard Lichtenberg, president and managing director, Institute of Public Rela- 
tions. 

Second row: Merrill B. Sands, president, Dictaphone Sales Corporation; 
Ernest Hoefer, father of Buster Hoefer; John A. Zellers, vice-president, Reming- 
ton Rand, Inc.; P. A. Bennett, New York manager, A. B. Dick Company; un- 
identified visitor. 

Third row: W. R. Greenwood, vice-president, Postage Meter Company; 
George Hossfield, Underwood speed writer: Albert Tangora, Royal speed 
writer. 


Fourth row: John M. Lund, general sales manager, Friden Calculating Ma- 
chine Company; Carl M. Friden, president, Friden Calculating Machine Com- 
pany; unidentified visitor. 

At top center, with mustache and glasses, is J. H. Dixon, Dictaphone, Ltd.., 
Manchester, England. 


Readers will recognize other familiar faces further up on the stairs. 
(See page 24) 
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The Bar Wants a Good Will Depository 


I; ISN’T so often that prac- 
tical business men can learn 
from outsiders of anything 
needed for their own good. 
The exception seems to be at 
hand. In the matter specific- 
ally of modernized ways and 
means of conserving and safe- 
guarding the all-important as- 
set vaguely known as good 
will in business. Whatever else 
may be said for it, this latest 
scheme has the merit that, for 
the first time on record, it con- 
templates the establishment 
of a single clearing house de- 
signed to allocate individual 
and corporate property rights 
in the mediums of good will. 

Maybe a_— qualification 
should have been made when 
it was stated that outsiders 
are responsible for the busi- 
ness community’s latest prom- 
ise of capital salvation. In one 
sense lawyers aren’t exactly 
beyond the business fence. In- 
deed it is because they grapple 
at second hand with the prob- 
lems of business that speciai- 
izing groups of attorneys and 
counsellors at law have been 
enabled to obtain perspective 
and propose a broad solution 
for a puzzle that has plagued 
business perennially. And bade 
fair to become more and more 
difficult with the entry of Fair 


Suggested Service 
Intended to Function 
as a National Place of 
Registration at a 


Nominal Cost 


By WALDON FAWCETT 


Trade laws and other com- 
plications. 

Whatever the logic of the 
first aid, the American Bar 
Association—the national 
union of lawyers—is to the 
rescue with a plan for bring- 
ing system out of chaos in 
good will administration. The 
A.B.A. was enabled to butt in 
constructively because it has, 
as part of its set-up, a Section 
of Patent, Trade Mark and 
Copyright Law which con- 
cerns itself not merely with 
the new laws that are added 
to our statutes but likewise 
with the need for yet other 
laws or amendments to exist- 
ing ones. As a wheel within a 
wheel, the Section above men- 
tioned has a Committee on 
Federal and State Trade Mark 


Legislation which is mainly 
responsible for this latest pro- 
posed addition to the cause of 
order and security in business. 

By and large, the rescue 
squad of lawyers, headed by 
Edward S. Rogers of Chicago, 
have been enabled to score be- 
cause, figuratively, the trees 
have not prevented them from 
seeing the forest. Their in- 
sight has cut through the fog 
that has clouded the whole 
good will situation and has re- 
vealed, as the prime need, a 
consou ation of all good will 
equities requiring protection. 
The trouble, up to now, is that 
different possessors of good 
will in business have taken dif- 
ferent ways of proclaiming 
and protecting their most val- 
uable intangible assets. With 
the result that legally, con- 
fusion has been worse con- 
founded. 

It will require a backward 
glance to get the picture clear. 
On the one hand we have had 
the conservative holders of 
good will who have pinned 
their faith to trade marks and 
have placed burglar alarms on 
their respective marks by 
means of Federal and State 
and foreign registrations. But, 
on the other side of the aisle 
are many no less dependent 


14 


guardians of good will who 
have never registered any- 
where the signs or symbols 
of their good will. Either be- 
cause they had no faith in the 
efficacy of registration. Or 
because they were debarred 
from official enrollment by 
technical disqualifications in 
the marks. Yet a third wing 
has been outside the registry 
pale because they employed, 
as instruments of vested good 
will, names, devices, packages 
and business-stands outside 
the conventional definitions of 
a trade mark,—even a com- 
mon law mark, so called. 


Realizing that a mess was 
in the making as good will 
came to play a large part in 
business service as well as in 
trade and industry, the spe- 
cialist—doctors in the A.B.A. 
have been trying for years to 
concoct a remedy by rebuild- 
ing our national trade mark 
laws. They thought, for a time 
that the jam in good will 
classification and certification 
could be broken if the bars of 
Federal trade mark registra- 
tion were let down. For ex- 
ample, part of the plot was to 
admit to Uncle Sam’s pedigree 
book all marks and names 
(not barring the geograph- 
ical or descriptive) which 
could be shown to have ac- 
quired “secondary meaning” 
through exclusive use. And 
a loophole was to be provided 
for the seals, union labels, 
community slogans and sim- 
ilar tags that visualize collec- 
tive or codperative good will. 


The worst of this liberaliza- 
tion program was that Con- 
gress did not take quickly to 
the idea. Mainly because cries 
of alarm came from some 
small traders who had deep- 
rooted local or regional good 
will and who were frightened 
lest they be challenged by 
claimants to national good 
will represented by the same 
pass words. No less serious 
was the realization on the part 


of the law-thinkers that the 
spread of the good will cult 
was running away from them. 
No progressive enlargement of 
the technical trade mark en- 
rollment system could keep 
pace with the expansion of the 
good will categories and their 
tokens. 


Out of the necessity to start 
again from scratch has come 
the new draft of a good will 
notification and _ protection 
program. The new plan re- 
tains many of the old features. 
For example Federal trade 
mark registration is yet open 
to all who want it and can 
make the technical grade. But 
the new and dominant note is 
found in a conception of a 
good will depository superim- 
posed upon the traditional in- 
stitution. The depository 
would be given dignity and 
official standing by a place in 
the U. S. Patent Office, along- 
side the Trade Mark Registry. 
But it would be as democratic 
as business itself. Literally an 
all-embracing, catch-all store- 
house which would keep on 
file, and always open to the 
business public, all means or 
mediums of merchandise—or 
service—identification. 


Good Will Depository Carefully 
Planned 

This is not a mere flight of 
fancy. It is a carefully-formu- 
lated plan embodied in a de- 
liberately-drawn Bill which it 
is proposed shall be laid before 
Congress at the special session 
or the next regular session 
with the endorsement of the 
American Bar Association. 
The essence of the new scheme 
is that it is a free-for-all 
agency open to all holders of 
good will no matter whether 
or not their badges of good 
will be registered or copy- 
righted or patented. Import- 
ant, too, is the consideration 
that the deposit service would 
be available at a nominal fee. 
That is to say that at a frac- 
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tion of the expense which has 
heretofore attached to the 
fullest protection of property 
rights in good will. 

Admitted is the fact that 
the basic idea of a good will 
depository is not new. Indeed, 
if the A.B.A. ideal of good will 
consolidation comes to pass it 
may look as though Uncle Sam 
borrowed the notion from cer- 
tain trade associations. For 
several groups in the indus- 
trial-commercial field have 
for years past conducted what 
are usually referred to as priv- 
ate registration agencies or 
material protection bureaus. 
The purpose in each instance 
is to assemble a permanent ex- 
hibit of all the buyers’ cues 
or identifying checks in use 
within the field served. 

It is in the scope of opera- 
tions that we find the wide 
gap between these small-time 
versions of the. scheme and 
larger stunt slated for Uncle 
Sam. Each of the intra-indus- 
trial round-ups of good will 
credentials may do a thorough 
job. But it is mobilizes good- 
will signatures, product—de- 
signs, etc., for just one sector 
of trade. Indeed, in a field so 
complex as office equipment 
and supplies, there might, 
conceivably be several centers 
of good will security. In con- 
trast to this decentralization, 
the plot is to have at Washing- 
ton one all-embracing master 
file of good will resources. 


Practical Benefits of New Plan 

This method of going na- 
tional in good will posting 
would have one big com- 
pensation, aside from the 
benefit of the authorita- 
tive note that would be 
struck by Federal direction. 
The obvious, practical gain 
would consist in insurance 
against good will play at cross- 
purposes. As modern competi- 
tion wipes out the old border 
lines between trades and sends 
industries in quest of business 
into one another’s territory it 
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has become all too evident 
that good will defenses must 
follow trade. It no longer suf- 
fices that a trader preempt his 
good will autographs and 
thumb-prints in his own 
fenced yard. He needs to have 
his good will flag seen in all 
neighboring yards. And, per- 
haps, some rather far away. 


It is this general “intelli- 
gence” on good will holdings 
which it is hoped would be 
carried out more or less auto- 
matically by the national set- 
up. The consequences should 
be both preventive and correc- 
tive. Newcomers in a trade 
would be, in effect, put on 
notice if they set about build- 
ing good will on a pattern al- 
ready in use in a more or less 
related industry. Better yet, 
for all concerned, a broadly- 
inclusive “search file” would 
avert unintentional duplica- 
tions. Would, in other words, 
tip off traders in search of 
good will names or colors or 
packages who have no desire 
to double on any other chap, 
however distant, but who, at 
present, have no means of 
canvassing the country-wide 
business field for possible an- 
ticipations. 

This need to take the long 
vision and the broad vision 
when staking good will claims 
becomes the more important 
as more firms muster full 
lines. And as families of prod- 
ucts take in adjuncts and ac- 
cessories that are not exactly 
blood relations. The spectacle 
of a whole flock of specialties 
of different descriptive proper- 
ties, sailing under the names 
of well-known motor cars con- 
veys a hint of what may hap- 


pen in good will dilution under 
certain circumstances. Deal- 
ers, especially those holding 
exclusive agencies are affected 
only a little less than the man- 
ufacturers by a scrambling of 
good will owing to mixture of 
repeaters. 


“A Good Will Meeting House” 

The mechanics of the new 
deal in good will segregation, 
as laid before Congress, are 
simple enough. The present 
system of technical trade 
mark registration remains just 
as at present. Ditto, the 
existing arrangements for 
copyrighting labels and prints. 
Likewise, the facilities for pat- 
enting designs, such as goods 
—shapes and surface orna- 
mentations. To these institu- 
tions would be added the de- 
posit annex,—a good will 
meeting house open to trade 
marks, symbols, packages, 
configurations of goods, words, 
phrases, slogans and labels, 
used to identify any merchan- 
dise or any business. There 


would be no red tape about the . 


process of depositing. No need 
of a lawyer. The only expense 
would be the official fee of 
two dollars. To be sure, de- 
posit under this arrangement 
would have no legal effect ex- 
cept as evidence that the de- 
positor claimed the right to 
use the mark or material. Un- 
cle Sam will not police private 
good will. But if any business 
man gets into a jam over good 
will seniority it should help his 
cause in court if he has docu- 
ments to prove that he was 
the first user of whatever good 
will translation is in dispute. 

Embodied in the good will 
depository scheme is one fea- 


ARE YOU DIFFERENT? 
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ture that will be hailed by the 
younger generation of trades- 
men and by everybody who be- 
lieves in keeping liquid our 
good will vocabulary. In effect 
the new concept calls for 
governmental allotment of 
good will rights on the basis 
of five-year franchises. That 
would do away to a consider- 
able extent with the present 
evils of “sleepers”. The state 
of affairs whereby an early 
bird grabs off a good will worm 
and then forgets about it or 
dies, or goes out of business, 
leaving valuable good will po- 
tentialities locked up by regis- 
tration and of no use to any- 
body,—at least not for as 
much as twenty years. 


The administration revolv- 
ing plan for the good will de- 
pository contemplates a check- 
up on every item on deposit 
after five years residence. Be- 
fore his five year tenure is up 
the depositor must file in the 
Patent Office an affidavit to 
the effect that his mark, or 
equivalent goods-badge or 
goods-dress, is still in use. If 
he does not thus proclaim con- 
tinued occupancy, the keepers 
at Washington would mark 
the deposited devices or de- 
signs abandoned and can- 
celled. These would then be 
removed from the collection 
and thereafter any new claim- 
ant would be free to take over 
the vacated mediums. Inci- 
dentally, of course, the effect 
of this obligation must be to 
prod even the easy-going 
tradesman into a_ certain 
amount of advertising and 
salesmanship calculated to 
show that his good will is ac- 
tually alive and working. 


For desirable prominence make yourself different in the things you can do, in 
ability along some individual line. Develop a special talent that shall be your own. 
Know some specific subject better than anyone else around you knows it. There is 
more in a difference to real advantage than merely being a white blackbird.—Frank 


Farrington. 


(All rights reserved) 
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Advertise With Good Price Tickets 


I THE ordinary meaning of 
the terms, price cards or tickets 
used on merchandise displays by 
stationers are designed to inform 
the prospective customer of the 
price at which he or she may ac- 
quire the product involved. How- 
ever, from a merchandising stand- 
point, the assumption here must be 
that price is the first and last 
thing the prospect wants to know 
about when a possible purchase is 
involved. 

Now, as price must always be 
only part of the merchandise story, 
the price tag giving price only may 
kill sales instead of induce them. 
Many stationers have discovered in 
the price card or ticket a medium 
for advertising and selling which 
has few equals among the limited 
mediums which are available to 
the retail trade. 

Stationery sales depend, in great 
measure, upon the number of mer- 
chandise “exposures” the dealer 
is able to get among the people 
who enter his door each day to 
supply a definite want. To in- 
crease the number of extra items 
that the average customer sees— 
is “exposed to”—the stationer re- 
sorts to displays, using his best 
skill and judgment. 

This is as it should be. 

But, remember that the casual 
stationery customer is not in a po- 
sition, nine times out of ten, to 
pause and read labels or closely 
examine articles on display to de- 
termine their attractive features 
or desirability. Hence, his impres- 
sion of the displays for the most 
part is confused, conglomerate. 
He may actually see three or four 
items that are clearly defined in 
his mind when he goes out, and 
this seldom makes for sales. 


Arresting with Cards 


Now consider the store where 
price tickets and cards are in gen- 
eral use on displays. If the price 
only is given, it is just as likely to 
influence the prospective buyer to 
move on quickly as to pause and 
examine. But, what if this price 
ticket subordinates price, and ad- 
vertises definite and specific desir- 
able things about the product as 
more important? 

It has been estimated that the 
impression value of “exposures” in 
the average stationery store where 
brief but telling facts about each 
article are featured on all price 


Brief Descriptive Sales 
Copy Preceding Price 
Mark Engages Inter- 
est and Induces Pur- 


chase 
By E. J. CLARY 


cards and tickets, is more than 
doubled in comparison with the 
practice of giving price only. 

Let us say that a stationer serves 
a total of 300 customers a day. 
Nine out of ten of these people 
enter to purchase a definite need. 
Each may pause a few seconds to 
pick up a container or an article 
to scan the label or study the con- 
tents with a mild interest in pur- 
chasing. But, where price cards 
give a few facts about the article 
in terms of consumer’s benefit, a 
number of examinations or consid- 
erations are the result and a cor- 
responding increase in extra sales. 


That is the way it works in the 
drug chain units. It will work—is 
working—as well in stationery. 

Let me give one concrete ex- 
ample of how this form of point of 
sale advertising may be applied to 
even the most commonplace sta- 
tionery items. I copy this from a 
card in a New York store that 
never makes a price ticket without 
justifying the price, and adding 
some telling points about the prod- 
uct: 





FRESH ELASTIC 
RUBBER BANDS! 


This assortment includes 
a variety of lengths and 
thicknesses, for every of- 
fice purpose. They are of 
best India rubber, and will 
not dry out, maintaining 
their elasticity for a long 
time. 

ONE FULL GROSS, 

i 











Now, consider the effect on the 
average casual customer of a ticket 
like this: 


RUBBER BANDS, PER GROSS 
ED 956004 

If 300 people enter the store in 
a day, displays well forward which 
are supplemented by selling price 
cards will be seen not once but 
twice by each which should av- 
erage 600 exposures per day. Each 
such exposure to a selling card, 
being at the point of sale, is surely 
as effective in a business building 
way as ten times that number of 
exposures in a press advertisement 
or hand bill. 

The reason is that a customer 
already in the store is in the buy- 
ing mood, the goods within reach, 
can be examined, etc. 

In varied stationery stocks, most 
customers are not able to judge 
whether a ticketed price is high or 
low. It is only when a brief enum- 
eration of merits is hitched to the 
price that the price becomes justi- 
fied or seems attractive to the 
buyer. 

Stationery salesmen have been 
urged for years persistently to call 
the attention of customers to extra 
items on display, and approach 
words have been put in their 
mouths. When it is considered 
that a price card on a display that 
says the same thing the salesman 
would say does the job almost as 
well—the value of this system is 
appreciated. 


Variety Is Advisable 


The drug chains which have 
carried this form of advertising 
farther than any other group of 
merchants also vary the colors and 
style of the cards or tickets to get 
greater attention. 

A price card over a special foun- 
tain pen display, if it reads only: 
“FOUNTAIN PENS, $1 each” has 
little selling value. What will the 
buyer get for his dollar? Is the 
pen easily filled? Is it durable? 
How about the point? Are there 
stubs available? How many words 
will it write per filling? And so on. 

In addition to its selling value, 
“copy” on price cards and tickets is 
a genuine service to the store’s 
customers. 

It is INFORMATION quickly and 
conveniently given, and without 
loss of time. 

And that is a lot. 








W sen is a “bargain” a bar- 
gain? This is a question the cus- 
tomer must answer for himself 


almost daily. Indeed, it often 
puzzles him to know how it is 
that many large retail stores are 
able continually to offer their 
customers such attractive “bar- 
gains.” 

Sometimes, however. when his 
luck or judgment fails him and 
his purchases have been unsatis- 
factory, the customer wonders if 
a “bargain” is ever a bargain. 

As the dealers and merchan- 
disers of office supplies and equip- 
ment know, there are in some 
cases genuine bargains offered in 
special sales. But there are also 
other classes of “bargains” offered 
by the various retail stores, and 
herein lies the cause of many a 
dissatisfied customer, as well as 
considerable responsibility for low 
price levels. 

A brief consideration of the dif- 
ferent classes of retail “bargains” 
and their effect upon business 
should be of interest. 

1. The Genuine Bargain. As 
indicated above, some goods 
offered at bargain prices really 
constitute advantageous pur- 
chases. The item that actually is 
a genuine bargain may be the last 
remaining part of some fine line 
of merchandise that has already 
made its profit, and has now sold 
down to remnant lots. Therefore, 
it is advisable to close the books 
on this line. Retail merchants 
often have bargains of this sort. 

Then, occasionally they get the 
last of a line of quality merchan- 
dise upon which the manufacturer 
has already made his costs and 
which he is willing to dispose of 
for a low price. When merchants 
advertise goods of these qualifica- 
tions, customers need not hesitate 
to take advantage of them. 


By ROBERT A. ELLISON 


Prompted by the Article, 
"Special Sales Earn a 
Profit,"' which Appeared in 
Our August Issue, Mr. Elli- 
son, Who Is an Office 
Equipment Dealer in Brad- 
ford, Penna., Offers this 
Discussion from the View- 
point of Both the Customer 
and the Constructive Re- 
tailer 


2. The Distressed Merchandise 
Bargain. This is the commonest 
of all so-called “bargains,” and it 
is the most objectionable. Dis- 
tressed merchandise frequently is 
goods that somebody has made 
with an idea that proved to be 
all wrong; hence, its defective 
quality has caused its failure to 
sell satisfactorily. The manufac- 
turer is forced to dispose of it at 
a sacrifice, so he asks the retailer 
to take over the lot at any price 
in cash. Accepting it as a resale 
bargain opportunity, the merchant 
then employs advertising in ex- 
travagant terms, playing up the 
bargain appeal, to help sell the 
goods. Emphasizing the price at 
which it might have sold, the re- 
tailer features the distressed goods 
in some such terms as the follow- 
ing: “Going at $1.00— Worth 
$2.00!” 

Reliable merchants everywhere 
disapprove of handling distressed 
merchandise on a basis of mis- 
representation of value. 


When Is a ‘Bargain’ 


Really a Bargain? 


3. The Special Bargain. This 
type usually represents real value 
for the price, and may be called 
another form of the genuine bar- 
gain. It is featured when retailers 
and manufacturers codperate in 
the production and merchandising 
of a large volume of goods which 
is to be offered the public partly 
as advertising and good will. This 
low-priced sale benefits all con- 
cerned. The customer receives 
value in excess of the price he 
pays. New users and potential 
repeat business are obtained for 
the manufacturer, and, in many 
instances new customers are 
brought to the retailer’s store. 


4. The Loss-Leader Bargain. 
Usually consisting of a well-known 
advertised brand of goods, the 
loss-leader is featured at an at- 
tractively low price with tiie pur- 
pose of drawing customers into 
the store for other purchases. Some 
stores offer four or five items of 
attractive merchandise each day 
(usually in limited lots) at actual 
cost or less, and by various de- 
vices imply that all the merchan- 
dise in the establishment is cor- 
respondingly low priced. Obvi- 
ously, the fact is to the contrary, 
that other merchandise must 
yield a higher profit in order to 
make up the sacrifice on the loss 
leaders. 


It is no longer a secret that 
sometimes a “bargain” is a bar- 
gain, and again a so-called "bar- 
gain” is not a bargain. The effect 
of each bargain sale upon the 
purchaser as a future customer for 
regular priced goods, as well as 
other true bargain offers, is of 
deep concern to the constructive 
minded dealers who are trying to 
build customer confidence in the 
stationery and office equipment 
trade. 
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Sell Ribbons and Carbons on 
Tailor-Made Basis 


4i 

Eines me a typewriter rib- 
bon,” requests a customer, specify- 
ing the machine on which it is 
to be used, but probably being un- 
aware of the different ribbons 
available for various types of per- 
formance. Indifferently, the clerk 
promptly lays down a box marked 
with the color and name of the 
machine specified—and _ that’s 
that. Not a word indicating an 
interest in the purchaser or in 
what use is to be made of that 
ribbon. No inquiry as to tne in- 
dividual or concern making the 
purchase. The idea seems to be 
that it is only a typewriter ribbon; 
slip it over quickly and get the 
cash. 

Now, good ribbon salesmanship 
calls for much more than the 
foregoing procedure. It requires, 
for instance, considerable ribbon 
information to be employed by the 
clerk in completing the sale. Fur- 
ther, an interest in properly serv- 
ing the customer so that he will 
come again for ribbons, and 
eventually for all other stationery 
requirements because he finds that 
your store intelligently serves his 
needs. 

Know Your Lines and Your 
Customer Requirements 
There is an old saying that 
“Knowledge Is Power,” and it can 
be applied to the selling of type- 
writer ribbons or anything else. 
Knowledge is “familiarity gained 


Not Made to Order But 
Selected to Assure Desired 
Performance — Service 
Selling Builds and Holds 
Business — Wrong Sales- 
manship May Provide Cus- 
tomer With Unsuitable 
Products 
By L. S. WILSON 





MR. WILSON 


by actual experience,” and power 
is “force or energy in action.” 
Therefore, those in your employ 
selling ribbons and carbon papers 
should know these lines from ac- 
tual use and they should be ac- 
quainted in detail with your cus- 
tomers’ requirements. Thus, they 
will lay the foundation for selling 
correct merchandise to the full 
satisfaction of your trade. 


Naturally, all users of typewriter 
ribbons and carbon papers do not 
think alike. Some require light, 
sharp results; others heavy im- 
pressions. This being the fact, 
your salesmen should know what 
results will be produced by any 
of your stock inkings, grades, and 
finishes in carbon papers — and 
also the results when they are 
used in connection with any one 
of the standard makes of type- 
writers. 

Every user of a typewriter is a 
prospect for an original sale—and 
a good one for repeat orders if 
sold the correct supplies, but not 
if once sold the wrong thing. In 
fact, the sale that provides un- 
Suitable products may plague you 
for some time hence. Therefore, 
your men must know what your 
lines will produce when placed in 
operation, and they must aid the 
customer in selection to assure the 
desired performance. 

This opens a number of im- 
portant questions. Who is to use 
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the ribbon and the carbon? Will 
it be a stenographer or the busi- 
ness man, himself? In either case, 
as for the ribbon, is the operator’s 
touch light or heavy? Is the car- 
bon required for one or two, or 
many copies? And with what 
make of typewriter will these arti- 
cles be used? As the action of the 
various machines is not uniform, 
a grade of inking or a finish of 
carbon which produces excellent 
results on one make of typewriter 
might not be so satisfactory on 
another make. 

Weight, quality and finish of the 
letter heading and also that of the 
copy tissue must be considered, as 
well as the number of copies to be 
made at one writing. 

Another factor is the style of 
type on the machine in which 
these supplies will be used. The 
salesman should ask if the type 
is elite, pica, or one of the large 
faces. A ribbon inked for elite 
type, or carbon for this face, will 
zive unsatisfactory results when 
used with the heavier types. 


There is a ribbon inking and a 
carbon weight and finish for every 
requirement. Thus, if your cus- 
tomer does not receive a satisfac- 
tory article, it is more than likely 
due to faulty service when the 
Sale was made. A salesman can- 
not know too much regarding the 
articles he is selling, and their 
varied uses under differing con- 
ditions. All this knowledge will 
add to his selling power and place 
him in position intelligently to 
meet criticisms and complaints— 
possibly concerning goods bought 
elsewhere—and to sell the proper 
articles from your stock to cure 
the trouble. 


Personality Influences Sales 


Personality in your sales force 
is important. Earnest and un- 
divided attention to a customer’s 
wants, from the time he enters 
your store, until he departs, will 
pay good dividends. See that your 
salesman is not interrupted, so 
he may sell his personality in giv- 
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ing that undivided attention. 
Customers appreciate such atten- 
tion and come back for more, or 
send in, saying: “See Charlie— 
he knows what I want.” Charlie 
knows because months ago he 
went to the trouble of acquainting 
himself with the details upon the 
use of the merchandise purchased 
by this customer. Satisfaction 
followed, and since then there 
have been many repeat orders 
when no time whatever was ex- 
pended on the sales. 

The foregoing method, reduced 
to its utmost simplicity, is simply 
selling service with merchandise. 
But it counts in a big way toward 
establishing your house as one 
where customers feel that your 
solicitude is honest, and that aid- 
ing them is really fulfilling their 
wants is just as much a part of 
your business as “ringing up the 
cash register.” Wrong selling al- 
ways reflects most dangerously on 
the store delivering the unsatis- 
factory wares. Real service in sell- 
ing builds and holds business. 


Maintained Prices and Exclusive 
Lines Hold Business Volume 


Ricut straight through the de- 
pression Carl P. Miller, book dealer 
and stationer in McPherson, Kan- 
sas, kept his prices up with the 
same mark-up, and his exclusive 
lines in demand. Only when the 
wholesale prices dropped, did Mr. 
Miller lower retail prices: the 
mark-up percentage remained the 
same. 

“This is my answer to a price- 
conscious public,” said this dealer. 
“We are totally surrounded by 
price stores. The defeatist in our 
business would duck his head and 
say the game is up. ‘People will 
not pay more than the least they 
can buy for, even when the article 
is admittedly better,’ says this pes- 
simist. But we have stayed by our 
policy and weathered through.” 

Mr. Miller is “ferninst” cheap 
merchandise. He stocks a fine line 
of stationery, retailing at 50 cents 
and up, and backed by national 
advertising on a generous scale. 
With fountain pens a price foot- 
ball in every drug and variety 


store, this Kansas retailer sells a 
restricted line of well-known pens 
at $3 and up. 

As for greeting cards, he re- 
stricts purchases to two lines. 
These start at 5 cents, but the fif- 
teen and twenty-five cent cards in 
the every-day cards are the big 
leaders. These are protected from 
dust and soil in this windy part of 
the state, by being shown in vo- 
luminous books. The open display 
rack, which lets customers be re- 
minded that Miller’s do carry 
greeting cards, contains the end- 
of-a-line cards, which sell quickly. 
Constant inventory of $400 to $500 
is carried on cards at all times, and 
lines stocked, are, as in other mer- 
chandise, shown only at Miller’s 
locally. 

Big Inventory on Pencils 

“Anybody who wants to poke fun 
at book dealers,” Mr. Miller said, 
“calls us pencil peddlers. Just the 
same, I carry a thousand dollars 
worth of pencils at all times, in 
three lines. Without stock on 


hand, in wanted numbers, I could 
not hope to catch the trade which 
comes in from the oil fields with a 
requisition for half a gross. Pencils 
have a high known mortality, and 
I intend to have a reserve stock 
ready to fill in the ranks when my 
customers find their pencils lost, 
strayed and stolen. But I get this 
repeat business simply because I 
buy from wholesalers whose prod- 
uct is uniformly good. No job lots 
and irregulars for me.” 

Good Merchandise Holds Trade 

Mr. Miller picks his wholesaler 
and stays with him, because of 
that basic need for dependable 
goods. That same need brings re- 
peat retail trade. Mr. Miller and 
his employees stress selling points 
of this well-selected merchandise 
to the man who asks for it, just as 
much as to the casual customer 
who is “looking for something,” 
and names no brand. In other 
words, he wants his customers to 
be sold and stay sold on his exclu- 
sive lines—ATW 
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Carloads of Office Furniture for 
Oklahoma County Court House 


A LONG-CHERISHED ambition 
was realized recently by D. W 
Collins, president of the D. W 
Collins Desk Company of Okla- 
homa City, when his company re- 
cently completed a $75,000 in- 
stallation in the new $1,500,000 
Oklahoma County Court House, in 
Okiahoma City. The _ structure, 
said to be regarded as the finest 
County Court House in the South- 
west at this time, is nine stories 
and basement, with three mez- 
zanines and a storage floor sand- 
wiched in. 

Contracts were signed June 10 
and installations were completed 
on September 10, consisting of 
$45,000 worth of portable furniture 
and $30,000 in steel counter work. 

Into the building under the Col- 
lins’ contracts went four carloads 
of steel counterware by the Watson 
Manufacturing Company, James- 
town, N. Y. Finished in walnut 
and topped in rich brown lino- 
leum, the majority of these were 
installed in the County Treasurer's 
office, County Assessor’s office, the 
Registry of Deeds office, and the 
County Clerk’s office. Marble fac- 
ings matching the other marble 
work in the building (applied by 
others) complement the beautiful 
installation. 

The 200,000 pounds of portable 
furniture installed by the Collins 
company included the following 
equipment: steel desks, tables and 
files by the Security Steel Equip- 


$75,000 Installation 
Made by D. W. Col- 


lins Desk Company 
By ELSIE VAN HORN 
© 


ment Corporation, Avenel, N. J.; 
steel office chairs by the Harter 
Corporation, Sturgis, Mich.; exec- 
utive wood desks by the Hoosier 
Desk Company, Jasper, Ind.; wood 
chairs, upholstered chairs and 
couches by the Marble & Shattuck 
Chair Company, Cleveland, Ohio, 





D. W. COLLINS 


and counsel tables by Mutschler 
Brothers Company, Nappanee, 
Ind. 

Since walnut was the chosen 
motif, all wood furniture is of 
walnut in special finish. And steel 
furniture—desks, chairs and files 

is done in a special walnut finish 
to match. 

The equipment is all semi- 
modernistic in tone, styled along 
luxuriously simple lines and fol- 
lows a general conformity of de- 
sign throughout the building—the 
result of careful planning and lay- 
out study. 

Twelve thousand dollars worth 
of Marble & Shattuck wood chairs 
—two carloads—in Bank of Eng- 
land type, were installed in the 
court rooms. One hundred fifty 
of these were upholstered in 
leather, with box springs seats, 
for the nine jury boxes, witness 
stands and judges’ rostrums. The 
remainder were standard chairs 
with wood seats. Every executive 
office was outfitted with the 
Hoosier Desk Company’s Century 
Suite and leather couches by Mar- 
ble & Shattuck. Upholstering was 
chosen according to the location 
and natural light available. In 
the north rooms, upholstering is 
in a conservative red to assist in 
creating the effect of warmth, 
while in the rooms with southern 
exposure, tans and greens are 
used. 

Manufacturers codperated in 
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TYPICAL PORTIONS OF THE $75,000 INSTALLATION —_— IN THE OKLAHOMA COUNTY COURT HOUSE, OKLAHOMA CITY. BY THE 
D. W. COLLINS DESK COMPANY 


1. Exterior of the impressive new Oklahoma Court House in Okla- furnished with Century suite desks made by the Hoosier Desk 


homa City. Lo ame 
2. Oklahoma County court room beautifully furnished and decorated. 4. ome clerk's office ‘Sa te with 2 oy Se Steel Equipment 
, interesting note is provided by the symbolic mural above the corporation desks and ble & Shattu 
e's chair. The jury chairs and others revealed in the picture were 5. County treasurer's office in which all counter work wa wes designed 
e by The Marble & Shattuck Chair Company. The tables came and built by the Watson eS 
from the factory of Mutschler Bros. 6. One of the —_— clerical offices equine: with "Besediy Steel 
3. One of the county commissioner's offices, all of which were desks, Harter Corporation chairs and Watson counters. 
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every way possible, said Mr. Col- 
lins. All shipments checked out 
perfectly. There were three car- 
loads of steel desks, one carload 
of steel filing cabinets, one carload 
of wood desks and tables, one car- 
load of upholstered furniture and 
two carloads of wood chairs. Be- 
cause county commissioners had 
said that no table with a single 
scratch on it would be accepted, 
the eighteen long counsel tables 
were shipped from Nappanee by 


SHAW-WALKER FIRE- 
FILES PROTECT IN- 
SURANCE RECORDS. 
—The C. F. Cody Com- 
pany. Dubuque. Iowa, 
sold a one-premium 
paid-up record protec- 
tion policy in the form 
of these Fire-Files to 
the Iowa Unemploy- 


motor freight, and all passed the 
microscopic inspection of the 
county commissioners. 


One particular problem, that of 
getting a 30%-inch desk past a 
29-inch door into the office of 
Commissioner J. V. Dobbs, which 
is on the second floor, was solved 


by lowering the desk from a third 
floor window and making entry 
through a window of Commis- 
sioner Dobbs’ office. 
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“I’m especially happy over com- 
pletion of the installation, be- 
cause it marks the realization of 
an ambition I’ve cherished for 
many years—that of furnishing 
Oklahoma County’s new Court 
House,” was Mr. Collins’ summing- 
up comment 

In Oklahoma City since 1909, 
Mr. Collins served as president of 
the Western Bank & Office Sup- 
ply Company prior to opening his 
own business in 1929. 


ment Compensation 
Commission. The Fire- 
Files house the em- 
ployers’ contribution 
record. Iowa is one of 
nineteen states that has 
adopted Shaw-Walker 
products for unemploy- 
ment compensation 
commission work. 


Used Furniture Market Revealed 
in Building Trend 


ener of the trends 
in furniture in different buildings 
and in different sections of town 
supplies ideas for used furniture 
outlets for E. F. Cline of the Rod 
E. Nern office appliance store, Los 
Angeles, Calif. 

There are furniture trends in 
most buildings, Mr. Cline finds. 
Sometimes it is due to tying in 
with the wood-work in the build- 
ing. In fact, it often is, and fre- 
quently it is a contagion. The 
tendency to be a bit like the other 
fellow, he feels, has something to 
do with it. 

Mr. Cline knows several build- 
ings where mahogany predomi- 
nates and he knows several where 
oak predominates, or one might 
say monopolizes. He knows one 
section of town, one street at least, 
where oak predominates. For the 
most part he has this information 


E. F. Cline of the Rod 
E. Nern Organization 
in Los Angeles Stud- 
ies Building Types and 
Uncovers Sales Op- 


portunities 
By J. EDW. TUFFT 
. 


pretty well classified in his head, 
but he also has classified the in- 
formation in note books. 

When taking in used furniture 
on a sale he has always a pretty 
good idea where to go to Sell it. 
If he takes in a batch of oak he 


knows better than to waste time 
on calls in a mahogany minded 
building. If he takes in mahogany 
he never wastes time on an oak 
minded building! Industrial sec- 
tions in Los Angeles, for instance, 
have quite largely oak minded 
buildings. 

Mr. Cline also has a large men- 
tal classification of buildings to 
which certain trades have flocked 
or certain professions and semi- 
professions. He knows fairly well 
about the type of furniture in such 
buildings and about the price the 
tenants there would be apt to pay. 
He takes casual notes when in 
offices of pieces missing that 
would improve the offices if sup- 
plied. 

When he takes in any article, 
for the most part, he has the 
potential customer, or customers, 
definitely in mind and gets to 
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them during his next three days 
on the street if at all possible. 

“The more you practice on this,” 
says Mr. Cline, “the greater num- 
ber of buildings you can keep in 
your head. It is worth a great deal 
to me to know, almost without 
thinking, that so-and-so has his 
office in a walnut minded building 
and that a certain piece which I 
can secure on a reasonably good 
trade-in will improve such an 
office. 

“I go even farther than that. 
I take mental note of the style of 
furniture, its possible age and 
condition and thus I can guaran- 
tee him a better match right off 
the bat than I could do if I did 
not keep tab. 

“T am a strong advocate in this 
business of knowing your town in 
detail— the more you can cram 
into the old head and hold there 
the better. It is a bit difficult to 
know whether a trade-in will move 
readily or not if you merely have 
a note book down in the 
office—it is better to have 
a note book in your head. 
You can pull it out and 
use it more readily then. 


THIS SPLENDID INSTALLA- 
TION OF GLOBE WERNICKE 
CO. EQUIPMENT WAS MADE 
RECENTLY IN THE STATE 
OF NEW MEXICO SUPREME 
COURT AT SANTA FE. N. M. 
—(Top) General office of the 
clerk of the Supreme court. 
(Center) Globe Wernicke Tri- 
Guard files used by the court 


“I might add that the class of 
building does not matter, for used 
furniture, if in good condition, is 
as acceptable in a high class 
building as in any other—the 
point being to have a _ perfect 
match in quality and kind, and to 
know right now where a likely 
prospect is located.” 


Watching the Loads of Building 
Material Going Into Alleys 


Here is another avenue of sales 
that may be opened by alert ob- 
servation. A load of building 
material of any kind pulling into 
a downtown alley is something 
worth watching. 

There is a big chance when a 
load of such material goes into 
an alley that a suite of offices is 
being altered for a new tenant, 
Mr. Cline finds. He always takes 
note, and if possible marks where 
the load stops. As soon as pos- 
sible he visits the building, and 
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since the elevator boys and the 
building manager usually do not 
like to give out information on 
penalty of losing their jobs, Mr. 
Cline generally goes to the top 
of the building and then gradu- 
ally walks down the stairways 
listening for hammering. When 
he finds where the hammering is 
coming from, he knows that 
something is happening there. 
And almost always that means a 
prospect. 

A van with only a few sacks of 
plaster on it recently meant a sale 
of good size. A jag of lumber also 
lead to a sale. 

Mr. Cline is on the street three 
days in the week and it is during 
those days that he keeps his eye 
peeled for building material vans. 
Watching for vans of office furni- 
ture being moved, especially on 
Saturday, has been a good sys- 
tem and is used by many, usually 
indicating not one prospect but at 
least two. The load of building 
material is also usually 
indicative of at least two 
potential prospects — the 
man moving in and the 
man moving out. 


for housing important letters 
and documents. (Lower) The 
Supreme court library equip- 
ped throughout with Globe- 
Wernicke steel shelving and a 
steel table in each side aisle. 
The installation was made by 
the Santa Fe Book & Station- 
ery Company, Inc., Santa Fe. 








Frank E. Tupper. President 
of the National Business 
Show Company, assists his 
grand-daughter. Ann Tup- 
per. to wield the giant 
gavel and thus formally 
opened the Thirty-Fourth 
Annual Business Show. In 
the circle insets from left to 
right are E. O. Tupper, sec- 
retary of the National Busi- 
ness Show Company; John 
Tupper, W. F. Tupper and 
C. H. Hunter, Chicago man- 
ager. 


WESTERN 


UNION 





The Oversized Telegram 
Shown Just Above the 
Gavel Head Was Sent to 
Frank E. Tupper from Holly- 
wood by Martha Raye. The 
text of her message follows: 
“Wish I could hop a plane 
East to see those fifteen 
hundred exhibits at the 
Thirty Fourth annual Na- 
tional Business Show that 
make life easier for the of- 
fice girl but we're shooting 
Paramount's ‘The Big Broad- 
cast of 1938" and I just can’t 
get away. Can you find 
me a gadget for making life 
easier for the movie girl? 
Would I go for that oh boy!” 


Thirty-Fourth National Business Show 


hee thirty-fourth Annual Na- 
tional Business Show opened Oc- 
tober 18 in Commerce Hall, Port 
Authority building, New York, 
N. Y., and proved itself worthy of 
the descriptive title, “America’s 
Efficiency Exposition.” Approach- 
ing the entrance to the great hall 
at 1 p. m. on the opening day, 
interest was immediately aroused 
by the stirring strains of our Na- 
tional Anthem and the responsive 
thrill brought visitors mentally to 
an expectation of big things. The 
exposition itself caused no lessen- 
ing of this stimulus for never be- 
fore has there been greater di- 
versity of exhibits showing the 
creative genius of this field and 
never before have these products 
been displayed to better advan- 


‘America's Efficiency Ex- 
position’ Attracts Thou- 
sands—Held in Port Au- 
thority Building New York 
City October 18 to 23 


tage and in finer settings to larger 
and more interested audiences. 
President Frank E. Tupper and his 


associates and the exhibitors are 
to be congratulated upon the fine 
expression of the decorator’s art 
and the individuality of concept 
and character in the displays that 
created the great harmonious en- 
semble of the exposition and its 
settings. 

Charming little Ann Tupper, as- 
sisted by her grandfather, Frank 
E. Tupper, were the principal 
functionaries in the opening cere- 
mony. With a gigantic six-foot 
gavel several times the size of 
little Ann, the show was formally 
declared open at one o’clock Mon- 
day afternoon to the accompani- 
ment of photographers’ flashes. 
And right from that point on 
there was never a dull moment, 
rain or shine. 
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Reductions in office operating 
expense possible through the use 
of modern office equipment never 
failed to arouse the interest of the 
crowds. All records for attendance 
were broken. Even bad weather 
appeared to have no effect on the 
constant throng in attendance. 
Exhibitors were jubilant over the 
results and the thirty-fourth An- 
nual America’s Efficiency Exposi- 
tion goes down in office equipment 
history as the best ever from any 
and all angles. 

Over one hundred manufactur- 
ers and distributors cooperated in 
displaying a variety of products 
that ran the whole gamut from 
pencils to safes. Every branch of 
the field was represented. The 
ease with which visitors moved 
through the aisles was a tribute to 
the genius and experience of the 
management. Colorful and decor- 
ative, every exhibit attracted its 
share of the public eye. 


Modern Styling Keynote 


Just as the exhibits themselves 
reflected the modern influence in 
design and styling, so did the ma- 
chines, furniture and supplies dis- 
played within. A little slow, per- 
haps, to accept modern styling, 
the industry seems now to have 
thoroughly recognized its value. 
Even the plain everyday work- 
horses of business — typewriters, 
adding and calculating machines, 
duplicators, desks, chairs, etc., are 
streamlined and colorful—adding 
to their recognized utility that all- 
important sales advantage of eye- 
appeal. To a member of the office 
equipment fraternity the show 
was inspiring. The enthusiasm of 
the attendants was contagious. 


Speed and More Speed 


On every hand the visitor en- 
countered machines, devices and 
systems designed to speed up busi- 
ness routine both from the angle 
of increasing the actual efficiency 
of the machines and devices as 
well as increasing the human out- 
put with greater ease and comfort. 
The new showings gave evidence 
that the industry’s inventive 
genius is ever alert to the increas- 


SOME BUSINESS SHOW 
SPECIALTIES.— 


l. Eberhard Faber puppet show. 

2. Buster Hoefer, editor and publisher. 
The Sheboygan Weekly. 

3. Shaw-Walker file exhibited as hav- 
ing protected its contents for nine 
hours in a fire. 

4. S.H. Gould, Pronto File Corporation, 
making a wordless Mexican talk. 

5. Little Mary Jane Donovan demon- 
strating Underwood Sundstrand 10- 
key simplicity. 
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ing clamor of business for more 
speed, greater accuracy and facil- 
ity. Year after year new methods, 
faster methods have been intro- 
duced to reduce the hazard of 
human inaccuracies until it does 
almost seem as though errors are 
well nigh impossible. 

The nimble fingers and studied 
concentration of speed operators 
gave color to the show. In the 
exhibit of the International Busi- 
ness Machines Corporation, Mar- 
garet Hamma showed the possi- 
bilities of the International All- 
Electric typewriter. In the Royal 
Typewriter Company exhibit were 
Albert Tangora and Stella Willins 
who thrilled large audiences with 
their speed and accuracy with the 
Royal. In the Underwood Elliott 
Fisher exhibit, George Hossfield, 
Barney Stapert, Remo Poulsen 
and Grace Phelan gave remark- 
able performances of speed and 
concentration on the Underwood. 
The Dictaphone transcription 
speed and accuracy contest, in 
which commercial operators vied 
for honors, was always a source 
of interest. 

Entertainment, Too 


A number of exhibitors present- 
ed features of entertainment in 
their booths. 

Eberhard Faber Pencil Company 
offered the Faber Marionettes—a 
pleasant and effective way to get 
over a sales story, the puppets 
bringing in a sales plug at every 
opportunity. 

In the Dictaphone Theatre at 
one end of the Hall, the “Two 
Salesmen in Search of an Order” 
attracted once again. It’s an old 
story ever new. 

Constance Keene & Vernon in 
the Markwell Manufacturing 
Company’s exhibit gave a very in- 
triguing demonstration of what 
they called “Mental Television.” 
They certainly had the crowds 
guessing. 

In the Royal exhibit Aladdin 
and the Genii set new world’s rec- 
ords for transforming a few Royal 
parts into complete typewriters 
proving the hand is quicker than 
the eye. 

The salient points of the Under- 
wood portable were impressed on 
visitors by an animated sound 
cartoon. 

Under the direction of Eleanor 
Rankin a class in office machine 
operation was conducted in the 
exhibit of Washington School of 
Secretaries. 

Master Buster Hoefer juvenile 
editor and publisher of the She- 
boygan Weekly, which he calls 
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“The World’s Smallest Newspa- 
per,” occupied a nook in the Royal 
typewriter exhibit where he was 
busily engaged day in and day out 
producing the Business Show edi- 
tion. Buster was quite a hit. 

In the Shaw-Walker exhibit was 
a Sky-scraper file which had kept 
its contents safe and sound 
through a nine hour fire. 

New Products Introduced 

The new Underwood Master was 
unveiled to the public for the first 
time on Monday. If the zeal with 
which the many machines on dis- 
play were subjected to tests of 
visitors from the hunt and peck 
type to the efficient operator was 
any criterion of its acceptance by 
the market this new Underwood 
Master is destined to go places. In 
new streamlined styling this new 
machine has been thoroughly 
cushioned to absorb noise. 
Equipped with a control to regu- 
late the touch to the individual 
operators choice, it has a quick 
easy action identical throughout 
the whole of the keyboard. 

The Flotilt chair control fea- 
tured publicly for the first time by 
the Bassick Company (although 
known to the trade for months) 
particularly impressed visitors 
whose various exclamations upon 
noticing the absence of usual 
metal springs were ludicrous at 
times. The Flotilt principle was 
very neatly and ingeniously dem- 
onstrated. 

Promising a revolutionary con- 
ception of illumination, the Greist 
Manufacturing Company demon- 
Strated the principles of their 
latest development they call “Po- 
larized Light.” Under its rays 
colors reacted to the eye as in 
normal daylight. Lacking the 
glare produced by most lights, 
type stood out in bold relief as one 
read from the pages of any news- 
paper. 

A unique innovation by Inter- 
national Business Machines Cor- 
poration—one of their many new 
offerings—was a typewriter which 
wrote in reverse. This machine is 
especially designed for use where 
master copies are desired for some 
duplicating machines. With it the 
necessity for special carbons is 
eliminated. 

General Fireproofing Company 
showed an extensive line of com- 
pletely modernized and stream- 
lined desks as well as several new 
features of their aluminum chairs 

The new Error-No Copy holder 
with a folding side-arm and an 
automatic extension operating 
lever which turns the pages of a 
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W. H. Foster. chairman of the board, Gen- 
ga Fireproofing Company. 


. ° agoner. president. Underwood 
Elliott Fisher Company. 
. Merrill B. Sands, president, Dictaphone 


Sales Corporation. 


. George C. Brainard, president, The General 
Sieogeeaing Company. 


C. Faustmann, president. Royal Type- 
writer Company. 
F. B. Towne, president, 
Book Company. 
W. J. Pickering. president. 
Adding Machine Corporation. 
G. Keyworth. president, 
worth Company. 


National Blank 
Allen-Wales 
Collier-Key- 


. C. M. Friden, president, Friden Calculat- 


ing Machine Company. 
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TRADE LEADERS 
CAUGHT BY O.A.'S 
CANDID CAMERA 


10. Fred Moscovics, chairman, Dictograph 
Products Company, Inc. 


ll. John R. Davies, president. Moore Push Pin 


Company. 

12. H. G. Ocanen. president. W. H. Gun- 
locke Chair Company. 

13. Otto Kretchmer, president, Peerless Key- 
Imperial Manufacturing Company. 

14. A. D. Pettibone, president, B. L. Marble 
Chair Company. 

15. Ben Josephson, president, Josephson Man- 
ufacturing Company. 

16. C. C. Harris, president, Rivet-O Manufac- 
turing Company. 

17. Irving Kremsdorf, president, Guide System 
& Supply Company. 

18. Henry é. Kobick. assistant to president. 
Webster Electric Company. 
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AT THE RECENT 
34th NATIONAL 
BUSINESS SHOW 


1. James H. Rand, Jr.. president, Remington 
Rand. Inc. 
. Ralph C. Coxhead. president. Ralph C. 


Coxhead Corporation. 

C. E. Sheppard, president, The C. E. Shep- 
ard Company. 

E. B. Jessup. president, Marchant Calculat- 
ing Machine Company. 

J. W. Tamany, president, Boorum & Pease 
-ompeny- 

. Eberhard Faber, president, Eberhard Fa- 
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6 
ber Pencil Company. 
7. R. H. Heyn, president, Hotchkiss Sales 
Company. 
8. Col. W. H. Eaton, president, Eaton Paper 
. Corporation. 


J]. Arthur Lyons, president, Reliable Type- 
writer & Adding Machine Corporation. 


. Harry 


. R. B. Sainberg. president, 
. Joseph Epstein. 


. C. G. Gregory. president. 





. L. B. Tavernier, president, Fulton Specialty 


Company. 

Landseidel, 
Shaver Corporation. 
W. A. Rose. president. Bassick Company. 


president, General 


. Sol. Scheinman, president, Pronto File Cor- 


poration. 


. Jack Linsky. president. Parrot Speed Fast- 


ener Corporation. 

Sainberg 6&6 
Company. 

resident. Old Town Rib- 
bon & Carbon Company, Inc. 

Gregory Ink 
Company. 

Fred E. Brown, president, 
Manufacturing Company 


Hall-Welter 
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note book automatically came in 
for many commendatory excla- 
tions of typists and stenographers. 

The new Swingline stapling ma- 
chines of the Parrot Speed Fas- 
tener Corporation, handsomely de- 
signed in ultra-modern fashion 
showed visitors a new idea in con- 
structions and operation sim- 
plicity. 

The Airline desks of Art Metal 
Construction Company represent- 
ed many interesting and new de- 
velopments in metal desk design- 
ing for comfort and utility. 

The Sikes Company made quite 
a hit with an executive posture 
chair made of formed latex at- 
tractively covered following the 
lead of automotive and railroad 
seating innovations. 

Dictaphone Sales Corporation 
showed their new Conference Re- 
porter designed to record complete 
conferences without the need of a 
stenographer. 

Other companies offering new 
models and refinements were 
Bircher Company, Elliott Com- 
pany, Chas. E. Hires Company, 
Ormig Corporation, Pronto File 
Corporation, Standard Mailing 
Machines, National Cash Register 
Company and Shaw-Walker Com- 
pany. 

Saturday night in the Dicta- 
phone Theatre, President Merrill 
B. Sands of the Dictaphone Sales 
Corporation personally congratu- 
lated all the 400 contestants in the 
Dictaphone Transcription Speed 
and Accuracy Contest held all 
week. The winners were: 


Net lines 
per hour 
Amanda Judd, National City 
Bank 
Alice W. Johnson, Shell 
Union Oil Corporation......381.66 
Gene Fields, International 
Paper Company ..............ss00+ 368.72 
Margaret E. Crowley, Fiduci- 
ary Trust Company ............ 365.12 


There were several special and 
unusual functions held in connec- 
tion with the promotion and con- 
duct of this notable annual event. 
A preview by television was staged 
on October 6 at the office of Lenox 
R. Lohr president of the National 
Broadcasting Company in the 
R. C. A. building where a group of 
national business leaders, as Mr. 
Lohr’s guests, saw a forty minute 
television demonstration using 
specimen Business Show exhibits. 
The preview was preceded by a 
talk from the studio by Frank E. 
Tupper who announced, “It is the 
first time television had ever 
peered into the future and re- 





The Exhibits in Photographic 
Review 


Some of the More Than 100 Displays Which 
Intrigued the Interest of Daily Crowds 


. Royal Typewriter Co. 

. Keystone Index Card Co. 

-. Boorum and Pease Co. 

. International Business Ma- 
chines Corporation. 

. The Bassick Company. 

. Shaw-Walker Company. 

. Marchant Calculating Ma- 
chine Company. 

. Eaton Paper Corporation. 

. The B. L. Marble Chair 
Company. 

. Guide System & Supply 
Company. 

. Standard Mailing Machines 
Company. 

. Elliott Addressing Machine 
Company. 

(All photos by Apeda Studios) 








The Exhibits in Photographic 
Review 


Manufacturers on Display Represent a Wide 
Variety in Appearance and Application 


. The General Fireproofing 
Company. 

. A. B. Dick Company. 

. National Blank Book Co. 
and 5. Underwood Elliott 
Fisher Company. 


. ar . Art Metal Construction 
= jew { + a ’ Company. 
i ; ae . Dictaphone Sales Corpora- 


5: iene tion. 
. Webster Electric Company. 
. Oxford Filing Supply Co. 
. Greist Manufacturing Co. 
. Parrot Speed Fastener Cor- 
poration. 
. General Electric Company. 


MIME OGRAPH 


(All photos by Apeda Studios except Nos. ! 
and f No. 3 b Techni-Phote Studio. No. | 
by F. W. Demarest.) 
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vealed tomorrow's events to to- 
day’s onlookers.” 

Miss Eleanor Rankin, teacher of 
business machine operation at the 
Washington School for Secre- 
taries, New York, N. Y., also took 
part in the program and explained 
the purposes of the demonstra- 
tions shown in the specimen ex- 
hibits. 

A feature of one of the many 
broadcasts was Mary Jane Dono- 
van, a young lady of about seven 
summers who demonstrated Un- 
derwood Sundstrand 10 key sim- 
plicity. She was a pleasant little 
lady who captured the fancy of 
the crowd in the Underwood 
Elliott Fisher exhibit all week 


Mr. Tupper Sends Invitation 
Over the Radio 

Friday evening October 15, on 
the Postal Telegraph’s “Forward 
America” radio program, Mr 
Tupper was the guest speaker 
during the broadcast over the New 
York Broadcasting System Net- 
work at the invitation of Clinton 
B. Allsopp, vice-president of the 
Postal Telegraph Company. Mr. 
Tupper said in part, “In no field 
of human endeavor of which I 
know has progress been greater 
than in the office equipment in- 
dustry whose evolution has been 
the very reflection of the develop- 
ment of modern business. 

“It may even be closer to fact 
that the office equipment industry 
is itself the image and modern 
business methods its reflection be- 
cause the manner and tempo of 
our present-day commercial, in- 
dustrial and financial life are, I 
believe, perhaps more the result 
than the cause of the office equip- 
ment industry’s efforts.” 

He concluded his remarks with 
an invitation to all listeners to at- 
tend the Business Show. 
Luncheon at the Advertising Club 

Again on Thursday noon, Octo- 
ber 21, at the Advertising Club of 
New York, luncheon was given 
over to the Business Show with 
prominent members of the indus- 
try as speakers and with Lowell 
Thomas, president of the Adver- 
tising Club and internationally 
known news commentator as mas- 
ter of ceremonies. Bruce Barton, 
advertising executive, author, and 
Congressman-elect, was the chief 
guest speaker of the day. 

Mr. Barton's address was titled, 
“A Business Man Looks at His 
Government.” 

He opened his remarks by point- 
ing out that in the last fifty years 
the first-class brains of this coun- 
try have been occupied with 





CONTESTS AND CROWDS AT 
THE SHOW 


l. Winners of the Dictaphone Trans- 
cription Speed and Accuracy Contest. 
Left to right: Margaret E. Crowley. 
fourth place; Gene Fields, third place; 
Alice W. Johnson, second place, and 
Amanda Judd, first place. 


2. Wesley Beckwith at the micro- 
phone helps Albert Tangora demon- 
strate the typing speed on the Royal. 


3. General view of one of the crowded 
aisles of the show. 


4. A few of the ten thousand who 
entered Griest White Knight lamps 
contest conducted by the Griest Man- 
ufacturing Company. Joe Libbon. 
New York manager for the company. 
is making the announcements. 


5. Interested visitors inspecting the 
exhibit of the National Blank Book 
Company. 


6. Watching the indicator revealing 
the speed at which an International 
electric writing machine is being op- 
erated. 





OFFICE APPLIANCES 


ON OPPOSITE PAGE.—Some of the visitors 
at the National Business Show: 


1. A. J. Paynter. Acme Staple Company. 

2. Marcus Harwitz, manager, Regal Type- 
writer Com y. and E. E. Thornton. 
California ee Exchange. Los 
Angeles. Calif. 

3. L. H. Mingins. New York representative, 
Webster Electric Company. 

4. B.S. Wheeler, assistant advertisin 
ager, and E. G. Stacy, sales and a A 
ing manager. Spencerian Pen Company. 

5. Albert Tangora, typewriter speed cham- 
pion, Royal Typewriter Company. 

6. Charles E. Attwood. vice-president in 
charge of Postindex division. Art Metal 
Construction Company. 

7. Jack Spicer and Joe Libbon, Greist Manu- 
facturing Company. 

8. Lou Stock, Error-No, Inc. 

9. W. F. Herold and Wheeler Parrot, Bas- 
sick Company. 

10. Stella Willins, speed writer. Royal Type- 
writer Company. 

ll. A. L. Johnson, American Automatic Type- 
writer Company. 

12. L. C. Stowell. executive vice-president 
and M. S. Eylar. vice-president Under- 
wood Elliott Fisher Company. 

13. G. D. Emtage, Columbia Steel Equip- 
ment Company. 

14. W. F. pos ge qo Rosedale Sign 
Works, an Tupper. 

15. Sol Obstfeld. salés executive. Markwell 
Manufacturing Company. 

16. S. H. Ensinger, Remington Rand, Inc. 

17. Gustave Fischer, Hartford, Conn., and 
R. A. Jonas, Jr.. Oxford Filing Supply 
Company. 

18. W. G. Oliver, Eaton Paper Company. 

19. A. C. Kienly. eastern sales manager, and 
W. A. Metzger. sales manager. portable 
division, Royal Typewriter Company. 

20. R. J. Malcolm, Dictograph Products Com- 
pany. Inc. 

21. Stuart Coxhead, Ralph C. Coxhead Cor- 
poration. 

22. E. A. Keeling. vice-president. Art Metal 
Construction Company. 

23. Ben Okin. Victor Safe & Equipment Com- 
pany. 

24. Mrs. F. E. Tupper. 

25. Floyd D. Ransom, Proveedor de Officinas. 
Mexico, DF, Mexico. 

26. John Lund, sales manager, Friden Calcu- 
lating Machine Company. 

27. Lou H. Warnica. Toronto, Canada. 

28. A. T. Fraser. F. R. Nichols. sales man- 
ager. and L. M. Ebeling, Columbia Rb- 
bon & Carbon Manufacturing Company. 

29. E. A. Trefzger. assistant to president, 
Underwood Elliott Fisher Company. 

30. C. Z. Board, Ever-Ready Calendar Manu- 
facturing Company T. M. Reagan, and J. 
L. Lafferty. Underwod Elliott Fisher Com- 
pany. 

31. C. R. Eggers. and W. A. Franz. Royal 
Typewriter Company. 

32. M. W. Waggoner, Better Packages, Inc. 


33. —— Ward and James E. Neary. Geyer's. 


34. H. D. Erickson, H. B. Van Horn, manager, 
me sales department. and M. L. 
earce, Joseph Dixon Crucible Company. 

35. C. B. Schubert, B. L. Marble Chair Com- 
pany. 

36. R. McClenaghen. Ken Davis and F. J. 
Bloempot. e Sikes Company. 


37. Arthur L. Davis, eee ge | manager. 
er - — sapenation. 
Tupper. president. National 

Business Show cupene. 


38. Frank R. Curtiss. general manager, Neva- 
Clog Products, Inc. 


39. Percy Jacobs. John C. Rembrandt Com- 
any. New Haven, Conn., and T. O. Cole, 
The Globe-Wernicke Co., Utica, N. Y. 


40. W. M. Coffman, Pacific district manager; 
W. F. Arnold, general sales manager. 
and Alfred Jensen, sales manager. ac- 
counting machine division. Underwood 
Eliott Fisher Company. 


4l. Frank H. Fargo, Frank H. Fargo Com- 
pany. Bridgeport, Conn. 

42. J. S. Duncan, inventor of the Addresso- 
raph; Frederick W. Nichol, vice-presi- 
ent and general manager, International 
Business Machines Corporation; Frank 
E. Tupper. president. National Business 
Show awk , and Evan Johnson, pub- 
lisher, Office Appliances. 
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“making soap and breakfast food 
and automobiles, leaving the 
lesser minds to make laws and 
operate the government.” He ad- 
vocated the election of 100 busi- 
ness men to Congress as “the best 
ching that could happen to this 
country.” 

“And of that 100,” he said, “I 
could wish that all would be busi- 
ness men and half of them adver- 
tising men. In the Cabinet of the 
United States there is not a single 
member who has ever carried a 
Sample case or called on a cus- 
tomer. We cannot go on piling 
department on department, bu- 
reau on bureau, deficit on deficit. 
Whether the process can be halted 
before the whole machine breaks 
down is a matter of debate. But 
it cannot be halted if the trained 
minds in the country merely con- 
fine their contributions to criti- 
cism.” 

After touching upon present po- 
litical problems he summed up by 
saying, “If the country is to be put 
back on a really sound basis, we 
who are in business must be will- 
ing to sacrifice to a greater degree 
than we have ever done since the 
war. .. . We must bring about 
rapprochement between govern- 
ment and business. We can do it 
by moving into government... 
and trying to contribute to politics 
something of the energy, efficiency 
and economy, which are the se- 
crets of business success.” 


A Message from Holland 


Thomas J. Watson, president of 
International Business Machines 
Corporation, addressed the meet- 
ing by radio from The Hague, Hol- 
land. He told of his pleasure in 
speaking to the gathering and 
commented on the importance of 
business machines to modern busi- 
ness. 

The broadcast program of the 
luncheon was also addressed by 
F. E. Tupper, who presented the 
Business Show as evidence of an 
organized industry successfully 


ACME CARD SYSTEM COMPANY, Chicago, IIL, and New York, 
N. ¥.—Visible card record and indexing equipment in card, book and 
There were special set-ups ot 
having to do with social 
security. This display was in charge of Manager E. C. Norrington 


swinging frame types were exhibited. 
personnel records, both large and small, 


assisted by the New York sales force. 


ADDRESSOGRAPH-MULTIGRAPH CORPORATION, Cleveland, York, 

. ¥.—Several Addressograph name and data- 
writing machines were shown in operation on specific applications such 
as payroll, collecting, selling, etc. The Multigraph portion of the dis- 
play featured latest developments in office duplicating machines used 


Ohio, and New York, N 


anticipating the needs of business. 
L. C. Stowell executive vice-presi- 
dent of Underwood Elliott Fisher 
spoke next and reminded those 
present that Business Show week 
was a week of great significance to 
the industry. 

Mr. Sands Compliments Industry 

Merrill B. Sands, president of 
Dictaphone Sales Corporation 
then complimented the industry 
on what it had added to the world 
of business. 

F. W. Nichols, vice - president 
and general manager of Interna- 
tional Business Machines Corpo- 
ration paid tribute to the adver- 
tising profession. He called atten- 
tion to the importance of business 
as a factor in world progress and 
noted that business machines 
make possible the handling of the 
enormous detail volume of modern 
business. 

Executive representatives of the 
various companies exhibiting at 
the Show who were honor guests 
at the luncheon were then pre- 
sented to the gathering and the 
audience of the air and also 
George Hossfield and Albert Tan- 
gora, professional typewriter speed 
champions and Grace Phelan, 
amateur typewriter speed cham- 
pion together with “Buster” Hoe- 
fer, ten year old editor and pub- 
lisher of the “Sheboygan Weekly, 
the world’s smallest newspaper.” 
Following the broadcast the gath- 
ering adjourned to attend the 
Business Show. 

Quite an international flavor 
was added to the Show by visitors 
from many lands—England, Ger- 
many, France, Holland, Australia, 
Canada, Mexico, Argentina, Cuba 
and elsewhere. 


A Strenuous Week 


So continuous was the stream 
of visitors throughout the week 
all demonstrators were tired but 
happy by the time the strains 
of “Auld Lang Syne” came through 
the Hall at 10 p. m. Saturday 
night—Tired? Yes, but happy and 


The Exhibits Described 


York, N. Y.—The company’s hand and electrically operated machines 
of various capacities were shown. 
parent machine in constant operation. Manager Howard W. Lindh was 
President W. J. Pickering was on hand during the week 


in charge. 
to welcome visitors. 
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ON THE OPPOSITE PAGE— 

National Cash Register Company. 

Gregory Ink Company. 

The Sikes Company. 

Better Packages, Inc. 

American Automatic Typewriter 

Company. 

A. J. Amberg Business Equipment 

Company. 

Kamket Corporation and Spiral 

Binding Company, Inc. 

Burroughs Adding Machine Com- 

pany. 

9. Hunter Electro-Copyist. Inc. 

10. Addressograph-Multigraph Corpo- 
ration. 

ll. The Charles E. Hires Company. 

12. The Postage Meter Company. 

13. Dictograph Products Company, Inc. 

14. Monroe Calculating Machine Com- 

pany. 

15. The Standard Register Company. 

16. Visible Records Equipment Com- 
pany. 

17. Washington School for Secretaries. 

18. Alfred Allen Watts Company, Inc. 
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Satisfied. It was that kind of a 
show. A show where exhibitors, 
salesmen and visitors felt well re- 
warded for the time and effort 
expended. It was a_ strenuous 
week but a profitable one. 

For more than a quarter of a 
century in fair weather and foul, 
Frank E. Tupper has guided this 
great institution of the office 
equipment industry on to greater 
heights. In this show his genius 
for organization and accomplish- 
ment was never better displayed. 
Modestly he says, “The exhibitors 
put on a wonderful show.” Sure, 
they did! But the high ideals, 
tenacity of purpose and experi- 
ence of Frank E. Tupper and his 
associates, E. O. Tupper, Charles 
H. Hunter and Lee Trenholm sup- 
plied the spark and energy that 
made it possible. 


Thank You 

OFFICE APPLIANCES here ex- 
presses gratitude to D. Anson 
Rosenthal and Apeda Studios for 
the handsome pictures of the ex- 
hibits we present. And to Art 
Metal! Constructions Company, 
Sikes Company and Royal Type- 
writer Company for the equip- 
ment loaned us during the Show. 


Especially featured was a trans- 


AMBERG BUSINESS EQUIPMENT CORPORATION, A. J., New 


“Stream-Line”’ 


index demonstrated from actual set-ups; 
gestions toward solving filing problems; showed steel cabinets, desks, 
office storage cabinets and a complete line of guides, folders and file 


department accessories. Miss A. E. 


Y.—Featured the company’s latest developments in the 


made sug- 


Patton was in charge, assisted 





to reproduce forms, literature and communications for many business 
functions. E. L. Brady, Addressograph branch manager, was in charge 
of that portion of the exhibit, while J. A. Finigan, Eultigraph branch 
manager, supervised that division of the display. Advertising Manager 
Arthur L. Davis was also in attendance during the week. 


ALLEN-WALES ADDING MACHINE CORPORATION, New 


by Miss S. Russell, Harry Braun, H. A. Considine, C. P. Cronin, 
C. M. Thompkins, John J. Scanlon, _— H. Essig and Paul G. Am- 
berg. President A. J. Amberg was frequently seen lending a helpful 
hand. 


AMERICAN AUTOMATIC Ss SALES COMPANY, Chi- 
cago, Ill., and New York, N. ¥Y.—P. A. X. private automatic inter- 
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communicating telephone systems were demonstrated. It was interest- 
ing to see a 1905 model side cranking telephone which was repre- 
sented as the first dial phone. L. F. Shea, manager, was in charge. 

AMERICAN AUTOMATIC TYPEWRITER COMPANY. (See 
Auto-Typist Sales Company.) 

AMERICAN BUSINESS, Chicago, Ill., and New York, N. Y.— 
A Dartnell publication whose services were explained to visitors. 

APEDA STUDIOS, New York, N. Y.—Official photographic head- 
quarters of the business show, wherein visitors viewed a variety of 
subjects handled in various commercial techniques. The exhibit was 
in charge of D. A. Rosenthal. 

ART METAL CONSTRUCTION COMPANY, Jamestown, N. Y.. 
and New York, N.Y.—Displayed many new sizes and styles of the 
Airline general office desk; there was also a continuous demonstration 
of the Art Metal Director line of vertical files. C. L. Elofson, vice- 
president of the retail sales division, was in charge, assisted by F. 
Clark, manager of the New York branch, and members of the sales 
staff. E. A. peng and C. W. Simpson present here for a few days 
during the week 

AUTO-TYPIST SALES COMPANY, Chicago, Ill, and New York, 
N. Y¥.—Featured two Auto-Typists, a new Selector with added record 
capacity, greater flexibility and improved cabinet, and a standard 
machine embodying modification in design and mechanical features. 
A. L. Johnson was in charge, assisted by representatives from the 
factory. 

BASSICK COMPANY, THE, Bridgeport, Conn., and New York, 
N. ¥.—Especially featured were the Flotilt chair control and posture 
chair control, both in use by a number of the leading chair manufac- 
turers. The company’s Diamond Arrow office chair casters were also 
displayed. Wheeler Parrott was in charge of the exhibit. President 
W. A. Rose, Chief Engineer W. F. Herold and Sales Manager Ray- 
croft were in attendance during the week. 

BETTER PACKAGES, INC., Shelton, Conn.—Displayed Counter- 
boy taping and labelor machines for a wide variety of commercial 
purposes. M. W. Waggoner was in charge. 

BIRCHER COMPANY, INC., THE, Rochester, N. Y., and New 
York, N. Y¥.—Lightning letter openers and sealing machines, power 
and hand operated, were shown. Displayed for the first time was a 
new hand operated model letter opener designed to fill a need exist- 
ing in smaller offices and in larger churches for the opening of col- 
lection envelopes. Sales Manager R. U. Reed was in charge, assisted 
by R. J. Ludlow, Jr., of the New York office. 

BONNAR-VAWTER FANFORM COMPANY, Cleveland, Ohio, and 
New York, N. Y¥.—The company’s form controller for use in connec- 
tion with the International electric bookkeeping and accounting ma- 
chines was displayed as well as multiple-copy continuous forms dem- 
onstrated on various billing, bookkeeping machines and typewriters. 
T. K. Thalen, assistant to the president, was in charge. Also in 
attendance were President Fred A. Ross; Sales Manager John E. 


Oliver; Mrs. Lucille O. Bonnar, vice-president, New York office; 
E. B. O’ " = C. Wanser, R. J. Lynch and E. W. Blader of the 
New York 


offi 

BOORUM & “PEASE COMPANY, Brooklyn, N. Y.—Binders and 
forms with the Notear brass reinforcements; social security records, 
both loose leaf and bound form; Bing speed binder; Ziplock ring 
books and Ziplock portfolios; Notear price book sheets and indexes; 
flexible hinge ring books; Bulldog toplock post binders; price books, 
memorandum books, post binders, accounting forms, minute books, 


etc., were exhibited. Manager L. V. Downey was in charge. Presi- 
dent J. W. Tamany and Jack Walder, manager of the New York 
Office, were also in attendance. 

BURROUGHS ADDING MACHINE COMPANY, Detroit, Mich., 


and New York, N. Y.—Demonstrated the various machines of the 
company’s manufacture, including calculators; fanfold machines; pay- 
roll machines; electric carriage typewriter; cash registers; accounting 
and bookkeeping machines; supplies for the various equipment, in- 
cluding carbon paper, ribbons and keytops. Also shown were posture 
chairs. New York Manager A. E. Spalthoff was in charge. General 
Sales Manager L. V. Britt and Advertising Manager W. C. Sproull 
were seen frequently during the show. 

COXHEAD CORPORATION, RALPH C., New York, N. Y.—The 
Mathematon electric calculating machine and the Vari-Typer compos- 
ing unit were displayed. W. T. Criswell was in charge of the Mathe- 
maton exhibit and General Sales Manager W. R. Brown supervised 
the Vari-Typer showing. Ralph C. Coxhead and Stuart Coxhead were 
on the job most of the time. 

CUTAJAR, DOUGHERTY & GILLE, New York, N. Y.—The 
Windsor pencil, made entirely of lead with a thin metal coating, was 
the feature of this display. It is said to be especially good for 
stenography, order books requiring duplicate copies and for other 
hard usages. It has been on the American market for two months. 
The Auto Magic Picture Gun, a movie machine for making sales 
demonstrations, was also on display. 

DAWN MANUFACTURING COMPANY. (See Error-No Turn-A- 
Page Copy Holder Sales of New York.) 

DICK COMPANY, A. B., Chicago, Ill, and New York, N. Y.— 
Showed the Mimeograph in its various models and Mimeograph prod- 
ucts. An intriguing point in this exhibit was the corner where stencil 
making technique was demonstrated. Philip A. Bennett, New York 
City branch manager, was in charge, assisted by Leopold Flatow and 
Frank A. Gonaty. 

DICTAPHONE SALES CORPORATION, New York, N. Y.— 
Displayed dictating machines and accessories. Especially featured was 
Dictaphone conference recording equipment which records by electrical 
pick-up conferences, speeches and other matter of which a transcribed 
record is desired. The company’s annual speed and accuracy tran- 
scription contest was also held. Carol Lyttle, New York manager, 
was in charge of the exhibit. Also in attendance were President 
Merrill B. Sands and Advertising Manager R. T. Harris. 

DICTOGRAPH PRODUCTS COMPANY, INC.. New York, N. Y. 
—Intercommunicating systems, Dictograph, Door-Master, Dictograph 
Credit-Authorizer and Acousticon were demonstrated. Exhibit in 
charge of R. J. Malcolm, sales manager. Fred Moskovics, chairman 
of the executive committee, was also in attendance. 

DIRECT MAIL ADVERTISING ASSOCIATION, INC., New 
York, N. ¥.—A comprehensive exhibit of direct mail and equipment 
for reproduction of letters and advertising matter. 

EATON PAPER CORPORATION, Pittsfield, Mass.. and New 
York, N. Y¥.—Berkshire papers for various uses were displayed, in- 
cluding air mail, Corrasable bond, envelopes, etc. In charge were 
Frank Schaefer, New York manager; H. Condit and H. Braun. Presi- 
dent H. W. Davis, Col. W. H. Eaton, chairman of the board, and 
W. G. Oliver, manager of the typewriter paper department ef the 
home office, were encountered during the week. 

EDISON, INC., THOMAS A., West Orange, N. J., and New York, 


OFFICE APPLIANCES 


ON OPPOSITE PAGE: Camera shots at the National Business Show: 
1. D. W. Duffield, advertising manager. Yawman and Erbe Manufac- 
turing Company. 

. G. V. Duffield, Princeton University Library 

. & Ve — general sales manager, = Adding Machine 

Compan 

P. A. 4 A. B. Dick Company. 

Philip Zalkind. Guide System & Supply Company. ; 

- Howard Gunlocke, manager and treasurer. H. Gunlocke Chair 

Mag > 

pe Hooks, Moore Push Pin Company. 

W. Peterman, Shaw-Walker Company. 

. Ww. e Sproull. advertising manager. Burroughs Adding Machine 
Company. 

10. R. E. Maloney, Shaw-Walker Company. 

. D. Love. vice-president. Kamket Corporation. 

12. yy P. Towne, treasurer. National Blank Book Company. 

D 
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. Starreveld. Amsterdam. Holland. 

. Anson Rosenthal, Apeda Studios. official photographers of the 

Business Show. 

15. T. A. Hughes, Underwood Elliott Fisher Company. 

16. Frank Casey. LaPorte & Austin. 

17. Ben Leedom. La Porte & Austin. 

18. Mrs. Ben Leedom. 

19. A. E. Johnson, Hotchkiss Sales Company. 

20. C. W. H. Rupprecht. advertising manager, Underwood Elliott Fisher 
Company. 

21. Herb. O. Sauer. National Cash Register Company. 

22. H. A. Way. secretary, Royal Typewriter Company. 

23. W. A. Beckwith. advertising manager, Royal Typewriter Company. 

24. C. H. Everly. Office Appliances; John Stahle and Ernest Childs. 
secretary and vice-president respectively. W. H. Gunlocke Chair 
Company. 

25. J. F. Vreeland, sales manager. Roytype division, Royal Typewriter 

Company. 

Fred G. Huber. assistant treasurer. Eberhard Faber Pencil Company. 

Jack Walder. Boorum & Pease Company 

Andrew Cerruti. Underwood Elliott Fisher Company. 

Leo Burt, Burt & Jeffers. Hartford. Conn. 

W. P. Hoy. Art Metal Construction Company. 

Gordon Laurence. assistant to the president. Allen Calculators, Inc. 

F. W. Samson. Moore Push Pin Company. 

Max H. Miller. general sales manager, Royal Typewriter Company. 

. D. Porter. Rivet-O Manufacturing Company. 

F. Camden. W. L. Butler and A. M. Gear, Marchant Calcu! ating 

Machine Company. 

E. C. Norrington, Acme Card System Company. 

C. C. Pettibone, B. L. Marble Chair Company. 

. W. Galland, vice-president, Wholesale Typewriter Company. 

. O. Crowhurst. Chartres, Ltd., Sydney. Australia. 

F. Fellowes, Bankers Box Com y- 

Lee Trenholm, National Business Show Company. 

S. M. Babson, vice-president and sales manager, Bates Manufactur- 

ing Company. 

C. F. Leydig. Burroughs Adding Machine Compan 

James Treanor. Peerless Ke pe -Imperial me oe Company 

Ira Cole. ie and sales manager. Mittag & Volger. ‘Inc. 

R. Harris, advertising manager. Dictaphone Sales Corporation. 

Arthur C. Shearman. Wilson- Jones romeeny- 

S. F. Chidsey. Bradley & Scoville, New Haven, Conn. 

R. P. Jonas. advertising manager. Oxford Filing Supply Company. 

Carol Lyttle. Dicta e Sales Corporation. 

1. Victor Scheinman, to File Corporation. 

. James Hackney. 

A. P. Brown, sales manager. Kamket Corporation. 

George Hossfield. speed writer, Underwood Elliott Fisher Company. 

Barney Stapert. speed writer, Underwood Elliott Fisher Company. 

Remo Poulsen. speed writer. Underwood Elliott Fisher Company. 

Jack = vice-president and sales manager, Spiral Binding Com- 

pany. Inc. 


BESBESE 


a 


BrBBES gee 
mr> ¢ 


*B B 


BE 


FESES 


asneng 


a 


N. Y.—Ediphone dictating and transcribing machines were featured. 
Advertising Manager J. F. Sease was in charge. A. W. Walsh, vice- 
president in charge of the Ediphone division, was seen at times during 
the show. 

EDWARDS & COMPANY, INC., Norwalk, Conn., and New York, 
N. Y¥.—Demonstrated the Edwards Lokator system and the In-and- 
Out System, push button blocks and desk annunciators, burglar alarm 
and intercommunicating telephone systems. Bostrom of the 
advertising department, was in charge, assisted by members of the 
New York sales organization. 

ELLIOTT ADDRESSING MACHINE COMPANY, THE, Cam- 
bridge, Mass., and New York, N. Y.—In addition to their extensive 
line of addressing machines, many new models were shown, including 
the electric addresser for payroll work; an automatic pre-printed bill 
feeder; the Sealaddresser that both addresses and seals folders, broad- 
sides, etc., an automatic publication margin addresser; an automatic 
Solenoil anvil double head round roll tax addresser. R. DePace, 
New York manager, was in charge. President Harmon Elliott and 
Advertising Manager Tim Thrift were also in attendance. 

ERROR-NO TURN-A-PAGE COPY HOLDER SALES OF NEW 
YORK, New York, N. Y.—Displayed the copyholders manufactured 
by the Dawn Manufacturing Company, a division of Hall-Welter 
Company of Rochester, N. Y. Shown for the first time was an 
Error-No with a folding side-arm and an automatic extension to the 
operating lever. Louis Stock was in charge, assisted by members of 
the sales organization. Sales Manager Fred E. Brown was also in 
attendance. 

FABER PENCIL COMPANY, EBERHARD, Brooklyn, N. Y.—A 
feature of this exhibit was a device which registered the pressure 
one exerts when writing with a pencil—emphasizing the necessity of 
varying grades of lead. The Faber marionette show was a point of 
Eberhard Faber and Fred G. Huber were seen at times. 


attraction. 

FINANCIAL WORLD, THE, New York, N. Y.—An investment 
weekly devoted to finance and business in general. 

FRIDEN CALCULATING MACHINE COMPANY, Oakland, 


Calif.. and New York, N. Y.—A full line of Friden calculating ma- 
chines was shown. New York distributor C. C. Simons was in charge. 
—, present were Mr. Friden and General Sales Manager John M. 
Lund. 

GENERAL ELECTRIC COMPANY, Schenectady, N. Y.—Dis- 
played fractional horsepower motors for use on business machines 








EDITORIAL 


The Business Show Idea 


@© On the twelve preceding pages appears a 
text and illustration review of the thirty-fourth 
annual National Business Show. To the consis- 
tent record of success through a third of a cen- 
tury, the 1937 presentation has been added. 

Sub-titled “America’s Efficiency Exposition,” 
the National Business Show has presented each 
year to the business public eagerly accepted op- 
portunities to study the newest offerings of the 
office equipment industry. Executives who come 
seeking information are in receptive moods. Their 
very presence on the exposition floor indicates 
that they have “conditioned” themselves, as the 
psychologists phrase it, to “Stop, Look and Lis- 
ten.”” Away from the office and its routine and 
interruptions, intent only upon the machine, 
equipment or system under consideration, the 
business man has come more than half way to 
meet the salesman. Demonstrations and ex- 
planatory sales talks are made under conditions 
closely approaching the ideal. 

As an annual event which has kept the busi- 
ness community intelligently informed upon 
products and systems available for accelerating 
the tempo of business routine, the National Busi- 
ness Show has made an impressive contribution 
to the office equipment industry. In unbroken 
continuity it has earned the seal of approval of 
exhibitors and visitors alike. Each year it re- 
emphasizes the value of putting into function 
“The Business Show Idea.” 





> 
i a 


The Question of Pencil Tariff 


@©¢ Thursday, October 28, 1937, representatives 
of the Pencil Importers Association and the Lead 
Pencil Association, Inc., participated in a public 
hearing before the Committee on Reciprocity In- 
formation in New York City. The discussion re- 
volved around the suggested reduction of tariff, 
with particular reference to pencils imported 
from Czecho-Slovakia. It was pointed out that 
Czech pencils imports amount to only about one- 
half of one per cent of domestic production and 
that all the cedar wood used in the manufacture 
of the pencils comes from the United States. 

The Pencil Importers Association asked for 
“reductions even though the bulk of our mem- 
bership imports German pencils.” The allusion 
is based on the present tariff situation which ex- 
cludes Germany from the benefits of the most 
favored nation clause. 

It is the contention of the Lead Pencil Associa- 
tion that concessions to Czecho-Slovakia would 
result in a flood of imports from other nations 


through application of the most favored nation 
clause, which automatically extends treaty con- 
cessions to other nations not discriminating 
against the United States. Fear was expressed 
that the “gentleman’s agreement” with Japan, 
negotiated two years ago, might be abrogated by 
inclusion of pencils in the Czech treaty and re- 
open American markets to Japanese products. 

Another argument advanced by the Lead Pen- 
cil Association is concerned with the possibility 
of a change in tariff relations with Germany, 
which would admit German pencils to the United 
States on a favorable price basis in competition 
with American merchandise. 

The situation is somewhat involved. Its rami- 
fications suggest careful study before a decision 
is reached. 
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Is Business a Scarecrow ? 


@® Number 1 of a series of twenty pamphlets 
prepared by the journal, Nation’s Business, for 
the purpose of disseminating accurate interpre- 
tations of American business, contains a number 
of pertinent queries and some challenging an- 
swers. 

Addressed to the average citizen, the pam- 
phlet reads, “Business is, you are informed, a 
‘plutocracy’ which oppresses the worker, exploits 
the consumer and sucks up the wealth of the 
nation. It is called ‘rapacious,’ ‘greedy,’ ‘preda- 
tory,’ ‘selfish.’ It is said to be maliciously ‘adroit’ 
and ‘clever’ and, at the same time, ‘bungling 
and incompetent.’ Is it the offspring of a vicious 
capitalistic system?” 

These further queries also appear: 

“Where is this Business? How does it pursue 
its evil ways? Is it something that really exists 
or is it a dummy, a scarecrow, a straw man set 
up for the egotist, the exhibitionist, the political 
opportunist to shoot at—for your protection?”’ 

In answer, the pamphlet proceeds: 

“Business, after all, is just what the word 
means—commerce—activity. It is the sum total 
of all the activities of all the people who are 
making a living by producing and distributing 
goods. It is the aggregate of the millions of 
transactions made each day by the Tom Joneses 
and John Smiths. ... 

“Far from being an abstraction—a myth or a 
straw man, business is intensely personal. It is 
not a remote, forbidding power that can control 
individual destinies. It begins at the ‘grass 
roots.’ Its starting point is next door. We are 
all a part of it, if we work for a living—and most 
of us do. 

“The methods it has developed are not per- 
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fect. They have brought grave problems in their 
wake. With these business men are as much con- 
cerned as anyone else. But the remedy, if it is to 
be effective, must be administered where the ill 
lies—with the individual. The evil cannot be 
cured by setting up and knocking down a straw 
man, by dosing the sound to reach the ailing.” 
ane ae 
Inter-Office Communication 

#@ Lined in strokes growing increasingly 
strong and distinct upon the canvas of sales 
opportunities for office equipment merchants is 
that group of products described as inter-com- 
municating systems. From the simple set con- 
sisting of one master station and one call station 
to the complex systems with multiple stations, 
inter-office communication equipment is reach- 
ing a rapidly developing market. 


s” 
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As logical purveyors of inter-communication 
service, commercial stationers are participating 
in the profitable activity of supplying and stimu- 
lating the demand. The price range is broad 
enough to cover an extensive spread of interest 
and purse. Cased in cabinets that are attrac- 
tively styled and finished, the sets have an ap- 
pearance appeal which serves as a supplemen- 
tary and influential ingredient in the recipe of 
completed sales. 


Resident in the situation are genuine opportu- 
nities for stationers and office equipment dealers 
everywhere. Prospects are numerous and inter- 
est is widespread. It would seem that wisdom 
points to investigation and critical analysis of 
local circumstances to discover how inter-com- 
municating equipment may be fitted into the 
local merchandising pattern. 


Here and There 


SMITHSONIAN INSTITUTE ‘“UN- 
PACKS" FIRST GRAPHOPHONE 


yielding surface it engraved them 


Graham Bell's daughters were con- 
sulted and gave their consent to the 


An unusual ceremony was held at 
the Smithsonian Institute last month 
when a group of scientists gathered 
in the director's room to witness the 
removal from a sealed tin box of the 
the first Graphophone, invented by 
Charles Sumner Tainter, Alexander 
Graham Bell and Chichester Bell. 

While the onlookers gazed with 
interest, out of the box was lifted a 
crude machine consisting principally 
of a wax-coated cylinder. At one 
side of it was a tiny glass tube 
through which a jet of air could be 
blown against the cylinder to re- 
produce the voice recorded upon it. 
At the other side was a recording 
stylus and a diaphragm. 

In 1881 the three inventors | 


of the Graphophone sealed | a ‘ 


the machine in a box and 
placed the box in the archives 
of the Smithsonian Institute. 
At that time it was stipulated 
the box was to be opened 
only with the permission of 
two of the three inventors. 
The purpose of this was to 
establish, if necessary, the 
priority of their invention. 

The Graphophone was de- 
veloped from the discovery 
of the method of recording 
sound on a yielding surface, 
the principle of which was 
evolved by Thomas A. Edison 
and used on his tin-foil 
phonograph. 

lt differed from Edison's 
machine in that instead of in- 
denting sound waves on a 


by a cutting or graving stylus in a 
continuous spiral line on a cylinder 
or disc with a wax-like surface. This 
development, although improved 
from time to time, is still the basis 
upon which practically all sound re- 
cording is done today. 


Recently Mr. Tainter, now a resi- 
dent of San Diego, Calif., and in 
his eighty-fourth year, decided the 
box should be opened and the ma- 
chine made a permanent exhibit at 
the Institute. Through E. J. Murphy, 
of Los Angeles, and T. H. Beard, 
vice-president of the Dictaphone 
Company, the products of which are 
lineal descendants of the original 
Bell-Tainter machine, Alexander 
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THEY WERE PRESENT WHEN THE BOX CONTAINING 
THE ORIGINAL GRAPHOPHONE WAS OPENED AT 
THE SMITHSONIAN INSTITUTE.—L to R: Mrs. Gilbert 
Grosvenor and Mrs. David Fairchild, daughters of Alex- 
ander Graham Bell; T. H. Beard, Dictaphone Company. 
In front is Alexander Graham Bell Grosvenor, great- 


grandson of the famous inventor. 


opening of the box. 


Consequently the ceremony was 
held last month. Mrs. Gilbert Gros- 
venor, wife of the head of the Na- 
tional Geographic Society and her 
sister, Mrs. David Fairchild, daugh- 
ter of Mr. Bell, formally opened the 
package. The box was found to con- 
tain, in addition to the machine, 
some of Tainter's working notes as 
well as newspapers of 1881 recount- 
ing the assassination of President 
Garfield. Dr. Charles G. Abbott, 
secretary of the Institute and a 
group of scientific associates par- 
ticipated in the event and were 
present when Mr. Beard, after rig- 
ging up a loudspeaker turned 
the crank of the ancient ma- 
chine and a cracked falsetto 
voice was heard. 

"lam a graphophone and 
my mother was a_phono- 
graph" the voice said. ‘There 
are more things in heaven 
and earth, Horatio, than are 
dreamed of in our philiso- 
phy. | am a graphophone 
and my mother was a phono- 
graph.” 

Who made the humorous 
quotation, definitely linking 
the phonograph with the 
graphophone more than a 
half-century ago, will never 
be known. No one present at 
the ceremony would voice 
even a guess although Mrs. 
Grosvenor, who could not 
identify the voice as that of 
her father, insisted the mes- 
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sage sounde } ;u t like something ne 


would say. any event the mes 
age was seen by all present as a 
tribute to Mr. Bell to the ear 
pioneering in v ice product 
&Thomas A. Edison. 





DIXON FIRE-FIGHTERS WIN 

When the fire-fighting squ3d 
Joseph Dixon Crucible Company i 
its mettle, it proves that 
good. The boys 
the fire brigade 
recently by the 


~+ 


put on 

amateurs in poe 
yeciaed Tt enter 

ontest naucted 
jersey City Fir Department at 
Pershing Field in Jersey City. They 
trainea themselve 4 ' Som 0 caf 
nd betore an 


timated t 


' . 
entnusiastic cneering 


number 6,000, 


rowd, @ 


they carried off the first place hon 
rs. Formerly these contests were 

t viewed by the public. On this 
yecasion, however, those who came 
were entranced by the thrilling spec- 
tacie put n by the competing 
brigades. The Dixon outfit is made 
up entirely of tne employees of the 


ble Company. 


efficient methods 


loseph Dixon Cru 
Accustomed t 
in producing pencils, the Dixon 
lisplay a high degree of speed 
ynd organization. The brigade is 
omposed of Chief Frederick Weis- 
Captain William Weisbrod: 
Norman McDonald: Joseph Kerr: 
Richard Casela: Harold Hethering 
ton: William Quaise; John Ochlers: 


usea 


boys 


broad: 


William Ely and John Gibson. 

By the contest rules, the brigades 
were compelled to couple and oper 
ste two lenath: of hose, add an add 
tional length, replace bursted hose 
snd couple and stretch three length 


ver and around obstacles. Another 
in the end when 
each team was 
nt 100 yards with 


imaginary 


titticult test ame 


.) member trom 


slled upon to spri 
» fire extinguisher to an 


| 
re 


IN WRITING MOOD!—Bob Burns, 
of Bazooka fame and rapidly 
gaining recognition as the new 
Will Rogers of the screen, turns 
out his daily stint for the news- 
papers on the Royal standard 
shown here. While the Arkansas 





REJUVENATION OF THE AGED.—This splen- 
did job of rebinding a worn volume, done by 
the Stockett-Fiske Company, is described in 
the accompanying story. (Top) Before rebind- 
ing. (Center) The pages unaffected by fifty 
years of daily use. (Lower) After rebinding. 





UNUSUAL BINDING JOB 
A difficult but iob of 
binding a worn book was recently 
undertaken by the Stockett-Fiske 
Company Inc 919 E. street, N.W. 
Washinaton, D. C., in which the 


sompany performed a major opera 


P 
successtul 


tion upon a volume which it had 
originally bound titty years ago. 
The book, bound and sold in 1887 
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WHERE TULLY GOES GOES HIS 
CORONA.—Jim Tully, famous author 
and sports writer writing a story on 
his Corona silent. Mr. Tully dates his 
affection for this type of machine from 
the time he covered the Dempsey- 
Tunney fight and wrote his story in 
the driving rain to find his machine 
totally uninjured. 





TAXI-CABBING AS A BUSINESS 

A physically energetic and men- 
tally alert taxicab driver in Chi- 
cago came to the conclusion that 
following the traditional method of 
earning a living by transporting pas- 
sengers from place to place did not 


“hawg” with a knot in its tail 
watches, Bob bats out his copy 
with a none-too-gentle finger at 
a time but, as he explains, even 
this kind of treatment fails to 
affect the efficiency of a Royal. 
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job that seems upon casual consid- 
eration to be very limited in its op- 
portunities. 


papers and other similar sources. The 
clippings are concerned with social 
and business activities such as the 
opening night for opera, meetings of 
business industrial associations, etc. 
Knowing that this mass of informa- 
tion would be virtually useless unless 


bring a large enough return for the 
time expended. Instead of cruising 
around looking for a “fare,"’ he de- 
cided to do as all good salesmen do 
before starting out to work. He ar 
ranged a schedule of calls, forty to 
sixty for a day, much more than he 
could possibly take care of even if properly classified, Mr. Solomon has 
only a small percentage resulted in arranged it all in intelligent order so 
sales. that he can be on the spot when a 
In order to list the calls for a day cab is needed. 
naturally he had to be in possession The information serves another 
of information concerning prospects purpose—that of providing individ- 
which would make it possible for him ual passengers with a little appreci- 
to make his day a profitable one. ated information concerning Chi- 
And that is where the office equip- cago and its activities. Each day 
ment and supply industry comes intc across the dashboard of his cab he 
this story. has a line-up of cards scheduling his 
The cab driver-businessman program for the hours he is on duty 
named J. J. Solomon, developed a and supplying interesting data anent 
filing system which he maintains in meetings and affairs of the day. 
his home, 2240 Kenmore avenue Thus a cab driver has greatly in- 
Chicago, made up principally of reased his income by the intelligent 
application of business methods to a 








YOU'RE WRONG!—This is not a gay 
Coney Island scene shot in 1905, but 
a souvenir picture of Mr. and Mrs. 
Elmer Krumwiede, G. J. Aigner Com- 
pany, and Mr. and Mrs. Dewey Burger. 
of Art Steel fame, taken at the Edge- 
water Beach hotel, Chicago, for a gag. 


cliopinas from trade papers, news 















WORLD SERIES BASEBALL WRITERS 
IN ACTION !—Here is the press room of 
the Baseball Writers Association in the 
Hotel New Yorker where representatives 
of American, Canadian and newspapers 
of other countries write their play-by- 
play and day by day stories on the bat- 
tery of Underwoods provided for their 
use by the owners of the Giants and 
Yankees. 


CONGRATULATIONS AND FELICI- 
TATIONS.—These words, or others 
very similar to them were pressed 
upon William Taeger, general super- 
intendent of the Cooke & Cobb Com- 
pany, Brooklyn, recently when he cel- 
ebrated the completion of fifty years 
of service with the organization. The 
radio shown in the accompanying 
illustration was but one of the many 
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gifts bestowed upon Mr. Taeger by 
officials of the company and other 
friends who wanted a part in the 
half-century celebration. Mr. Taeger 
began his career with Cooke & Cobb 
when just a youth. He insisted, how- 
ever, that if he went to work the job 
must be permanent. Today the same 
young fellow, a little greyer in the 
hair and with a more mellowed out- 
look on life, still hopes the job is 
permanent. While unknown to the 
trade at large Mr. Taeger has been 
responsible for a great many im- 
provements in the Cooke & Cobb 
merchandise which passes through 
the hands of dealers everywhere. 





HERE’S A VISITOR FROM A LONG 
WAY OFF!—Standing outside plane 
upon his arrival in Chicago on his 
way to New York to see the National 
Business Show is E. O. Crowhurst. 
interstate director, accounting ma- 
chine division, Chartres, Ltd., Syd- 
ney, Australia. While in the East Mr. 
Crowhurst took advantage of the op- 
portunity to visit the Remington 
Rand, Inc., plants and to inspect the 
new models of that company’s add- 
ing machine and accounting ma- 
chine. Mr. Crowhurst’s company is 
the Remington Rand representative 
for the Commonwealth of Australia. 
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UNDERWOOD “MASTER” MAKES BOW 


The latest offering of the Underwood Elliott Fisher 
Company, New York City, is its new “Master” type- 





THE NEW “MASTER” UNDERWOOD 


writer which was introduced for the first time at the 
National Business Show in New York City last month. 

The new machine is of a modern design with a com- 
pletely sealed back which offers greater protection 
against dust and injury and provides quieter operation 
with no sacrifice of Underwood's first principle— 
typing visibility. 

Another feature of the Underwood Master is the 
Dual Touch Tuning. Instead of a single adjustment 
for touch, the “Master” offers two—one to provide 
individual tuning for each of the forty-two keys to 
the fingers of the typist, and the other, which is key- 
board controlled, to vary the tension of all keys at the 





REAR VIEW OF THE NEW UEF 
“MASTER” 


will of the operator by a slight touch of the finger 
from a normal typing position. 

With the addition of the new “Master” to its 
Standard typewriter and Underwood Noiseless, the 
Underwood Elliott Fisher Company now offers Amer- 
ican business three models of office machines. 


COMPLETE MODERNAIRE LINE PRESENTED 

The Modernaire desk, placed on the market several 
months ago by the Invincible Metal Furniture Com- 
pany, Manitowoc, Wisc., is to have several companion 
pieces similar in design, according to an announce- 
ment by George H. Alter, vice-president of the com- 
pany. Mr. Alter states that the fine reception accorded 
the Modernaire desk warranted introduction of other 
sizes and types of desks and tables to make a complete 
ensemble. 

At present the line consists of the following: 34 x 60 
inches and 34 x 66 inches flat top desks; 34 x 60 inches 
center fixed shelf typewriter desk; 34 x 45 inches fixed 
shelf typewriter desk; 34 x 45 inches flat top desk; 











FOUR NEW AND BEAUTIFUL ITEMS RECENTLY PLACED ON 
THE MARKET BY THE INVINCIBLE METAL FURNITURE COM- 
PANY. MANITOWOC, WIS.—From top to bottom: Flat top 
desk, secretarial desk, table, fixed shelf typewriter desk. All 
of the desks shown in this illustration are equipped with the 
same pedestal bases as the desk at bottom of the picture. 


34 x 60 inches pedestal typewriter desk; and 34 x 60 
and 34 x 45 inches office tables. 

Among the patented construction features of the 
Modernaire line are recessed back panel; two-base 
contact with floor; comfortably rounded lower edge of 
lap drawers; black linoleum top with satin finish 
stainless steel binding; drawers that glide to a stop 
against rubber cushions; plus dignified, distinctive 
streamline design throughout. 

The letter drawers ride on a progressive ball bearing 
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roller cradle type suspension, providing smooth action. 
Removable drawer partition with single slot construc- 
tion are adjustable every inch. Corners of desk tops 
are rounded to improve appearance and to eliminate 
bumps and bruises. The streamlined drawer pulls can- 
not catch on clothing and will not dent, nor loosen. 

The drawer heads are tapered with smooth welded 
corners, assuring perfect alignment when drawer is 
closed. The tops of the drawer sides are flanged in- 
ward to provide greater strength and eliminate sharp 
edges. Inside reinforcements are of unusual strength 
and durability. 


<= 


BANKERS BOX INTRODUCES STAXONSTEEL FILES 


Bankers Box Company, 536 South Clark street, Chi- 
cago, chose the recent National Stationers convention 
as the time and place to introduce to the trade their 
new Staxonsteel corrugated file which has been under 
test at their factory for a year. The new file, available 
in fourteen sizes, combines a sturdy drawer type cor- 
rugated board storage file with a factory applied 
skeleton steel frame. Full descriptive literature is now 
available by addressing the manufacturer. 

The steel skeleton frame consists of durable steel 
channels which are riveted to the shell on front and 
back on both sides. A one-piece standard fits across 
the bottom of each file and locks into the uprights. 
This innovation gives equal support, front, back and 
sides. The new development enables the user to stack 


TWO VIEWS OF THE 
NEW STAXONSTEEL 
FILES OF BANKERS 
BOX COMPANY.—Top 
picture illustrates the 
great strength of the 
correspondence Stax- 
onsteel file and the 
ease with which the 
drawers operate on 
their runners. (Lower) 
Close-up view of the 
Staxonsteel check 
size file. 








files to greater heights than formerly because the 
weight is entirely carried by the steel. No two files 
touch each other at any point. 

Another feature of Staxonsteel is the easy action 
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drawer, a development employing a specially treated 
liner of the shell with raised tracks. The drawer itself 
is a substantial die cut type, using two, three and four 
thicknesses of corrugated to afford greatest strength 
at points of greatest strain. The hardware is heavy 
metal, reinforced with solid fibre washers. 
Staxonsteel will be shipped knocked down. All parts 
come factory die-cut and factory scored along folding 
edges. The die cut pattern is such as to permit quick 
assembly of the drawer. It will be marketed at prices 
consistent with the market and the quality of the 


product. 
= o—__——_ 


EBERHARD FABER AUGMENTS PENCIL LINE 


The Eberhard Faber Pencil Company, 37 Greenpoint 
avenue, Brooklyn, N. Y., is now offering its line of 
Mongol colored pencils with a new distinguishing gold 
tip. The dressing up process is described as “a crown- 
ing achievement.” The company states that it could 
not improve the lead, so it improved the looks. 

Referred to as “A Bottle of Ink in a Pencil,” the 
new Eberhard Faber Noblot ink pencil has the special 


RD FABER 7 se te ot ad COLORED 
NUS A MONGOL ioe BLE 
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INK PENCIL- 
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NOBLOT INK PENCIL NO. 705 


quality of making permanent marks. Its strong black 
lead permits smooth writing. 

The No. 705 Noblot ink pencil is fitted with a gilt 
mouth piece. No. 703 is half length size and is equipped 
with both a mouth piece and a point protector. It is 
particularly suitable for ladies’ handbags. 
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LIGHTWEIGHT AIRMAIL STATIONERY 


A new lightweight writing paper and envelope de- 
signed particularly for airmail use has been placed on 
the market by The Lafayette Company, 50 Church 
street, New York, N. Y. The paper is manufactured by 
a British concern and the New York firm is the sole 
distributor in the United States. 

Trade-marked as “The Flight Post” the paper is of 
100 per cent rag content and said to be capable of 
making twenty carbon copies at one typing. It is 
obtainable in five colors—white, blue, sunlight, green 
and pink. 

Dealers are invited to communicate with The Lafay- 
ette Company for samples and additional particulars. 


— ote -— 


GERMANY INTRODUCES PERPETUAL DESK 
CALENDAR 

A new type of desk calendar has recently been intro- 
duced to the European trade by Robert Scheller, Ham- 
burg 20D (Germany), Husumer Strasse 12. 

The calendar consists of a shallow wooden box in 
which are a number of circular disks equipped with 
tongues which are placed in such a position as to 
leave to view the seven week days. Each disk repre- 
sents a day and each is equipped with printed figures 
showing the current day in large type and the six 
remaining days in smaller figures. 

According to the manufacturer, the disks are placed 
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in such a manner the front one represents the cur- 
rent day. The foremost disk is taken from its frontal 
position and placed in the back of the tray at the 
end of the day. 

In addition to showing the current date, the days of 
the week and the month, the disks contain additional 
space for the jotting down of notes by the user—ERB 

a 
IMPROVED GLASS ERASER PLACED ON MARKET 

Consisting of a permanent holder adapted to the use 
of two kinds of refills—one of rubberglass and the 
other of fiberglass, a new type of eraser has recently 





IMPROVED RUSH-ERASER 


been introduced to the trade of The Eraser Company, 
Inc., Syracuse, N. Y. 

The new device has been named the Rush-Eraser, 
a designation which has been registered as a perma- 
nent trade-mark by the manufacturers. Shaped in the 
general proportions of a pencil but of an attractive 
pattern, the Rush-Eraser is made of a plastic and is 
black in color. It is equipped with a propel-repel 
mechanism similar to that of the old Rush-E-Raser, a 
former model of which the new device is a modern- 
ized and greatly improved edition. 

One end of the Rush-Eraser takes the fiberglass and 
rubberglass refill. The former type of eraser is espe- 
cially adapted for typed or ink-written work and is 
of a fine, flexible spun glass. This is housed in a paper 
tube which enters the holder along with the refill, 
thus preventing the user touching the glass. The 
other end of the Rush-Eraser holds an eraser suitable 
for removing pencil and carbon marks. 

The second type of refill, known as the rubberglass, 
is equally good for typed or ink-written erasures, but 
is of a different manufacture. This material, accord- 
ing to R. George Roesch, secretary of the company, 
is composed of a rubber base in which is finely pow- 
dered glass as an abrasive medium. The use of this 
glass is said to permit the use of a high percentage of 
pure rubber. The rubber end for pencil and carbon 
erasures is also removable and replaceable. Each pack- 
age of either fiberglass or rubberglass refills contain 
six of these rubber plugs 
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BOORUM & PEASE ANNOUNCE BUDGET BOOK 
A new budget book designed for use of the American 
family and upon which every item of expense can be 
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set down in its proper place has recently been pub- 
lished by the Boorum & Pease Company, 84 Hudson 
avenue, Brooklyn, N. Y. 

Substantially made with stiff cover cut flush and 
green paper sides, the book contains sixteen leaves of 
good grade of paper size 10 by 734 inches. It is hand- 
somely bound with the following legend stamped in gilt 
on the front cover, “Family Expense Record and 
Budget Control,” and may be obtained in three styles 
listed as Stock No. 1754, Stock No. 17544 and Stock No. 
1755. The first item named comes handsomely bound 
in durable full black with sixteen leaves 10% by 8 
inches, while the 175414 is substantially made with stiff 
cover cut flush, with sixteen leaves of good grade paper 
size 10 by 734 inches. The No. 1755 is bound in full 
Shantung Linette quality cloth and may be had in 
assorted colors—red, blue and green. This cloth has a 
waterproof surface from which soil is easily removed 
by a damp cloth, while the book contains sixteen pages 
1012 by 8 inches. 

Further details may be obtained by writing to the 
EBoorum & Pease home offices. 

— *—- — 
NEW AIRITE DESK RADIO BY SENGBUSCH 

Radiating smartness through its modern stream- 
lining, a new 1938 model of Airite, the radio desk set, 
has been introduced to the market by the Sengbusch 
Self-Closing Inkstand Company, Milwaukee, Wis. 

Advertised as the desk radio that talks, writes and 
tells the time, the new item was designed primarily 
to make a compact desk number, including a radio, 
clock and writing set. It is set into an attractively 
designed Bakelite or Plaskon case .fifteen inches in 
length. 

The radio is an improved type five-tube set equipped 
with a dynamic speaker and short-wave pickup, while 





AIRITE DESK SET BY SENGBUSCH 


the clock is of the eight-day type manufactured by a 
prominent company. The desk set proper is the well- 
known Sengbusch Dipaday writing set. The Airite re- 
tail price ranges from $42.50 to $45. 

— —_>- — 
TWO NEW TELETALK INTER-COMMUNICATORS 

The Webster Electric Company, Racine, Wisc., is now 
marketing the model No. 105 Teletalk, a low priced 
system, and a de luxe Teletalk, in the higher price 
class. 

The No. 105 is a loud speaker system for use in office, 
factory, home, etc., where inter-communication be- 
tween one point and one to five remote points is desired 
either as a group or selectively. A system consists of 
one master station which is selective and which con- 
trols the direction of the conversation and originates 
the call to the remote speaker stations which can an- 
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swer the master station only when called. No com- 
munication is possible between the speaker units. 
Cabinets are solid walnut with a hand-rubbed finish. 
Communication with fourteen gauge wire can be car- 
ried on over a distance of 3,000 feet. 

The de luxe Teletalks are available in master sta- 
tions and dual speaker microphone stations which re- 
quire no operation of switches or levers. Capacity of 


_ See 
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WEBSTER ELECTRIC INTER-COMMUNICATORS 


individual stations range from one to twenty-four sta- 
tions with provisions for building up any individual 
requirements for as many outlying stations as needed. 

In the de luxe selective annunicator type Teletalk, 
whenever an outlying speaker station calls its master, 
this automatically registers at the master station giv- 
ing a signal and indicates which outlying speaker sta- 
tion desires to talk. This enables the master station to 
identify quickly who is calling. All models finished in 
two-tone, hand rubbed, walnut cabinets 

_— 
CALIFORNIAN INVENTS INGENIOUS AND 
PRACTICAL LETTER TRAY 

The “Moderne” is the name of a new letter tray here 
shown, invented by E. R. Winstrom, 933 Molino avenue, 
Long Beach, Calif. Its appearance and method of use 


are evident from the illustration. 
This device is a one-piece, double-deck tray made of 





THE MODERNE LETTER TRAY 


solid wood, three-ply panel or metal, as the purchaser 
may elect. Solid wood of the thickness used in the 
usual desk trays is said to be sufficiently strong when 
used in the construction of the “Moderne,” but when 
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used in cap size three-ply veneer is recommended. All 
metal extensions for build-up are done away with, pro- 
viding free access to the lower tray, and effecting that 
much desired stream-line character so generally sought 
in modern office accountrements. Individually and re- 
finement are expressed in this new tray. The paper 
weight may be finished in bronze or nickel to best 
match the finish of the tray, and, being adjustable 
and removable, may be used in either or both trays. 
Furthermore, it adds to the attractiveness of the tray. 

The “Moderne” is made in standard letter and cap 
size. The space between the upper and lower trays is 
two and one-half inches. The space, when cut out at 
this width, provides material for two ends and further 
provides a means of folding compactly one set of trays 
inside another when packing for shipment. 

The inventor, Mr. Winstrom, states that he has re- 
ceived his patent, and has had encouraging reactions 
on the part of dealers and tray users. He has made 
no definite plans for marketing his tray as yet, but 
prefers to distribute it through some firm of national 
reputation in the office equipment field. 

——— =o 
ARTILITY INTRODUCES TWO NEW CHAIRS 

Two new additions to the “Bodiform” line of office 
chairs, listed as Nos. 481 and 491, have recently been 
placed on the market by Artility Metal Products, Inc., 
Elkhart, Ind. The No. 491 is an office chair equipped 
with arms and made entirely of steel. Upholstery 


coverings include genuine leather, leather cloth, or 





TWO NEW ARTILITY OFFICE CHAIRS 


frieze mohair over curled hair and cotton padding. 
Metal finishes include olive green, plain mahogany, 
plain walnut, grained mahogany or grained walnut. 

The dimensions of the No. 491 are as follows: Seat, 
17% inches high, 18 inches deep and 19 inches wide. 
Back height from seat is 16 inches, depth of back 
upholstery 12144 inches, and width of back 19 inches. 

The No. 481 is a companion chair to the number 
described, but is without arms. Its dimensions vary 
slightly in that the seat is 17% inches high, 16% 
inches deep and 16% inches wide. The back height 
from seat is 16 inches, depth of back upholstery 11% 
inches, and width of back 16% inches. 


—_———- oe 


TYPEWRITER SUPPORT FOR AUTO 
A novel typewriter support for use in an automobile 
has recently been designed and built by William E. 
Ground, a physician of Superior, Wis. The ideas re- 
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garding the new device were passed on by Doctor 
Ground to a local cabinet maker, with the result 
shown in the illustration. 

Folding back one of the seats in an autmobile, a 





AUTOMOBILE TYPEWRITER STAND 


cabinet is slipped firmly into place. A lower shelf in 
the cabinet when pulled out becomes the typewriter 
support. Another shelf, located over that holding the 
typewriter, when pulled out, becomes a desk for hand 
writing. The top of the cabinet can be used to store 
the typewriter when not in use. 

When it is desired to remove the cabinet from the 
car it can be disconnected in a short time, but may be 
left in position indefinitely while the car is in opera- 
tion.—JEH 
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THREE NEW STAPLERS BY THE 


HOTCHKISS SALES COMPANY. 
NORWALK, CONN.—(Top to bottom) 
The Aristocrat, the Red Head and the 
True Blue Clipper. These three items 
were inadvertently mislabeled in the 
September issue. 


—- « —_—— 


NEW LEATHER PRESERVER 


“Pruicide” is a new leather preservative made by the 
Pruden Chemical Company, 329 America street, Or- 
lando, Fla. It is said to be both a “fungicide” and a 
“germicide” which prevents mold, repels insects before 
they get a chance to “bite” and which keeps leather 
soft and pliable under all conditions. After drying, 
it takes on a polish which is said to make old books 
look like new. It is reported equally effective when 
applied to buckram, cloth or paper. 


OFFICE APPLIANCES 


The manufacturers expect dealers to find an exten- 
sive sale for Pruicide because of its use in the office, 
the library, the home, as well as in stationery and 
leather goods stores. It is highly recommended for pre- 
serving books in colleges, libraries, law offices, city, 
county and state recording offices and other places 
where records are kept. The manufacturers have great 
expectations for the product by office supply and book 
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PRUICIDE LEATHER PRESERVER 


stores who have or will create service organizations to 
completely recondition books and records. 


°° - 





THE WREN SHOWBLOTT.—This display 

cabinet of the Wren Paper Company, 

Middletown, Ohio, was fully described 
in the October issue on page 100. 


—_- — 


PRONTO INTRODUCES TWO NEW FILES 
Two new filing devices listed by the company as the 
Expending and the Private file have been introduced 
to the market recently by the Pronto File Corporation, 
636 Broadway, New York, N. Y. 
The Pronto Expanding file is of the executive type 
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designed for keeping correspondence and records under 
lock and key. Attractively done in a dark olive green 
wrinkle finish the file is manufactured of cold rolled 
steel and is equipped with a Red Rope A-Z expanding 





PRONTO EXPANDING FILE 


index. A sliding front simplifies filing. A sturdy lock, 
rubber feet, card holder and handle are features of 
the file. 

Several new special features mark the Pronto Private 
file. These include a special built-in compartment for 





PRONTO PRIVATE FILE 


insurance policies and other valuable papers, a com- 
plete filing system of A to Z folders and additional 
folders labeled “Taxes,” “Bank statements,” “Insur- 
ance,” “Unpaid bills,” and “Light-Heat-Phone.” The 
file is equally useful in the office or the home. 

The file, which is also of cold rolled steel done in a 
dark olive green krinkled finish, will hold 1000 business 
letters. It is equipped with two locks, one on the file 
front and the other on the special compartment, and 
rubber feet. Dimensions are 1134 high, 125g wide and 
614 inches deep. 

—— 
CIRCULAR FEATURES AMERICAN AUTOMATIC 
LINE OF LAMPS 


A new and attractive circular, featuring eight of 
the company’s line of Burns I. E. S. floor and table 
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lamps, is being distributed by the American Auto- 
matic Electric Sales Company, 1033 West Van Buren 
street, Chicago. 

All of the lamps illustrated embody the approved 
principles of design established by the Illuminating 
Engineering Society, and are all equipped with a large 
diffusing glass reflector, while the stands come in a 





ONE OF A NEW SERIES 
OF LAMPS BY AMERI- 
CAN AUTOMATIC ELEC- 
TRIC SALES COMPANY. 


variety of smart finishes and the shades are of high 
grade parchment with simple decorations. 

Copies of the circular may be obtained by writing 
to the company’s home offices. 
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NEW SHEAFFER DISPLAY USES 
MOTIF 

Involving many months of designing and drawing 
the W. A. Sheaffer Pen Company, Fort Madison, Iowa, 
has created a new Christmas display—a “Star of 
Bethlehem” scene based on the journey of the three 
wise men. 

The display, built like a shrine, has six candles 
flanking the entrance of a Gothic arch. Backstage 


BETHLEHEM 





NEW SHEAFFER CHRISTMAS DISPLAY.—The cut-outs were 
lithographed by Stemar Displays Company, Chicago. 


within the illuminated arch are the Three Wise Men 
on camels. They are in the foreground of a splendid 
night scene, the crowning glory of which is an illumi- 
nated star of Bethlehem. 

Two attractive side pieces, separate from the main 
display, hold Sheaffer Lifetime matched ensembles. 
These flank the chief display which is thirty-one 
inches high, twenty-seven inches wide and sixteen 
deep. 
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LANDS 


Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 


of this journal their headquarters. 


The staff at the main office, 20 North Wacker Drive, Chicago and the staff at 


the branch in charge of C. H. Everly at 1601 Pershing Square Bidg., Pershing Square, 42nd St. and Park Ave., New 


York, will be happy to be of any possible service. 


While the facilities at New York are not so many as at Chicago, 


there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 
United States manufacturers traveling to London are cordially invited to call 
upon Vincent Jackson at 22 St. Andrew street, Holburn Circus, London EC4. 


Mr. Jackson’s association with the trade and his contacts with its organiza- 
tions afford him information valuable to those desiring to cultivate the British 


market. 


In subscription matters, O. Viborg-Larsen, Dalforet 16, Copenhagen, 


Denmark, is the authorized representative of Office Appliances in the British 
Isles. 


London, October 6, 1937. 


The world’s largest Business Efficiency Exhibition 
was held in the world’s largest building—Earls Court, 
London—from September 20th to the 29th. Sir Harold 
Bellman, M.B.E., J.P. (Chairman and Managing Direc- 
tor of the Abbey Road Building Society), in his opening 
remarks complimented the exhibitors not only on the 
excellence of their exhibits and the progress that had 
been manifest in their exhibits, but the enterprise with 
which the whole of the venture was characterized. It 
was not untrue to suggest that in the last decade alone 
there had been a revolution in office management and 
in the use of office appliances; that the old shibboleths, 
superstitions and prejudices were rapidly disappearing 
and that in their place had come a spirit of enterprise 
and experiment which augured well for British com- 
mercial practice as a whole. Business and Efficiency 
were in a sense synonymous terms. Efficiency was 
however not a natural endowment, but must be con- 
sciously and strenuously sought. One must aim at 
being efficient in accordance with the now established 
technique of business efficiency, and this as he saw it 
was one of the supreme justifications for the excellent 
exhibition. National economic organization is made up 
of individual business units and the appeal of the 
Exhibition was essentially to the business Executive 
Any business man or his assistants going to the Ex- 
hibition with a receptive mind—he stressed the recep- 
tive mind—was bound to go away not merely with 
some immediately applicable and new efficiency idea, 
but with the stimulus to diagnose, prescribe and pos- 
sibly cure some of the old and stubborn business prob- 
lems with a new energy and a new resourcefulness. 


The exhibition was indeed the crowning glory of the 
Office Appliance Trades Association and the Executive 
and Exhibition Advertising and Publicity Committees 
are to be complimented on their effort, especially in 
view of the fact that the exhibition had experienced 
all the teething troubles of a new building, it having 
been so recently opened that to many of the staff it 





THIS ACE FASTENER CORPORATION DISPLAY WAS 
A FEATURE OF THE BUSINESS EFFICIENCY EXHIBI- 
TION HELD AT EARL’S COURT. LONDON. 


was still an unexplored maze. In spite, however, of the 
many difficulties it opened on time, due mainly, I 
understand, to the tactful and diplomatic handling of 
awkward situations by the Hon. Secretary, Mr. Joseph 
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Halsby, who as one exhibitor remarked is “a tower of 
strength and reliability in an emergency.” As usual 
the show was well planned and organized. 

7” » * 

A shock and a disappointment to the O.A.T.A. is the 
loss of its present Chairman—Mr. Harry E. Stiles, 
Managing Director of the L. C. Smith Corona Type- 
writers over here—who returns to the U.S.A. on Oc- 
tober 20th, just a few days before his term of office 
expires. The opportunity was taken of the Ex-Chair- 
man’s Dinner, held on October 4th, to present to him 
a case of Dunhill Pipes on behalf of the Members of 
the Association. During the time he has been asso- 
ciated with the trade he has always been held in the 
highest esteem by those who have had to work with 
him, and also by his competitors. It must be very 
gratifying for him to know that on leaving this coun- 
try he has gained the respect and the admiration of 
those who have been associated with him in the indus- 
try and who wish him every success for his future. 

* > . 

I have received glowing accounts from Mr. Vincent 
Jackson of his visit to OFFICE APPLIANCES and the U.S.A. 
He appears to be having such an enjoyable time that 
he will hate having to leave you allSSE 

oo—-— et 
OFFICE MACHINES AS BUSINESS BAROMETER 
Sparwirtschaft (Vienna) commented on the status 


of the export trade in office machines as an indicator 
of business activity. 
this index applies. 


In several countries of Europe 
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BRITISHERS SEE UNDERWOOD ELLIOTT 

FISHER COMPANY PRODUCTS.—This 

splendid booth was also a feature of the 

Business Efficiency Exhibition at Earl's 
Court, London. 


GROG OPENS OWN BUSINESS IN PARIS 


R. J. Grog, for a number of years connected with 
the Addressograph-Multigraph Corporation and well- 
known in office machine circles in Europe, recently 
opened his own business in Paris, France, under the 
name of R. J. Grog & Cie, 40 Rue Du Colisee. 

Mr. Grog is president of the new company which 
is the general agency for France and the French col- 
onies of the Dictaphone Corporation. 

Starting his career as a salesman for the Burroughs 
Adding Machine Company in Detroit in 1915, Mr. 
Grog won early recognition as a salesman of ability. 
He is of Swiss descent and this factor aided in his 
selection as a man to represent the company in Switz- 
erland where he was placed in charge of Burroughs 
sales. At that time he was on the board of several 
important office equipment companies in Switzerland. 
Later he went to England where he was manager of 
the Adrema business, afterwards being appointed gen- 
eral manager for Germany by Addressograph-Multi- 
graph. A short time later he was transferred to France 
to take over the general managership in that country. 


——__e——e —_____ 
HOAGLAND ADDRESSES BERLIN CHAMBER 


Warren L. Hoagland, vice-president and director of 
foreign sales of the L. C. Smith & Corona Typewriters, 
Inc., addressed the American Chamber of Commerce 
in Berlin a short time ago on his recent tour of the 
world, which took him to twenty-six different coun- 
tries. 





HOLLAND FIRM HOLDS SALES MEETING.—Officials and salesmen of the Blikman & Sartorious, N. V.. Amsterdam, Holland. 
get together for annual meeting. Seated in center are the company’s managing directors, K. W. Lamfers and A. F. DeFlines. 
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PENCIL MANUFACTURER CELEBRATES 
275TH YEAR 


An honor attained by but a few business houses, 
that of looking back over 275 years of continuous 
operation of a business by successive generations of 
one family, is being celebrated this year by J. S. Staedt- 
ler Pencil Works, Nurnberg, Germany. 

On the twenty-eighth of February, 1662, the Nurn- 


VISITORS AND OFFICIALS AT THE M. NISSEN- 
LIE COMPANY BOOTH AT THE OSLO BUSINESS 
SHOW.—This picture was presented in the Octo- 
ber issue accompanied by an erroneous and in- 
complete caption. The correct identification follows 
—L to R: Mr. Vestry, (at extreme left) manager of 
the Nissen-Lie Comptometer department; Sophus 
Noreger. managing director, S. Garman Clausen 
A/S; Mr. Bergsvik, Minister of Works; in back- 
ground, a newspaper reporter; Mr. Rossow, the 
company’s sales manager demonstrating a Royal 
typewriter to the cabinet minister; Mr. Nissen-Lie. 


berg Town Chronicles ran the first notice of “Bley- 
weisstefftmacher” (Pencil Makers), when a certain 
Friederich Staedtler is named for the first time. These 
chronicles prove, therefore, that the foundation of 
the Nurnberg pencil industry was laid by a pencil 
maker of the name of Staedtler. This Fried. Staedtler 
was the direct ancestor of Johann Sebastian Staedtler, 
who gave his name to the still flourishing firm of 
“J. S. Staedtler.” It can be seen from old records and 
chronicles that the handicraft of pencil making 
descended in unbroken lines in the Staedtler family 
from father to son for centuries. 

From this fact it is easy to understand that the 
Staedtler pencils, in whose production ancient tradi- 
tion and experience are united with modern technique, 
enjoy a splendid reputation for excellence of quality. 

Johann Sebastian Staedtler, who was active in the 
first half of the nineteenth century, introduced fac- 
tory methods into his business, as after the guilds 
died out and the handicrafts fell into disuse the old 
methods of pencil production no longer satisfied the 
demands of the times. He made an addition to the 
pencil industry by the invention of the colored pen- 
cils and led the firm of J. S. Staedtler to unforeseen 
success. 

The introduction of the Mars pencils in the year 
1901 marked an epoch in the history of the firm of 
J. S. Staedtler and paved the way for a rapid ascent, 
and today the name of Staedtler is known the world 
over as a mark of a product manufactured from an 
experience of over 275 years in the production of 


pencils. 


OFFICE MACHINE TRAINING IN GERMANY 
Biiro Bedarf-Rundschau (Berlin) states that a school 
has been established in Charlottenstrasse, Berlin, for 
the instruction of students in the operation of vari- 
ous types of office machines. 


———_—_o= oo 
GERMAN STENOGRAPHERS TO MEET AT SEASIDE 

The Association of German Stenographers has 
selected Zschopau, Germany, as the location of the 
annual gathering in 1938. 


OFFICE APPLIANCES 


ON OPPOSITE PAGE ARE SHOWN PICTURES OF BOOTHS 
AT THE OSLO BUSINESS SHOW.—1: S. Garmann Clausen 
A/S; 2: A/S American Typewriter, featuring L. S. Smith & 
Corona Typewriters, Inc., products; 3. M. Nissen-Lie & Com- 
pany; 4. Wittusen & Jensen; 5. Orga Norsk Aksjeselkap; 6. A/S 
Regnemaskiner; 7. Underwood Norsk Aksjeselkap; 8. Norsk 
Teknisk Museum; 9. Remington Typewriter Company A/S: 
10. A/S Hollerith: 11. Knotrollmaskiner A/S; 12. Haakon Endsjo: 
13. Karden & System Kontororganisasjon; 14. A/S Abeco; 15. 
Original-Odhner, A/S; 16. Harald Henriksen; 17. Alf. G. John- 
son A/S. 





OSLO BUSINESS SHOW VISITED BY THOUSANDS 

The exhibition of office equipment and utilities con- 
ducted by the Norwegian Office Machine Association 
in Oslo from August 27 to September 5, 1937, was 
crowded with visitors on every day during the period 
it was in session. The exhibition, the first of its kind 
presented in Oslo during the past twenty years, was 


illustrated and described in the October issue of 
OFFICE APPLIANCES on pages 105 and 106. For the 
additional information presented here and for the 
photographs of the various booths we are indebted to 
C. H. Blauenfeldt, vice-president of the sponsoring 
association. 

The exhibition was opened by Sophus Noreger, presi- 
dent of the Norwegian Office Machine Association, 
whose brief comments were followed by an address by 
Mr. Bergsvik, a Norwegian cabinet minister. The in- 
vited guests then made a tour of inspection of the 
exhibits and afterwards were guests at a luncheon, 
presided over by Mr. Noreger. Other association execu- 
tives present were C. H. Blauenfeldt, vice-president; 
Rolf Simonsen, treasurer; Dag Bentzen and Anthon 
Busch, secretary, who acted as the exhibitors com- 
mittee. The picture presented on the opposite page 
indicates the scope of the products shown. 


———=- oo —_____ 
ACCOUNTING AND THE ENGINEER 

La Vie au Bureau (Brussels) commented on the 
“Engineer and Accounting.” A house which has good 
engineers and a poor accounting system is traveling 
a little bit more surely toward its ruin, because it does 
not know where it is going. A house which has medi- 
ocre engineers and good accounting avoids this 
catastrophe, because it is always informed of danger 
and can govern itself accordingly. 


a ee 
SEND YOUR CATALOGUES FLAT 

L’Efficiencie (Brussels) admonished advertisers to 
mail their catalogues flat. A reader wrote: “This 
morning I ran across some catalogues which were very 
well presented. But, for the most part, they are rolled 
and are pressed together so tightly that it is difficult 
to handle and read them. These catalogues ought to 
be sent flat.” 
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UEF NEWS FEATURES RESEARCH LABORATORY 


Telling an interesting story amply illustrated with 
more than a score of pictures, the September issue 
of the “UEF News” is devoted entirely to a history of 
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ENTRANCE TO THE UEF RESEARCH 
LABORATORY 


the general research laboratory of the Underwood 
Elliott Fisher Company, New York. 

The issue utilizes eighteen pages and under the 
heading of “The Parade of Progress” tells the story 
of the laboratory as it was conceived and has been 


UNDERWOOD EI! 


Siz 





PLAQUE WHICH ADORNS ENTRANCE. OF 
RESEARCH LABORATORY ,'. , 


developed by President P. D. Wagoner ahd Vice- 
President L. E. Lentz. The article is also a’tribute to 
the men who work in the department and aptly de- 
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scribes their activities in the organization in the fol- 
lowing words: 

“The parade of progress moves forward and higher 
standards are established because the men of the 
General Research Laboratory look a little deeper into 
things than their fellowmen. Their work is based on 
aggressive and alert curiosity, the elimination of 
chance, and freedom from prejudice. Their curiosity 
and training lead them toward discoveries that will 
further ‘speed the world’s business. Remember, that 
even though our products are the standard of the 
office equipment world, that we must never be satis- 
fied to ‘let well enough alone.’” 

From there the story goes into details, augmented 
by pictures in every instance, of the various depart- 
ments which banded together make the whole. Among 
the departments described are the patent department, 
engineering department, testing laboratory, sales 
school, service school and machine shop. 


On other pages are photographs of men high in the 
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INTERESTING PHOTO OF THE THIRD- 
FLOOR CORRIDOR OF LABORATORY 


executive ranks of the research laboratory. Each pic- 
ture is accompanied by a brief history of the man 
and his connection with Underwood Elliott Fisher. In- 
cluded among these are G. W. Spahr, manager of the 
engineering department; Louis G. Julihn, patent attor- 
ney and manager of the patent department; W. F. 
Helmond, engineer of the Standard Typewriter Divi- 
sion; W. A. Dobson, engineer of the Portable Division; 
Oscar J. Sundstrand, inventor of the Sundstrand add- 
ing-figuring machine; Dr. Raymond W. Woodward, 
engineer of tests; Henry L. Pitman, development 
engineer on Underwood accounting machine; Miles H. 
Mann, development engineer on special assignments; 
R. E. Stewart, sales educational director, and M. W. 
Singiser, manager of the Consolidated Service School. 
President Wagoner and Vice-President Lentz are pic- 
tured on page two, while upon the cover is reproduced 
a plaque which adorns the entrance to the laboratory, 
with the following legend inscribed upon it: 

“This building and the vision, initiative and ability 
of the men who labor here are dedicated to thoughtful 
service in the interest of the business man of the 
United States of America and his brothers in other 
lands.” 
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ROBERTS NEW STORE AMONG FINEST IN SOUTH 
Special illumination, modernized interiors and a 
score of other special features have been combined 
to create one of the finest stationery establishments 
in the South with the opening recently of the new 
home of Roberts & Sons, Birmingham, Ala. 
The two-story, white stone building, together with 





THREE SPLENDID VIEWS OF THE NEW HEADQUARTERS OF 
ROBERTS & SONS, BIRMINGHAM, ALA.—-Built and equipped 
at an estimated cost of $100,000, this handsome structure is 
one of the most modern stationery and office equipment estab- 
lishments in the South. (Upper and lower) The capital dis- 
plays of office furniture shown beneath the latest type of light- 
ing obtainable. (Center) Exterior view of the company’s plant 
and offices. These pictures were taken on the opening day. 


the one-story addition for the printing plant, affords 
a total floor space of 28,000 square feet, considerable 
more than was enjoyed in the old location 
which the concern had occupied for forty 
years. 

The main entrance leads right into the 


THIS BOOTH SOLD L. C. SMITH STANDARDS 
AND CORONA PORTABLES AT THE ALLEN- 
TOWN, PENNA., FAIR.—Royal H. Eckert, owner 
of the company exhibiting said the splendid dis- 
play resulted in a number of sales for one of 
which—a last-minute variety—workmen were 
forced to dig a Corona from a partly-loaded truck 
for a spot cash sale. 


Sl 


furniture display room which is brilliantly lighted. 
There are six bays in this room and in the center of 
each bay is a 750-watt total indirect lighting unit with 
mirror glass reflectors. In the corners around the col- 
umns are four 150-watt recessed units with louvres to 
minimize glare. This treatment, illuminating engineers 
claim, gives the most perfect lighting obtainable, using 
the combination direct and indirect in the same room. 

Two salesmen’s rooms lead off the furniture display 
room and they are lighted with four 300-watt total 
indirect fixtures, matching the 750-watt size in the 
large room. 

The stationery retail rooms, just back of the furni- 
ture display, are lighted with totally indirect units. 
There are twenty-four units spaced ten feet apart. 
Each utilizes a 300-watt lamp in a Silvray fixture. 
This affords twenty-foot candles of perfectly diffused 
light for examining script monograms, engraving and 
other difficult seeing jobs connected with selling re- 
tail stationery. 

Leading off the salesmen’s room is the shipping 
room, also with A-1 lighting conditions. For the 
printing and engraving plant a total of some 40-foot 
candles of illumination is provided by a series of 200,- 
300 and 500-watt units. This intensity is far beyond 
that to be found in the usual printing plant. 

The main offices are located on the second floor and 
they too have a system of indirect lighting that is up 
to the minute in design. Part of the second floor is 
also used for storage. 

Roberts & Son was founded in 1872, a few months 
after the city itself was established. Officers of the 
company are Dr. James G. Smith, president; T. W. 
Scruggs, treasurer and general manager, and C. D. 
Ellison, secretary. Doctor Smith is the son of James G. 
Smith, who joined the concern in 1902, became presi- 
dent in 1918 and served in that capacity until his 
death in 1936. 

Among the manufacturers for which this concern 
are distributors are Globe-Wernicke, Boorum & Pease, 
Jasper Chair Company, McMillan Book Company, 
Superior Type Company, Frank Mashek & Company, 
Byron Weston Company, Marble & Shattuck Chair 
Company, Whittaker Paper Company, American Print- 
ing Ink Company, Parrott Speed Fastener Corporation, 
Blaisdell Pencil Company and Metal Office Furniture 
Company.—_GHW 





STATIONERY STORE IN RICHEST PER CAPITA CITY 

The Vernon Stationery and Printing Company of 
Vernon, California, enjoys the distinction of being the 
only stationery store in the world’s wealthiest city in 
proportion to the number of its voters. Vernon, in fact, 
has fewer than ten voting citizens, but several thou- 
sand persons work there during the day, and, like the 
Arabs, “fold their tents and silently steal away” with 
the coming of darkness. 

Many years ago there came to the district where 
Vernon is now situated a man named J. B. Loomis, 
who operated a meat business. He was an able man, 
and soon began to deal in real estate in a modest way. 
His holdings grew until his wealth amounted to sev- 
eral million dollars. Sensing the possible value of the 
Vernon location as an industrial site, he bought up 
the land on which the town stood—probably we should 
say, village, as there were less than a dozen permanent 
inhabitants—caused the village to be incorporated as 
a city and a zoning system established whereby all the 
land not already occupied as residential property was 
set aside for industrial uses. Under the zoning system 
no more residences could be erected, but every encour- 
agement was given to the establishment of factories 
and wholesale and retail distributing houses. Vernon, 
surrounded by Los Angeles, is in the heart of the lat- 
ter’s industrial district, and is a capital spot for the 
establishment of a retail enterprise devoted to the 
interests of wholesale and manufacturing concerns. 

The Vernon Stationery and Printing Company is 
owned and managed by James L. Atkinson, who estab- 
lished the business in a small way about three and 
a half years ago. Starting on February 1, 1934, at 
2828 Santa Fe avenue in a store only 25 by 17 feet, 
with one employee and himself, Mr. Atkinson pros- 
pered from the start. Today the business occupies 
handsome quarters 22 by 135 feet at 5212 Santa Fe 
avenue, with a completely equipped printing establish- 
ment in the rear, visible through a glass partition from 
the front section of the store which is devoted to 
commercial stationery and office equipment and sup- 
plies exclusively. The company has twelve employees, 
all young people, and Mr. Atkinson makes it plain 
that he wishes them to make their own decisions in 
the several departments to which they are assigned. 
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The manager should not be called upon to make de- 
cisions others are competent to make. 

The first month’s business of the Vernon Stationery 
and Printing Company in 1934 amounted to $400. Its 
average monthly business now is around $5,000. 

The clear glass partition between the store and the 
printing shop is an asset. It is not unusual for store 
customers to say, “Oh, I see you do printing, too.” 
Such a remark could never be made if the print shop 
were disassociated from the rest of the business. The 
shop has four presses, one of which is capable of doing 
catalogue and magazine work. An eight-page tabloid 
newspaper, scheduled for sixteen pages in its next 
issue, is a good example of the company’s work, while 
job printing of all kinds is featured. There is a power- 
operated paper cutter, a drill machine, a stitcher, and 
all the necessary equipment for a plant of this kind. 
There is also a spring operated rack with adjustable 
iron feet for use in padding paper, and several other 
machines and appliances. 

The business of the Vernon Stationery and Printing 
Company has been created by outside solicitation and 
the most scrupulous attention to prompt deliveries 
and other service features. 

Mr. Atkinson may be regarded as one of the younger 
veterans of the stationery trade in the West. He was 
born at Colorado Springs, Colo., about thirty-five years 
ago. His first real job after finishing school was 
with the Out West Stationery and Printing Company 
at the Springs. Here he acquired a broad knowledge 
of the stationery business. Fifteen years ago he came 
to Los Angeles, where he became a member of the 
H. S. Crocker Company staff, and following this con- 
nection he joined the Grimes-Stassforth Stationery 
Company and finally the Stationers Corporation. He 
tells us that he has performed the duties of every 
position in the stationery business. He has always 
regarded each successive position as a step upward to 
be learned against the time when he could fulfill a 
long-standing desire to own and manage a stationery 
business. Modern psychologists agree that a man may 
have anything he wants in reason if he wants it hard 
enough to pour his whole mind into the mold of its 
accomplishment. Mr. Atkinson is a good example of 
the power of purpose. 
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INTERIOR VIEWS OF THE VERNON 
STATIONERY & PRINTING COMPANY. 
VERNON, CALIF.—(Upper) The printery 
which operates in full view of the cus- 
tomers of the store because of a glass 
window which separates the shop from 
the stationery store in front. (Lower) 
The sales floor of the store showing the 
neat and practical arrangement of the 
stock and fixtures. At the rear may be 
seen the plate glass window separating 
the store from the printing shop in rear. 
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BENJAMIN KULP 


GEORGE H. DAWSON 


BENJAMIN KULP BECOMES CHAIRMAN OF 
WILSON-JONES EXECUTIVE COMMITTEE 


At the recent annual meeting of Wilson-Jones Com- 
pany, Mr. Benjamin Kulp was elected to the office of 
chairman of the newly created executive committee 
and Mr. George H. Dawson, formerly vice-president 
and for five years in charge of engineering, was elected 
president to fill the vacancy created by Mr. Kulp’s 
election to chairmanship of the executive committee. 

Under the direction of Mr. Kulp through eighteen 
years, the Wilson-Jones Company was given its great- 
est expansion. A pioneer in the loose-leaf industry, the 
company took conspicuous part in establishing the 
loose-leaf system of account and record keeping in 
general usage. Throughout its history it has antici- 
pated changes in the system to which it has adapted 
its products. Ten or more years ago the company pur- 
chased The Sam’l C. Tatum Company of Cincinnati 
and a few years later merged with its lines those of 
the Irving-Pitt Manufacturing Company of Kansas 
City. Six or seven years ago it acquired by purchas2 
the J. C. Shaw Blank Book Company, founded in 1831 
by J. G. Shaw and throughout its history outstanding 
for the quality of its bound books. In 1933 the Wilson- 
Jones Company opened its Elizabeth, N. J., plant, a 
new building of modern design and completely 
equipped. 
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WOODSTOCK REOPENS BRANCH IN MILWAUKEE 


For many years the Woodstock Typewriter Company 
conducted a factory branch office for the sale of 
their machines in Milwaukee. For about one year— 
from October 1, 1936, to the same date this year—the 
agency was operated by the American Typewriter & 
Office Machine Corporation, now dissolved. On Octo- 
ber 1 the company again opened a factory branch in 
Milwaukee, at 207 East Michigan street, in the heart 
of the banking and business district, in charge of 
P. A. Evans, who has had long experience in the type- 
writer field, especially with the Woodstock in Mil- 
waukee. 

The service department is in charge of S. Birch, 
who has handled the service and repair work for 
Woodstock for many years. Mr. Birch is assisted by 
R. Cummings and Walker Spillman, experienced type- 
writer service men. 

The change from agency to factory branch is wel- 
comed by Woodstock users, as this gives them immedi- 
ate contact with the company itself and their author- 
ized representatives. This is believed to engender a 


greater feeling of confidence and help to increase the 
sale of Woodstock products and service in the Mil- 
waukee territory —JEH 
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THE GUEST BOOK 


W. A. Sheaffer, of W. A. Sheaffer Pen Company, 
Fort Madison, Iowa, braved a heavy shower to come 
to the office of this publication from his Chicago 
branch and signed the Guest Book on October 19. 
A keen student of retail merchandising, he was inter- 
ested in analyzing a report recently prepared show- 
ing a breakdown of the cost of doing business of a 
group of commercial stationers. As usual he has new 
ideas in mind to increase the volume in fountain 
pens and make that part of the commercial stationer’s 
business more profitable. 

J. Groves Cohen of Atlanta, Ga., signed the Guest 
Book October 21. Mr. Cohen will be remembered by 
many as a salesman and later district manager in the 
South for the old Kardex Company. Later he was 
associated with the International Visible Systems Cor- 
poration of Cincinnati. He was in Chicago on busi- 
ness and took time to say hello to a few of his 
friends whom he had not seen for several years. 

A. A. Bratton, founder of the A. A. Bratton Com- 
pany, Columbus, Ohio, Ediphone agent for many years, 
whose initiative and enterprise increase rather than 
diminish, affixed his signature to the Guest Book on 
October 29 and helped to make our day joyous. In 
Chicago to attend the football game between “Ohio 
State” and the University of Chicago the day follow- 
ing. Any one who attended that spectacle and game 
or read the story of it in the newspapers might reason- 
ably assume that Mr. Bratton returned home in high 
glee over the outcome of the contest. 
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EXTRA HELP TRAINING CLASSES 


Realizing that increased prosperity, and subsequen. 
uplift of employment have made the former plentiful 
supply of capable, experienced extra salespeople almos. 
extinct, the Kendrick-Bellamy Stationery Company, 
Denver, has taken steps to cope with the situation by 
coéperating with the Commerce Branch of Denver 
University. Last year the university held a rudi- 
mentary night school training class for the large de- 
partment stores of the city. It consisted of a series 
of lectures from leading department managers of each 
store, and a short course in sales psychology. 

This year there is an entirely different set-up, both 
from the university’s and the student’s standpoint. 
Jobs will be guaranteed, the classes will be longer and 
much more exacting. More important, students will 
receive the bulk of their practical training in the store 
itself. 

Kendrick-Bellamy is participating in this way. Stu- 
dents who are sent from the personnel office of the 
company to the classes will attend three hours daily, 
taking an exhaustive course designed to de away wi.h 
the necessity of hiring unknown quantities in rush 
business. From nine till ten they will learn the in- 
tricacies of making out sales-checks, running cash 
registers and other technical points. From ten to 
eleven they will witness sales demonstrations from 
old hands of the store. 

Then, providing for the vastly important quality 
of self-control, they will work in the store itself until 
twelve. Each student will be charged with an in- 
dividual quota of responsibility and left to his or her 
own devices. 

During the two-weeks time the course will be offered, 
students will be watched carefully for aggressiveness, 
self-control, smiling appearance and other qualities. 
Any obviously unfitted for sales work will be weeded 
out at the office before the classes begin —BART 
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TUSSING TAKES IMPORTANT POST WITH 
YORK SAFE & LOCK COMPANY 

Reginald M. Tussing, who resigned the post of presi- 
dent of the Victor Safe & Equipment Company last 
June, has joined the York Safe & Lock Company, York, 
Penna., as assistant to the president. 

This announcement was made last month by S. Forry 
Laucks, president of the York organization, in a letter 
to all members of the York Safe & Lock Company’s 
organization everywhere. At the same time it was 
explained that Mr. Tussing will include in his duties 
personal calls upon the company’s various branches 
where he will discuss matters of common interest with 
the branch managers. 

Mr. Tussing began his career with the Victor organ- 
ization as assistant sales manager of the Safe-Cabinet 
Company, Marietta, Ohio ‘which later became the 
Victor Safe & Equipment Company) advancing by his 











REGINALD M. TUSSING 


initiative and enterprise to the presidency of the com- 
pany which he held for eleven years. For his success 
in his new connection, Mr. Tussing has the good wishes 
of his host of friends throughout the country. 
enicseiieetbiatNNletcltbinmnaidinearie 
UEF PROMOTES BLANEY 

Walter H. Blaney, who joined the Underwood Elliott 
Fisher Company in April, 1916, as an Underwood book- 
keeping machine salesman working out of the Cin- 
cinnati branch office, last month was appointed sales 
manager of the company’s typewriter division by Gen- 
eral Sales Manager W. F. Arnold. 

Mr. Blaney has had an enviable and diversified 


os 


career during his twenty-one years with UEF. From 
the Cincinnati office he was transferred to various 
sections of the country until March, 1922, when he 
was appointed manager of the Birmingham branch. 
He continued the successful management of that office 
until August, 1935, when the late H. J. Crewdson, type- 





W. H. BLANEY 


writer division sales manager, selected him to become 
his assistant. 

In May, 1936, Mr. Blaney won yet another promo- 
tion when he was appointed school sales manager of 
the typewriter division. He continued in this post 
until his appointment last month, with which he filled 
the important position of Mr. Crewdson, who died on 


October 13 from a heart attack. 
=> —_—_ 


SHIPMAN-WARD BUSINESS SHOWS 
INCREASE 

James P. Ward, Sr., president of the Shipman-Ward 
Manufacturing Company, Chicago, reports that as a 
result of moving the S-W factory closer to the Chi- 
cago Loop the company is recording a greatly in- 
creased volume of business. Up to October 1, the 1937 
volume was in excess of all the business transacted in 
1936, and the month of October broke all records. In 
order to keep up with demand, S-W trucks now make 
four deliveries a day, and, in addition, two errand boys 


are on duty to handle urgent calls for parts. 
<2 —___- 


FOLDER ANNOUNCES STEWART ANNIVERSARY 
Marking the twenty-fifth anniversary of the organ- 
ization’s founding in 1912, a clever and dignified 
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three-page folder was published last month by the 
Stewart Office Supply Company, 1521-23 Commerce 
street, Dallas, Texas. 

Illustrated with several engravings and dressed 
with a tasteful color, the folder dealt with the com- 
pany and its career from the time a Dallas “of but 
three skyscrapers” saw the advent of the firm on 
November 2, 1912, to the present day when the busi- 
ness house, of which W. Neill Stewart is president, 
enjoys a reputation as one of Texas’ largest and most 
complete office equipment and stationery stores. 

A message from Mr. Stewart to his hundreds of 
friends and customers occupies the last page of the 
folder and reads: 

“We pause in the celebration of our silver anni- 
versary to acknowledge in an outline of the past, 








W. NEILL STEWART 


our obligation to the friendship and support of the 
individuals and firms who for twenty-five years have 
aided us in establishing Stewart Office Supply Com- 
pany, and ourselves, in the life of Dallas.” 


One 


J. P., JR.. AND R. F. WARD TAKE NEW POSITIONS 


James P. Ward, Jr., resigned recently as sales man- 
ager of the Shipman-Ward Manufacturing Company, 
Chicago, to accept the position of Eastern sales man- 
ager of the International Typewriter Exchange, Chi- 
cago, for the sale of the Hermes portable typewriter. 
He recorded a sales volume of over 300 machines the 
first week he was on the road in his new connection. 

Richard F. Ward, who had charge of the city sales 
of the Shipman-Ward Manufacturing Company, also 
resigned his position some months ago to accept an 
important post with B. A. Railton Company, Chicago. 

When Mr. Ward, Sr., was interviewed, he said that 
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both the changes were with his entire approval, as 
both his sons are now receiving larger incomes than 
they formerly received. He added that while he misses 
them in the business and is necessarily engaged upon 





RICHARD F. WARD 


JAMES P. WARD, JR. 


a heavier schedule of work for himself, yet, he is con- 
fident that it is a good thing for his sons “to be out 
for themselves and be on their own feet.” 

Mr. Ward finds a strong appeal in the realignment 
which permits him to handle again all the details of 
the business and thus keep in closer touch with the 
trade. 

———— 

MACEY COMPANY TO BE OFFERED FOR SALE 

According to the Grand Rapids (Mich.) Press for 
October 6, 1937, Circuit Judge Leonard D. Verdier has 
signed an order appointing Earle S. Irwin permanent 
receiver for the Macey Company. Mr. Irwin, who was 
named temporary receiver in May, was given author- 
ity in the new order to wind up business of the com- 
pany. 

The action was taken on petition of Mr. Irwin, Carl 
S. Hester, Fred W. Tobey and Percey R. Miller, as a 
majority of the directors. 

Judge Verdier’s order requires Mr. Irwin to post a 
bond of $25,000. He is authorized to seek sale of the 
business as a going concern. He was instructed to file 
an inventory and make quarterly reports to the court. 

Mr. Irwin and Mr. Hester, company secretary, testi- 
fied briefly at the hearing that the company had been 
recovering from the depression when employes went 
on strike last spring. They said difficulty was met in 
obtaining operating credit. 

Strikers ultimately went back to work under an 
arrangement whereby they received an increase in 
wages, but operations have been on a curtailed basis. 


or 


— MODERNIZE zMODERIT - 


MORE THAN 9000 PERSONS SAW THIS 
DISPLAY OF THE MODERN STATION- 
ERY & PRINTING COMPANY. — The 
booth was a feature of a business show 
sponsored by the Purchasing Agent's 
Association of Maryland and held in the 
Lord Baltimore hotel, Baltimore, Md., on 
October 19, 20 and 21. 











CURRENT FINANCIAL STATEMENTS 

Addressograph-Multigraph Corporation for the 
eight months ending August 31, 1937, reported net 
profit of $1,444,525, after all charges except profits 
surtax, equal to $1.91 a common share. This com- 
pared with $793,188 in the like 1936 period, or $1.06 
a share on the common then outstanding. The com- 
pany stated September shipments were 184 per cent 
above September of last year and that no interruption 
in the upward trend of shipments is anticipated dur- 
ing the fourth quarter. The earnings figures were 
issued in connection with a letter to stockholders ex- 
plaining that the company had delayed action on the 
proposed issuance of convertible preferred stock be- 
cause of market conditions and the improved financial 
position of the company. 

> . 7 

In the nine months ended September 30, Inter- 
national Business Machines Corporation has a net in- 
undistributed 


come of $6,572.66 before surtax on 
profits, equal to $8.47 a share, against $5,738,406, or 
$7.76 a share in the corresponding 1936 period. (Chi- 
cago Daily Tribune, October 29, 1937.) 
> > * 
Marchant Calculating Machine Company.—For quar- 


ter ending September 30 net profit $182,784 before 
surtax on undistributed profits, or 78 cents a share on 
226,642 common shares, against $242,366 or $1.05 a 
share in preceding quarter and $150,985, or 75 cents a 
share on 194,264 shares, in September quarter last year. 
For nine months ended September 30 profit $696,773, 
or $3.01 a share; for same period last year $478,788 or 
$2.40 a share. (New York Herald-Tribune, October 
24, 1937.) 

National Cash Register’s net income for the Septem- 
ber quarter was $827,858 after depreciation, taxes, and 
other charges, against $613,516 in the third quarter of 
1936. For the nine months ended September 30 net 
profit was $2,831,580, compared with $1,772,528 in the 
corresponding 1936 period. Net profit for the first 
quarter was equal to fifty-one cents a share, against 
thirty-seven cents a share in the third quarter of 1936, 
and the per share earning for the nine months was 
$1.27, against $1.09. Sales in the first quarter totaled 
$12,879,703, against $14,419,896 in the preceding quar- 
ter and $10,779,272 in the third quarter of 1936. Sales 
for the first nine months were $37,755,511, against 
$30,273,944 a year ago. (Chicago Daily Tribune, Octo- 
ber 22, 1937.) 

* 7 > 
profits of the Parker Pen Com- 
the six months’ period ending 


Consolidated net 
pany (unaudited) for 


OFFICE FURNITURE DISPLAYED AT 
THE ALABAMA STATE FAIR.—This is 
the display booth of the Zac Smith Sta- 
tionery Company. Birmingham, Aila., 
which attracted interested crowds at the 
recent state fair held in that city. High 
above the booth and out of sight of the 
camera there was hung a giant slide 
rule which was complete in every detail 
of construction.—GHW 
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OFFICE APPLIANCES 


August 31, 1937, after depreciation and normal federal 
income taxes, but before any allowance for the tax 
on undistributed profits, were $262,781.81, according to 
a statement released last month by Kenneth Parker, 
president. For the corresponding period of 1936 such 
consolidated profits were $230,257. However, about two- 
thirds of the company’s sales are made in the last six 
months of the calendar year. 

Per share earnings for the first six months of 1937, 
based on the 196,052 shares oustanding as of August 
31, were equivalent to $1.34 per share, as compared 
with $1.19 per share on 192,744 shares for the first 
six months of the 1936 fiscal year. Domestic sales for 
both the months of August and September, 1937, were 
larger than in any previous August of September in 
the history of the company. 

* + > 

Remington Rand and subsidiaries for six months 
ended September 30 net profit $2,382,569 after all 
charges, including depreciation, interest and Federal 
taxes, but before surtax on undistributed profits, 
equivalent after preferred dividends to $1.26 a share 
on 1,584,883 outstanding common shares. For six 
months ended September 30, 1936, net income $712,- 
688, or 20 cents a share. For quarter ended September 
30 net income $912,399; for same period last year net 
profit $268,728, or 4 cents a share. (New York Herald- 
Tribune, October 20, 1937.) 

* 7 . 

Underwood Elliott Fisher Company today reported 
net income for the quarter and the first nine months 
of 1937 substantially in excess of 1936, despite the 
fact that office appliance manufacturers are peculiarly 
sensitive to changes in business sentiment. For the 
quarter ended September 30, 1937, earnings were $806,- 
836, equal to $1.10 a share, compared with $1,170,977, 
equal to $1.59 a share, in the previous quarter, and 
$658,897, equal to 85 cents a share, in the September, 
1936, quarter. In the nine months of 1937 net income 
of $3,383,245, equal to $4.62 a share, compared with 
$2,145,522, equal to $2.76 a share, in the like 1936 


period. (Chicago Daily News, October 15, 1937.) 
— —- 
GENERAL PENCIL ISSUES PRICE LIST 


A new price change supplement, affecting several 
items listed in the April, 1937, price list, was issued 
last month by the General Pencil Company, Jersey 
City, N. J. Among the items included in the four-page 
pamphlet are tipped and untipped pencils, copy and 
indelible pencils, thin lead colored pencils and several 
new additions to the line. With the supplement sent 
out to dealers was an attached sheet announcing a 
change in price of the General's line of rubber bands. 
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DENVER FIRM OCCUPIES REMODELED QUARTERS 

The Keith Safe Company, one of the largest office 
furniture houses in the Rocky Mountain region, has 
recently taken over a five-story building on the corner 
of Fourteen and Arapahoe streets, Denver, Colo., and 
is spending not less than $30,000 in modernizing it. 
The concern’s new home is in the heart of Denver’s 
downtown business section. 

The Keith Safe Company will occupy the main floor, 
the fourth floor and a portion of the ground floor and 
basement or approximately one half of the total floor 
space available in the building. The remainder will 
be rented. It is the plan of A. A. Keith, president of 
the concern, to obtain as tenants firms which are in 
the office supply business in non-competing lines, thus 
providing a centralized office supply headquarters. 

The main floor contains a front sales room approxi- 
mately seventy by eighty feet. This will be used for 
the display of desks, chairs, files, safes and similar 
office furniture and has a new maple floor, as has the 
rest of the building, and is lighted by beam lights a 
foot square that are concealed in the eight cross- 
beams of the ceiling. 

Adjoining the sales room is a private office for Mr. 
Keith, a bookkeeping office, a room for the company 
salesmen which is furnished with individual desks for 
each man, and a lavatory. 

At the rear of the ground floor, the Keith company 
has a shop approximately forty by thirty feet. This 
will be used for the repair of safes, assembling of 
cabinets and similar work. Adjoining it is the base- 
ment at a slightly lower level, two large rooms for the 
storage of cabinet parts and a furnace room. In the 
furnace room, a new stoker has been installed and, 
also, a hot-water heater that operates the year-round 


off the furnace.—BART 
Oe 


OAKVILLE ACQUIRES VULCANITE HOOKS 

Formerly a product of the Vulcanite Manufacturing 
Company, a line of window and magazine hooks has 
been acquired by the Oakville Company, Division Sco- 
vill Manufacturing Company, Waterbury, Conn. 

As the name implies, the hooks are useful for hang- 
ing magazines, tablets and other objects, especially 
those of a flat nature, in show windows and display 
stands. The window and magazine hooks will support 
objects up to one pound and up to two pounds re- 
spectively. 





ONE OF OAK- 
VILLE’S NEW 
HOOKS 


While some of the Vulcanite window hooks have 
been discontinued the following sizes, finishes and 
packings are available: No. 2000, steel, nickel-plated, 
half-gross bulk in box; No. 200, steel, nickel-plated, 
two dozen on card; No. 4000, tin, half-gross bulk in 
box; No. 400, tin, two dozen on card; No. 5000, steel, 
nickel-plated, half-gross bulk in box; No. 500, steel, 
nickel-plated, two dozen on card. No. 622, a magazine 
hook is of steel, nickel-plated, half-gross bulk in box. 


Seen and Heard 


in Southern California 


By Hobart W. Martin 
230 Avenue D, Redondo Beach 


SUMMER in this part of California seems to be 
struggling to remain in the lap of Autumn, wherefore, 
considering the calendar and the almanac, it should 
be the other way around. It is Indian Summer, any- 
how, and the deciduous trees (I’m right, I hope) are 
donning the gorgeous habiliments of Fall. On the 
hillsides and in the valleys we find them, intermingled 
with the pines, the eucalypti and the redwoods, like- 
wise others of the numerous tree families. 

Along the coast the weather is cool and bathing 
suits are in fashion, but inland the overcoat and the 
Mexican serape are popular. California is a grand 
state—it gives all things to all people—’tis only know- 
ing where to look for what one wants. 


Welcome Visitors.—Robert N. Wood, sales manager 
of the Esterbrook Pen Company, visited Pacific Coast 
cities the last of October. He attended the Chicago 
N. S. A. convention, for which he had nothing but 
praise. While in Los Angeles he called on the trade 
and played golf with the Golden State travelers. After 
visiting the Coast cities he will go home by way of 
middle-western cities, arriving in Camden about 
November 15. 

It brought the reporter much pleasure again to meet 
and greet Mr. Wood, as it does to meet all the friends 
with whom he has been acquainted throughout a gen- 
eration and more. 

> . * 

Miss Rice in a New Position.—Miss Rice, former 
owner of the Southern California Stationers, 818 South 
Los Angeles street, is now associated with the Schwa- 
bacher-Frey organization. 

The Southern California Stationers is now headed by 
Ebenezer Wallace. 

= * ” 

Miss Backer Returns to Former Position.—Miss Jessie 
Backer, for six years manager of the fountain pen and 
propelling pencil department of the Grimes-Stassforth 
Stationery Company, has recently returned to that 
position after an experience of five and one-half 
months in outside selling. Considerations of health 
prompted the change. Notwithstanding the fact that 
the work was too hard for her strength, she advises 
inside salespeople to take some months in outside sell- 
ing for its broadening tendency where the firm em- 
ploys regularly men who contact outside territories. 

J * * 


Excuse us, please!—An item in this column last 
month credited Mr. and Mrs. C. J. Harris of the Los 
Angeles office of L. C. Smith & Corona Typewriters, 
Inc., with a vacation they didn’t take. Mr. Harris says 
that they will have to take the vacation now, just to 
make the reporter’s word good. Our apologies. 

* 7 . 

Anderson Stops Off in L. A.—“Jim” Anderson, Pa- 
cific Coast representative of the Wilson-Jones Com- 
pany, called on Los Angeles dealers the last of October. 
He attended The National Stationers Association con- 
vention in Chicago earlier in the month, and returned 
home to San Francisco by way of Reno, Los Angeles 
and Sacramento. 
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MEETINGS — CONVENTIONS — DINNERS 


CANADIAN STATIONERS CONVENTION HELD 


Featured by a splendid exhibition of merchandise in 
which forty-two companies participated, the second 
All-Canada Stationers Convention was held in the 
Mount Royal hotel, Montreal, October 4, 5 and 6. 


Officials in charge of staging the event, which was 
sponsored by the Stationers Guild of Canada, were 
enthusiastic over the record attendance which reached 
the 200 mark for registrations and a total of 400 at the 
annual banquet. The total registrations represented 
a broad territory, from Halifax in the East to Winnipeg 
in the West with a generous number from the United 
States. 

The opening session was taken up by preliminary 
activities, including a civic welcome by Mayor Adhemar 
Raynault, the reading of greetings from the United 
States and The National Stationers Association, greet- 
ings from the East and the West and the official open- 
ing of the Exhibit Hall. 


At the noon luncheon the delegates and their ladies 
were addressed by Thomson Robertson, vice-president, 
Thomas Robertson & Company, Ltd., Montreal, and 
president, Canadian Institute of Plumbing and Heat- 
ing, who spoke on “Let’s Check the Plumbing.” In the 
afternoon the manufacturers’, wholesalers’ and re- 
tailers’ division meetings were held. 


The second day opened with the readings of reports 
from the divisional sessions held the previous day. 
Then Chairman P. F. Grand introduced Paul Buck- 
walter, New York branch manager, National Blank 
Book Company, Holyoke, Mass., as the guest speaker 
of the day. 

Using as his subject “Your Customer, Your Salesman 
and You,” Mr. Buckwalter delivered a masterly address 
which was received with enthusiastic applause by the 
assembled delegates. Following the showing of a spe- 
cial moving picture entitled “Making a Sales Presenta- 
tion Stay Presented,” two speakers addressed the 
afternoon session. They were Henry Somerville, To- 
ronto, well-known journalist, whose subject was 
“Organization vs. Anarchy in Industry,” and Neil B. 
Powter, Howard Smith Paper Mills, who spoke on 
“Moving Better Stationery.” 

The annual banquet was held on the second evening 
with an estimated attendance of 400. A special pro- 
gram of entertainment and dancing was enjoyed dur- 


Das 
VIEW OF THE BANQUET OF THE CANADIAN STATIONERS CONVENTION 


ing which Eugene Charters, Charters & Charters, Ltd., 
was announced winner of the convention grand prize, 
a handsome all-wave radio. W. Ed. Dawson of Mont- 





real presided during the evening. 

The morning session of the closing day was turned 
over to an executive session and committee meetings 
while in the afternoon was held the annual golf tour- 
nament and dinner at the Islemere Golf and Country 


Club. 


The Exhibit Hall was a center of attraction during 


the three days of the convention. 
showing their products were: 


Don Valley Paper Com- 
pany, Ltd. 

Acco Canadian Company, 
Ltd. 

Gilmore Bros. & Com- 
pany, Ltd. (Le Pages) 

Howard Smith Paper 
Mill, Ltd. 

Venus Pencil Company, 
Ltd. 

Rolland Paper Company, 
Ltd. 

Granger Freres Ltee. 

Index Card Company 

Canada Carbon & Rib- 
bon Company, Ltd. 

David Kahn, Inc. 

Moore Push Pin Com- 
pany. 

Charles M. Higgins & 
Company, Inc. 

Spencerian Pen Com- 
pany 

Frank A. Weeks 
Company 

Menzies & Company 

Eaton Crane & Pike Co. 
(Canada), Ltd. 

Canadian Pad & Paper 
Co., Ltd. 

The Parker Fountain 
Pen Co., Ltd. 

Villemaire Brothers 

The Wahl Company, Ltd. 

The Carter’s Ink Com- 
pany 


Mfg. 


The manufacturers 


Weldon Roberts Rubber 
Company 

Walter Dickinson & 
Company, Ltd. 

The Luckett Loose Leaf 


Company 

Eberhard Faber Com- 
pany 

C. Howard Hunt Pen 
Company 


Acme Carbon & Ribbon 
Company, Ltd. 

Viceroy Mfg. Company, 
Ltd. 

S. J. Reginald Saunders 

Dixon Pencil Company, 
Ltd. 

Acme Ruler & Advertis- 
ing Company 

W. J. Gage & Company, 
Ltd. — 

Preston-Noelting, Ltd. 

The L. E. Waterman 
Company, Ltd. 

Dennison Mfg. Company, 
Ltd. 

W. V. Dawson, Ltd. 

Bates Mfg. Company 

The Eagle Pencil Com- 
pany, Ltd. 

Dominion Blank Book 
Company, Ltd. 

McFarlane Son & Hodg- 
son, Ltd. 

The Brown Bros., Ltd. 

Peerless Carbon & Rib- 
bon Company 


A splendid eight-page convention newspaper was 
published during the three-day conclave by “Quill & 
Quire” which won acclaim from the delegates for the 
manner in which it presented news of the meeting. 
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SOME CANDID CAMERA SHOTS AT THE CANADIAN STATIONERS CONVENTION 


1. Grand opening of the convention.—Mayor Ad- 
hemar Raynault of Montreal making address of 
welcome while George A. Savoy, chairman of the 
opening session, and W. Ed. Dawson, general 
convention chairman, (left to right) listen. 

2. Delegates preparing to take their seats at the first 
general session which was crowded to capacity. 


3. Eugene Villemaire, Villemaire Bros.; Phillipe Valli- 
quette, Librarie Beachemin Ltte; Lawrence Beatty, 
Bixby-Beatty Company; Art. Lancaster, Dennison 
Manufacturing Company of Canada Ltd.; Bob 
Wright, R. W. Wright & Company; Bill O'Reilly, 
Underwood Elliott Fisher Ltd.; Walter Stewart. 
Venus Pencil Company Ltd.; Jack Wilson, Viceroy 
Manufacturing Company Ltd. 

4. Jack Wilson, Viceroy Manufacturing Company, 
Ltd.; John Taylor, W. J. Gage & Company, Ltd.; 
Thomson Robertson, president, Plumbing & Heat- 
ing Institute: W. Ed. Dawson, Dawson Bros., Ltd.; 
J. S. Luckett, Luckett Loose Leaf Ltd.; O. H. Man- 
ning, O. H. Manning & Company; H. L. Willson. 
Willson Stationery Company, Ltd.; James Suther- 
land, C. F. Dawson, Ltd.; Mr. Arbour. representing 
French-speaking printers; Angus Barwick, repre- 
senting English-speaking printers. 


SEATTLE DEALERS HOLD TWO MEETINGS 


Two semi-monthly meetings have been held by 
members of the Seattle Typewriter Dealers Associa- 
tion since the gatherings were “recessed” during the 
summer months following the June 15 assembly. Both 
of the conclaves have been extremely important to 


5. First four from left to right: H. L. Willson, Willson 
Stationery Company, Ltd.; James Sutherland, C. F. 
Dawson, Ltd.; Mr. Arbour representing French- 
speaking printers, and Angus Barwick, represent- 
ing English-speaking printers. 

6. Lto R: P. F. Grand, Grand & Toy Ltd.; A. C. Smith; 
J. R. Grand, Grand & Toy Ltd.; A. G. White, J. A. 
Savoy, W. D. Nelson. 

7. Eugene B, Charters, Mrs. Eberhard Faber whose 
profile is hidden from the camera; R. Lindsay War- 
ner, Mrs. R. L. Warner, Eberhard Faber, Eberhard 
Faber Pencil Company; Mrs. E. B. Charters. 

8. Harry Lynn, Jim Moir, Brown Bros. Ltd.; Mrs. Stew- 
art, Mrs. Harry Lynn, Harry Tehan, Charles M. 
Higgins & Company: Mrs. Ed. Dawson. 

9. S. Jason, A. Picard, W. A. Bordeleau, W. V. Daw- 
son, Ltd. W. Mongeau., William Archer, Canada 
Carbon & Ribbon Company Ltd.; A. B. Holmes. 
Columbia Ribbon & Carbon Company; Charles B. 
Gillooly, Canada Carbon & Ribbon Company, Ltd. 

10. W. Harmer, Acme Carbon & Ribbon Company 
Ltd.; J. A. Campbell, Acme Carbon & Ribbon Com- 
pany Ltd.; Syd. Pringle; J. A. Dickinson, Walter 
Dickinson & Company; Walter Dickinson, Walter 
Dickinson and Company; W. C. Hacker. (Photos 
courtesy Quill & Quire) 


each dealer owing to the fact that the one on Sep- 
tember 21 dealt almost exclusively with the possibility 
of new taxes to be paid by merchants to the city of 
Seattle and the October 7 discussions were based on 
the Washington State Fair Trade Act. 


W. E. Schneider, manager of the taxation depart- 
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ment, Seattle Chamber of Commerce, was introduced 
by Secretary Edward N. Phelan. He outlined a pro- 
posed new revenue measure being contemplated by the 
City Council in the form of a business and occupa- 
tional tax, duplicating the present state system. 

It was the general consensus of opinion of those 
present, following Schneider’s address and answers to 
individual questions, that it was highly desirable the 
City Council give consideration to a license tax, simi- 
lar to the city of Los Angeles tax, rather than the 
enactment of a business and occupational tax. 

Secretary Phelan gave a complete report October 7 
on the Miller-Tydings Bill and the Washington State 
Fair Trade Act. At the conclusion of the report, it was 
moved by Don Johnson, seconded by U. G. Moore, and 
unanimously carried that the association go on record 
as being in favor of recommending to all manufac- 
turers of typewriters that they place their commodities 
under the Washington State Fair Trade Act. The sec- 
retary was instructed to communicate with all type- 
writer dealers in the state requesting their attitude 
relative to this policy, so that the typewriter dealers 
of the state of Washington could make this request as 
a state group, rather than as a Seattle group. 

Following a complaint by a member on irregular 
advertising of typewriter rental rates and application 
of rentals on purchases, a chain jewelry store in Seat- 
tle expressed a deep willingness to codperate with the 
local association in rental rates and down payments 
on sales, both in practice and in advertising. 

Pawn shop and credit information were exchanged 
by the members at both meetings—JCJM 
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MILWAUKEE DEALER’S STAFF ENJOYS 
“TWO PRESIDENTS DINNER” 

The sales and office forces of the Northwestern Fur- 
niture Company, Milwaukee, local distributors of prod- 
ucts of The Globe-Wernicke Co., sat down to dinner 
October 22 at the Plankinton hotel. The occasion was 
the successful conclusion of a “Two Presidents” con- 
test which had been conducted for a period of three 
months starting in July. The two presidents referred 
to are J. S. Sprott of Globe-Wernicke and Oscar R. 
Haase of Northwestern. Besides Mr. Sprott, the Globe- 
Wernicke Co. was represented by Harry Anderson, sales 
manager; Arthur Frey, assistant sales manager, and 
Larry Schubert, traveling representative. 

At the close of a lively contest earlier in the year at 
which time a remarkable record was made on filing 
supplies, the manufacturer promised to give the dinner 
to the dealer’s staff if that same result could be main- 
tained for the next three months period. The sales 
force was divided into two teams—the Twin-Guards 
and the Tri-Guards. Reversing the result in the earlier 
contest, at which time the Tri-Guards ate turkey and 
the Twin-Guards beans, the Twin-Guards scored the 
larger volume. The combined volume passed the pre- 
vious record by a comfortable margin. 

Carrying out the thought of the other meeting, the 
Twin-Guards, the winners, were served an elaborate 
fish dinner while the Tri-Guards each found one small 
sardine in the center of a large plate. Those in charge 
repented soon and gave the losers the same dinner as 
the winners. 

Several stunts were pulled before the more serious 





INCIDENTS AT GLOBE-WERNICKE DINNER TO NORTHWESTERN FURNITURE COMPANY. 
MILWAUKEE, OCTOBER 22, 1937 


footing. lett ~ right—‘‘Larry’’ Schubert. The 

e Globe-Wernicke Co.; Sprott. president. The Globe- 

Maude Gaines and ve... usdabi, Oscar R. Haase. president. 

Northwestern Furniture Company; Harry C. Anderson, general sales manager. The Globe-Wernicke Co.:; 

Conrad A. Netzhammer. sales manager, Northwestern + meee Company. Both companies are fifty-six 
years o 


Top left: Presentation filty-sixth birthday anniversary cake. 
Globe-Wernicke Co.; Arthur R. Frey. 


Wernicke Co.; two ‘French waitresses.’ 


Top right: Plumbers cutting in on speech of Captain Wagner of Tri-Guards by fixing radiator; J. S. Sprott. 
looking on; W. Russell Leddy; Tom Baker, engineer, Plankinton hotel. 


Lower left: Effective Northwestern window display. The sign at the top reads ‘Office Enemy No. 1. 
Arrest this enemy of office efficiency. He wastes expensive time and money due to old filing equipment.’ 


souvenir book of contest to Mr. Sprott. Reading left to right— 


“vest pocket” 
W. Russell Leddy: Oscar R. Haase. 


Lower right: 
“The Great Gusto,” 


Presentation of * 
J prott; 
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NORTHWESTERN FURNITURE COMPANY CELEBRATES 
Top: Two Presidents’ Months Sales Campaign Bene reading left to right—Joseph Wesley; Fred L. Schultz; 


Lauren C. Dewey: Jessica Pettibone; George A. 


Goller; Harry C. Anderson. mag ones AA 
resident. The Globe-Wernicke Co.; wh. R. 


Northwestern Furniture Company; Sprott, 


Globe-Wernicke Co.; “Larry” Shaker 


e Globe-Wernicke Co.; Conrad 
Northwestern Furniture Company; John A. Gilbert, Office Ap liances; Wil. 
Margaret Hildebrand; Fred B. Larson, captain, the Twin-Guar 


er, captain the Tri-Guards; Huppert; Al. 
e Globe-Wernicke Co.; Oscar R. Haase. president. 
i 4 rey, The 
etzhammer, sales memes. 
. Armbruster; Donald H. Cain: 
: Sophia C. Hortons Melvin Koss; Stanley R. 


Olsen. 


Lower left: W. Russell Leddy, the 


“Great Gusto.’ pointing to 


“vest pocket’’ book given to Mr. S 


Center: Fred Larson (left), captain of Twin-Guards, shaking hands with George Wagner. captain the 


Tri-Guards, before sign with inscription * 


‘The Race Is On” at the to 


“Honor Jerry at the Victory.’ at the 


bottom, names of some of sales staff next to spokes, picture o Globe-Wernicke factory at hub. 
Lower right: Oscar R. Haase; J. S. Sprott; Conrad Netzhammer and birthday cake with fifty-six candles. 


part of the program. In one, two plumbers entered the 
room and started working on a radiator with hammer 
and wrench while the captain of the Tri-Guards was 
trying to talk. 

Next was a speech by W. Russell Leddy, the “Great 
Gusto,” dressed as a riding master in the presentation 
of a book to Mr. Sprott. The book was described as a 
vest-pocket souvenir of the occasion. It turned out to 
be so large that two attendants were required to slide 
it into the room. Its dimensions were in keeping with 
those of the large gavel presented to Mr. Sprott by 
Northwestern which was reported in Office Appli- 
ances several months ago. It contained excellent 
sketches of various members of both sales organiza- 
tions. 

Later in the evening a handsomely bound volume 
containing a complete record of the contest with pic- 
tures of all who participated was presented to Mr. 
Haase. A similar volume went to Mr. Sprott. 


After the preliminaries Mr. Sprott was installed as 
toastmaster. He called upon the captains of the teams, 
the officers of the company and the salesmen for re- 
marks. The responses indicated that the enthusiasm 
generated by the contest had not begun to cool. 


In between other remarks Mr. Sprott made a few of 
his own. He told of the fine record of Northwestern 
Furniture Company. There was something back of it— 
a basic principle which included a determination to do 
the right thing. It was the principle on which this 
country was founded. He told of the company’s fifty- 
six years of successful operation, which is more than 
twice the average lifetime of business establishments. 
He paid tribute to Rudolph Haase, the founder of the 
business, Oscar Haase, the president, and Conrad Netz- 
hammer for his remarkable ability to get things done. 
Mr. Netzhammer, he said, helps others to show what 
they can do for themselves. 

The Globe-Wernicke staff in Cincinnati, he added, 
was inspired to better things by Northwestern Furni- 
ture Company results. With the contest in mind, he 


said if we make up our minds it will be done, then it 
can be done. 

An important ceremony was the presentation of a 
large birthday cake by Mr. Sprott. On the top was the 
number fifty-six. The cake was symbolic of the birth- 
days of the two companies, both having been founded 
fifty-six years ago. Besides the cake, attractive souve- 
nirs were provided for all the members of the North- 
western organization. 

The evening wound up with several reels of pictures 
taken and shown by Mr. Haase, an amateur photog- 
rapher of no mean ability. The first was taken at the 
dinner following the preceding contest. Others showed 
events principally along the waterfront in Milwaukee 
including a colorful pageant which Mr. Haase helped 
to organize. Many of the pictures were shown in 
natural colors. 

The Northwestern Furniture Company through the 
years has acquired a remarkable record. It has made 
installations in public buildings not only in Milwaukee 
but in other parts of the country, including the Con- 
gressional Library. In the store are eleven complete 
modern offices, directors’ and conference rooms for 
exhibit purposes. All of them carry the idea of quality 
and harmony. An interesting exhibit on the main floor 
is the large wedge-shaped table which excited so much 
attention at the Century of Progress where it was used 
as a directors’ table. 

The sales manager is Conrad A. Netzhammer, who 
was in charge of the sales institute at the recent con- 
vention of The National Stationers Association and has 
played important parts in previous conventions over a 
long period. 


——__ =e —___ 
INDIANAPOLIS STATIONERS FETE HAMPTON 

Harold Hampton, Indianapolis Office Supply Com- 
pany, and president-elect of The National Stationers 
Association, was the guest of honor at a dinner given 
last month by the Indianapolis Stationers Club at the 
Lincoln hotel. 

Charles Consodine, Wallace Pencil Company, was 








chairman at the dinner and, after a brief statement 
introduced several of those present all of whom de- 
livered short addresses. They were Ken Boyer, re- 
gional governor of District 5; Bert Trautman, presi- 
dent, Cleveland Stationers Club; Clem Seeley, presi- 
dent, Michigan Stationers Club; Harry Balch, Quality 
Park Envelope Company, and Norman Watts, Station- 
ers Association of Louisville, Louisville, Ky. 

Mr. Hampton, called upon to address the gathering 
did so with characteristic brevity in which he said he 
was honored by those present, was happy to be there 
and thank you. 

Between fifty and sixty members of the industry 
were present at the dinner. 

—- - 
NORTHWEST BUSINESS SHOW ATTRACTS 
LARGE CROWD 


With an estimated total attendance of more than 


6000 interested visitors, the Northwest Business Show, 
sponsored by a score of local companies, was held at 
the Minneapolis Municipal Auditorium from October 
6 to 9 

The show, which included a splendid display of office 





THIS MIDLAND PAPER & STATIONERY COMPANY BOOTH 
WAS ONE OF THE ATTRACTIONS AT THE NORTHWEST 
BUSINESS SHOW HELD IN MINNEAPOLIS. OCTOBER 6 TO 39. 
The display consisted of a fine array of office items and furni- 
ture and occupied one of the largest spaces at the show. 


equipment, supplies and machines, and was featured 
by a typewriting speed contest, was staged under the 
direction of a committee including the following: 
Chairman Edward M. Hansen, Miller-Davis Company; 
L. P. Burlingham, Miller-Davis Company; C. B. Val- 
leau, Globe Office Furniture Company; W. V. Pierce, 
Midland Paper and Stationery Company; L. H. Witt- 
graf, Typewriter Clearing Association; Francis E. Ol- 
ney, The Elliott Addressing System; S. S. Baker, 


SHOWN HERE IS PART OF THE CROWD 
WHICH VISITED THE NORTHWEST 
BUSINESS SHOW AT MINNEAPOLIS 
LAST MONTH.— About 6000 persons 
viewed the many exhibits displayed at 
the show which was held in the Minne- 
apolis Municipal Auditorium. 


OFFICE APPLIANCES 


Underwood Elliott Fisher Company; A. W. Anderson, 
Monroe Calculating Machine Company; F. R. Winship, 
Marchant Calculating Machine Company; S. L. Griebel, 
Yawman and Erbe Manfacturing Company, and pres- 
ident of the Northwest Travelers Club, and F. W. Fogg, 
Royal Typewriter Company. 

The typewriting contest produced the following win- 
ners in the professional business and amateur classes, 
respectively: Mary Kitts, Fergus Falls, Minn., using 
a Royal typewriter, 89.5 words per minute; Margaret 
Schweizer, Minneapolis, using a Royal, 86.4 words per 
minute, and Mary Jane Steffens, Minneapolis, using 
a Royal, 64.3 words per minute. All figures were at net 
speed after errors and penalties were deducted. 


Qe 


N. ¥. OFFICE MACHINE DEALERS DISCUSS FAIR 
TRADE ACTS 


The all-important subject of the regular October 
meeting of the Office Machine Dealers Association of 
New York was the Fair Trade Act. Meeting at the 
Hotel New Yorker, Monday, October 11, this large 
group expressed their enthusiasm for the new Fair 
Trade Contracts received from portable typewriter 
manufacturers and discussed ways and means of mak- 
ing the effort effective. 

National President Lamont Wood gave inspiration to 
the meeting by his presence as well as by his address. 
Opening his remarks he rather startled his audience 
with the question, “How many dealers here want to 
work under these Fair Trade Act Contracts?” As the 
showing of hands indicated unanimity he expressed 
his personal gratification but sounded a warning that 
customers and prospective customers would do a good 
deal of shopping around in the attempt to buy at re- 
duced prices. “Don’t let your customers or prospects 
talk price. Sit them down to a table. Demonstrate 
the machine they ask for. Demonstrate so thoroughly 
and convincingly that they will want that machine 
and price will be secondary,” said Mr. Wood. 

“It’s a known fact,” he continued, “people use large 
trading centers to shop for lowest prices. They come 
in from the surrounding territory determined to have 
the lowest price for the article they intend to buy. 
They play one shop against another. They may walk 
out of your shop to go to another and perhaps still 
another. The third or fourth shop may get the sale. 
They will have to buy somewhere. Others will start at 
another shop and eventually wind up in your store to 
make the purchase. Every dealer will have his per- 
centage of business regardless of the loss of individual 
sales. You dealers must trust one another.” 

Mr. Wood related some of his experiences in Kansas 
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WHERE 


GUESSWORK MEANS 
TROUBLE 








Rapid stencil duplication is a com- 
plete system invented and devel- 
oped by us in all of its details. And 
its course is scientifically charted. No 
guesswork there. It produces precise 
duplicates of typed pages and line draw- 
ings by the record thousands, when the 
simple course is followed. Why alter the 
reckoning by chancing substitute sup- 
plies? Get latest details from A. B. Dick 
Company, Chicago, or see your classified 
telephone directory for the local address. 
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GOOD REASON FOR GOING “HIGH- 
HATI”—This happy group of Felt & Tar- 
rant employes of the Chicago factory 
and office recently celebrated twenty- 
five years or more service with the 
company by holding a steak fry at Lake 


Marie. Each man present is a member 
of the Comptometer Quarter Century 
Club. 
City. He reiterated the determination of the national 


association to get all states in the Union operating 
under similar fair trade contracts. He stated that the 
national body is determined to see the job through 
regardless of the cost and see the portable business 
back in the hands of dealers where it belongs. This 
can be accomplished, in his opinion, if all elements 
“shoot square.” Inserting here a word of caution, he 
reminded all that the portable manufacturers must 
have increased volume from every dealer if this desired 
end was to be attained as compensation for the loss 
of business through other channels. His experience 
indicated that standard charges ought to be agreed 
upon for installment sales. 

Closing he stated again that the success of the 
undertaking rests now in the hands of local dealers 
and that this is the opportunity to advance the busi- 
ness to a plane never before reached both from a 
standpoint of personal profit and public service. 


Mr. Wood’s remarks were roundly applauded. 

Clyde Jungbluth of the Underwood Elliott Fisher 
Company, William A. Metzger, Royal Typewriter Com- 
pany, Tom De Witt of L. C. Smith & Corona Type- 
writers Inc., and Gordon Laurence of Allen Calcula- 
tors, upon invitation from the chair added words of 
encouragement and hopes for success in this under- 
taking, assuring all of the earnest and sincere codpera- 
tion of the manufacturers. 

A resolution was introduced which met with the 
unanimous reception in recognition of John Loser of 
the Noiseless Writing Machine Company for his time- 
less and energetic efforts in bringing about this new 
opportunity for dealers. 

Chas. F. Krause, Jr., an attorney, spoke briefly on 
some of the legal angles and answered numerous ques- 
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OUTING OF THE WELFARE ASSOCIATION OF L. S. SMITH 
& CORONA TYPEWRITERS, INC., NEW YORK SERVICE DE- 
PARTMENT.—Held on September 11 at Princess Bay. Staten 
Island, the event was a day of pleasure for everyone con- 
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tions of the membership. A committee was named for 


the purpose of policing. After more discussion the 
meeting adjourned. 
°—— 
CHICAGO TYPEWRITER DEALERS RE-ELECT 
OFFICERS 


At a record meeting held in the Hotel Sherman on 
October 12 the Chicago Typewriter Dealers Association 
re-elected its entire slate of officers for the coming 
year. 

As during the past twelve months those who will 
govern the organization in 1938 are: 

President, E. A. Hug, University of Chicago Book- 
store; Vice-president, O. C. Ernest, Typewriter Inspec- 
tion Company; Treasurer, Frank Marin, Typewriter 
Sales & Service; Secretary, Hazen Ames, Ames Supply 
Company. , 

Following the election of officers, Elmer Young, 
Young Office Equipment Company, Inc., took the floor 
to suggest that a vote of thanks be extended manufac- 
turers of typewriters for their codperation in helping 
stabilize the price of portables which, the speaker 
declared, is now an accomplished fact. Mr. Young also 
presented a short report on the national convention 
and commended the excellent work of Lamont Wood 
as national president. 

Robert C. Goldblatt, Star Typewriter & Supply Com- 
pany, was appointed a committee of one to ascertain 
the rates being charged by manufacturers for rebuild- 
ing, overhauling, cleaning, installing platens, etc., 
these rates to be used by member dealers as a standard 
scale of prices. The appointment of the committee 
was made upon a recommendation of Mr. Goldblatt 
himself. 

Before the meeting closed President Hug also named 
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cerned and included a baseball game in which the service 
men whipped the salesmen by a score of twelve to six. In 
the center of front row, and wearing a commodore cap, is 
Francis E. Van Buskirk, manager of the New York office. 
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SPEAKING OF BIG FIGURES: 





Once again CORONA 
cooperates with Corona 
Dealers! Our Christmas 
advertising this year is 
larger and livelier than 


ever. Get ready for it! 


LC SMITH & CORONA TYPEWRITERS INC ....SYRACUSE, N. Y. 
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GOLF TOURNAMENT OF STATIONERS ASSOCIATION OF NEW YORK 


l. George Fairchild, Henry Bowman, American Pencil Com- 
pany: L. C. Milton, Bainbridge, Kimpton & Haupt: Max 
Dreyer, American Colortype Company. 

2. G. Nicklaus, National Blank Book Company. 

3. C. G. Prather, guest; J. L. Anderson; L. McCready. Mc- 
Cready'’s Calculating School; G. L. Ely. guest. 

4. F. J. Willock, Sr., guest. 

5. Eberhard Faber Pencil Company group.—Carl Finck. Tom 
Rudel, H. Maucher, J. N. Campbell. 

6. R. Mueller, Esterbrook Steel Pen Manufacturing Com- 
pany: Harry Yaeger, David Kahn, Inc.; Sam Kahn, David 
Kahn, Inc.; Harry Lynn, Esterbrook Steel Pen Manufactur- 
ing Company. 

7. Charles H. Kuehne, S. E. & M. Vernon Company. 

8. W. G. Whittemore, American News Company; Julius Kahn. 
David Kahn, Inc. 

9. L. H. Tavernier, Fulton Specialty Company; Andy Pfaff, 
Joseph Dixon Crucible Company. 

10. Leo Wertheimer, Joseph Redegeld & Company. 

ll. Ed. Dolley, Wilson-Jones Company; F. W. Callahan, J. C. 
Blair Company; E. B. Skedden, Binney & Smith. 

12. Albert Berolzheimer, Eagle Pencil Company; Max Lowen- 
stein, Universal Stamp 4 Stationery Company: Nat 


Kingson Service Company, with Mr. 
audit the books of the 


H. H. Kingery, 
Goldblatt as a committee to 
association. 

pe 


N. J. STATIONERS HEAR CONVENTION REPORT 


A report of The National Stationers’ Association con- 
vention in Chicago was made October 11 at a dinner 
meeting of the Stationers’ Association of Northern 
New Jersey at the Hotel Douglas, Newark, N. J. Dele- 
gates who attended the national meeting were speak- 
ers. Rudolph Franz and H. T. Gorringe were in 
charge.—NJNS 


os 

McCULLEM CELEBRATES 15TH ANNIVERSARY 

Accompanied by his wife and seventy-five friends, 
Charles H. McCullem, proprietor of the Ideal Type- 
writer Exchange, 450-52 East Seventy-fifth street, Chi- 
cago, last month celebrated the fifteenth anniversary 
of his business with a party at the Southmoor hotel. 
Refreshments, dancing and a general good time 
marked the event. 


Kremer, Kremer Company; S. J. Donnelly, Stewart & Com- 


pany. 
13. G. D. White, Acco Products, Inc. 


14. Murray Vernon, S. E. & M. Vernon Company; Eberhard 
Faber, Eberhard Faber Pencil Company; Fred Christian- 
sen, S. E. & M. Vernon Company; Guy D. Hills, Seneca 
Falls Rule & Block Company; Fred Huber, Eberhard Faber 
Pencil Company. 

1S. D. N. Briggs. Sun Rubber Company. 


16. E. G. Geehring, American Paper Goods Company; J. B. 
Bosworth, Bosworth Envelope Company: H. H. Thougt. 
Biddle Purchasing Company. 

17. R. A. Sainberg, Sainberg & Company; R. A. Weissenborn. 
General Pencil Company; Harry Levy and Joe Petchesky, 
Silver Stationery Company. 

18. Al Lyons, Warshaw Manufacturing Company. 


19. Harrie Copeland, Wilson-Jones Company; Al Ficks, Wil- 
son-Jones Company; W. A. Evans, W. A. Sheaffer Pen 
Company; J. B. Kemp, Ever Ready Calendar Manufactur- 
ing Company. 

20. H. B. Barnett, certified public accountant. 

21. J. J. McDonald, Plymouth Rubber Company; Larry Schmidt, 
Taylor-Atkins Paper Company; James Neary, Geyer's; Joe 
Bell, St. Lawrence Tablet Company. 


N. Y¥. STATIONERS END GOLF SEASON 


The twenty-first annual tournament of the Sta- 
tioners Golf Association of New York proved a magnet 
for over ninety members and guests Thursday, Octo- 
ber 14, at the Richmond County Country Club, Dongan 
Hills, Staten Island. 

In Autumn’s colorful setting about half the group 
set out at noon to negotiate this beautiful course. To 
the tang of the salt air was a bit of a nip reminiscent 
of approaching winter. Up hill and down dale they 
trudged, laughing and cussing as fate played her 
usual whimsies. Some of the more expert players 
showed their dexterity by shooting caroms off trees, 
rocks and houses and landing on the green. The 
doubtful called it “dumb luck,” but being of cheerful 
spirit we recognize skill when we see it. 

Back at the club house after the shower the nine- 
teenth hole was a scene of good fellowship. The din- 
ner bell was too long in sounding for most of us and 
there was no visible reluctance when dinner was served, 

(Turn to page 119, please) 
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As a GF dealer interested in 
profits, you must consider your 
customer's plans for future 
business. 


STOCK GF TRANSFER FILES 
NOW FOR WHAT WILL PROBABLY BE THE 
GREATEST BUSINESS RECORD-—-TRANSFER 
IN HISTORY. 

Nese Business if based upon Vast Experionce 


The records of that experience should be kept 
in the modern, interlocking GF Transfer Files— 


@ They are all steel throughout—welded and reinforced, 
not merely bound. 























® Drawers that do not bind—that open easily regardless 
of how high cases may be stacked. They fit, and 
exclude dirt, dust and rodents. 


@ Interlocking cases with load carried directly down to 
the floor through steel channels. 


@ Rollers are optional, to care for excessive loads. 


@ Finished in oven-baked enamel. 


Supplying your customer with GF all steel transfer files indi- 
cates the high quality of other equipment you have for him. 


THE GENERAL FIREPROOFING CO., Youngstown, Ohio 


METAL BUSINESS EQUIPMENT: ALUMINUM CHAIRS + STEEL DESKS + TABLES +: }F 





SUPPLIES - SAFES « STORAGE CABINETS + STEEL SHELVING + SPECIAL BUILT TO 
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Jasper Chair Company leather upholstered chairs 
are personally—individually comfortable. They are 
made in sufficient variety of dimension, proportion 
and cushioning for every individual business man to 
have a genuinely comfortable chair. And they have 
variety of design to harmonize with any office interior 
and office desk. 

Made of solid walnut (and a special group of birch 
with walnut or mahogany finish) they are constructed 
for lifetime service. Upholstered in Dixie Vealskin, 


OFFICE APPLIANCES 





Jasper Chair Company builds fine 
chairs for the builders of business 


Business is personal ...man to man... 
reach the man and you reach success 


New Eagle Grain, Moorish and Full Top Grain in 
variety of fast colors and finishes. The tailoring is 
the best the market affords. 

The office furniture merchant who sells them, sells 
himself and his ability as well. He sells satisfaction 
and opens the door to larger opportunity. See them 
in our catalog and obtain a few for display. See 
our fine line of all-wood chairs for the general office 
and courtroom, teachers chairs, tablet arm chairs, 
stools, etc. 


JASPER CHAIR COMPANY 


JASPER, INDIANA 


REPRESENTATIVES 


Leo 


R. J. Freeman ( Rastern 
505 Fifth Ave... New York, N.Y 


ames S. Fowls (Southern 


tlt Euclid Heights Blwd 
leveland, Ohio 


A. Litehfield, Sales Mar. J 
3 
( 


E. W. Thomas (Southwest 
Daytona Beach, Fla 


S. H. MacDonald (Weat W. H. Brown 
Orpheum Bld¢.,. 


Seattie, Wash Phone ROGers Park 3644) 





Chicago-Midwest) 
6708 Glenwood Ave., Chicago 
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(National Business Show—continued from page 34) 


adding, duplicating, postage 
A, Church 


such as calculating, electric, typewriters, 


metering, check writing, mailing and accounting, etc. C. 
and B. R. McClure were in charge. 
GENERAL FIREPROOFING COMPANY, THE, Youngstown, 


Ohio, and New York, N. Y.—Displayed representative pieces of its 
aluminum chairs for offices and in- 


entire line, featuring Goodform 
stitutions; Superfiler, the mechanized file, and GF “duty matched” 
desks. In the various displays were desks and chairs showing mod- 


ern finishes and upholsteries, safes, wardrobes, Secretaires, all trimmed 
with GF’s new anodized aluminum trim. A complete line of filing 
equipment was also shown. A. Ball, general sales manager of the 
f‘4rniture division, was in charge, assisted by H. H. Suender, manager 
of desk and chair sales, and C. W. Straubel, manager of filing equip- 
ment sales. Also in attendance were W. H. Foster, chairman of the 
board, and George C. Brainard, president. 


GENERAL SHAVER CORPORATION, Bridgeport, Conn.—Dem- 
onstrated the Remington Close Shaver. President H. Landsiedel and 
Sales Manager E. R. Gray were in charge. 


GEYER, INC., ANDREW, New York, N. Y.—Geyer’s Stationer 
and Business kquipment Topics, a trade journal of stationery and 
business equipment, was displayed. Also ““‘Who Makes It and Where,” 
a trade directory. Vice-President James E. Neary was in charge. 

GOWA COMPANY, J. (See Standard Mailing Machines 
pany.) 

GREGORY INK COMPANY, Los Angeles, Calif., and New York, 
N. Y¥.—Fount-O-Ink writing sets in many new designs, including some 
with electric clocks, some made of Lucite, a new matérial resembling 
glass, etc., as well as the regular line were on display. E. G. Evelyn 
was in charge, assisted by W. A. Clackner of the Steelcase Sales 
Corporation, New York, distributors. Representatives from Boston, 
Newark, Philadelphia, Baltimore and Washington, D. C., were also in 


Com- 


attendance. Mr. and Mrs. C. G. Gregory were also among those 
present. 
GREIST MANUFACTURING COMPANY, New Haven, Conn., 


and New York, N. Y.—Many of the company’s lamps were displayed. 
The White Knight was especially featured. Shown for the first time 
was the Polarized light—a development claimed to revolutionize light- 
ing. Joseph A. Libbon and Jack Spicer were in charge. Walter Lown, 
from the home office, was also in attendance. 

GUIDE SYSTEM & SUPPLY COMPANY, New York, N. Y.— 
Displayed the complete line of Transfiles. Featured the fire resistive 
Firefoe model made of specially treated corrugated board with asbestos 
The other members 


covering. It is non-inflammable and vermin-proof. 
of the Transfile corrugated board family include the DeLuxe, the 
Leader and the regular models. President Irving Kremsdorf was in 
charge, assisted by other members of the organization. 
GUNLOCKE CHAIR COMPANY, W. H., Wayland, N. Y., and 
New York, N. Y.—This display consisted cf representative samples 
of the company’s complete line of wocd office furniture, featuring 
healthful sitting posture. H. G. O’Connor, Ernest Child, John Stahle 


and Howard W. Gunlocke were in attendance. 
HALL-WELTER COMPANY, INC., New York, N. Y. 
No Turn-A Page Copy Holder Sales of New York.) 
HIRES COMPANY, THE CHARLES E., Electric 


(See Error- 


Water Cooler 


Division, Long Island City, N. Y.—Displayed Hires new convertible 
electric water coolers. General Manager Karl R. Leinbach was in 
charge. 

HOLMES ELECTRIC PROTECTIVE COMPANY, New York, 
N. Y.—Guardians of the show. 

HOOVEN LETTERS INCORPORATED, New York, N. Y.— 
Showed Hooven individually typewritten letters, addressing, multi- 


graphing, mailing, etc. Also on display were the Hooven automatic 


typewriter manutactured by the Hooven Automatic Typewriter Cor- 
poration and engraved letter heads produced by the Nahm Photo- 
gravure Company. President Horace H. Nahm was in charge. 


HOTEL GOVERNOR CLINTON, New York, N. Y.—A convenient 
lounge for visitors. 


HUNTER ELECTRO-COPYIST, INC., Syracuse, N. Y., and New 
York, N. 


reproductions of originals of many kinds. Vice-President John 
Anderson was in charge. 
HUSH-A-PHONE CORPORATION, New York, N. Y.—Showed 


the Hush-A-Phone, a telephone silencer for voice privacy, office quiet 
and improved hearing in noisy places. Also demonstrated was a new 
model tor the hand-set phone. President H. C. Tuttle was in charge. 

INTERNATIONAL BUSINESS MACHINES CORPORATION, 
New York, N. Y.—Electric bookkeeping and accounting machines; 
time recorders and electric time systems; industrial scales and counting 
devices; all-electric writing machines; Ticketographs; proof machine 
for banks; some distributing equipment; inter-communicating tele- 
phone system; fire alarms; traffic recorder; punched card accounting 
machines, including alphabetical interpreter and alphabetic duplicator 
summary punch; card forms and reports were included in this dis- 
play. The exhibit was in charge of Larry Flaws, manager of the 
New York Tabulating division; R. A. Bush, International Time Re- 
corder division, and R. Davidson of the electric writing machine divi- 
sion. 

INTERNATIONAL MANAGEMENT CONGRESS, SEVENTH, 
New York, N. Y.—Explained purpose and objectives of the Manage 
ment Congress. 


KAMKET CORPORATION, New York, N. Y.—Here was a com 

prehensive line of Kamket bound memo and record books of great 
variety. Sales Manager A. P. Brown was in charge. Also present 
was Vice-President D. Love. 
_KEE LOX MANUFACTURING COMPANY, New York, N. Y.— 
Showed a representative assortment of the company’s carbon pape: 
and inked ribbons, as well as the Kee Lox carbon device for handling 
continuous forms in regular typewriters. Manager John A. Noonan 
and Assistant Manager Edward R. Foudy were in charge. 


KEYSTONE INDEX CARD COMPANY, Philadelphia, Penna., and 
New York, N. Y.—In addition to showing products of their own 
manufacture, which include record cards, filing systems and supplies, 
there were displayed the products of the Victor Safe & Equipment 
Company, namely visible record equipment, steel filing equipment 
and insulated files and safes, for which this company is distributor. 
New York Manager T. B. Clark was in charge. 


MARBLE CHAIR COMPANY, THE B. L., Bedford, Ohio, and 
New York, N. .—Executive upholstered chairs, posture chairs, all- 
wood chairs in commercial grades, etc., were displayed in attractive 





Y.—Displayed the Electro-Copyist, a device for photographic 
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FEVERISH > 


Hot and bothered with "office complaint"? Nasty condition, 
that. Starts with "pale-face carbons” that give you blank spots 
before your eyes. Leads to loss of data, buck-passing, confu- 
sion, eyestrain, headache, irritation, inefficiency. All due to 
temporary presence of anilines in your carbon paper! 


Don't neglect yourself! Get over on the NON-aniline side. 
Copy those fading records while you can, with PERMANENT, 
PURE PIGMENT Carbon Sheets— 





FOR EXAMPLE— 





BLUE BOGE 


Smooth write ....Non-curling ...Long wear... Identified 


PENCIL CARBON 


from the complete line made by 


MANIFOLD SUPPLIES COMPANY 


Manufacturers of 
PANAMA AND BEAVER 


188 THIRD AVENUE BROOKLYN, N. Y. 
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"MONARCH" 
Rules the Gift Market 


The Portable Line That Gives You 


COMPLETE COVERAGE 


of All Customer Needs 





STREAMLINED “5” NOISELESS “51” 


. ¢ 








STANDARD MONARCH NOISELESS “71” 
gs P=] 
NOISELESS 8 MONARCH 98 


The MONARCH line includes a model 
and price range that enables you to give 
each and every customer exactly what he 
needs and wants. MONARCH puts you 
in the “drivers seat” for sure-fire holiday 
profits. Write for complete details and 
the attractive AWMCO sales plan. 


AMERICAN WRITING MACHINE CO. 


115-117 Worth St. New York, N. Y. 
Established 1880 


15 Convenient Branches 











OFFICE APPLIANCES 


manner. New York Manager C. B. Shubert was in charge. President 
A. D. Pettibone and C. L. Pettibone were also present. 

MARCHANT CALCULATING MACHINE COMPANY, Oakland, 
Calif.. and New York, N. ¥.—The company’s line of Silent Speed 
calculators, all electric and fully automatic, was shown. New York 
Manager John K. Conway was in charge, assisted by a large and 
enthusiastic group of salesmen. Also in attendance was President 
E. B. Jessup. 

MARKWELL MANUFACTURING COMPANY, INC., New York, 
N. Y¥.—The company’s line of office type and industrial stapling ma- 
chines, stitchers, tackers and staples were exhibited. Multiple foot 
power staplers and hand and foot operated carton stitchers were also 
demonstrated. Featured especially were office type staplers, of which 
RX46A is the newest member. The exhibit was in charge of S. Obst- 
feld. Lou and Abe Obstfeld were seen on occasion. 

MASTER-CRAFT DIVISION OF THE SHAW-WALKER COM- 
PANY, Kalamazoo, Mich.—The company’s line of binders and loose 
leaf systems, including many of the fourteen hundred stock forms as 
well as special purpose and social security systems were shown. The 
exhibit was in charge of W. W. Peterman of the New York office. 
R. E. Maloney of the home office was in constant attendance. 

McCASKEY REGISTER COMPANY, THE, Alliance, Ohio.— 
Various types of visible filing equipment, such as boards and cabinets 
used in connection with the company’s dual control of inventory, tool 
check and tool investment control, cost and production control, ma- 
chine control and various other tactor controls, made up this dis- 
play. This exhibit was in charge of C. Swoboda, manager of the 
industrial division, assisted by New York Representative C. T. 
Miller; W. A. Young, New Jersey representative; F. E. West, Phila- 
delphia representative; Roy W. Price, Connecticut representative; 
P. W. Lowe, Boston representative, and David Cameron. 

MONROE CALCULATING MACHINE COMPANY, Orange, N. J. 
—This exhibit was planned to illustrate the company’s complete fig- 
uring service for business. It presents representative models in its 
line of adding calculators, listing and bookkeeping machines, check 
writers and signers with demonstrations to show latest Monroe fea 
tures and their advantages in present day accounting. Leighton Forbes, 
sales manager northeastern division, and Ralph Trego, manager ot 
the New York downtown district office, were in charge, assisted by 
other district managers and representatives of the metropolitan area. 
Also in attendance were President W. G. Zaenglein, W. R. Cummings, 
E. F. Britten and E. P. Sickels. 

NATIONAL BLANK BOOK COMPANY, Holyoke, Mass., and 
New York, N. Y.—Simplified social security records, Eye-Ease rec- 
ords, end-bound blank books, steel hinge ring books, Bi-Lock post 
binders, visible records and machine bookkeeping equipment were dis- 
played. Advertising Manager D. C. Hegarty was in charge, assisted 
by several of the New York sales force under the supervision of 
New York Sales Manager Paul B. Buckwalter. R. T. Towne and 
F. B. Towne from the factory were also in attendance. 

NATIONAL CASH REGISTER COMPANY, THE, Dayton, Ohio, 
and New York, N. Y¥.—Showed a complete line of bookkeeping and 
accounting machines and cash registers. ompetent demonstrators 
were in charge. Col. E. A. Deeds, president and chairman of the 
board, and S. C. Allyn, vice-president and general manager, were here 
during the week. 

OFFICE APPLIANCE COMPANY, THE, Chicago, IIL, and New 
York, N. Y¥.—Explained OFFICE APPLIANCES, the news and 
technical trade journal of the office equipment industry, and its service 
to readers. Eastern Manager C. H. Everly was in charge, assisted by 
George C. Wheeler. Evan Johnson, editor, was present the first two 
days. 

OFFICE PUBLICATIONS COMPANY, New York, N. Y.—A 
monthly trade journal circulated among office equipment dealers and 
users. William Schulhof, publisher, was in charge. 

ORMIG CORPORATION, New York, N. Y.—Shown for the first 
time was the new Ormig B record line printer, handling many trans- 
fers or postings per hour. It is particularly adapted for payroll rec- 
ords which are necessary under the social security act. Other models 
included the new High Production Liquid duplicator designed for 
duplication of insurance card records and order, invoice and produc- 
tion systems; the Simplex line printers for factory production control, 
and other hand and electrically operated liquid duplicators. A. F 
Niendorff and E. M. Benello were in charge. 

OXFORD FILING SUPPLY COMPANY, Brooklyn, N. Y.—Fea- 
tured their corrugated board files, the Oxford Speed Index correspond- 
ence filing system and the complete line of filing supplies—filing folders, 
guides, index cards and red fiber filing pockets and envelopes. : : 
Jonas, Jr., R. P. Jonas and C. E. Reynell were in charge. Also in 
attendance were members of the New York sales staff and Brooklyn 
sales department. R. A. Jonas was seen during the week. 

PARROT SPEED FASTENER CORPORATION, Long Island 
City, N. ¥.—Showed the new Swingline paper fasteners, Speedo index 
tabs and Speedway fasteners. Jack Linsky, president; Don Roe, ad- 
vertising manager, and Harry Snyder were in attendance. 

POLYGRAPHIC COMPANY OF AMERICA, New York, N. Y.— 
Lithography in all its various forms was displayed and explained. 

PORT OF NEW YORK AUTHORITY, New York, N. Y.—Fur- 
nished a convenient and comfortable lounge which was used exten- 
sively by visitors wearied by the long trek up and down the aisles. 

POSTINDEX COMPANY DIVISION OF ART METAL CON- 
STRUCTION COMPANY, Jamestown, N. Y., and New York, N. Y.— 
Featured the Postindex self-aligning trunnion wire card holder for 
visible records and the many types of cabinet installations that permit 
the use of Postindex for all fast operating record uses. New de 
velopments in speedy reference index models include the new Postindex 
Bettersight index, using an I. E. S. approved lamp. New York Man- 
ager W. H. Dervoe was in charge. Charles E. Attwood was here 
during the week. 

POSTAGE METER COMPANY, THE, Stanford, Conn.—Demon- 
strated the company’s tomplete line of postage metering machines 
and mailing room equipment. New York Manager E. M. Davis was 
in charge. W. R. Greenwood was seen during the week. 

PRONTO FILE CORPORATION, New York, N. Y.—Showed the 
Super Pronto and Pronto corrugated board collapsible storage files 
as well as a complete line of steel card cabinets in single and double 
drawer units. The new Pronto Private files were introduced to the 
public for the first time. Mr. Gould was in charge, assisted by other 
members of the company. Victor and Sol Scheinman were among 
those who attended. 

ROSEDALE SIGN WORKS, Montclair, N. J.—Displayed samples 
of glass signs, desk plates, etc. W. F. Tupper was in charge. 

ROYAL TYPEWRITER COMPANY, INC., New York, N. Y.— 
Demonstrated Royal typewriters in standard carriage widths from 
cleven to thirty-two inches; special purpose models, billing, stencil- 





, 
} 


t 


A= -~——m+ 


NOVEMBER, 1937 71 





BALANCED ACTION CHAIR IRONS 
with Rubber Cushions 


A most pleasing and satisfactory fixture with perfect 
balance which guarantees smooth action and recovery. 
Equipped with tempered rubber cushions and ball bear- 
ings. Lubrication unnecessary. Noiseless, as squeaks 
are impossible. We claim that in this iron we have per- 
fected a balanced action rubber cushion iron that is 
the finest made. Simple in principle and free from 


complicated mechanical details. 





NEARLY TWENTY YEARS EXPERIENCE IN BUILDING CHAIR IRONS 


COLLIER-KEYWORTH COMPANY 


GARDNER, MASS., U.S. A 
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FOR ECONOMICAL, SAFE STORAGE OF INACTIVE RECORDS . 12 POPULAR SIZES 





GUIDE SYSTEM & SUPPLY CO. 335 Canal. St. e New York, N. Y. 
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cutting, photo offset, portables and Roytype ribbons, carbon_ papers 
and typewriter supplies. Mis: Stella Willins and Albert Tangora 
were in attendance giving speed exhibitions. Advertising Manager 
W. H. Beckwith had charge of designing, constructing and operating 
the display. J. H. Forshay, manager of the New York sales office, was 
in charge of the selling organization staff at the booth. E. C. Faust- 
mann, Max H. Miller, Secretary H. A. Way, A. C. Kienly, J. F. 
Vreeland and W. A. Metzger of the home office were seen about 
the show. 

SHAW-WALKER COMPANY, THE, Muskegon, Mich., and New 
York, N. ¥Y.—The company’s “Built Like a Skyscraper’’ steel business 
furniture, insulated products, specialized indexing and several specialty 
items such as space-saver guides, corner clip folders and visible equip- 
ment were shown. In the business furniture line special emphasis was 
placed on service desks featuring now improvements in all typewriter 
models. These were demonstrated by actual office conditions with 
actual work done by typists. F. deP. Townsend was in charge. 

SIKES COMPANY, INC., THE, Buffalo, N. Y.—Wood office 
chairs were displayed. Featured were posture type chairs for clerks 
and executives. Several new designs were developed for this exhibit. 
One in particular was a new posture chair for executive use, of which 
the seat and back are molded in pure Latex to form fitting contour. 
This material, first used in the streamline trains, now used in buses 
and Pullmans, finds its first broad use in this new chair. F. J. Bloem- 
pot was in charge, assisted by several of the company’s representa- 
tives. Ken Davis of the home office was present. 


SPIRAL BINDING COMPANY, INC., New York, N. Y.—Showed 
analysis pads and columnar sheets in the original Spiral binding, memo 
books and loose leaf Spiral binders, also standard stenographic note 
books, reporters’ note books, etc. Also displayed were the medals 
awarded for the winning productions using Spiral binding. Jack Sloves, 
vice-president and sales manager, and A. Freundlich, vice-president and 
general manager, were in charge. 

STANDARD MAILING MACHINES COMPANY, Everett, Mass., 
and New York, N. Y.—Demonstrated a complete line of duplicating 
and milling machines, including Standard New Process (fluid) dupli- 
cators, both electric and hand types; a new low priced Standard New 
Process is shown for the first time. Mailing machines included en- 
velope sealers, both hand and electric, and stamp affixers. Assistant 
Sales Manager Allan E. Bruce was in charge. Also in attendance 
were A. W. Vanderhoof, vice-president and — manager, and the 
New York distributors, J. Gowa & Compan 

STANDARD REGISTER COMPANY, THE, Dayton, Ohio, and 
New York, N. Y.—The efficiency of marginal punched continuous 
forms was demonstrated in this exhibit in which a number of business 
machines as well as registers were displayed. In addition to the usual 
application of continuous forms, there was a Teletypewriter applica- 
tion, with both sending and receiving equipment shown. There was 
also a full display of business systems. Neal Taylor-Hall and K. K. 
Lawson from the factory were in charge. Representatives from the 
eastern sales offices of the company assisted in demonstrations. 

TABULATING MACHINE COMPANY, THE. (See International 
Business Machines Corporations.) 

TICKETOGRAPH COMPANY. (See International Business Ma- 
chines Corporation.) 

UNDERWOOD ELLIOTT FISHER COMPANY, New York, 
N. Y.—Showed Underwood standard office typewriters; the new Type- 
master portable; accounting machines; adding-figuring machines, car 
bon paper, ribbons and other supplies. The feature of this display 
was the new Underwood Master typewriter shown for the first time. 
Thoroughly cushioned to absorb sound, modernly designed in stream 
line form. George Hossfield, Barney Stapert, Remo Poulson and 
Grace Phelan, speed writers, gave exhibitions. P. D. Waggoner, 
E. A. Trefzger, Matt Eylar, L. C. —-: W. F. Arnold and M. A. 
Seeley were here at times during the wee 

VARITYPER DIVISION, RALPH C “COXHEAD CORPORA. 
TION. (See Ralph C. Coxhead Corporation. ) 

VISIBLE REORDS EQUIPMENT COMPANY, Chicago, IIL, and 
New York, N. Y.—Displayed the Flex-Site visible unit which opens 
up to a fiat writing position at once with no releasing mechanism. 
Raymond W. Brown, New York manager, was in charge. 

WASHINGTON EMPLOYMENT EXCHANGE, New York, N. Y 
—Represented something different in employment agencies handling 
office help. Every applicant is tested in a manner which enables the 
prospective employer to know in advance the ability of the employe- 
to-be. Miss Elizabeth Areford was in charge. 

WASHINGTON SCHOOL FOR SECRETARIES, Washington, 
D. C., and New York, N. Y.—An actual class of students taught 
the operation of various common office appliances, using a text-book 
called “Office Appliance Exercises,”’ written by the faculty and staff 
of the school with the codperation of seven large office appliance 
manufacturers. Miss Jenifer M. Hoyt, principal, was in charge. 

WATTS COMPANY, INC., ALFRED ALLEN, New York, N. Y.— 
Showed Won-Time Snap-Apart forms, already for use, carbon paper 
in place, making for speedy operation. Treasurer Joseph Steir was in 
charge. 

WEBTSTER ELECTRIC COMPANY, Racine, Wisc.—Demon- 
strated Teletalk intercommunicating systems. Featured the call 
system, two-way communication system and confidential ear phone 
attachment. Also, there was a complete line of interoffice com- 
municating systems embodying one to twenty-five stations. S. A. Loeb, 

. . Kobick, P. G. Crewe and L. H. Mingins were in charge 

WESTERN UNION TELEGRAPH COMPANY, New York, N. Y. 
—Featured in this exhibit was a mobile telegraph office—a trailer with 
full telegraph reading and receiving equipment. 

Y. M. C. A., New York, N. Y.—Explained the various courses of 
edu .tional activities conducted by the Y. M. C. A. 


Business Show Guest Book 


A ing Company, New York, N. Y. 
Thomas R. Battista, J. Meyers 
C. P. Arberg, Cummings Per- Stationery & Printing Company, 
forator Company, New York, New York, N. Y. 
N. Y. T. Bengston, Adkins Printing 
W. J. Arnold, Underwood Elliott Company, New Britain, Conn. 
Fisher Company, New York, Charles H. Blad, Corry-James- 
N. A town Manufacturing Company, 
Charles E. Attwood, Postindex New York, N. ‘ 
Division, Art Metal Construc- C. Z. Board, Ever-Ready Calendar 
tion Company, Jamestown, N. Y. Manufacturing Company, Jer- 
sey City, ‘ 
B Robert H. Boylan, Bostitch Com- 
pany. New York, we 


S. M. Babson, Bates Manufactur- Fred Braunstein, Standard Fibre 
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lowing papers. 


FIDELITY ONION SKIN 


EMCO ONION SKIN 





SUPERIOR MANIFOLD 





@ Write for Samples @ 














ESLEECK MANUFACTURING 




























Now’s THE SEASON 





\}\- 
N 





Fulton Ful-Kleen, 


dater—and with other Fulton-made Stamp 
Pads, Daters, Numberers, Inks and Acces- 
sories for every type of trade you serve. 
November, December and January are the 
year’s biggest months. 

Light in the hand and stamping FULL, 
CLEAN, SHARP IMPRESSIONS with but 


the slightest FUL- 


a revelation to 


pressure, 


and colorful material, it is of stream-lined, 
that makes its use positive, 


design, 
keeps hands, papers 
dater—at no premium in price 
SERVICE DATERS 
One of the world’s finest 
Has fixed Duco-coated knob. 
Knurled duralumin drum, 
yrevents band slipping. 
leavy silk-steel finish. Deep 
moulded, line rubber bands. 
Carry six years dates. 


NUMBERERS OF ALL 


DRI-KWIK 

STAMP PADS 
\ positive necessity where the 
rapid use of rubber stamps is 
required. Impressions dry 
quickly without odor. Will 
not injure rubber stamps. 
Various sizes and colors of 
inking 


America’s most 


KLEEN will be 


your customers 


and desks clean. 


TO SWEEP THE DOLLARS 


Pour eine 


Sweep the dollars vour wav with 


modern 





Of modern 
“sheathed protection” 
eliminates smudges, and 


It is a real “premium” 


FULTON DATERS 


value at a low 


The 


price. 


biggest 

Have deep, well-wear- 
ing bands, quality nickel 
frame and many other fea- 
tures found only in high priced 


daters. 


TYPES 

FULTON SELF-INKING 
STAMP PADS 

Che standard stamp 

pad containing pure glycerine 


ink, 


and strength of color. 


utility 


unsurpassed in beauty 


DRI-KWIK INK 


Che finest ink on the market for use wherever the 

REMARKABLE 
PERMANENCY 
A quality ink at a fair price, that enables you to meet 
competition with an item of definitely superior value. 


rubber stamps is require d. 


BRILLIANCE, DEPTH and 


of © ‘olors. 


rapid use of 
FOR ITS 
OF COLOR. 
“cheap” 
A number 


FULTON STAMP PAD INK 
The ideal ink for standard pads 


FULTON SIGN and 
PRICE MARKER INK 














Sales Office: 
200 Fifth Ave.. 


York City 
Elizabeth, N.J. 


New 
Factory: 


SPECIALTY 





FULTON 
OPAQUE INK 
DRI-KWIK INK 


*_for self inkers 


ill in a comprehensive line 


of colors 


RUBBER TYPE DATERS 


PRINTERS and MOVABLE 


RUBBER TYPE 

Send for special 
folder on inks, 
stamp pads and 


other profitable 


items. 


FULTON 


co. 


Specialty Corporation, New 
York, Y. 
D. N. Briggs, The Sun Rubber 


Company, New York, N. Y. 
Fred Broach, Camel Pen Com- 
pany, Orange, N. J. 
Mrs. Alice R. Brown, 
_ i 


Hall-Welter 
N. Y. 
Typewriter 


Brooklyn, 


Fred E. Brown, 
Company, Rochester, 

R. Brown, Superior 
Company, New York, 

Paul Buckwalter, National Blank 
te ok Company, New York, 


. We 
A. O. Burns, Avenel, N. J 
Leo Burt, Burt & Jeffers, 
ford, Conn. 


Hart- 


Cc 


Frank F. Casey, LaPorte & od 
tin, Inc., New York, ; 

Andrew Cerruti, edireced EL 

Fisher Company, New 


, 
F. Chidsey, Bradley & 
Inc.. New Haven, 


Samuel. 
Scoville, 
Conn. 

W. M. Coffman, 
liott Fisher 
Francisco, Calif. 

Ira Cole, Mittag & Volger, 
Park Ridge, N. J. 

Tom O. Cole, The Globe-Wer- 
nicke Co., Utica, N. 

Claude M. Conger, Trussell Manu- 


Underwood FI- 
Company, San 


Inc., 


facturing Company, Pough- 
keepsie, N. A 

R. I. Cowles, Bradiey & Scoville, 
Inc., New Haven, Conn. 


E. O. Crowhurst, Chartres, Ltd., 
Sydney, Australia. 
Frank R. Curtiss, Neva-Clog Prod- 


ucts, Inc., Bridgeport, Conn. 


D 


John R. Davies, Moore Push Pin 


Company, Philadelphia, Penna. 
William Donnelly, Phe — 
Stationer, New York, 


E. F. Dooley, Wilson- Jones 
pany, New York, Ve 

a Dorian, New Brunswick, 

David W. Duffield, Yawman and 
Erbe Manufacturing Company, 
Rochester, N. Y. 

G. Vinton Duffield, Princeton 
University Library. 


J. S. Duncan, Chicago, Il. 
E 
Leo M. Ebeling, Columbia Prod- 
ucts Company, Inc., New Or- 
leans, La. 


Corry-Jamestown 
New 


H. W. Edgren, 
Manufacturing Company, 
York, + we 

G. R. Eggers, Royal Typewriter 
Company, Richmond, Va. 

Carl Elofson, Art Metal Con- 
struction Company, Jamestown, 


N. Y. 

G. D. Emtage, 
Equipment Company, 
phia, Penna. 

S. H. Ensinger, 
Inc., Buffalo, N. 

Jacob Epstein, Old Town Ribbon 
& Carbon Manufacturing Com- 
pany, Brooklyn, N. Y 

H. D. Erickson, Joseph Dixon 
Crucible Company, Jersey City, 


i oe 
M. S. Eylar, 
Fisher Company, 
nN. ¥. 


Columbia Steel 
Philadel- 


Remington Rand, 


Underwood Elliott 
New York, 


F 


Eberhard Faber 
Pencil Company, Brooklyn, 


Mrs. Eberhard Faber, Eberhard 
Faber Pencil Company, Brook- 
lyn, N. Y. 

Frank H. Fargo, Frank H. Fargo 
Company, Bridgeport, Conn. 
H. Folger Fellowes, Banker Box 

Company, Chicago, III. 

Gustave Fischer, The Gustave 
Fischer Company, Hartford, 
Conn. 

Frank Fitzsimmons, Adkins Print- 
ing Company, New Britain, 


Eberhard Faber, 


Conn 
Paul L. Foster, Mittag & Volger, 
Inc., New Haven, Conn. 


William Franz, Royal Typewriter 
Company, New York, 

A. T. Fraser, Columbia Products 
Comoany. Inc... New York, 
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Speed Key 
Inc., 


Herbert E. Frost, 
Manufacturing Company, 
Brooklyn, N : 


G 


J. Galland, Wholesale Typewriter 
Company, New York, N. Y. 

. H. Gaston, The General Fire- 
proofing Company, New York, 
N. Y 


Mrs. Andrew Geyer, Geyer’s, Inc., 
| 


New York, .. ie 

W. C. Godsey, Jr., Rodic Rubber 

Metalstand Com- 

pany, Philadelphia, Penna. 

C. A. Goodrich, Case Bros., Man- 
chester, Conn. 

Ed. Granfield, New Haven, Conn. 

C. F. Grayston, Underwood Elliott 
oo Company, New York, 

Y. 


William H. Greenleaf, New York, 
, A 


New York, N. Y. 
Mount Vernon, 


we C. Gretz, 
oi Griffiths, 


Henry g3 Guth, 
Penna. 


Wescoeville, 


H 


M. P. Hall. Hall 
ment Company, 
W. Va. 

C. C. Harris, Rivet-O Manufac- 
turing Company, Orange, Mass. 

Marcus Harwitz, Regal Typewriter 
Company, New York, , A 

Jone F. Heaton, 


Office Equip- 
Clarksburg, 


Pawtucket, 


C. F. Hennecke, New York, 
N. Y. 

F. T. Hess, Felt & Tarrant Manu- 
facturing Company, Chicago, III. 

Arthur J. Hirst, J. Meyers Sta- 
sony Company, New York, 


William Hogan, 
Conn. 

H. C. Holloway, Fisher Corpora- 
tion, Ltd.. Honolulu, Hawaii. 
H. C. Hooks, Moore Push Pin 
Company, Philadelphia, Penna. 
George L. Hossfield, Underwood 
Elliott Fisher Company, New 

York, N. Y. 
. oe © Hughes, 
Fisher Company, 
= 


New Haven, 


Underwood Elliott 
New York, 


J 


Percy R. Jacobs, Rembrandt 
Company, New Haven, Conn. 
H. H. Jarrett, Martens Type 
Company, New York, 


Fred Jeffers, Burt & Jeffers, Hart- 
ford, Conn. 

Alfred Jensen, Underwood Elliott 
ur Company, New York, 

Evan Johnson, Office Appliances, 
Chicago, III. 

R. A. Jonas, Oxford Filing yuPPly 
Company, Brooklyn, N. Y 

Benjamin Josephson, 
Manufacturing Company, 
York, Y. 


Josephson 
New 


K 


James A. Kane, Boorum & Pease 
Company, Brooklyn, N. Y. 
Leo F. Kavanaugh, The Key- 
stone, New Bedford, Mass. 
Keeling, Art Metal Con- 
om Company, Jamestown, 


Hal A. Kennedy, Underwood 
Elliott a= Company, New 
ork, 


G. A. LAN Collier-Keyworth 


Company, Gardner, Mass. 

A. C. Kienly, Royal Typewriter 
Company, New York. Y. 

F. H. Knoll, Case Bros., New 
York, N. Y. 

Nathaniel Kremer, Kremer Com- 
pany. New York, N. Y. 

Otto Kretchmer, Peerless Key- 
Imperial Manufacturing Com- 


pany, Newark, 
Adam Kunze, New York, N. Y. 


L 


T. J. Laden, Buffalo, N. Y. 

J. T. Lafferty, Underwood Elliott 
Fisher Company, New York, 
N. Y. 


Thomas O. Laird, Thomas O. 
Laird Company, Charleston, 
Va. 
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FALL INTO STEP AND gl 
(feo? WITH 


EAFFER'S 


THIS CHRISTMAS PROFIT STARTED ROLLING 


LAST JANUARY! 


One of the biggest seasons in Sheaffer’s 
successful history is at hand. The Sheaffer Lifetime pen line is 
approaching its highest sales level—Lifetimes are increasing in 
sale faster than the rest of Sheaffer’s fast-moving lines. 








And back of this powerful upswing is the swelling tide of Sheaffer’s 
strongest advertising—brought to a soaring peak right now—a 
campaign that started out last January to insure this profit climax! 


A full year of unrelenting pressure! Over 100 million radio circula- 
tion! Over 100 million newspaper and 4-color premium position 
national magazine and roto circulation! Glorious window and 
counter displays! The handsomest merchandise in every price class! 


Bring this to a focus at your pen counter! Your share in this grand 
profit opportunity depends entirely on your drive on Sheaffer! 
Display and offer Sheaffer—let your pen department ride on the 
greatest Sheaffer buying season in years! 





AND—hbe sure your stocks are filled—EARLY! W. A. SHEAFFER 
PEN COMPANY .. FORT MADISON, IOWA, U. S. A. “‘The Pen 
Capital of America.”’ 


























The new improved 
STORAGE DRAWER 


Combines 
SKELETON STEEL 
SHELVING WITH AN 
EXTRA STURDY COR- 
RUGATED DRAWER 





Comes 
Col- 
lapsed 


Easy to 
Set Up 


Easy 
Action 
Drawer 


Conser- 
vatively 
Priced 




























14 STOCK SIZES 


all with identical fea- 
tures provide for all of 
your volume calls for 
storage filing equip- 
ment, 


Price Lists 


NOW AVAILABLE 


Dealers interested in a prod- 
uct which will substantially 
widen their profit field in the 
sale of drawer type storage 
files, are invited to write fo- 
the new literature on STAX- 
ONSTEEL, now available. 


BANKERS BOX COMPANY 
536 S. Clark St. CHICAGO 


STAX ON STEEL 


TRADE MARK 





COLLAPSIBLE (forage DRAWER 








H. Landseidel Rand, 
Inc.. Bridgeport, 
Dorothy Langville, 
Sales Corporation, 
a We 
G« reon 
culators, Inc., 
Waldemar Lee, 


Remington 
Conn. 

Dictaphone 
New York, 


Laurence, Allen Cal- 
New York, N. Y. 
Albert E. Lee & 


Son, Inc., San Juan, Porto Ric». 
Mr. and Mrs. F. B. Leedom, La- 
Porte New 


& Austin, Inc., 
York, N. Y. 
C. F. Leydig, Burroughs Addirg 


Machine Company, Detroit, 

Mich. 

Charles W. Lipman, George B. 

Company, New York, 
. A 

Re eece Llewellyn, Manchester, 

N. 

John Loser, Noiseless Writing 


Machine Company, New York, 
N 


* 2 
R. J. Ludlow, The Bircher Com- 
pany, New York, N. Y 


J. Arthur Lyons, Reliable Type- 
writer & Adding Machine Cor- 
poration, Chicago, III. 

M 


W. E. Mackintosh, Ottawa, Can 
Stanley McGar, John F. Molloy 
& Company, Meriden, Conn. 
Leonard Messina, Professional 
eee Company, New York, 

Y 


W. A. Metzger, Royal Typewriter 
Company, New York, Me 
Donald Monroe, Monroe-En 

velopes, New York, N. Y. 
A. Mooney, A. Pomerantz & 


Company, Philadelphia, Penna. 

Morse, Morse Type- 
writer Company, New York, 
R. Morse. J. S. Morse Type- 
writer Company, New York, 
Louis H. Mory, Branford, Conn. 


William Moss, General Shaver 
Corporation, New York, N. Y. 
W. Muckley, The General 
‘Fireproofing Company, New 
York, me 
Emil Murphy, Compania Nobelza 


de Tobacos, Buenos Aires, 
Argentina. 
N 
James E. 


Neary, Andrew Geyer, 

Inc., New York, he 2 

F. R. Nichols. Columbia Ribbon 
& Carbon Manufacturing Com- 
pany, Inc., Glen Cove, L. L., 


N. Y. 

John A. Noonan, Kee Lox Manu- 
facturing Company, New York, 
N. Y 


Oo 
Lou Obstfeld, Markwell Manufac- 
turing Company, New York, 
N. Y. 
P 
L. G. Palmer, The General Fire- 
proofing Company, Boston, 
Mass. 
A. J. Paynter, Acme Staple Com- 
pany, Camden, N. J. 
M. L. Pearce, Joseph Dixon 


Crucible Company, Jersey City, 
N 


Grace Phelan, Underwood Elliott 
Fisher Company, New York 


N. Y. 

M. W. Phillips, Denominator 
Company, New York, N. Y. 
W. J. Pickering, Allen-Wales Add- 
ing Machine Company, Inc., 

New York, Y 
Walter I. 


ma < 

A. P. Pohl, Jr., 
Service Company, 
_™® # 

W. D. Porter, Rivet-O Manufac- 
turing Company, Orange, Mass. 


Remo Poulsen, Underwood Flliott 
Fisher Company, New York, 
B. ¥e 


Plant, ; Washington, 
Business Machine 
New York, 


G. B. Purvis, Montclair. N. J. 
Stanley I. Pymm, Vitra Seal Com- 
pany, Ridgefield, N. 


Q 


James Quartz, F. S. Webster 


Cempany, Boston, Mass. 
R 
J. H. Rand. Jr., 


Remington Rand, 
Inc., Buffalo, N. Y. 
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Floyd D. Ransom, Proveedor de 
Oficinas, Mexico, DF, Mexico. 
T. M. Reagan, Underwood ,« lhott 
Fisher Company, New York, 


_ . we 

R. U. Reed, The Bircher 
pany, Rochester, N. 

A. Rose, Old Town Ribbon & 
Carbon Manufacturing C om - 
pany, Brooklyn, N. Y. 

L. E. Rosemond, Scarsdale, N. Y. 

Mrs. L. E. Rosemond, Scarsdale, 
N. Y. 

George Ruck, 
Equipment 
phia, Penna. 

H. R. Russell, 
search Corporation, 
N. Y 


Com- 


Columbia Steel 
Company, Philadel- 


Office Machine Re- 
New York, 


E. G. Ryan, Chicago, Il. 
S 
R. B. Sainberg, Sainberg & Com- 


pany, Inc., New York, N. Y. 
F. W. Samson, Moore Push Pin 
Company, Philadelphia. Penna. 
George Samuel, L. C. Smith & 
Corona Typewriters Inc., Syra- 
cuse, » we 
Merrill Burr Sands, Dictaphone 
Corporation, New York, 


Sales 
N. Y 


Herbert O. Sauer, The National 


Cash Register Company, Day- 
ton, Ohio. 

Mabel E. Schenewga, Tower 
Typewriter Company, New 
York, N. Y. 


Larry Schmidt, Taylor Atkins 
Paper Company, New York, 


mw. ¥. 
M. A. Seeley, Underwood Elliott 


Fisher Company, New York, 

™ o- 

Irene F. Segal. Standard Fibre 
New 


Specialty Corporation, 
York, N. Y 

H. §&. Philadelphia, 
Penna. 

Arthur C. Shearman, Wilson-Jones 
Company, Longmeadow, Mass. 

James J. Sheehan, The Office Ap- 
rliance Company, Providence, 

I 


C. E. Sheppard, The C. E. Shep- 
pard Company, Long Island 
City, N. Y. 

Henry Simler, 
a. Company, 


Shallcross, 


American Writing 
New York, 


*% 3 
J. Sinisi, The Elliott Addressing 
Machine Company, New York, 


2 

Charles E. Smith, 
Flliott Fisher Company, 
York . we 

G. A. Smith, New York, N. Y. 

Hugh L. Smith, Yawman and 
Frbe Manufacturing Company. 
Rochester, ‘ 

W. R. Snavely, The Diebold Safe 
& Lock Company, Philadelphia, 
Penna. 


Underwood 
New 


H. D. Sryder, Parrot Speed Fas- 
tener Corporation, Long Island 
City, N. 

E.G. Stac y. Spencerian Pen 


Company. New York. N. Y. 
James A. Stafford. Boston, Mass. 
W. H. Stanger, Cranford, N. J. 
Barney Stapert, Underwood Flliott 


Fisher Company, New York, 
N. Y. 

R. Starreveld. International Office 
Machines, Amsterdam, Holland. 


W. H. Stewart, Stoll Blank Book 
& Stationery Company, Tren- 
ton, . 

Louis Stock, Error-No & Turn-A- 
Page Copyholder Sales, New 
York, N. Y. 


L. C. Stowell, Underwood Elliott 
Fisher Company, New York, 
N. Y. 

Molly W. Syios, Error-No & 


Turn-A-Page  emenel Sales. 
New York, N. 


T 
Louis H. Tavernier, Fulton Spe- 
cialty Company, New York, 


_. me 

E. R. Thomas. A. Pomerantz & 
Company, Philadelphia, Penna. 

Russell G. Thompson, Remington 
Rand. Inc., Middletowr, Conn. 

E. E. Thornton, California Tyne- 
writer Exchange, Los Angeles, 
Calif. 

Tim Thrift, Flliott 
Machine Company, 
Mass. 

James Treanor, Peerless Key-Im- 
perial Manufacturing Company, 
New York, N. Y. 


Addressing 
Cambridge, 
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There isn't an office, school, library or home in 
any city or town in the United States that is not a 
potential customer for Scotch Cellulose Tapel 


Seals instantly without water—a touch of the 
finger gives a strong, positive seal that will not 
dry out, crack or curl. Made of Dupont “Cello- 
phane’’—fully transparent. 


Packed in attractive display boxes and in a wide 
variety of sizes and dispensers, here's a “natural” 
for your store. 


i i 


_— ~ 


el 3 HALLORAN Ask your jobber or write direct for complete 
information and prices! 


Made in U.S. A. by 


MINNESOTA MINING & MFG. CO. 
SAINT PAUL MINNESOTA 


of the foll U. Ss. 
1779588, 1814139, 
1954805, 19 : 
Re. No. 19128. 





Patented under one or more 
Patent Nos.: 1357020, 
1856986, 1895978, 

Re. No, 18742, 




















APSCO 


AUTOMATIC PENCIL SHARPENERS 





In a flash — APSCO Pen- 
cil Sharpeners ring up the 
sales — because they can 
be depended upon to do 
a swift, clean, perfect job 
of pencil sharpening. 


. stop losing good sales 
and big profits! Stock the 
pencil sharpeners your 





“customers ask for and in- 
sist on getting genuine 
APSCO Pencil Sharpeners 
with the famous APSCO 
CUTTERS with knifelike 

~ edges. 


In schools alone — APSCO Pencil Sharpeners 
far outnumber all others in use ... to say noth- 
ing of the vast number of private homes, business 
houses and great institutions that prefer the high- 
est quality sharpeners — the reliable APSCOS! 

Cash in on the heavy, constant demand for 
the best! Prominently display the wide assort- 
ment of APSCO Pencil Sharpeners — depend- 


able sales builders and profit makers! 








CONTROL 
YOUR SALES 
WITH APSCOS 





ONLY APSCO CUTTERS APPROACH THE IDEAL OF A 
KNIFE LIKE EDGE CONGINES Witt GREAT ining 





AUTOMATIC PENCIL SHARPENER CO. 


58 EAST WASHINGTON STREET - 


CHICAGO, ILLINOIS 








Emil Trefzger, Underwood Elliott 
ner ompany, New York, 
} 2 


Edwin O. Tupper, National Busi- 
ness Show Company, New York, 
Y 


Frank E. Tupper, National Busi- 
some Show Company, New York, 
» we 
Mrs. Frank E. Tupper, Montclair, 
N 


Standard Office 
Boston, 


A Turner, 
Machine Company, 
Mass. 


U 


American 


C. Roy Underwood, 
Company, 


Writin Machine 
New York, N. Y. 
Vv 


H. B. Van Horn, Joseph Dixon 
ty a Company, Jersey City, 


janes 'F. Vreeland, Royal Type- 


OFFICE APPLIANCES 


Ww 
P. D. Wagoner, Underwood Elliott 
Company, New York, 


Fisher 
N. Y 


H. S. Walcott, New York, N. Y 
N. Wardell, Smith, Kirkpatrick 
Company, Inc., New York, 
» 


Lou H. Warnica, Toronto, Can. 
Leo Wertheimer, Joseph Redegeld 
Company, New York, N. Y. 
Jack West. Royal Typewriter 
Company, New York, N. Y. 

R. S. Wheeler, Spencerian Pen 
Company, New York, 1 2 
G. S. Wilcox, The Shaw-Walker 
Company, New York, N. Y. 
Oscar A. Wilkerson, Securit 
Equipment Corporation, 


Steel 
venel, 


ef 
ohn A. Williams, Syracuse, N. Y. 
tella Willins, Royal Typewriter 
Company, New York, N. Y. 
G. Woosley, Yawman and Erbe 
Manufacturing Company, New 
York, Y 





_“y Company, New York, Geers B. "Wray, New York, 
‘ . - 


——__—_ = 


PLEASANTAIRE CORPORATION MOVES TO 
WASHINGTON 

The Pleasantaire Corporation last month an- 
nounced removal of its headquarters from New York 
City to Washington, D. C., where the company will 
continue to promote the sale of its summer air con- 
ditioner, known as the Northwind Room Cooler, 
throughout the United States. 

The company has just completed its first year in 
manufacturing the small air refrigerator and de- 
humidifier and the reception given to the product by 
dealers in forty states has convinced the management 
that there is great demand for a room cooling device 
retailing under $200. 

During its first year, Pleasantaire manufactured the 
product under exclusive license agreements with the 
patent owner, but as a result of its success with the 
air conditioner, the company decided to purchase all 
rights and titles to patents and patent applications. 
The management is pleased to announce that this pur- 
chase has just been consummated. 

More than fifteen important refinements will soon 
be announced in the 1938 model, resulting in a unit 
of the same size and weight but of larger cooling 
capacity, more attractive appearance and especially 
quiet operation. All of the original advantages of the 
1937 model will be retained in the new machine, but 
additional refinements will make the product even 
more readily acceptable to dealers and purchasers. 

The Pleasantaire factory in Brooklyn, N. Y., will 
be able to fill substantial orders from dealers during 
the early spring, and arrangements are now being 
made for a supplementary force of production to take 
care of anticipated peak requirements during the 
early summer. 

Tests of the new 1938 product will be available as 
soon as reports are completed by electrical testing 
laboratories. 

——_ —_e—=— 0 
CASMAS RETURNS FROM LENGTHY TRIP 

Daniel K. Casmas, president of the Dictating Ma- 
chine and Record Corporation, New York City, re- 
turned last month from a nine week business trip dur- 
ing which he visited distributors of the Stentor dic- 
tating cylinders in all the major cities as far west as 
Seattle, Wash. 

Coincident with his return Mr. Casmas reported that 
his organization had just completed 2 moving job into 
new quarters at 156 East Forty-second street where it 
now has double the space for its offices formerly avail- 
able at its previous address. 








THE LINE 





Hundreds of aggressive dealers are ready 
to ride to new sales and profit records 
with the A-S-E “Aurora” line. They have 
recognized its exceptional SALABILITY, 
and have cashed-in on the consumer 
acceptance which has been accorded 
A-S-E files. 

Buyers in continually increasing num- 
bers have expressed their preference for 
the outstanding values of the fast-selling, 
popular-priced grades. The high quality 
and excellent appearance catch the eye. 

| 
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DON’T MISS THE BOAT— 
IS GOING PLACES 


The sturdy construction and superior 
workmanship develop interest. And the 
outstanding dollar-for-dollar value com- 
pletes the sale. 

Don’t miss this unusual opportunity of 
easily increasing your sales and profits. 
Get ready now for a bigger and better 
year in 1938. 

Write today for catalog and complete 
information. There is no obligation, and 
it will mean additional dollars in your 


cash register. 








ALL-STEEL-EQUIP COMPANY, INC. 


STEEL FILING EQUIPMENT—LOCKERS—CABINETS—SHELVING 





ILLINOIS 


AURORA, 




















604 JOHN ST. 
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WELDON ROBERTS 
Gum 


WIZA RD ctéaner 
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{ WIZARD was Aladdin: 
But so is any lad in 
Office, school or studio 
When “WIZARD” makes his errors go! 


Vlosr widely used—and therefor most prof- 
itable— Weldon Roberts WIZARD GUM 
CLEANERS. Artists and draftsmen, school and 
college students, stenographers, clerks and execu- 
tives—all consider WIZARD the ideal pencil eraser 
and cleaner for their work. 

WIZARD GUM CLEANER is of standard 
Weldon Roberts quality, recognized “better”, 
known for salability.—It is a “‘must”’ item in any 
dealer’s stock. Supplied in 9 sizes to meet all 
demands. 


Send for details of the complete Weldon Roberts 


*“*“more profit”’ line. 


WELDON ROBERTS RUBBER CO. 


imerica’s Eraser Specialists 
New Jersey 


Newark, 


Weldon Rot-ents 


SIubwd 


Correct Mistakes in Any Language 
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PASSED AWAY 


H. J. CREWDSON 

Henry James Crewdson, typewriter division sales 
manager of the Underwood Elliott Fisher Company, 
New York City, died Wednesday, October 13, following 
a heart attack. He was fifty-three years of age. 

Born in Polk county, Ill., in 1884, he received his 
early education and in 1906 started his career with 
the organization at Memphis, Tenn., as an office em- 








THE LATE H. J. CREWDSON 


ploye. He early demonstrated ability to assure him 
a future as a salesman and was given a post in country 
territory. , 

Once started, Mr. Crewdson’s promotion was rapid. 
He progressed to sub-branch manager, then city sales- 
man, and a few years later to branch manager at 
Springfield, Mo. Still later he was transferred to Okla- 
homa City and again to Houston. 

In 1929 he was sent to the general office as assistant 
to the sales manager and on March 1, 1932, was given 
the position he occupied at the time of his death. 

Mr. Crewdson is survived by his widow and a son, 
Harry J. Crewdson, Jr. 


tr f f 


W. E. BEST 

William E. Best, for many years in the stationery 
business in Tacoma, Wash., died in Seattle last month 
following a heart attack. He was sixty-seven years of 
age. Mr. Best was a pioneer Seattle business man and 
a leading figure in early utility and light and power 
development of the Pacific Northwest. 

Born in East Orange, N. J., the stationer was edu- 
cated in schools there and in New York City, later 
attending a military academy at Ossining, N. Y. After 
training in his father’s law office in New York City, 
Mr. Best journeyed to the Pacific Coast in 1889 and 
for a considerable time operated a stationery store 
in Tacoma before moving to Seattle. He had been 
on the retired list for some time prior to his death. 
—CML 

+t + - 
Cc. E. COREY 

Failing to recover from injuries suffered in an auto- 
mobile crash, Clarence E. Corey, president of the 
Corey-McKenzie Printing Company, Omaha, Neb., died 
Thursday, October 7. 

Mr. Corey was in the printing business in Omaha 
since 1900 and previous to that year had edited news- 
papers at Fairfield and York, Neb., and Shenandoah, 
Iowa. He was a national authority on cost accounting 
in the printing field and under the NRA was presi- 





















GREATEST 


DUPLICATOR VAL 


IN AMERICA 


Post card to legai size 
)-Voten tide hist asic pl-tiaetblese 


W Wel c:t-Mre toh aeticteleletde ME ti-selel B 


Receiving tray with adjustable side 
> guides for any size stock 
—— 


hi 
f 
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Inside inking. Open non - leakable 
drum. 


Instant removal of impression roller 
WRITE FOR DEALERS 
@ Simple device to lower or raise ey atet! 


oF. Vv hele 
pete Mp elelj hele) en 


easbommed: 





$32.50 


AUTOMATIC 


ff’ GREAT 
FEATURES 


@ Finish Atbetestsiied| 
arith ] 


[ MivaVebltt-tied ej (<M allo} of), 


tc feed post 


| Ee Me ittte)ol-te malts 


@ Adjustable | 


i fele a 


@ Equipped for 


@ Speed per hour 
opies; Automati 
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@ Fully guaran 
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PRICES 


PRICES SLIGHTLY 
HIGHER WEST OF 
ROCKY MTS. 
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Hand Feed: 2,000 
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SPEED-O-PRINT CORPORATION 


180 WEST WASHINGTON STREET 


on, OG om eae 








IT'S EASIER 
to Sell 


MEILINK 








THE SAFE IS ONLY 
PART OF A SALE 


Sell Interior Filing Equipment 
3t's a SELLING Advantage 


With the Meilink Unit 
Equipment your custom- 
ers can buy just what 
they need and make any 
additions as they need 
them. 





THE MEILINK UNITS MAKE IT EASY 
TO “TAILOR-MAKE” THE SAFE INTERIOR 


for efficient record filing. 
The units stack easily — o| %| oS | 
they may be changed at any oa 


oi 
time to fit any adjustment I 3 ; 
in the filing system. ll 





























If you do not have our latest 
catalog and prices, write for 
them today. 


MEILINK BUILT 


Fire-Resistive Products for 
Every Business Office and 
Home Use Provide “Better 
Protection”—36 Years of Pro- 
tection Service—Modern Sys- 
tem of Cash Protection. 





Meilink Steel Safe Company 


TOLEDO, OHIO 
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dent of Twelfth zone federation of printers which in- 
cluded Nebraska, Kansas and Oklahoma. 

Among the fraternal and civic organizations of 
which Mr. Corey was a member were the Omaha 
Chamber of Commerce, Nebraska Lodge of Masons 
No. 1 and the Scottish Rite. He was also president of 
the Sales Managers’ club, past director of the Nebraska 
Manufacturers’ association and past president of the 
Concord club and the Sixteen club. 

He is survived by two daughters, Mrs. Marjorie Rus- 
sell and Audrey, Omaha; a sister, Mrs. Ethel Lewis, 
Los Angeles; his mother, Mrs. Mary Corey, Fairfield, 
and three brothers, Murton, New York City; Achiel, 
Portland, Ore., and Verni, Fairfield. 


- & +} 


W. G. BARNES 

William G. Barnes, 87 years old, a pioneer jobber of 
office supplies in Indianapolis and a former prominent 
vocalist, died recently. He had retired from active 
business only three years ago. He formerly was one of 
the owners of the old Waverly bicycle factory in Indi- 
anapolis which shipped to all parts of the country. He 
was one of the charter members of the exclusive 
Columbia Club and was widely known as a classical 
barytone and was a member of the choir of the Second 
Presbyterian church for more than twenty years. His 
widow survives.—EB 


- - + 


A. C. KIDSTON 

Andrew Caird Kidston, forty-nine years, died Sep- 
tember 4 in Youngstown, having been ill for several 
months. He had been affiliated with the Burroughs 
Adding Machine Company in Detroit for twenty years 
until he became ill. Mr. Kidston was born in Youngs- 
town, July 3, 1888. He is survived by his brother and 
two nephews.—AK 


- 


MAX SIEGEL 
Max Siegel, proprietor of a stationery store at 1503 
Pacific avenue, Atlantic City, N. J., and a resident of 
that city for 20 years, died at his home October 12. He 
is survived by his wife, Helen; a son, Irving, of New 
York City; and three daughters, Blanche, Edna and 
Ruth Siegel, all of this city—-NJNS 


t- + 


C. H. JENKINS 
C. H. Jenkins, vice-president of Bostitch Western, 
Inc., passed away August 30 as a result of injuries sus- 
tained in an automobile accident several days pre- 
viously. He was sixty-nine years old, a native son, and 
had been engaged in business the past fifty years. 


- + 


R. W. UHLIG 

Richard W. Uhlig, who is credited with numerous in- 
ventions in the development of the typewriter, died 
October 1 at his Newark, N. J., home. He was seventy- 
seven years of age. His inventions are said to include 
automatic ribbon movement, light carriage, paper 
feeder, perfect alignment and the tabulator and alto- 
gether he had taken out more than 500 patents—most 
of them for typewriters. 

At one time Mr. Uhlig operated a factory near Carl- 
stadt, N. J.. and manufactured the Commercial type- 
writer. He retired twelve years ago. 

Surviving are the widow, a son and three daugh- 
ters —NJNS 
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Busy Executives Like the Pf cee 


Close-at-Hand », ) t “a f G ile 


Right there when wanted—out of the way when not in use. A file that will put 
system and service within close range. Keeps special correspondence or other impor- 
tant papers properly indexed for quick and easy reference. Made in two sizes—letter 
and cap widths. The letter size is 304" high, including the easy rolling casters, 134" 
wide and 178" front to back. The cap size is three inches wider. Furnished in 
finishes to match other equipment. Put one of these Deskside Files on your floor and 
note the attention it will draw. Then demonstrate it and you will find them easy to sell. 


The Weis Manufacturing Co.. Monroe. Mich. 


New York Chicago Boston 
TheWeis Manufacturing Co., Inc. Associated Stationers Adams, Cushing & Foster, 


54-56 Franklin Street Supply Company Incorporated 
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dust proof, reinforced and copper stitched. No gummed 
tapes. 
ordinary case of this type. 
become brittle like the straw-content, corrugated fibre board. 
There are so many unusual features in the construction of a 
Victory that to ignore them would be like buying last year’s 


car. 


\ Size for Every Need 


give universal satisfaction. 


a water-resisting outside surface. 


Very much stronger and longer lived than the 
Will not fray out, dry out or 





Here are Three 
Complete Fibre 
Lines--QOne of 
Which Will Surely 
Meet Their Re- 


quirements - = = 


’‘@e ° - = 
Vietory Line 
Fibre Board Transters 


Here’s an improved type of storage case that will stand the gaff and 


Made from extra heavy fibre board with 
Smooth, solid bottoms and tops 


they slide without a hitch or catch; one lock locks it tight; they’re 
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teady for Your ;¢ 
ear End Filing; 
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Keonomy Line 


Fibre Board Transfers 





They cut the cost of storing important records for 
future reference. Made of extra heavy fibre board with 
reinforced corners, thus making a strong, sturdy trans- 
fer case. Removable covers—no flaps, no strings, no 
clamps, no bands—just the snug-fitting covers which 
makes them dust proof as long as cover is on. Made 
in eleven standard sizes—a size for every office transfer 
need. All twenty inches long and high enough inside 
to allow transfer of records with tabbed guides. Used 
by banks, stores, railroads, gas, electric, telephone, in- 
surance and trust companies and cities, counties and 




















































































































states. Just fill "em put the covers on and file ’em. 
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Monroe ff Cl ©” Michigan 


New York Office: 54-56 Franklin Street 
Chicago: Associated Stationers Supply Co. 
Boston: Adams, Cushing & Foster, Inc. 



































Wizard Line 
Fibre Board Transfers 


The outside shell of this Improved Wizard is made from 
extra strong corrugated fibre board with heavy 30 point 
liners; has four front flaps which turn in, thus strength- 
ening the shell and improving its appearance. The trays 
or drawers are also made from extra strong corrugated 
fibre board; metal stitched on sides and four ply thick at 
each end. Note the wide easy-grip drawer pull, which 
aids greatly in handling the drawer. Wizards come to 
you knocked down—but are very quickly and easily set 
up without the use of tools. 
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Swe, We Like Bouguels! 


Read what a loyal Weis 
dealer writes another 
manufacturer - - - 


Pittsburgh, Pa. 


September 22, 19357 


Gentlemen: 


We have your form letter, just received but dated July 
1, 1937, in which you ask us to frankly state just why we 
are not doing business with you. 


Frankly there is no contrary reason as we are to some 
extent familiar with your line, and know that your prices 
are fair. However, we speaking of our firm, are so con- 
stituted that we do not believe in changing around from 
one line to another, unless there is a very definite and 
outstanding advantage. Changing minor items are not of 
direct interest to us, as we look at manufacturers’ lines 
as a whole; and try as near as possible to feature that 
line that we may have adopted, and cooperate with that 
manufacturer. True, there are individual items that we 
buy from other companies, but we try to stick to our 
adopted manufacturers. 


We are frank in saying that we have been customers of 
the Weis people since we started business in 1920, and 
they have at all times given us the best of service and 
treatment; even under depression times when we all needed 
a little lift they were always with us. These things a 
right thinking person does not easily overlook. A firm 
of this standing deserves consideration before any major 
change in a line is made. 


Yours very truly, 
HILAND STATIONERY COMPANY 
E.H.Schauweker 
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SILVERMAN MEMORIAL UNVEILED 
With several members of the New York Stationers 
Square Club present, a tablet to the memory of the 
late Louis Silverman was unveiled last month in Wash- 
ington cemetery, New York City. The Square Club 
delegation was led by President Benjamin Josephson 
and Secretary Albert McLane. 
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WEDDINGS 





DOMMASCH-PAWLEY 
George J. Dommasch, Underwood Elliott Fisher sub- 
branch manager at Pomona, Calif., was married a few 
weeks ago to Miss Grace Pawley of Idyllwild. The 
wedding took place in Friendship chapel of Trinity 
M. E. church, the ceremony being performed by the 
pastor, the Reverend E. W. Stricker. 
Following the ceremony the wedding party had din- 
ner at the Mission Inn at Riverside. 
The bride is a daughter of Mr. and Mrs. W. C. Dower 
of Indio, where she lived before going to Idyllwild. 
Mr. Dommasch is a son of Mr. and Mrs. Joseph 
Satski of Los Angeles, and has resided in Pomona 
about a year and a half as the local representative of 
the U. E. F. at 333 South Garey avenue. 
—— 2 <2. 
SIMON-DRESSER 
Charles Edward Simon of the mechanical depart- 
ment of the Underwood Elliott Fisher Company at 
Los Angeles was married on September 24 to Miss Alice 
Lorraine Dresser at the Wee Kirk o’ the Heather, Glen- 
dale, Calif. 
The bride is the daughter of Mrs. John Dresser of 
Glendale. 
SE ie 
CANODE-HANSEN 
Fred C. Canode, Jr., secretary of the Ink Specialties 
Company, Chicago, was married on October 20 to Miss 
Eleanor Hansen. The ceremony took place at the 
Cuyler avenue Methodist church, Oak Park, IIl., with 
the Rev. Horace W. Hoisington officiating. A reception 
was held at the Oak Park Arms hotel, after which the 
happy couple departed for an extended trip through 
the Rocky Mountains. Mr. and Mrs. Canode will be at 
home in Oak Park at an early date. 
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MASTER JOHN MICHAEL FLEMING 

The scores of friends and acquaintances of Robert 
Fleming, mid-east representative of The Leopold Com- 
pany and Milwaukee Chair Company, are still con- 
gratulating him upon the arrival on October 13 of a 
son, already named John Michael Fleming. 

The young man, for whom plans are already afoot 
to follow in his father’s footsteps, is the third boy in 
the Fleming family. Mother and baby were doing 
splendidly on last report. 

8 2 
GERALD K. HUGHES, JR. 

Gerald K. Hughes, sales promotion manager of the 
General Shaver Corporation, division of Remington 
Rand, Inc., last month became the father of an eight- 
pound boy, who has been named Gerald K. Hughes, Jr. 
In receiving congratulations Mr. Hughes explained to 
his friends that the arrival of the young gentleman 
kept the agitated dad away from the National Busi- 
ness Show for two days, but was “worth every minute 
of it.” 





A NEW PLAN 
to help your 
OUTSIDE SALESMEN 


1; YOU want to hunt 
LIONS, go to Africa. 


If you want to make sales, 
go to your prospect, and be 
prepared with the proper 
ammunition. 


NEVA-CLOG has developed 
a new plan for demonstrat- 
ing and selling NEVA- 
CLOG Pliers in a manner 
which is very profitable to 
you, and requires no risk or 
expense on your part. 


Yes— it’s really worth your 
while to find out. Just fill in 
the coupon below, or write 
us a letter saying, “Send us 
details on your Stapling 
Plier sales plan.” 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT. CONN. 


We are interested in your plan for more profitable plier sales. 








<——=SEND THE COUPON NOW 


We DOWD ccccecccernee salesmen. Send us details. No obligation. 
Name........ 

I crescnsnssnrnrensecsbishiininnencennen sittaentenbicivloiilinniaiiinaminstaale 
ee Se State 
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There are only 2 kinds 
of addressing machines 
in the ENTIRE 
WORLD 


and 














the only 
ones that 
do not require 
costly metal ad- 
dress plates and 


machines. 


Simply snap our $1.00 card holding clamp over 
platen of any typewriter—throw ribbon to stencil 
position and any typist will make 125 complete Elliott 
Address Cards per hour. 


Many thousands of concerns have traded their metal 
address plates for Elliott typewriteable address cards 
and will tell you that it was the best investment they 
ever made. 


And here are 10 things that Elliott Addressing Machines 
do which competing addressing machines cannot do: 


1. Both address and print post-cards. 

2 

3. Automatically feed forms without air suction or running 
tapes. 


Simultaneously transcribe both Address and Statistics. 


List any size pay sheet without folding it. 


Automatically feed and margin address publications of any 


size or thickness. 

6. Simultaneously sea/ and address circulars. 

7. Print duplicate sets of forms without carbon paper. 

8. List pay sheets face up (visibly), then automatically eject 
them. 

9. Print, address, spot carbon and fasten together multiple bill 
forms. 

10. Address forms five times faster than any machines in their 

price class. 


ELLIOTT ADDRESSING MACHINE Co. 
144 ALBANY STREET, CAMBRIDGE, MASS. 
In Canada, 640 Craig Street West, Montreal 





Office equipment dealers who know of prospects for addressing ma- 
chine equipment will receive a proposition to their advantage by 
applying to our nearest branch office or by writing us direct. 





OFFICE APPLIANCES 


“BLADE” COMPANY PUBLISHES “STORY OF 
TOLEDO” 

One year before Toledo, Ohio, was incorporated as a 
city a century ago, the Toledo Blade newspaper was 
founded. From the book and job printing department 
of the paper was evolved in 1873 The Blade Printing 
& Paper Company, which has since maintained a lead- 
ing position in the printing, bindery and stationery 
business in northern Ohio. 

Which explains why the company last month con- 
tributed to the centennial celebration of the city by 
reprinting a booklet written by one of Toledo’s histori- 
cal leaders, Jessup W. Scott, who considered Toledo 
destined to be “the future great city of the world.” 

Mr. Scott’s booklet originally published in 1868, was 
issued in a revised edition in 1876. The reason for the 
centenial celebration reprinting (done from the orig- 
inal electrotype plates made by the Blade Company in 
1873 for its first edition) is given in the following 
paragraph on the inside front cover: “During the cele- 
bration this year of the one hundredth anniversary 
of Toledo, we believe it is fitting that those who enjoy 
the fruits of the past, should know something of the 
thoughts of the early pioneers.” 

The work presents Mr. Scott’s views of the theory 
of the growth of cities in support of which he refers 
to the great trade centers along the waterways of Eu- 
rope and Asia and around the rim of the Mediter- 
ranean; and after discussing New York wonders: “How 
long will it be before one or more of her Western 
children will dispute her supremacy and dethrone 
her”? 

Another of the prophesies Mr. Scott made sixty-nine 
years ago is the following: “Transport and inter- 
changes by railways and wagon-roads may be made 
from Chicago and Toledo to nearly all points of the 
compass, almost without obstruction, for long dis- 
tances.” The writer sees 230,000,000 inhabiting the “in- 
terior plain and region west of it” seeking a central 
point in which to conduct business, and he asks: 

“Where will that point be? Chicago and Toledo are 
believed to be the true claimants for this high destiny. 
Which of these has the best position to become the 
ultimate great city?” 

The last four pages of the forty-five page booklet 
are devoted to a brief history of the Blade Printing & 
Paper Company and portraits of its past and present 
officers beginning with David R. Locke, the company’s 
first president. Writing under the name of Petroleum 
V. Nasby, Mr. Locke gained national fame as a humor- 
ist and editorial writer of the Toledo Blade and he was 
the author of many books. 

Other officers of the company down through the 
years who are shown in the page of portraits are: 
John Paul Jones, second president; Samuel Andrews, 
third president; Thomas J. Brown, fourth president; 
Samuel M. Young, fifth president; Morrison W. Young, 
sixth president; George D. Claflin, secretary and treas- 
urer from the company’s incorporation in 1873 to 1911; 
H. F. Bleimeister, secretary and treasurer from 1911 
to 1935, and Charles H. Shields, the present president. 

2 2 
FEDERAL TRADE COMMISSION ISSUES COMPLAINT 
AGAINST CLEVELAND FIRM 

Charging the use of alleged unfair methods of com- 
petition in violation of Section 5 of the Federal Trade 
Commission Act, that commission last month issued a 
complaint against Harry A. and Louis G. Rippner, 
trading as the John Hancock Pen Company, 1514 
Prospect avenue, Cleveland, Ohio. 

According to the complaint the defendants to the 
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The 
Of fice 
Composing 


ABI-IYPER = 
HAS NO COMPETITORS 


















Seven Features 
Put This Machine In 
A CLASS BY ITSELF 


Interchangeable Type 

Horizontal] Letter Spacing Control 
Vertical Line Spacing Control 
Bold Face Heading Key 

Margin Justification Mechanism 


Open End Carriage 


oa A & &! & 


Interchangeable Ribbon 


AS YOU TYPE YOU PRINT 


Vari-Typer is used in the preparation of master copies for Photo Off- 
Set, Multi-Lith, Mimeograph, ditto and similar duplicating machinery. 


C) 0 
RALPH C. COXHEAD CORPORATION 
17 PARK PLACE NEW YORK CITY 


This Advertisement prepared on the Varityper Composing Machine 
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Terrell Steel Storage Cabinets 





No. 212 Terrell Cabinet 


Terrell Cabinets bespeak quality. They 
are cabinets any dealer will be proud to 
show and to sell. Exclusive features of 
design and construction and reputation 
for utility and value put them “way out 
in front”. Let us send you the facts. 


Write us today. 


1. 


~l 
. 


Doors swing back against sides of cabinet. Each 
door carries three substantial hinges. 


Recessed door frame with rounded edges give 
dust-proof construction. Doors close with lap 
joint in offset jamb. 


Cabinet appearance—not locker construction. 
Flush doors and end panels, free from bolts. 


Separate shelf supports — easily adjusted on one 
inch centers without tools. 


Substantial drop handles, safe type in black and 
chrome. Grooved key lock—three point locking 
device. 


Never-sag doors. Special hinges fastened to door 
frame by concealed bolts. 


Rounded domes of silence under every corner 
protect floors. Cabinets are easy to move. 


_ check them all/ 


METAL OFFICE FURNITURE CO. 
Grand Rapids Michigan 











STEELCASE 


Susiness Hquipiternit, 
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legal action assertedly advertised in circulars that cer- 
tain of their fountain pens, which they represented as 
being worth $5, could be “purchased for a limited time 
only” by remitting sixty cents with a certificate having 
a purported value of $4.40. 

The pens so advertised, it is alleged, are not offered 
for sale for a limited time, are not of $5 value, but are 
of a type having a value much less than that repre- 
sented and ordinarily sold in the usual course of trade 
for approximately sixty cents, the price advertised as 
a special introductory offer. For this reason the Fed- 
eral Trade Commission asserts that the certificate ad- 
vertised as being worth $4.40 is in reality valueless. 

Another point made by the Federal Trade Commis- 
sion upon which the complaint was based was the 
charge that the respondents made false or misleading 


statements to the effect that their pens hold 200 per | 
cent more ink than any ordinary fountain pen on the | 


market and that the points are “made of ‘Duragold,’ 
are unbreakable, and guaranteed for lasting smooth- 
ness in writing.” Use of the word “Duragold” is mis- 
leading, the complaint charged, in that it implies that 
the pen points are of gold or gold alloy when in fact 
they assertedly have a “very thin gold plating.” 





THE ATTRACTIVE NEW OFFICE OF WALTER B. FAUST- 
MANN, MANAGER OF ROYAL TYPEWRITER COM- 
PANY’S BROOKLYN BRANCH.—Manager Faustmann, 
seated at left. is receiving an order from Salesman 
Hartnett. 
oe 
MARVELLUM COMPANY WINS CONVENTION 
FIRST PRIZE 
Unusual attractiveness, color harmony and general 
effectiveness of the nine advertising pieces of the 
Marvellum Paper Company, Holyoke, Mass., were 
awarded first prize in the direct mail division at the 


National Advertising Agencies Network Convention, 


held at Milwaukee, September 4 to 6. 

This series was designed as inserts and direct mail 
pieces of distribution to jobbers, printers and adver- 
tisers, both rubber and zinc plates being used to print 
these. 

The campaign was prepared for the Marvellum Com- 
pany by Charles E. Vautrain Associates, Inc., of Holy- 
oke, Mass., who will receive a placque for their part 
in the preparation and production of this advertising. 
—>-.—_—_—_ 


MAINE SENDS TO GRAND HAVEN 





The Tanbarker, issued for employes of the Eagle- | 
Ottawa Leather Company, printed a sketch of a shoe | 
ordered from a Grand Haven shoe store by an official 


of a Maine community. He couldn’t find a shoe to fit 
him in his own community, so he sent to Grand Haven 
for his shoes. 
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CEN-TR-KOTED 
CARBON |PAPER 
MEANS 


Customer Satisfaction 


FOR YOU 


It is only natural that so many 
people are asking for Cen-tr-koted 
Carbon Paper by name. This quality 
Carbon Paper, when used together 
with Cen-tr-Koted BackingSheet, 
makes carbon copies that are really 
amazing. They are consistently 
sharp, clean and lasting. 


Send for our helpful 
booklet ‘‘Carbon 
Paper Facts.” It will 
be sent to you free on 
request and will give 





you many informa- 
tive facts on Carbon 
Paper. 


An Exclusive Agency on Grand Prize 
Carbons and Ribbons in your city 
is a sure step toward grealer profits. 
Write for our dealer proposition 


a 
GRAND PRIZE 


| CARBONS and RIBBONS 
‘PACIFIC CARBON & RIBBON MFG. CO. 


J. Francis O'Connor, Pres. 








Head Office and Factory: 1451 Harrison St., San Francisco 
Chicago: 608 So. Dearborn St. 


Los Angeles Portland, Ore. 


| Denver 


ANNE 


Houston, Tex. 


Seattle 
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MEET HOLIDAY DEMAND 
with the \UEAL STAND 























Bocas for home as well as office use, the 
Sher-Man Model 33 “‘Ideal"’ Stand offers a 
special opportunity during the holiday season. 
Display Model 33 and see how easy it is to 
sell stand and typewriter together as a gift. 

These strong, lightweight stands have high- 
grade tubular steel frames, electrically welded 
and specially braced to make a rigid, service- 
able stand. Tops and shelves are wood. Fur- 
nished with or without shelves, stationery cabi- 
net, or drawer. Choice of finishes—black, 
green, brown, or maroon frame; oak, walnut, 
mahogany, or green top and shelves. 

Model 32 equipped with four rubber tired 
casters. Model 33 with rubber tired casters on 
rear legs, rubber feet on front legs. Write for 
new catalog with complete descriptions. 


SHERMAN-MANSON MFG. COMPANY 


625 SOUTH KOLMAR AVENUE « CHICAGO 
Pacific Coast Representative: C. J. Schubert, Jr., 339 E. Third St., Los Angeles 
Steck on hand for i diate delivery 


anon lal 


TUBULAR STEEL STAND 
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R. R. COLPITTS CELEBRATES 35TH ANNIVERSARY 

Marked by a substantial expansion program which 
makes the organization one of the largest stationery 
and office supply stores in its section of Canada, R. R. 
Colpitts & Son, Moncton, N. B., Canada, last month 
celebrated its thirty-fifth anniversary. 

Started by the late R. R. Colpitts in a small wooden 
store in 1902, the company has grown until it is now 














A. LORNE COLPITTS 


well known throughout the Maritimes as the local 
agency for Underwood typewriters, Sundstrand adding 
machines and an organization carrying a complete 
stock of other office machines, wood and steel furni- 
ture, safes and vault equipment and school furniture. 

Two years after opening his business Mr. Colpitts, 
who operated under the name of Colpitts the Stationer, 
found himself in need of larger quarters and moved to 


/fA.47 eit BR 


ame (C(-™. | 


srarioare 





THE STORE OF R. R. COLPITTS & SON AT 
MONCTON. N.B., CANADA. 


another location. In 1912 the present retail store at 
788 Main street was built. 

A few months later the firm became R. R. Colpitts 
& Son when A. Lorne Colpitts, present managing di- 
rector of the company, was taken into the business. 


ee =| At the same time a small wholesale venture was 
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be prepared to give him 
EXACTLY WHAT HE NEEDS! 


You can do it—with Oxford filing folders, plus the Oxford 
Comparative Folder Number Chart. 

For there are 134 stock items of filing folders in the Oxford 
line . . . manila folders, kraft folders, and jute . . . 8 points, 


9 points, 11 points, and 14 points thick . . . single top or rein- 





forced tabs . . . every standard or system tab style. And the 
Oxford Comparative Folder Number Chart lists over 1000 filing 
folder items distributed nationally, with the Oxford equivalent 
for each. 

(Recent additions to the Oxford folder line include 91% point 
kraft duratab folders in letter size, and ““Tabbed to order” guide 
height folders for special sizes of tabs, or tabs in unusual posi- 


tions or combinations. ) 





Stock the folder numbers most popular in your district, and 


¥ 


have the chart handy for the unusual request. Look it up on 
the chart, and send in your order for the Oxford number to 





match, which will be promptly shipped from the Oxford plant 


nearest you. 





Put Oxford folders on your shelves—for quality, for com- 








pleteness, for sales! 


OXFORD FILING SUPPLY CO. 


340 Morgan Avenue, 125 South 8th St., 
Brooklyn, N. Y. St. Louis, Mo. 
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Meet THESE TWO NEW Bodiform MODELS 





No. 491 “Bodiform” Office Chair No. 481 “Bodiform” Office Chair 
A deluxe chair for the visitor. Made of A companion chair to the No. 491, but 
steel throughout, its graceful lines and without arms. A chair of many constant 
fine finish create an atmosphere of re- uses in any business office. Built of steel 
finement, dignity and beauty. and fine upholstery materials. 


EVERY S/t' MEANS A SALE! 


Just sit in these beautiful new Artility “Bodiform” Chairs—and 
you'll soon see why they’re “best sellers.” They are undoubtedly 
the most comfortable non-adjustable chairs ever made—resting 
your back just where support is most appreciated. Give your 
prospects a chance to try these smart modern chairs—and they 
will “sell a bill of goods” for you. Write today for complete infor- 
mation and discounts on the profitable Artility line. 





No. 371—Secre- 
tarial Chair—or 
for office ma- 
chine opera- 
tions. Seat 
height and back 
rest adjustable. 
Swivel base. 


No. XOR70— 
Bookkeeper's 
Chair or Bench 
Work. Seat 
height and back 
rest adjustable. 
Swivel base 
with foot ring. 


No. XL70—Sten- 
ographer’s Chair 
or for office ma- 
chine operation. 
Seat height and 
back rest ad- 
justable. Swivel 
base. 


No. 400—Execu- 
tive Chair. With 
Spring Back. 
Seat height ad- 
justable. Metal 
throughout. 


ARTILITY METAL PRODUCTS, inc. 


110i MONGER BLDG., ELKHART, IND. 


A Complete Line of Artility Chairs for Executive, Stenographic, Office Use 
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launched and has proved increasingly successful 
through the years. 

In 1916 the founder and senior partner died and Mr. 
A. L. Colpitts took over the active management of the 
organization. 

In the latest expansion program the company has 
taken over the A. O. Fownes building at 800 Main 
street in which it has established the office furniture 
showrooms, the wholesale sample rooms, the stock 
rooms and the shipping department. 

Associated with Mr. Colpitts are Leverett M. Cam- 
eron, shipping department; Burnell K. Steeves, in 
charge of typewriters and repairs; John K. Nugent, 
assistant manager wholesale department and William 
E. Merry, salesman, office supply department. 

—_>- 











SAN) PHONE MeanES DIRT AND 
BAD CDORS OV 4PPEAR Lee 
MOCIe/ | USE IT DALY TO KEEP 
OUR PHOWE FRESH AnD Citan 












© ~ Deodorant, 
TO CiRan TELEPHOWE £ 
* Recerver ey 





THIS NEW DISPLAY IN COLOR FOR WINDOW OR 
COUNTER ADVERTISED THE SANFORD MANUFAC- 
TURING COMPANY'S SANI-PHONE, NEW TELEPHONE 
MOUTHPIECE ANTISEPTIC.—A new feature of the 
Sani-Phone is a 4 by 12 inch cloth applicator which is 
included with every carton. Dealers interested should 
communicate with company’s home offices in Chicago. 
— —_- 
WINNERS IN MODERN PLASTIC COMPETITION 
ANNOUNCED 
Of twenty-nine items which were winners in the 
Second Modern Plastics Competition held in New York 
last month, two were well known products of the office 
equipment field. They were the Aristocrat stapling ma- 
chine, manufactured by the Hotchkiss Sales Company. 
Norwalk, Conn., and the Fount-O-Ink writing set, 
manufactured by the Gregory Ink Company, Los An- 
geles, Calif. 





These two contest winners were in the decorative | 


group and advanced to winning positions far ahead of 
other but not allied items in the same category. There 
were more than one thousand entries in the five sec- 
tions which in addition to the decorative group were 
the industrial group, scientific group, household group 
and style group. 
a 
WILL CALL BOOSTS CHRISTMAS PURCHASES 
OF TYPEWRITERS 


Adapting the department store and specialty shops 
Christmas merchandising methods to typewriter sell- 
ing, J. S. Stahl & Company, Denver, has a “will call” 
department for typewriters. 

“We find that customers will pay more for a Christ- 
mas present if they buy it several months before the 


usual buying period. This plan takes advantage of | 
that trend and sales volume was considerably boosted | 
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A Xmas Gift that has every- 


thing—Novelty, Usefulness, 
Long Life and Low Cost 


THE BATES LIST FINDER 








“FINGER TIP 
CONTROL” 


Slide the red arrow to the 
letter you want, and press the 


spring. Presto! You have it. 


Tens of thousands of Bates List Finders have been 
bought to take care of the Christmas business— 
the stationery trade hasn’t for years seen such a 
quick sale, popular item. It sells for only $1.; an 
ideal gift for man or woman in home or office. 
The November 15th issue of LIFE will carry a 
full page advertisement on the List Finder. Be 
sure you have enough in stock—start displaying 
List Finders now. 


THE BATES INDEX 





The Bates Index has been a big volume Christmas item 
for years. Now that it has been modernized in looks, it 
is going faster than ever. Three rich, new finishes: Seal 
Brown, Black with Silver Trim and Boxwood Green. 
Here is a de luxe gift for man or woman and the list 
price is only $2.50. 


Bates 


QUALITY PRODUCTS 


THE BATES MFG. CO., Orange, N.J. - New York Office: 30 Vesey St. 


Makers of Bates Numbering Machines, Bates Sta, lers, Bates File 
Fasteners, Bates Eyeleters, Mun-Kee Stamp Pads, etc. 




















FIBRE BOARD 
PROFIT PRODUCERS 











No. 591 No. 3115 


No. 55 


No. 105 


= 


No. 352 















Make a window display of them. 
Send along a trial order today. 


IMPERIAL METHODS CO. 


FOREST PARK ILLINOIS 
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by it last year,” says Louis Santangelo, proprietor. 
“We are intending to use the same idea again this 
year.” 

The plan permits of payments to be made just as 
the customer desires. He may pay any amount at 
any time. 

A special delivery service is also offered with this 
promotion. The service is adjusted to customer- 
demands—time and date may be specified and delivery 
is guaranteed to be on the dot, rain or snow. 

In addition, the company wraps these typewriters 
in vari-colored tissue papers, making attractive gift 
packages. As a “good will” present, the company sends 
blank keys, a ream of paper, or some such item, with 
the compliments of J. S. Stahl & Company.—_ATW 


HOTCHKISS 
SALES COM- 
PANY, NORWALK. 
CONN., OFFERS 
NEW DISPLAY 
PIECES. 


—The Aristocrat is 
a deluxe display 
in gold, black and a 
green and holding neers 
the new model in “ 
the center. The 
True Blue display 
is a compact three- 
panel device while 
the Redhead dis- 
play comes in five 
cards and features 
the new desk 













a ee 
PACIFIC NORTHWEST NOTES 
Perrin Martin, recently manager of the Lowman & 
Hanford store at 912 Second avenue, Seattle, has been 
transferred to assume management of the company’s 
store in Olympia, Wash. 


* * - 


Herbert Appel, who formerly sold L. C. Smith type- 
writers in Olympia, Wash., has been recently assigned 
by F. B. Eylar, branch manager of the L. C. Smith & 
Corona store at 906 Second avenue, to typewriter sales 
in the office building district of Seattle. 

- . * 

A new Mimeograph, a Monroe calculating machine 
and six new typewriters were recently installed in the 
Lincoln High School, Tacoma, Wash. 

. > - 

Twelve hundred years of service are represented in 
a group of veteran employes of the Lowman & Han- 
ford organization in Seattle. J. D. Lowman tops the 
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OFFICE CHAIR CASTERS 


The largest selling quality office chair casters 
in the world! 





Ae Why —because of the patented two-level ball race design 
y's that gives greater efficiency and easier swiveling— because 
of guaranteed and proven satisfactory service in actual use. 
pe- _ . . CTE 
1ed These casters and the complete line of BASSICK floor 
fo protection equipment are building good-will and profitable 
This BASSICK display will sell sales for leading office equipment dealers. 
QUALITY casters, and floor protec- . 
. tion equipment. It is available free to 
_ dealers stocking the Bassick line. CATALOG AND COMPLETE INFORMATION ON REQUEST 
e 
dow THE BASSICK COMPANY BRIDGEPORT, CONNECTICUT 
an- 
the Canadian Factor STEWART-WARNER.-ALEMITE CORPORATION OF CANADA, LTD., BELLEVILLE, ONTAR 











POSITIVE PROTECTION 


Your Safety Deposit Box is LOCK equipped. 
Your Home and Office are LOCK equipped. 
Your automobile is LOCK equipped. 
NOW we give you LOCK protection for valuable mail. 


SeiitcK 


Patent No. 1|,793,203—Trade Mark Registered 


oArStY MAILING ENVELOPE 


Has approval of Insurance Underwriters for coverage of 
“Loss in the Mails" and the Post Office Department for 








use on Valuable Mail a 


This illustration shows envelope se ” d—note lo eS aoaene tely out 
of sight. It cannot be o yeoect wi — ut tearing o 
destroying the ope 

































THE Safest, Simplest, VALUABLE MAIL ENVELOPE 


The only FLAT Lock P ped Envelope on the market—No Projecting Parts. 
Is Absolutely Eat. ee aie Shut Like a Yale Lock. 


Designed for POSITIVE PROTECTION from Pilfering. Also to 
prohibit curious or unauthorized persons opening the envelope 
and reviewing contents. 

MADE IN VARIOUS FLAT and EXPANDING SIZES. 


Samples upon Request 


A PERFECT REPEAT SALE ITEM. 


Manufactured by 


QUALITY PARK ENVELOPE CO. 


11-116 Merchandise Mart 


CHICAGO 
Factory at St. Paul 








SY 
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list with fifty-nine years and Bernard Pelly, Sr., is 

next with fifty-four years. Other leaders include 

George E. Miller, forty-five years; Robert Chalmers, 

thirty-seven years, and Billie Quinn, thirty-five years. 
> > > 

Adding to his many constructive endeavors and 
civic laurels, E. Don Ross, president of Irwin-Hodson 
Company, well known stationery house of Portland, 
Ore., has been named chairman of the Business Year 
Campaign Committee in that city. 

The Pullman Typewriter Company, owned and oper- 
ated by Jack Knabe, Jr., moved into its fine new home 
in the recently completed building on Kamiaken 
street, Pullman, Wash., late in September. 

* > . 

With a background of thirty-two years spent in the 
service of Lowman & Hanford Company, Seattle, F. R. 
Ahlers has recently been appointed manager of the 
organization’s store at 912 Second avenue. 

7 ” a 

Marking their first tour east of the Cascades since 
1934, James D. Headley, office furniture dealer of 
Seattle, and Thomas Pelly, of the Lowman & Hanford 
Company, left last month on a good-will tour into 


the hinterland and eastern part of the state. 
* 7 > 





The Duplicator Supply Company has established a | 


fine new store at 906 Fourth avenue, Seattle, where 
the organization will maintain a stock of typewriters, 
inks and office supplies, as well as duplicators. 


Following his promotion to manager of the Tacoma, | 


Wash., branch office of the Victor Adding Machine 
Company, Jay Downs recently announced his engage- 
ment to Miss Reitha Gehri, popular Tacoma girl. 
—CML 


——q——= oe —_—___— 


“STATIONERS SHOULD HANDLE ELECTRIC FANS” 
Office supply men who do not handle electric fans 
are overlooking a most profitable item, says Frank M. 
Hughes, president of the Standard Office Supply Com- 
pany, 315 North Broadway, Oklahoma City. 
“For the past three years, electric fans have proved 
their worth to our business,” Mr. Hughes stated, “and 


this year, as before, there will be no carry over on this | 
item. Fans priced from $17 to $25 have proved the | 


biggest sellers. We have been able to clean out our 
stocks at regular list price each year.” 


Only ordinary merchandising intelligence is needed 


to secure a nice profit from this hot weather seller, | 


Mr. Hughes pointed out, as he briefly outlined his 
method and experience. 


Formerly only eight-inch fans had been stocked 
which were sold chiefly through direct solicitation by 
outside men. When the decision was made to handle 
fans in a larger way, various sizes were stocked in 
high grade fans only. It is important to handle only 
high grade fans, Mr. Hughes pointed out, otherwise 
dissatisfaction on the part of customers may arise. 


At various times during the season, a single column 
five-inch newspaper advertisement with a cut is used. 
A window grouping of seven or eight different sizes 
and models, also frequently appears. Drop-in business 
and many sales made directly off the floor result from 
such advertising and display, Mr. Hughes stated. 

Direct contacts by salesmen and the use of envelope 
Stuffers also net many sales in this item, Mr. Hughes 
said —_EVH 








THESE TRANSFER CASES 
HAVE EVERYTHING 


@ Offering structural refinements and improvements not found 
in any other transfer case—plus trim steel cabinet work—these 
Corry-Jamestown Transfer units provide a superior case that 
will appeal to all of those who like to get the most for their 
money. Smooth, attractive exteriors give an attractive appear- 
- whether they are used as a single case or stacked in 
atteries. 


@ Because of their rigid welded sheet steel construction these 
cases may be stacked to the ceiling without any danger of 
the case buckling or the drawers sticking—even when the 
drawers are loaded to capacity. Speaking of capacity—each 
drawer delivers a full 26'/, inches of filing space. extra 
dividend in transfer capacity saves space and equipment. An- 
other feature your customers will appreciate is the smooth— 
easy action of the drawers themselves as well as the fact that 
each drawer is completely enclosed in steel thus providing 
protection from fire, water, dust and vermin. 


@ These Corry-] town Transfer Units are available in four 
roller, two roller and no roller styles—and in letter, legal, bill 
and ledger sizes. They can also be provided 
with finished tops, sanitary bases and positive 
lock compressors. 


e@ With transfer time but a short time away. 
it will be well worth your while to investigate 
this Corry-Jamestown line of transfer cases. 
These better built—more enduring—and better 
ae my | cases will help you step up your 
transfer business. Write or wire us today for 
full details. 


CORRY-JAMESTOWN 


MANUFACTURING CORPORATION 
CORRY, PENNA. 


Export Address: 5713 Euclid Ave. 








Cleveland, Ohio 
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NOW. 


ACCOPRESS 
BINDERS 


for 
SOCIAL 

SECURITY 

FORMS 





















with Standard Visible Punching 


When the new year arrives millions of Social | 


Security Records will have to be stored away. | 
The Accopress Binder with its low cost and | 
ability to adapt itself to varying loads is the | 
logical answer to the problem of storing 


these records. 


GET YOUR ORDER IN EARLY AND BE | 
READY FOR JANUARY FIRST DELIVERY. 


Social Security Binders are available for 
most of the fast moving standard forms. 


Binder complete with Acco Fastener 


Stock No. Sheel Size Centers 
BF 1204 gx 84 114” 
BF 1304 tg x 10% 114” 
or 

5 x 106 | 
BF 1504 614 x 10% 14” | 
BF 1804 6% x 12 144” | 
BF 1805 67% x 12 54” | 
BF 2304 ig x 1014 WW” | 
BF 2305 83¢ x 1014 54” | 


Special Sizes Made On Order 


A CcC¢oO 


PRODUCTS, Inc. 
39th Ave. & 24th St., Long Island City, N.Y. 


England: 
AccoCompany, Ltd.,London 


Canada: 
Acco Canadian, Ltd.,Toronto 
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STREAMERS ATTRACT ATTENTION TO 
SMALL ITEMS 

Customers of the Acme Business Equipment Com- 
pany, 30 Battery street, San Francisco, are reminded 
of dozens of small items needed by “clothesline” 
streamers hung overhead in the store. 

Across the top of the store are strung several wires 
on each of which are hung a number of the shield- 
shaped streamers, featuring paper clips, date stamps, 
stamping machines, rubber bands, scratch pads and 
zipper binders. Every sign is near the merchandise 
named.—BART 

- a 
KIDWELL OPENS OWN ESTABLISHMENT 
AT AMARILLO 

R. M. Kidwell, for more than twenty years con- 
nected with the Underwood Elliott Fisher Company, 
recently opened his own place of business under the 





R. M. KIDWELL STANDING OUTSIDE STORE 
HE RECENTLY OPENED IN AMARILLO, TEX. 


name of the Typewriter Service Company at 111 East 
Third street, Amarillo, Tex. 

Mr. Kidwell began his service with the Underwood 
Elliott Fisher Company in the Washington, D. C., 
branch, where his ability soon gained recognition. 
Later he was transferred to the Dallas and the Fort 
Worth branches and then to the Amarillo office, where 
he served for ten years before opening his own busi- 
ness. 

The new organization will handle second-hand and 
rebuilt standard typewriters and adding machines, as 
well as a line of ribbons, carbons, stencils and sta- 
tionery. 

ee 
SEATTLE NEWS NOTES 

Among recent visits by sales representatives calling 
on the Pacific Northwest trade were: 

Bert Torson, portable typewriter division, Under- 
wood Elliott Fisher Company, of Portland, Ore. 

W. N. Porter of the Parker Pen Company, of Port- 
‘and, Ore. 


Larry Wood, representing Scripto Manufacturing 


| Company, of Atlanta, Ga. 


Fred J. Weiss, manager of the portable and home 

sales division, Remington Rand, Inc., of Seattle. 
7 . * 

H. O. Harvey, manager of the Seattle office of the 
Wholesale Typewriter Company, returned the first 
week of October from an extensive trip through the 
mountainous territory of Idaho, Montana and eastern 
Washington. 

* + . 

Walter Dieter, shop foreman of the Wholesale Type- 
writer Company, Seattle, spent a week in October 
away from his bench as a result of a severe cold.— 
JCJIM 
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TWO IMPORTANT NEW UPHOLSTERED DESIGNS 


Here are two outstanding new additions to 
the B. L. Marble line that offer new sales 
opportunities to office furniture dealers. 
Trim in appearance and built for years of 
useful service and lasting satisfaction... 
yet conservatively priced to meet the present 
day demands of modern business! These 
two new groups, featured on your display 
floor, should prove to be “business getters.” 

B. L. Marble Business Chairs are made 
from selected cabinetwoods that are warm 
and friendly to the touch. 


THERE IS NO SATISFACTORY SUBSTI 
TUTE FOR WOOD FOR SUCH AN INTI- 
MATE PIECE OF FURNITURE AS A CHAIR! 

The prestige of the B. L. Marble product 
adds to the reputation of the progressive 
office furniture dealer. Its acknowledged 
quality gives him an unquestionable sales 
advantage and the all-inclusiveness of the 
line enables him to present unusual and 
appealing ensembles. It will pay you to 
determine whether or not the B. L. Marble 
franchise in your city is available. 


Foremost Manufacturers of Wood Office Chairs 


Bedford, Ohio, U. 5. A. 
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THE 8B. L. MARBLE CHAIR COMPANY 
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FAGLE-OTTAWA LEATHER 


--OF Course / 


That no material is better adapted for upholstering fine office chairs than 
genuine Eagle-Ottawa leather is again evidenced by this noteworthy 
Stow-Davis office suite. The character of the entire ensemble gains im- 

SALES OFFICES measurably through the application of rich, ever-wearing Eagle-Ottawa 
a Se leather to the distinctively designed and comfortably proportioned chair. 





ST. LOUIS, 1602 Locust Street iis . , , 
eam GaeeeeetG. 628 Sow Recent exhibits of fine office furniture overwhelmingly confirm the fact 
ard Street that the trend is to Eagle-Ottawa leather as the preferred decorative and 
NEW YORK, 2 Park Avenue P ° ° ° ; 
HIGH POINT. N. C.. 900 N. upholstering medium. Desks and tables with inlaid Eagle-Ottawa leather 
Main tops are enjoying a wide vogue. Eagle-Ottawa upholstered pieces are 
LOS ANGELES, 1012 Broad- : , : : . s 
way Place first choice wherever office furniture of good taste is in demand. 


PORTLAND, 1238 Glisan Street ; pee: 
In the new Colonial Guildhall and Dixie lines Eagle-Ottawa offers a total 


of 155 different tones and colors . . . 80 of which are available for immedi- 
ate shipment. By all means familiarize yourself with the color possibilities 
as well as the quality advantages of these great Eagle-Ottawa lines. A 
request on your letterhead will bring you samples. 
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TRAILER SELLS LINES OF PAPER COMPANY 

Swinging into the fall business season with many 
new products and services, The Central Ohio Paper 
Company at Columbus, Ohio, is greatly increasing the 
scope of their stationery and paper sales in seven 
states by using a Bender commercial trailer. The 


vehicle is appropriately named the “Copco Mobile Dis- 
play Room,” a sales unit of the Copco stationery de- 
partment of the company. 

Fully equipped with more than a thousand samples, 
the trailer is attracting a great deal of customer and 





CENTRAL OHIO PAPER COMPANY'S TRAILER 


public interest to the paper line. The interior is 
equipped with shelves of varied heights at the rear 
and on both sides of the aisles. These shelves effec- 
tively display stationery, notebooks, and a complete 
line of company merchandise. Attractive advertising 
placards are mounted at various vantage points. An 
efficient electric lighting system of electric sign con- 
nections, dome and ceiling lights illuminates the mer- 
chandise as satisfactorily as that of the modern de- 
partment store. 

The territory covered by the “Copco Mobile Display 
Room” extends into seven states. All kinds of roads 
in all types of weather are traveled during the four 
seasons. A sturdy trailer is needed to withstand all 
road and weather conditions. 

cinmmesiealnanls 
DEALERS SHOULD FIND NEBRASKA LAW USEFUL 

The Unfair Trades Practice Act of Nebraska, passed 
at the last session of the legislature, is now in effect. 
This law was ostensibly enacted as control of chain 
stores, but is proving of benefit in merchandising lines 
of every kind. The new law will go a long distance in 
making friends of all in any one given business. 

The law provides that six per cent must be added to 
each and every deal from the factory to the retailer. 
That is, no sale shall be made that does not include 
the last cost price plus six per cent. This will, it is 
believed, serve in eliminating “cut throats” in the busi- 
ness. The Better Business Bureau of Omaha, backed 
by the Retailers Association of the city is standing 
sponsors for the strict enforcement of the new law. 

Penalties for breaking the provisions of the law are 
rather severe. Fines of $100 to $1,000 assessed upon 
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Before You Buy 


FILE FOLDERS 


Compare Values! 


File Folders manufactured in 

our own plant meet a wide 

range of specifications and en- 

able you to PROFITABLY 

give your customers service 
and satisfaction. 


Write us about 
YOUR requirements. 














Rockwell - Barnes 
Company 


1511 West 38th St. Chicago, Ill. 
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conviction, or six months imprisonment, or both, at the 
discretion of the court are provided as punishment. 
| Two cases have already been filed in Douglas County 
| District for violations in Omaha. Three convictions 
| cancel right to do business. 
| Office appliance dealers of the state generally favor 
the law and state it will in time do much good and 
benefit the trade as a whole——BART. 


—> 


/ WI .» WHAT HAS A 


TYPE CLEANER TO DO WITH ME 


THIS POOR LITTLE BRIDE HAS A 
MISSION IN LIFE.—Her object is to 
arouse the curiosity of the reader of 
a little dealers’ aid issued by the 
Clarotype Company, Inc., New York. 
and make him turn it over and learn 
all about Clar-O-Type. a typewriter 
cleaner made by the company. And 
she succeeds well, according to re- 
ports of many dealers. On the re- 
verse side of the leaflet is space for 
the dealer's name and address. 


*— 


NORTHWEST TRAVELERS NOTES 


By A. J. Nordstrom, Correspondent 





The Iowa Stationers Association held a business 


. are the meeting in Cedar Rapids, Iowa. Attending were dele- 
. gations from Waterloo, Des Moines, Sioux City, Mar- 
in the long run shalltown, Council Bluffs, Burlington, Fort Dodge, 

Iowa City, Davenport, Clinton and Mason City. 
because they stand up best ; ey 
Leo Blied piloted by a police officer, rode a motor- 
MR. DEALER... cycle side car, and led a division in the big parade held 
You are always entitled to at Madison during the state Elks convention. 
a fair profit when you sell ‘+e 8 


“REAL STAPLING SATISFACTION” nace a combination business and pleasure trip to New 
ai 1 | York, Philadelphia and Washington, D. C., stopping at 
ACE FASTENER CORPORATION 


Buffalo and Niagara Falls on the way. 
3415 WN. Ashland Ave., Chicago 


> > > 
Makers of 
ae fi oe eee eee ee eee oe 2 ee 


a 





Gerald Paardekooper, formerly county auditor of 
Marion county at Knoxville, Iowa, has resigned to ac- 
cept a position with the Koch Brothers sales force. He 
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A few of the prominent firms who 
have now completely standardized on 


Skyscraper Desks: 


Hershey Chocolate Corp. 
Colgate-Palmolive-Peet Co. 


Eli Lilly Co. 
Johns-Manville Corp. 
Upjohn Company 
Maytag Company 


Crown Cork & Seal Co. 
Phillips Petroleum Co. 
Sun Life Ins. Co. of Canada 


Wierton Steel Co. 














This installation will 
be as modern in 1957 
as it is today. 


SELL SKYSCRAPER Desks 
Keep Faith With Buyers 


HE Skyscraper Desk is today’s choice of business men 

whose first thought is “An Investment in Permanent 
Beauty.’’—These foresighted buyers will be as proud of their 
beautiful modern Skyscraper equipped offices in 1957 as they 
are today because they wisely chose a modern desk that is 
ageless in design. 

In a few years when the “dated . . . fad’’ desks of 1937 are 
obsolete, the buyer, whose office is an eyesore filled with these 
desks, will remember the salesman who recommended their 
purchase. 

Dated products for the office are acceptable in ink stands, 
ash trays, desk pads, calendars and other small accessories. 
—But your customer who is spending $200.00 or $2,000.00 for 
office furniture is entitled to know that he can have a really 
beautiful, modern office without buying dated desks—desks the 
useful life expectancy of which can never exceed a half dozen 


years. 





Shaw-Walker never has aeemmer 
sold Mr. Consumer an experi- 
mental or dated product. 
Shaw-Walker dealers do not 
have inventories of obsolete 
“dated” products. 


Sell Skyscraper, the Shaw- 
Walker desk. It will never be H KE 
out-of-date, act as an eye- AW- AL R 


sore or reflect on the buyer’s 
MUSKEGON, MICHIGAN 


good judgment. 








LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 

















OFFICE APPLIANCES 


106 












Gould you eal) « 
ied =e « , 
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Of course 






Very truly yours, 






MlsGaks DUPLICaTOR compagy 


IWIZAIN 2 
YOU'VE SHOWN ME SOMETHING)! 


... and another busy executive SELLS HIMSELF a Niagraphing compared with work turned out by 
Niagara Duplicator. Dealers and salesmen can talk other stencil duplicators. There's a differencel 
for hours about the superior features that distinguish The basic reason why Niagraphing outshines other 


Niagara Duplicators. They can point proudly to the finished stencil work is the perfectly synchronized 


new standard of precision set by Niagara... its relationship of all Niagara features of construction 
ease of operation . . . its speed and hair-line accu- — features which for the past three years have set 
racy. BUT — there’s one easier way to sell Niagara the standard for stencil duplicating. 


Duplicators! Just show the prospect some finished When you sell Niagara Duplicators you have for a 
selling argument the most convincing final proof of 


superiority .. . BETTER FINISHED WORK. 


NIAGARA DUPLICATOR CoO. 





MAIN OFFICES @ 128 MAIN STREET, SAN FRANCISCO 
PLANT NO. 1: 5815 THIRD STREET, SAN FRANCISCO 
PLANT NO. 2: 37 LITTLE WEST 12TH STREET. NEW YORK CITY 
CABLE “NIADO” U. S. A. 
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will cover the counties in the southern part of the | 


state. 
s . . 

Don Barber, Omaha stationer, won several prizes at 
the recent field trials, held by dog fanciers in Omaha. 
—_———_o—>—9-—__ 

ART METAL ISSUES USER’S GUIDE 
An eighty-two page user’s guide listed as the 
AD 1700 has recently been published by the Art Metal 
Construction Company, Jamestown, N. Y. 
It is a book completely illustrated, equipped with 
a spiral bound cover, and an introductory page which 
announces the volume as being “dedicated to higher 





COVER OF NEW USER’S GUIDE 


office efficiency.” Within the pages are quality dem- 
onstrations of Director files and “1500” line desks. In 
a section devoted to files are pages on various factors, 
including selection of the number of units and the 
exact file for the task. Still another page deals with 
the application of substitute drawers and inserts in 
all the files lines. 

Space is provided at the top of the modern cover 
design for imprinting agent’s name and address, while 
the cover itself is attractively printed in light green, 
with black modern lettering backed in gold. A sample 
cover with complete imprinting information was sent 
to all agents of the company by Sales Promotion Man- 
ager Charles W. Simpson. 

= 


TEXAS NEWS JOTTINGS 

Stationers who operate printing establishments in 
connection with their business will extend congratula- 
tions to The Clegg Company of San Antonio. Again 
this year “The Monticello” school annual of the 
Thomas Jefferson Senior School, and printed by The 
Clegg Company, has received the highest national 
honors; it has been awarded both All-American and 
Medalist honors by the National Scholastic Press Asso- 
ciation, and is the FIRST high school annual ever to 
receive both awards in this important contest. 

- x * 

The Rush Fielden Company has been organized in 
San Antonio with headquarters at 1121 Milam building, 
and will serve as exclusive dealers in this territory for 
Master-Craft loose leaf equipment, and will also be 
agents for the Shaw-Walker line of steel office furni- 





ture and filing equipment. 
« * * 


L. B. Hobbs, Houston branch manager for Remington 
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to give you extra 
CHRISTMAS 
PEN SALES! 


e New bevelled design! 


®@ Guaranteed, flexible 
iridium-tipped point! 
@ New beautiful color patterns! 


@ All signs point to a big market this Christmas for dollar pens. And 
here is exactly the kind of dollar pen people will want to buy—a new 
pen that looks better and wriles better. 


This new Spencerian Pen looks like a tremendous bargain for a 
dollar—and it is. Never before has a pen of such beauty been offered 
at this price—a pen with a distinctive bevelled design, and a choice 
of handsome colors. It comes in matched sets at $1.50—pens and 
pencils attractively boxed bring big Christmas business too. 


The iridium-tipped points (fine or medium) are remarkably smooth 
writing. They glide evenly and effortlessly across the paper. And 
they are made of gold-plated stainless steel, iridium tipped — 
made so they can “‘take it’’ under the hardest use. 


Make this a happy Christmas for yourself in pen sales. Get ready 
now by stocking the Spencerian dollar pen. Attractive counter 
card displays 12 pens. Order today, with the usual discounts. 








“SINCE 1858 THE BEST PEN NAME” 
e 


PEN COMPANY 
349 Broadway, Dept. P, New York, N. Y. 


Donald McLeod, Canadian Agent, 69 York St., Toronto, Ont. 


LEED ALLER 











COMPLETE! 


Cesco Dealers enjoy the advantage of be- 
ing able to offer their customers a com- 
plete and modernized line of Record 
Keeping Equipment—a line that is con- 
stantly being improved and revised to 
meet up-to-the-minute conditions. They 
have at their disposal an organization of 
nearly 40 years standing. 


Get This New Catalog of 


Sectional Post Binders 


—A wider range of styles and grades, 
with a new plan of pricing which results 
in a lower net—even in the face of rising 
costs. Here is one concrete example of 
Cesco Dealer co-operation. 


Exclusive Agencies Available 


No matter how well you may be satisfied 
with your present connection, an investi- 
gation of the Cesco Line is suggested. It’s 
worth your while to get our catalog and 
dealer’s exclusive agency plan. 


The C.E. SHEPPARD CO., 


44-01 21* Street.- LONG ISLAND CITY, N.Y. 


—— 
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| Rand, is receiving congratulations for the fine showing 


his territory made during September when it led the 
entire country in sales quota achievement. 
. . 7 

Garland L. Davis, who has been doing special sales 
work for the western general sales manager of the 
Royal Typewriter Company, has been named manager 
of the San Antonio branch, succeeding Tom Jackson, 
resigned.—BCR 


—_e—>—e —___ 


LEATHER CASES SOLD IN CELLOPHANE BAGS 

Cellophane bags sell high-priced leather zipper cases 
for the H. S. Crocker Company, stationers, San Fran- 
cisco, Calif. 

Some time ago, this store separated its expensive 
zipper cases from the regular stock, placing them in 
a special showcase and packaging all of them in cello- 
phane. Today, better than forty per cent of the com- 
pany’s dollar volume on zipper cases is done in the 
upper brackets—between $10 and $125. 

“The cellophane bags have had a very important 
part in building up the ‘high end’ business,” says 
W. H. Goldfinger, manager of the company’s retail 
floor. “The customer is immediately impressed with 
the quality of a high-priced zipper case when he gets 
his first glimpse of it through a cellophane wrapper. 

“Of course, the cellophane bags also serve an im- 
portant purpose in providing full protection for the 
fine leathers. Dust and moisture are kept away from 
them.” 

The store makes up the bags to fit the individual 
cases, cutting the large sheets to size and fastening 
the folds with cellophane tape—BART 

a 


RE-ARRANGED COUNTERS SPELL INCREASED 
SALES 

A re-arrangement of the counters and display cases 
in the store of the Paul Anderson Company of San 
Antonio, Texas, has resulted in increased sales of slow- 
moving items, such as desk sets, blotters, ash trays and 
receivers, fountains pens, etc. 

The entrance to this establishment is at an angle, 
and previously those counters holding paper clips, pen- 
cils, pen holders, erasers, rubber bands, paste and 
mucilage, and the hundred-and-one items which have 
a steady sale, were placed facing this entrance. Then, 
one morning, the management re-arranged the dis- 
plays so that those counters and display cases holding 
the slower-moving items faced the door, while those 
having a steady demand were placed across the aisle 
on the right side of the store. 

The re-arrangement has resulted in a marked in- 
crease in the sale of the slower-moving items, at the 
same time having no effect on those items having a 
regular demand. Persons entering the store are imme- 
diately confronted by the display of pen sets, ash trays, 
For a simple, effective means 
for increasing sales without additional costs, this plan 
has proven most successful.—BCR 

' — 


FURNITURE REPLICAS ON ROOF DRAW 
ATTENTION 

Erection of replicas of a desk, steel filing cabinet and 
a safe on the roof of the building occupied by the 
J. Andrew Smith Company of San Antonio, Texas, has 
done much to arouse interest and increase sales for 
this firm. Construction is of heavy builders board 
and is readily visible for some distance along the street 
on which the firm’s business is located. 

“Erection of this display was made in order to build 
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COLUMBIA STEEL EQUIPMENT COMPANY 
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OFFICE AND SHOW-ROOM LINCOLN-LIBERTY BUILDING, BROAD AND CHESTNUT STREETS. 
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FAULTLESS 
CASTERS 








stor et made the 
ie luxe way with two full rows of 
ball bearings—this Faultloss Office 
Chair Caster has become the pref 
erence of critical buyer Twenty 
irdened bearings (instead of 


the usual 14) evenly distribute the 





1a and ete I both ra 

: W ob} J ent elimi 
nated. Low overall height preserv: 

tal chair seat and spider 

Correct caster angle elimi 
late train and *ket wea 
Ot; the aster 
jreatest sales appeal and utmost 

© und y value. Better esti 1 

SS ceececcccocceccssesesesesassese 

jate ind n up with the smart 


No. 2479 Double Ball Bearing Caster with 2" Ruberex Wheel 


FAULTLESS CASTER CORPORATION 
Dept. OA-11, Evansville, Ind. 


salesmen who are pocketing larger 

orders and profits selling Faultless 

Floor Protection Equipment 
Branches in Principal Cities. Canadian Factory: Stratford, Ontario 



















Faultless quiet 
Cushion Chair 
Glides are 
mounted in live 
rubber. Stee! re- 
inforcing frame 
prevents nail 
pulling out. 





Faultless Unbreakable Rock- 
ite Cups and Ruberex Cups 
for heavy stationary furniture 
protect floor coverings. 
Round and square shapes. 
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up some profitable advertising, and to let the public 
know the line of business in which we were engaged, 
but I little realized that it would arouse so much inter- 
est and comment,” Mr. Smith stated, in discussing the 
layout. “I have had scores of business men compli- 
ment me on this advertising, and I can trace a num- 
ber of orders to its effectiveness.” | 
The building occupied by this firm is a one-story 
structure, with entrance on the side which, in turn, is | 
faced by a parking lot. This gives a clear view of the | 
building and the display for some distance, thus add- | 
ing to its effectiveness—BCR 
—>-<- 


STANDARD MAILING APPOINTS WESTCOT AND 
JOHNSON 
The Standard Mailing Machines Company, Everett, 
Mass., last month announced the appointment of 
George L. Westcot and George E. Johnson as new dis- 
trict sales agents. 
According to the announcement Mr. Westcot will 























GEORGE E. JOHNSON GEORGE L. WESTCOT 
take over the Cedar Rapids territory and Mr. Johnson 
will handle the North Carolina territory. Both agents 
will have exclusive privileges and will represent Stand- 
ard on both the Standard duplicator and Standard 
mailing machine lines. 

E. H. Rihbany, advertising manager of the company, 
who announced the appointments said both men go 
into the field equipped with extensive knowledge gained 
during many years in the industry. 

4 out 
SOUTHERN NEWS NOTES 

Work has been started on remodeling the six-story 
building at 29 Pryor street, N.E., Atlanta, for the new 
home of the Ivan Allen-Marshall Company. A new 
front is being installed, the interior is being remodeled 
and the entire building renovated at a cost of approxi- 
mately $50,000. When improvements have been com- 
pleted, it will be one of the finest stationery stores in 
the country. The building, which was acquired by the 
Ivan Allen-Marshall Company last year, will be occu- 
pied by them as soon as changes and improvements 
have been completed, probably early in 1938. 

* * * 

The American Seating Company, at 209 Pryor street, 
S.W., Atlanta, has leased the space at 354 Nelson street, 
now occupied by the Nu-Grape Company, and will take 
it over early in 1938, it has been announced. More 
Space was needed by the local branch because of in- 
creasing business. 

> - . 

Hodson Drew, president of the H. and W. B. Drew 

Company, Jacksonville, leading Florida stationery con- 
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s ‘Almost 
y overnight.we began Ya 
to see results /* 


Simple to use, unbelievable in results—that's the story cf 
today’s Dictaphone. Record phone calls, instead of forgetting 
them. Eliminate some conferences and wind up the others 
quicker. Instructions become alibi-proof as issued. Your 
secretary is getting things done for you while you dictate. 
The experience of many thousand men with this modern 
dictating machine can’t be laughed off. It does a new job. Is 
use is simple. Its contributions are big. And all thetime it 
pays its own way. We'd like to bring 
its story to you—quickly—tersely— 
in your own office. You'll be 
mighty glad you sent for us. 
There’s a coupon below. 
Mail it now. 


? 


nen ail 


Dictaphone Sales Corporation, 420 Lexington Avenue, New York City OA-11 
In Canada—86 Richmond Street, West, Toronto 
_] Please let me know when ““Two Salesmen in Search of an Order” will 
be exhibited in my city. 
I want to see your representative. 





Name et ee 
Company 


Address 
The word DICTAPHONE ite the Registered Trade-Mark of Dictaphone Corporation, 
Makers of Dictating Machines and Accessories to which said “-3de-Mark is Applied. 
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Paper Clips 







> Yj 
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Thumb Tacks 





Dealer's price list and 

discount sheet No. 10137 

mailed promptly upon 
request. 





VAIL 
MANUFACTURING 
COMPANY 
900 E. 95th St. Chicago, Il. 


"MAIL IT TO VA 
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cern, was recently elected a member of the board of 
directors of Region No. 6 of the Master Printers’ Asso- 
ciation of Florida, comprising Jacksonville and its sur- 
rounding trade area. Mr. Drew was one of four direc- 
tors named for the coming year.—JHR 

—_>- 





ROYAL'S NEW LOUISVILLE OFFICE.—Looking very 
proud and quite pleased with their surroundings are 
District Manager Baugh and his secretary, Mrs. Pipes, in 
the new Louisville, Ky., branch office of the Royal 
Typewriter Company, Inc. 
; Setiiiidaiaetion 


CLEGG COMPANY MAINTAINS “EDUCATIONAL” 
WINDOW 


The Clegg Company of San Antonio, Texas, has used 
a profitable window display in demonstrating the fine 
design and construction of Stow-Davis desks. This 
display was a complete story of the desk, and showed 
a cross section of the woodwork to bring out the fine 
construction incorporated at this point, while another 
portion of the display showed the steel skeleton work, 
giving rigidity. 

This firm has enjoyed quite a little success through 
its educational exhibits of this type. A large display 
window is devoted to this work, and effectiveness is 
assured by never crowding, providing plenty of light, 
and using small display cards which give information 
on every part of the exhibit—BCR 

al —_— 
BAKER COMPANY CREATES LIBRARY FOR 
EMPLOYES 


As a means of aiding individual members of the 
firm to acquire additional knowledge of business the 
Baker Printing Company, Lubbock, Texas, recently in- 
augurated a private library on the second floor of its 
establishment. 

For employes of the firm books are available on al- 
most every phase of business, many of them so new 
that they have been published within recent weeks. 
Each volume was chosen for its ability to give the 
reader a better and broader outlook on the modern 
business world and its methods. 

In addition to the books a variety of the best com- 
mercial magazines are available. These contain ar- 
ticles on problems of business condensed as much as 
possible so that a minimum amount of time is spent 


in reading them. 
ee 


ANDERSON MOVES LONG BEACH STORE 

Anderson’s, large and well-known Pacific Coast 
typewriter store of Long Beach, Calif., recently moved 
from 15 Pine avenue to 122 East Third street. The new 
store is done in white throughout, which gives a fine 
background for the machines on display. Additional 
space will be utilized in housing a more extensive 
stock.—_BART 
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ye This attractive window display of Globe-Wernicke sta- 
tioners’ goods is producing fine results for many stationers. 


EVERY STATIONER SHOULD STOCK THESE 
PROFITABLE AND FAST-MOVING ITEMS 














The new Globe-Wernicke ‘‘Accesso’”’ wood desk trays, ‘‘U-Mak-A”’ 
index tabs and Masonite lapboards are among the many dependable 
G/W office accessories that you can sell to customers—useful 
business helps that speed up routine, increase efficiency and enable 
people to do more work with less effort and expense. 

Stock up on these fast-moving items and be prepared to meet the 
steadily increasing demand for . office equipment and supplies. 
There is a good profit on G/W stationers’ products, which are 


needed in every office. 


Write for catalog and price list, together with information about our 


attractive proposition to dealers. 


““Accesso’”’ Wood Desk Trays 
Arch Files 
Bankers Note Cases 


Boards and Arches 


Box Files 

Card Index Trays 

Check File Cases 

Clipboards 

Columbia Binding Cases 

Compressor Covers and 
Indexes 

Correspondence 
Distributors 


@ J ®. 


[Check Your Stock Against This List 


Deposit Ticket Files 
Desk Chair Mats 
Desk Drawer Tray 
Desk Stationery Cabinets 
Desk Tray Files 

Desk Trays 
Document File Cases 
Everyday Files 

File Boxes 

Filing Shelves 

Lega! Blank Cases 
Little General Files 
Manila Envelopes 





Masonite Lapboards 
Myftile 

Nearleather Envelopes 
Perforators 

Pigeon Hole Cases 
Stationers’ Shelf Boxes 
Steelguard Files 

Steel Wastebaskets 
Storage Cases 
Swinging Desk Shelf 
Transfer Cases 
U-Mak-A Index Tabs 
Utility Index Tabs 
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We Receive Similar State- | 
ments from Others of Our 
Dealers’ Salesmen! .. . 










HESE expressions come from salesmen who sell Posture Seating 
the Harter Way. They know that once a Harter sample chair is | 
placed in office or factory, and given a thorough try-out, the rest is Hxecutive DeLuse Secretarial Chair 
easy. From experience they know that Harter Posture Chairs demon- —~"““ necstoee 
strate—in comfort, health and dollars—the value of correct posture. | 

Helping make sales is a time tried policy here at Harter. We have | 
long recognized the fact that dealers’ salesmen must make sales if our 
entire organization is to be successful. As we have previously said: 
This method is sound and gets results. 

Perhaps you will want to know more about Harter Co-operation. If ° a mee : 
so, we will be glad to have you write us. "No. S17-8-25 ‘Ne. 2174.3. 


Jha WEY > 


to HEALTH V7 ‘ 
Corporation wr. Sturgis, Mich. 











MANUFACTURER OF THE WORLD’S FINEST STEEL SEATING EQUIPMENT 
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TEXAS PAPER AND MAGAZINE HONOR GILLILAND 

B. D. Gilliland, proprietor of the Typewriter Com- 
pany, Austin, Tex., was honored recently when a local 
newspaper and a sports magazine published in the 
same city simultaneously carried brief stories of the 
success of his business. 

The newspaper was the Austin Dispatch and, under 
a heading of “Typewriter Service Company Leads in 





B. D. GILLILAND 


Austin and Adjacent Territory,” published a photo- 
graph of Mr. Austin as well as a report of the steady 
growth of his office equipment and stationery house. 

The magazine which also told of the stationer’s 
career was the “Southern Sportsman,” a monthly jour- 
nal published in Austin and devoted to outdoor sports. 

Mr. Gilliland established the business in 1933 and 
from a small beginning has created one of the largest 
and most complete stores of its kind in the Texas ter- 
ritory. He originally handled typewriters only but as 
the organization grew he expanded his activities to 
include sales and repair work on practically all types, 
including adding machines, checkwriters, calculators, 
duplicators, coin changers, stenotype or shorthand ma- 
chines, bookkeeping machines and Addressographs. 

OO 
WESTON ISSUES “RED BOOK” CATALOGUE 

The Byron Weston Company, Dalton, Mass., last 
month issued a new catalogue of its paper products 
under the name of the Red Book. Containing fifty- 
two pages and bound in an attractive red cover, the 
book is an ideal size for pocket or brief case. 

The principal purpose of the catalogue is aptly 
described in the following introduction which appears 
on page two of the booklet: 

“The purpose of Weston’s ‘Red Book’ is to provide 
in practical ready-reference form the essential infor- 
mation that will enable you to select papers correctly, 
efficiently and economically for records, forms, reports, 
correspondence and the like.” Copies may be obtained 
by writing to the company’s home offices. 

— OO 
EARLY TYPING CLASSES AT MUSCODA 

The Muscoda superintendent of schools, Muscoda, 
Wis., has worked out a new schedule in its typing 
schools. L. W. Amborn, superintendent, contends that 
if typing is good for the student he should start train- 
ing earlier than the tenth grade. Accordingly, as an 
experiment, typing is now taught in the fifth grade. 
Touch writing is not the chief objective, but a by- 
product. The superintendent feels that the typewriter 
is a new tool of expression, a new tool of learning. 


Mr. Amborn is quoted as saying that the school | 
children are learning much more rapidly and ac- | 


curately than had been anticipated. 


115 


Mary hears about 
the STANDARD 
New Process Duplicator 














“Is that the new duplicator 
you've been telling me about, 
Grace?” 

“Yes, Mary, and I'll never 
go back to the old kind again, 
the Standard is so much faster 
and cleaner.” 





“Do you really mean that 
you haven't any messy gelatin 
rolls to take care of?"’ 

“No, they aren't needed. 
You see, this is a direct pro ess 
machine which doesn't 
quire a transfer medium.” 


re- 

















‘But surely you have to set 
up type, or use stencils or ink 
or something with the 
Standard, don’t you?”’ 

“No, I don't, Mary! I type 
a master, attach it to the drum 
and run copies right away." 














Lae” 
=. 
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“We get longer runs and 
brighter copies in about a 
third of the time. The Standard 
is economical, too."’ 

“I'm going to ask the boss 
to get us a Standard right 
away. Gee, Grace, it will 
make my work easy!"’ 














Duplicating Machine Division 


> 1 alee STANDARD MAILING MACHINES CO, 
oD Revere Boulevard, Everett, Mass 
Without obligation, please send me free 20 page booklet ‘How Standard's Direct 


Process Lowers Copy Costs,"’ giving complete information on the Standard New 


Process Duplicator 
Name 
Firm ‘ 


Address 


Learn how to prepare bright 
legible scripts easily, quickly, 
economically — the fluid way. 
Find out how other business men 
are using the Standard New Proc- 
ess Dapliesser to real advantage 
FREE! 20 Page Booklet 

Send for free booklet, ‘‘How 
Standard's Direct Process Low- 
ers Copy Costs"’ giving com- 

lete information regarding the 

Standard machine. No obliga- 
tion. Use the attached coupon 
for reply. 
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Modern Design—Seasoned Craftsmanship 


(Thirty years of building fine chairs)—and 


Quality Materials 


GOOD REASONS FOR THE FINE SALES RECORD OF 


HIGH POINT 


Office Chairs 


Topped off by ten styles of 
leather upholstered chairs and two 
groups of overstuffed chair and 
lounge, the High Point line in- 
cludes all-wood office chairs of 
genuine high grade construction 
offered at popular prices, correct 
posture chairs for stenographers 
and clerks, tablet and teachers 
chairs, windsor chairs, and bent- 
wood and folding chairs. 


Office equipment dealers who 
try out the High Point line with 
a small display usually find it 
profitable to re-order for stock and 
quick delivery. High Point Chairs 
are shipped in pool cars with Myr- 
tle and Alma Desks if desired, and 


tes for proftable special exala- HAIGH POINT BENDING & CHAIR CO. 


tions. Catalog and details on re- SILER CITY, NORTH CAROLINA 


quest. 








No. 451! 





No. 4510 











Good Desks FOR LITTLE MONEY 


No. 1060-F No. 1050-F 
60 x 30 50 x 30 

4 plain oak line with 1%” 

tops. Also made in 42x30 sin- 

gle pedestal flat and drop head 

typewriter — 42x30—and 54x30. 


Other patterns in oak, walnut or mahogany— 


square or turned legs. Sturdily constructed, well 
designed, nicely finished. All in the low price range. 


ALMA DESH COMPANY «sent ctcin 


Three Good Lines Sold and Shipped Together 
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Spirited, purposeful, harmonious in related detail, Myrtle 4500 
suggests the positive, forward looking individual—the man who 
is likely to influence purchases and sales for years to come. 


Myrtle 4500 series has tops, panels and fronts of best quality 
quartered striped walnut. Top drawers and base are striped 
walnut, V-matched. The desk is made in two sizes, 66x36 and 
60x34. Tables are made in these sizes to match, with end panel 
base and projecting top which provide convenient working space 
all around for secretaries or other associates. Also in the series 
are a 50x39 bookcase with solid doors of beautifully figured wal- 
nut, a telephone cabinet, costumer and waste basket. Chairs to 
match are shown in the High Point Bending & Chair Co. adver- 
tisement on the opposite page. 


Myrtle 4500 series is office furniture of remarkable beauty and 
interesting design. Put in a good display of it for some extra 
good business this season. Full details on request. 


HIGH POINT, NORTH CAROLINA 


Modern office furniture appeals to 
men on the way up... show them 


MYRTLE 4500 SERIES 


MYRTLE DESK COMPANY 





Three Good Lines Sold and Shipped Together 
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THEY’LL BE ASKING 
FOR THESE... 




















Be Prepared 


FOR THE NEW YEAR RUSH 


@ There are certain items which simply must be carried during 





the first few months of the year, to satisfy the special demand 
that exists at that time. If you can't supply these items on request 


the business will go elsewhere—and maybe some good accounts event ort — 
Too many buyers of accounting supplies delay their purchases \° f 

until the last possible minute—and then want them in a rush | { 

The dealer who gets his share of the New Year's business will \ 

be the one who anticipates his customers’ requirements, and 1 

stocks up on "First of the Year items”, to be ready for the demand |" | 

that never fails to come \ 


Check your Standard 
STOCK OF THESE BOORUM & PEASE PRODUCTS \: 


COLUMNAR BOOKS & COLUMNAR PADS TIME BOOKS L 


COLUMNAR FORMS & LEDGER FORMS INVENTORY SHEETS 





JOURNAL, LEDGER, CASH & RECORD RULED BOOKS BOUND STYLE OR WIRE BINDING 
TRIAL BALANCE BOOKS SALES RECORDS 
PRINTED HEAD CASH BOOKS ORDER REGISTERS 
INVENTORY SHEETS FAMILY EXPENSE RECORDS : SOCIAL 
ADDRESS BOOKS DIARIES 


BOORUM & PEASE CO | SOCAL SecuRT aaa 
” viviomsiele).4 


General Offices: 84 Hudson Avenue, Brooklyn. N. Y. WEFKI\ BOOKS 
BOSTON CHICAGO ST. LOUIS 
29 Otis St. 538 S. Wells St. 212-14 S. 7th St. DESK SIZE 
POCKET SIZE 


New York Sales & Display Rooms 349 Broadway 








Visit OUR DISPLAY ROOMS WHEN IN NEW YORK 
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MEETINGS AND DINNERS 
(Continued from page 66) 


After dinner President L. H. Tavernier turned the 
meeting over to Eberhard Faber, founder of the asso- 
ciation and host at the tournament. Mr. Faber’s re- 
marks were brief and received enthusiastically. A 
nominating committee composed of Chairman Guy 
Hills, J. G. Bosworth and Ed. Dooley and brought 
back the following slate, which received a unanimous 
vote of the assembly: 

President, L. H. Tavernier, Fulton Specialty Com- 
pany; vice-president, W. G. Whittemore, 
News Company; secretary-treasurer, Fred G. Huber, 
Eberhard Faber Pencil Company; board of directors, 
Eberhard Faber, chairman; Harrie Copeland, Fred G. 
Huber, Julius Kahn, John Kemp, Harry Levy, J. E. 
Neary, Sr., Robert Sainberg, L. H. Tavernier, R. J. 
Urmston, Ray Weissenborn, W. H. Whittemore, Bill 
Evans and George Fairchild. 

With the exception of Messrs. Evans and Fairchi d, 
all of the officers and directors were reelected. 

On the recommendation of the nominating commit- 
tee Mr. Fairchild was elected an honorary member for 
life as a token of appreciation of his many years of 
service to the organization. 

Following the reading of a financial report by Mr. 
Huber, the trophies were awarded to the season win- 
ners as follows: 

Eberhard Faber cup, winner, class A: Al Ficks; Louis 
Tavernier cup, winner, class B: E. Geehring; William 
H. Whittemore cup, runner-up, class A: D. Davies; 
D. A. Davies cup, runner-up, class B: Joe Bell; Robert 
Sainberg prize for greatest per cent improvement in 
game: Henry Bowman; Harrie Copeland prize for 
greatest attendance: George Fairchild. 


_—~—=- 


ART METAL SCHOOL GRADUATES TEN 
Ending a five-week course in which seven agent’s 
salesmen specialized in Art Metal steel office equip- 
ment and three others majored in Postindex visible 





SCHOOL’S OUT!—Teachers and pupils of the Art Metal Con- 
struction Company's sales school are shown, left to right: 
A. A. Walker, manager stock sales, Philadelphia branch; John 
C. Hicks, Arthur R. Wogberg, Jack F. Kenmitz, William H. 
Mitchell, Carl L. Elofson, vice-president in charge of retail 
sales; William F. Glenn, George T. Meyer, C. Sygman Hardy. 


American | 


filing equipment, the sales school of the Art Metal | 


Construction Company came to a close last month. 

The graduates were given an intensive instruction 
on the Art Metal lines by a corps of instructors and 
executives of the company. This battery of teachers 
included the following: 


Carl L. Elofson, vice-president in charge of retail 
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; Note the extension locking device which 
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“IT’S TOPS IN 
CONVENIENCE” 


—say repair men. This Turniable saves 
time, lost motion, temper and “nerves”. 
It is simple and practical to an extent 
best appreciated by daily users, It 
speeds up every job—a real help to 
busy repair men. 


& 
RY 








This new high-style Turntable provides 
ample clearance and permits easy pick- 
ups of parts or tools which may drop 
under the top board. 


holds the machine steady when apply- 
ing pressure on screws, etc. 

As a Time-saver, this Turntable is a 
Money-maker. Order Now by telephone 
or letter, 


Locking style Turntable only $2.25 ea. 


A NEW TOOL KIT 
“Compact and Handy” 


This new Tool Kit helps you keep 
everything in order because it provides 
just the space you need to tuck away 
your tools and parts compactly. 

it has a tray for small parts; a tool roll 
which holds your tools, also a rack 
with 10 good-size screw-cap glass con- 
tainers for small screws and other 
“easy to lose and hard to find” items, 
It has a strong handle that fits the 
hand—and a reliable lock. This case is 
14” long, 5%” wide and 8” deep. 





Tool Kit (as shown) with Tray, Teol 
Roll, and Glass Containers, only 


Same as above—without acces- 
GONG GH Vcc wcccctedccddia fata 


It is a “Good Buy.” You'll like it. 
Telephone or mail your order in Today. 


AMES SUPPLY COMPANY 


Manufacturers and distributors of typewriters 
and adding machine platens—parts—tools— 
ribbons—carbons and supplies 


564 West Randolph Street 
CHICAGO, ILLINOIS 
Tel. Franklin 1946 
583 Market Street 
SAN FRANCISCO 
617 Commercial 














37 Murray Street 
Tel. Barclay 77-2191 
NEW YORK 


206 Lane Street Place 
DALLAS NEW ORLEANS 
Atlanta Denver Pittsburgh 
Boston Los Angeles Seattle 


Cincinnati Philadelphia Washington, 


Cleveland dD. C. 
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Now It Is 


FASTENER 
CORPORATION 


Successor to A. D. K. CORPORATION 


The automatic stapling machines, tackers, and 
staples formerly sold under the name A. D. K. 
have met with gratifying response both 
from dealers 
and from users. 
To make the 
name of the 
company more 
descriptive of 
the product, 
the corporate 
title has been 
changed to 
FASTENER 
CORPORA- 
TION. 


The New 333 Automatic Trigger Action 
STAPLER 


A light touch on the bar releases the mechan- 
ism and the mechanism does the work. It staples 
two sheets or forty easily, quietly, without lev- 
ering or pressure. 
Used all day at high 
speed, it will perform 
with accuracy and 
without fatigue to the 
user. New, improved 
drawbar hook makes 
reloading more sim- 
ple and quicker. Ad- 
justable for thickness 
of papers; cannot get 
out of order. Always 
use No. 333 staples. 





The New 444 Automatic Trigger Action 
TACKER 


This machine operates with light pressure of the 
hand. It has no kick-back. Compresses and 
tacks shipping tags. car linings, drawing paper, 
window shades, screens, display cards, etc.. 
driving a secure fastening. 444 is adjustable 
and jam’proof. Satisfaction is guaranteed if No. 
444 staples are used. 


These machines provide interesting demonstra- 
tions. Let your salesmen carry them and show 
how they work. You will be gratified at the 
results. 


FASTENER CORPORATION 


2531-33 North Ashland Avenue 
Chicago, Illinois 
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sales; Edward A. Keeling, vice-president in charge of 
wholesale sales; Charles W. Simpson, sales promotion 
manager; J. Arthur Johnson, manager agency sales, 
Postindex division; J. Richardson Jones, research and 
development engineer; David A. Carlson, superinten- 
dent of plant No. 4; J. Amandus Burns, foreman, fin- 
ishing department; Charles Hicks, sales department; 
William Kidd, engineering department, and Roy D. 
Anderson, sales department. 

The product sessions and the men lecturing were: 
Desks—Airline, Dynamique, “1500,” line, Messrs. Elof- 
son and Jones; safes, Mr. Carlson; shelving, Mr. Hicks; 
storage cabinets, Mr. Jones; files, counter equipment, 
Mr. Hicks; wide-sections and half-sections, Mr. Ander- 
son; layouts and submissions, Mr. Kidd; finishes, Mr. 
Burns; Postindex, Mr. Johnson. 

The ten graduates were: William F. Glenn, Omaha 
Printing Company, Omaha, Neb.; C. Sygman Hardy, 
Walker, Evans & Cogswell, Charleston, S. C.; John C. 
Hicks, Zimmerli Business Furniture Company, Roches- 
ter, N. Y.; Jack F. Kenmitz, John C. Becker Company, 
Milwaukee, Wis.; George T. Meyer, Duggan-Rider Com- 
pany, Erie, Pa.; William H. Mitchell, Everett Waddey 
Company, Richmond, Va.; Arthur R. Wogberg, Trick 
& Murray, Seattle, Wash.; Robert W. Berquist, James- 
town, N. Y.; John P. Bootey, Jamestown, N. Y., and 
Robert R. Stephenson, Jamestown, N. Y. The last three 
named took the Postindex course. 

The school was under the general supervision of 
Sales Promotion Manager Simpson. 

ee Se eee 


DOMORE HOLDS DINNER DURING N.S.A. 
CONVENTION 

During the recent convention of The National Sta- 
tioners Association in Chicago, the Domore Chair 
Company, Elkhart, Ind., gave a dinner in the empire 
room of the Palmer House for those visiting Domore 
dealers able to attend. 

Those who attended were: Edward Le Blanc, Office 
Equipment Company, Louisville, Ky.; H. H. Cowie, 
Do/More Seating Service, St. Paul, Minn.; Bill Goff 
and Ray Toapka, Goff’s, Inc., Madison, Wis.; Ralph 
Pfleeger, Pfleeger Business Equipment, Inc., Utica, 
N. Y.; Arthur Kenworthy, Storey-Kenworthy Company, 
Des Moines, Iowa; C. H. Howell and Charles Smith, 
T. H. Payne Company, Chattanooga, Tenn.; E. H. 
Franke and John Bergeson, H. H. West Company, Mil- 
waukee, Wis. 

Home office people attending were: W. S. Ferris, 
H. B. Williams, F. D. Fields, F. L. Turner, J. C. Vigren, 
George Whitney, T. L. Kornmann, Glen Wood. 

ee es 
WASHINGTON STATIONERS HOLD SEMI-ANNUAL 
MEETING 

The State of Washington is a little too big in dimen- 
sions to permit the Washington State Stationers Asso- 
ciation to meet every month in full session and so 
twice a year a date is set aside for members to gather 
together and discuss this and that. In the Spring, 
when the officers of the national association make 
their swing around the country, the meeting becomes 
a full-fledged convention. In the Fall it is just an 
informal gathering of business men drawn together 
by ties of mutual interest. This describes the meeting 
of the Washington State Stationers Association held 
in Tacoma on the evening of October 23. 

Thirty-six, and believe it or not that’s a goodly num- 
ber for this State, met for dinner and to listen to the 
reports of those who had recently returned from the 
national convention. The Washington stationers were 
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TOPS IN THE TRADE! 


J. K.GILL CO., Portland, Orec 


+ 








IN PORTLAND, OREGON 
COLUMBIA RIBBONS and CARBONS 


are distributed by J. K. Gill Co. 


Columbia Policy is practical and liberal. 


COLUMBIA RIBBON & CARBON MANUFACTURING CO., inc, 
Main Office and Factory: Glen Cove, L. I., N. Y. 
New York: 305-313 East 45th St. Kansas City, Mo.: Dwight Bldg. 


ENGLAND: Columbia Ribbon & Carbon Mfg. Co., Ltd., 11-12-13 Dowgate Hill, Cannon St., London, E. C. 4. 
ITALY: Columbia Nastri E. Carta Carbone, 8. A., Via Tito Livio No. 6, Milano, 134. 
AUSTRALIA: Columbia Ribbon & Carbon Company (Australia), 66 City Road, Sydney, N. 8S. W. 


COLUMBIA 


TYPEWRITER RIBBONS & CARBON PAPERS 
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SUPER-PRONTO 


Before you buy Storage Files _ 
ask these 4 questions -! 


@ HAS IT AN AUTOMATIC STOP? .. NO OTHER CORRUGATED BOARD 
@ HAS IT A SLIDING SUSPENSION ?. . STORAGE FILES OFFER ALL THESE FEA- 
@ HAS IT AS MANY AS 6 ROLLERS? . TURES. SUPER-PRONTOS ARE DELIV- 
@ HAS IT AN ALL STEEL BACK? ... ERED K. D. FLAT. 


WRITE FOR SAMPLE 


PRONTO FILE CORPORATION, 636 BROADWAY, NEW YORK 
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particularly interested in the report this year because 
it had so much to do with Fair Trade Act agreements. 
Washington has been working under its state law for 
about two years with excellent results. Now that the 
last barriers are removed by the enactment of the 
Tydings-Miller Bill, it is but natural that they expect 
more widespread results. They were particularly inter- 
ested in the statement of Owen G. Bayless, who headed 
the Washington delegation to Chicago, that of the 
forty-two states who have fair trade, only three ap- 
peared apathetic in their interest. These three, he 
declared, were uniformly lacking in state or local 
organizations. From this he concluded that only 


through organized effort could the full measure of | 


benefit from fair trade agreements be derived. He 
pointed out that the manufacturers had shown a most 
gratifying willingness to work with the dealers under 
fair trade agreements, but that the ultimate success 
or failure of this legalized movement for the stabiliza- 
tion of values and the elimination of “chiseling” Was 
almost wholly dependent upon the attitude of the re- 
tailers toward those manufacturers who placed their 
branded merchandise under fair trade. 

“If the retailers fail these manufacturers by unduly 
pushing unbranded or imprinted merchandise or the 
merchandise of manufacturers who refuse to enter 
into agreement,” declared Mr. Bayless, “we can only 
expect the complete collapse of the structure we are 
attempting to build and a quick return to a state of 
chaos and price demoralization.” He spoke enthusiasti- 
cally of the growth and increasing prestige of the 
Washington State Association during the past year, 
but admitted that it was not enough; that it must 
expand to include every legitimate merchandiser of 
office supplies and stationery within the State. 

Will Ortel, of Spokane, president of the Pacific 
Northwest Stationers Association and regional gov- 
ernor of the Pacific Northwest for the National Asso- 
ciation—recently titled “General” by Chas. P. Garvin— 
lead a round table discussion on “Modern Merchan- 
dising Methods.” 

Only two resolutions were adopted. One calls upon 
the manufacturers of steel desks, cabinets and shelv- 
ing to recognize increased costs of doing business inci- 
dent to taxes, higher labor costs and transportation 
costs, by establishing a forty per cent discount on the 
delivered price of this merchandise. The other, put the 
association strongly on record as against the shorten- 
ing of either the amount or the time allowed by manu- 
facturers for the taking of cash discounts. 


Rowland Waltz, of Spokane, summed up the meeting | 


by declaring that, “If there was no particular business 
to be transacted, no convention report to be rendered, 
no emergency to be faced, a meeting such as this 


would still be immensely worth traveling clear across | 


the state for because it causes us to ‘believe more thor- 
oughly in one another.’ ”"—DDS 
inasicmaeilillialtil ais 
GOLDEN STATE TRAVELERS PLAY GOLF 

Members and guests of the Golden State Travelers 
Association to the number of about forty attended a 
tournament and dinner given by the association on 
Wednesday, October 27, at the popular Rancho Golf 


BEHIND 
THIS NEW 
SELF- 
SELLING 


*1-PENCIL DISPLAY! 


The above display is backed by advertising in maga- 
| zines and poster showings whose circulations total 
| more than 120 millions per month! No wonder dealers 
| 





find it pays to tie in by featuring it strongly. 

All Autopoint consumer advertising this season is 
| centered about this fast-moving new One-Dollar 
| Executive Model. Beautiful in black Bakelite and 

gold-filled trim, new smartness is added with a modern 

streamlined clip and diamond-cut eraser cap. It has 

Autopoint’s exclusive two-moving-part mechanism, 
| and the famous Grip-Tite tip that never lets a lead 
wobble, twist, or drop out. All the traditional Auto- 
| point virtues of sturdiness, simplicity, and writing ease. 
The new display which holds 12 of these new Auto- 
| points, is a genuine profit-maker. Requires little space, 

almost no selling effort. Yet the results are phenomenal 

for a dollar-unit item. Write or wire for samples, 
| prices, and description of complete line. 


AUTOPOINT COMPANY 
1801 Foster Avenue, Chicago, Illinois 
6 


Club, 10,100 Pico boulevard, Los Angeles. The players | 
numbered a score or more, the one hailing from farth- | 


est away being Robert N. Wood, sales manager of the 
Esterbrook Steel Pen Company, Camden, N. J., who 
was accompanied by Harry Homer, the company’s 
Pacific Coast representative. 


The first tee-off occurred about noon, and the games 


finished at about five p.m. Dinner in the best Rancho 


‘The B Better Pencil 


DISTRIBUTORS 
Mutual Stationery Co., 368 Broadway, New York City 
Associated Stationers Supply Co., Jefferson & Quincy Sts., 
Chicago, IIl. 
Zellerbach Paper Co., San Francisco—Los Angeles 
In Canada, The Brown Brothers, Ltd., 100 Simcoe St., Toronto 


Dept. OA-11 
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120,000,000 


SALES MESSAGES 
PER MONTH 











Stencil Duplicator 


Prospective buyers of rotary duplicating ma- 
chines are pleasantly surprised always when 
you demonstrate the GENCO Stencil Duplica 
tor. They never expected to see a rotary dupli- 
operate so fast and con 
sell for 


cator made so well 
sistently—with so many good features 


so little. 


That's why dealers who are selling the GENCO 
are making good profits, quickly. It will pay 
you to concentrate on GENCO. Write for full 
details today. 


l. Sensational new drum_ 5. Printing Range adjust- 
design. 2 lb. ink at one ment-lowering or raising 
inking of position. 

2. Inside mechanical ink 


distribution-leak proof. 6. Absolute accurate reg- 


istration. Positive paper 
3. Printing surface 8 atop 
inches by 14 inches. 

4. Speed 2,000 copies per 7. Feed board takes 100- 
hour 200 sheets at one time 


GENERAL DUPLICATOR CORP. 
Long Island City, N. Y. 


22-14 40th Ave. 





The new GENCOSCOPE is another sure fire winner. An innovation in 
design, light is distributed evenly over the entire working surface 
Many unique, original features. $15.00 complete with light and cord 
celluloid writing plate and 2 styli. 
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club style was served at seven o'clock, with some enter- 
tainment features, general discussion and the an- 





SOME OF THE GOLFERS AT THE GOLDEN STATE TRAV- 

ELERS TOURNAMENT AT RANCHO GOLF CLUB, NEAR LOS 

ANGELES.— 

1. Willis Palmer, Blake Lockard, secretary; George Morgan. 
Stationers Corporation; Jack Autry, Cooke & Cobb. 

2. Phil. Van Culin, in a coat of many colors, and Al. Davidson 
more conventionally togged. 

3. Ernest R. Daniels, Ben Vorwick, R. Lee Smith. 

4. Arthur Carlson; Harry Homer, coast manager for Esterbrook 

Steel Pen Manufacturing Company; Carl Grimes, Grimes- 

Stassforth, Los Angeles; Robert N. Wood, sales manager, 

Esterbrook Steel Pen Manufacturing Company, Camden, 

N. J. 

Leon Kraft and E. G. Brooks. 

Ray Mitchell, Eaton Gillette, Julius Eichhorn, Ed. Partland. 

Jerry Harton. 


Po 


nouncement of winning players, whose scores were as 
follows: 


Low Gross. ee 
I TI Siietcisesntncnntccs Julius Eichhorn.................. 73 
2nd Low Gross......Eaton Gillette .................... 90 
2nd Low Net......... | eee 74 
High Gross ............ gt 125 


Among those present at the tourney and dinner 
were: Willis Palmer, president; Blake Lockard, secre- 
tary; Robert N. Wood, Camden, N. J.; Jack Autry, 
Cook & Cobb; George Morgan, Stationers Corporation; 
E. R. Daniels, Eversharp; Carl Grimes, Grimes-Stass- 
forth; Harry Homer, Esterbrook; Julius Eichhorn, San 
Pedro; Eaton Gillette, Al. Davidson, R. L. Smith, Ger- 
ald Horton, Ray Mitchell, Ed. Partland, F. W. Vor- 
wick, Phil. Van Culin; Art. Carlson, San Francisco; 
Lee Feliskog, Leon Kraft, E. G. Brooks, Frank Hawley, 
A. A. Ernst, Ed. Partland and others. 


— 
WEST VIRGINIA DEALERS FORM ASSOCIATION 
Including a membership that embraces 80 per cent 
of the state’s total retail dealers, the West Virginia 
Office Equipment Dealers Association has inaugurated 
a series of monthly meetings to begin December 4 at 
Huntington, W. Va. 
The association was organized at Charleston six 
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10.A DAY 


IS STILL EXCITING 
NEWS TO 


Portable 
Prospects 


Yes, it's still exciting news! The fact that your customers can actually 





have a typewriter—right away—paying only ten cents a day is still an 
appeal that puts money in your pockets. 


Of course, you've known about the “l0c a day” idea for a long time. 


But if you haven't pushed it—if you haven't talked it up—if you haven't 


made it produce Remington Portable typewriter sales for your store—it's 
because you've been taking it for granted that your customers understand 





The Remington Junior 


the idea as well as you do. 


Don't take it for granted. Now, while the season is hot—while portable 


typewriter customers are keen to buy, get behind Remington and the 
“10c a day idea” and cash in. 


All you do is to sell the portable. Remington checks the credit—makes 


all the collections—takes all the risk—and pays you your commission in 
thirty days. Send the coupon for full details. 


REMINGTON RAND INC. 


Portable. Portable Typewriter Division Buffalo, New York 





The Remington Stream- 
line Model No. 5 








y & 





The Remington Noise- The Remington Port- The Remington Port- 
less Portable. able Model No. 7. able Desk Model No. 8. 








The Remington Port- 
able Model No. 1. 





REMINGTON RAND INC, 
Portable Typewriter Division 
Buffalo, New York 
Gentiemen 


Tell me how | can sell any one of the seven Remington Portable models at "!0c a day", without risking 
one penny of my own money 
Name 


Address 


City State 
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tandard Desks 




















Public acceptance of leadership proves merit 
and emphasizes the value in the name 





Desk illustrated is No. 407 Made in genuine oak, walnut and mahogany 


Workers of all classes respond to the friendly appeal 
of wood furniture. 


Sold only through dealers in all principal cities 


STANDARD FURNITURE COMPANY 


HERKIMER, NEW YORK 
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months ago and has increased its membership and 
activities in leaps and bounds under the able direction 
of President Herman P. Dean, president of the Stand- 
ard Printing & Publishing Company. 

Other officers elected to serve with President Dean 
are: Vice-president, H. B. Selby, Laidley & Selby, Mor- 
gantown; Secretary, T. G. Kyle, James & Law Com- 
pany, Clarksburg, and Treasurer, G. R. Phillips, Quality 
Press, Charleston. 





“GOODBYE AND GOOD LUCKI"—So says 
F. H. Caswell, general sales manager of the 
F. S. Webster Company, to Cy Lundgren at the 
close of a sales convention held at the Web- 
ster plant at Cambridge, Mass. Jack H. Ellis, 
who covers the Central West, is at the right, 
taking movies of the handshake. A complete 
report of the convention appeared on page 125 
of the October issue. 
o_o 
CAHILL TO DISCUSS “HIGH PRESSURERS” 

As this issue goes to press the semi-annual confer- 
ence of the National Federation of Sales Executives 
was scheduled to open November 9 at the Hotel Roose- 
velt, New York City. 

One of the principal speakers at the conclave was to 
be C. N. Cahill, general manager and director of sales 
of the Autopoint Company, Chicago, whose address 
was to be on “Errors of High Pressure Sales Manage- 
ment.” 

Mr. Cahill is a crusade leader against the type of 





— 











Cc. N. CAHILL 


sales organization which is spoiling thousands of 
young men for the selling profession by what he terms 
a “ruthless hiring, driving and firing” method. A pro- 
posal for ways and means of suppressing this type of 
sales organization, whose principal method of existence 
is based on the short time efforts of young men and 
women who are not backed financially, was to be pre- 


sented at the conference. 
Or 2 —___—— 


CINCINNATI STATIONERS PLAN NOVEL PROGRAM 

A series of Fall meetings in which each member will 
conduct a discussion of matters pertinent to the indus- 
try has been arranged by the Stationers Club of Cin- 
cinnati, according to Harry C. Dick, president of the 
organization. 
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CUSTOMERS GALORE 


for 


Steel Office Furniture 
WHEN IT’S PEERLESS you OFFER 


Performance 
Strength 
Beauty 


A most complete line of 
modern steel Office Furni- 
ture which is making hosts of 
new friends for our dealers 


each day. 





Below are listed a number of items which 
bring steady PROFITS to wise dealers: 


CARD RECORD DESKS 
POSTING TRAYS 
HOLLERITH FILES 


FIVE DRAWER FILES 
FOUR DRAWER FILES 
COUNTER HIGH FILES 
DESK HIGH FILES CARD FILES 


WIDE SECTIONS ONE DRAWER LETTER 
HALF SECTIONS FILES 


STEEL DESKS SPECIAL-TO-ORDER 
STEEL TABLES EQUIPMENT 


All upright Files are made in four com- 


plete grades; all 28 inches deep. 


Ask for information on our New "FLOAT- 
ING ROLLER" non-suspension unit. The 


File that revolutionized its particular field. 


PEERLESS STEEL 
EQUIPMENT CO. 


Hasbrook and Unruh Sts., Philadelphia, 


OFFICES 
Philadelphia, Pa. 


New York, N. Y. 


Los Angeles, Calif. 
Baltimore, Md. 











i 
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STEEL COSTUMERS 


Sanymetal Steel Costumers exclu- 
sively feature: 








Modern lines, enduring imitation 
wood finishes, and “balanced” 
construction. 


Sanymetal Steel Costumers are 
guaranteed to stay upright even 
when the load is all on one hook 
. . . do not loosen or warp. 
have no rough edges to catch at 
clothes. 

List Prices F.o.b. Cleveland, Ohio, 
are as follows: 


Green or gray $10.00 
Mahogany, walnut or 

oak 11.00 
White enamel 13.50 


Write for dealer discounts and 
descriptive folders. Sanymetal 
Costumers are regularly moving 
items, 
THE SANYMETAL PRODUCTS 
COMPANY, INC. 
Urbana Road, Cleveland, Ohio 


1681 











THE COMPLETE 
DEALER LINE 


MIAMI 





Autographic 
Registers 
in all sizes 


Continuous forms for all makes of registers 
and typewriter Billing Machines. 
Sold almost entirely through dealers. 

Let us tell you our story. 


The MIAMI SYSTEMS Corporation 
2735 Colerain Ave., Cincinnati, Ohio 
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COOPER ADDRESSES ILL. CARBON DEALERS 

Frank S. Cooper, president, Codo Manufacturing 
Company, Chicago, was the guest of honor and prin- 
cipal speaker at the monthly meeting held November 
1 of the Illinois Carbon Paper & Inked Ribbon Asso- 
ciation. 

At the meeting, which was held as usual in the 
Hamilton Club, Chicago, Mr. Cooper confined his ad- 
dress to the subject of “Ribbons and Ribbon Fabrics,” 


| and gave an interesting and constructive talk which 


was enthusiastically applauded by those present. 
P. H. Braham, Old Town Ribbon & Carbon Company, 
Inc., Brooklyn, N. Y., and president of the association, 


presided. 


8 


COLUMBUS BUSINESS SHOW OPENS 

As this issue goes to press a three-day business show, 
staged by the Columbus Office Equipment Association, 
open in the Ohio city on November 4. The event was 
scheduled to be held in conjunction with the regional 
convention of the National Association of Cost 
Accountants at the Neal House, Columbus. 

ae 
KANSAS CITY BUSINESS SHOW 

Under the auspices of the Kansas City chapter of 
the National Association of Cost Accountants a 
Greater Kansas City Business Show was held at the 





TWO BOOTHS AT THE KANSAS CITY BUSINESS SHOW.— 
(Top) Panama Ribbon Company and (Lower) National Cash 
Register Company. 


Hotel Baltimore for three days, October 19-21. Local 
representatives of many leading manufacturers of 
office equipment exhibited their latest time and labor 
saving devices for the office executive, most of them 
giving daily demonstrations of these appliances. 
Among the firms having space at the Kansas City 
Show were the Addressograph Multigraph Corporation, 





ANOTHER R. C. ALLEN “BEST SELLER” 


Bi ig 





same MODEL “66-S” ONLY $65 








Mo DEL "66=-S" (Companion to the regular “66” listing at $60) 
1293456 a First item prints in red... (operator knows machine was 
ED 
1170 clear) .. . sub-totals and total carry symbols S and T and 
é - : : also print in red . . . Repeat Key for multiplication .. . 
7770 VISIBLE DIALS ... Panel Finish . . . Standard Keyboard 
1447 . 
10402 Capacity up to $10,000.00 
100744 
ee 
25310 
2506945 Reo J (2 (WM 
1377 ‘ pe Me 
100377 , WH ez | 
307027 ' MACHINES | 
6594757 Reo ee / 
Noa ALLEN CALCULATORS INC., 22 E. 40th St., New York City i 
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THAT?’S the message that will make ’em listen! Sell more than a 


lamp! Sell light! Sell what modern light will do for an office. Sell CORRECTED LIGHT 





because it helps an office staff see better, work better, work faster—get more work done! 

Why? Because CORRECTED LIGHT is virtually colorless, easy on the eyes. The special triple-glass 
Celestialite luminaire used in all CORRECTED LIGHT units filters out the 
harmful color rays—gives a daylike light that provides maximum contrast 
and high visual acuity. 

Sell CORRECTED LIGHT because national advertising in leading business 
executive magazines is hammering home how CORRECTED LIGHT gets more 
work done—increases office efficiency. 

Stock CORRECTED LIGHT units because Greist offers you a merchandising 
plan based on low inventory and rapid turnover. 


You'll sell more lamps if you sell CoRRECTED LIGHT. Write for details. 


GREIST MANUFACTURING COMPANY, NEW HAVEN, CONN. 


MODEL 202—RETAIL PRICE $23.50. Beauty of finish and design is another 
powerful reason why CORRECTED LIGHT units sell. Pictured on the right is the 
White Knight double action swinging arm floor lamp, another new model in 
the wide range of CORRECTED LICHT units for every office purpose. Finished in 
genuine Bronze or Gunmetal plate. 


CORRECTED LIGHT is available only in 








AND OTHER Greist V.A. ILLUMINATING UNITS Sige are. 
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Burroughs Adding Machine Company, Cramer Safe | 
and Office Equipment Company, Dictaphone Sales 
Corporation, Thomas A. Edison, Inc., Elliott Address- 
ing Machine Company, International Business Ma- 
chine Corporation, Kansas City College of Commerce, 
Kee Lox Manufacturing Company, L. C. Smith and 


Tet ete pe ee _— < 
. _— SSE ames vie tome >: a 








THE FRIDEN CALCULATING MACHINE COMPANY, INC., 
RECENTLY MADE THIS SPLENDID SHOWING OF ITS PROD- | 
UCTS AT THE GREATER KANSAS CITY BUSINESS SHOW | 
SPONSORED BY THE KANSAS CITY CHAPTER OF THE | 
NATIONAL ASSOCIATION OF COST ACCOUNTANTS IN | 

THE HOTEL BALTIMORE. 


Corona Typewriters, Inc., Marchant Calculating Ma- | 
chine Company, Monroe Calculating Machine Com- 
pany, National Cash Register Company, Panama Car- | 
bon Company, Postage Meter Company, Schooley | 
Printing and Stationery Company, Wenzel Office | 
Equipment Company and Friden Calculator Company. | 


— —— 99 
CALIF. CARBON AND RIBBON MEN MEET 

The regular monthly meeting of the Pacific Coast 
Carbon and Ribbon Dealers Association took place in 
the grill room of the Hotel Clark, Los Angeles, Thurs- 
day noon, October 7. Present were: W. E. Sibertson, 
American Ribbon and Carbon Company, president; 
A. M. Heck, Columbia Carbon Company; Robert C. 
Adler, Underwood Elliott Fisher Company; A. B. Neely, 
Industrial Printing and Stationery Company; C. K. 
Bland, Western Carbon Company; Nelson Ross, Rem- 
ington Rand, Inc.; E. W. Billings, Jr., Winn-Billings | 
Company; A. H. Miller, Kee Lox Manufacturing Com- | 
pany; Charles W. Shallcross, The Shallcross Com- | 
pany; C. G. Waltner, Grimes-Strassforth Stationery | 
Company; Robert P. Picou, California Carbon Paper 
Company, and H. W. Martin, OFFICE APPLIANCES. 

Robert C. Adler announced his coming removal to 
Seattle. This announcement was received with regret. 
The good wishes of the association go with him. 

It was stated that Mr. Rouse, representative of the 
Buckeye organization, was about to return to Los 
Angeles and resume his membership in the associa- 
tion. The announcement was received with expressions 
of satisfaction. 

E. W. Billings, Jr., president of the 20-30 Club, re- 
cently returned from a trip, and described interestingly 
the work being done for the benefit of poor children 
in San Francisco, Los Angeles and elsewhere. 

On a recent trip to San Francisco a member of the | 
association found a tendency toward pessimism. 

Mr. Hecht pointed out that orders are now the most 
important consideration. 

Mr. Blair stressed the prime importance of con- 
fidence. 

A member pointed out that new business, so called, | 





131 


BOOST PROFITS 


WITH 


* Easy, quick adjustments 
(without tools or keys) 


* Positive, permanent ad- 
justments 


* No metal around seat to 
eatch clothing 


*& Resilient comfortable 
rubberized seats 


* Wide range of styles 
* Attractive prices 


e{UAGIS 


Steady demand for Sturgis 
Posture Chairs and rapid 
turnover make the Sturgis 
line outstanding as a prof- 
it booster. Sturdily built 
for hard, constant usage, 
Sturgis Posture Chairs 
ean “take it” under the 
most severe abuses. 


SOLD THROUGH DEALERS ONLY 


STURGIS POSTURE CHAIR CO.‘ 





HALL-WELTER CO, INC. 


181 ST. PAUL ST 


ROCHESTER, N. Y 














| LONG RECOGNIZED 

| SPECIALISTS 

| IN 
HECTOGRAPH 
CARBON 


For All 
GELATIN and SPIRIT TYPE 
DUPLICATORS 


We are specialists in the manufacture 

of Hectograph Carbon and Ribbons. In 

fact we are recognized as having de- 

veloped one of the best and most com- 
plete lines on the market. 


We can meet every Hectograph Dupli- 
cating Requirement. It will pay you to 
send for prices and samples. 


PHILLIPS PROCESS CO., Inc. 
194 Mill Street, Rochester, New York 








A NEW INK 


For Stencil 
Duplicating 
Machines 


DICTATOR Supreme joins the 
well established line of 
Standard Dictator Inks. 


“Supreme” offers the un- 
usual in Duplicating Inks. Its 
new, rapid drying qualities 
will be most pleasing to all 
operators ...a sharpness of 
print that is unequalled... 
the rich toned black. 


All this, plus an important 
feature . .. its all- -purpose 

. . can be used either in 

the open or enclosed drum machines with equal effi- 
| ciency ... and in any climate. 


SUPREME lists at $2.00 per pound, packed either in 
1 Ib. or '/p Ib. attractively lithographed cans. 








Generous samples of this ink will be sent to 


Stationers or Typewriter dealers upon request. 


| Ink Specialties Co. Inc. 


519 So. Laflin St. Chicago. Ill. 
FRED B. CANODE, Pres. 
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is usually business which is taken away from some- 
body else. The exception occurs in the case of cus- 
tomers who are establishing new businesses, or, per- 
haps, increasing plants. 

Length of typewriter ribbons was discussed— 
tendency to over-fill the spools and cause clogging or 
over-wear before the reversing mechanism gets to 
work. It was said that this is caused by the unsensi- 
tivity of the reversing mechanism on some machines. 


It was proposed to study ribbons and carbons by 
means of slides in a projection machine. Mr. Billings 
offered to make experiments. 

o—- 

MICHIGAN STATIONERS GATHER AT LANSING 

A meeting of the Michigan Stationers Club was held 
at the Olds hotel, Lansing, on November 3. Approx- 
imately forty were present, all but three being sta- 
tioners. Three visitors were Charles Consodine of the 
Wallace Pencil Company and president of the Wis-Ill 
Club; Harry Balch of the Quality Park Envelope Com- 
pany and Jack Johnstone of Neva-Clog Products, 
Inc., both members of the Wis-Ill Club. Clem W. 
Seeley of Tisch-Hine Company, Grand Rapids, presi- 
dent of the club, was in charge at the session which 
lasted throughout the afternoon and was followed by 
a dinner in the evening. This was the largest attend- 
ance the Michigan organization has had at one of its 
regular business meetings. The stationers in the Wol- 
verine state are working together in close cooperation. 


———_—= > —_—__—_ 


NEW CEL-U-DEX CATALOGUE PUBLISHED 


A new catalogue, which incorporates suggested 
thoughts to aid the company’s dealers, has recently 
been issued by the Cel-U-Dex Corporation, One Main 
street, Brooklyn, N. Y. In addition to the Cel-U-Dex 
transparent tabs, many new patented items are illus- 
trated and their uses explained, while the catalogue 
is punched for ring-binder insertion. 

At the same time the company announced that 
dealers making a request will be furnished with extra 
copies with discount sheets for the use of their sales 
staffs. Applications should be made to the Cel-U-Dex 
home office. 





— <= -o 


COLUMBUS FIRM OPENS BRANCH 


Announcement of the opening of a branch store 
of the General Office Machine Company, 77 South 
Fourth street, Columbus, Ohio, at 40 North High 
street in that city was made recently by J. P. Dorsey, 
general manager of the firm. The opening of the new 
store marks the fifth anniversary of the firm’s found- 
ing. Royal, Underwood and Corona portable type- 
writers will be featured in both stores. Speed-O-Print 
duplicating machines also are distributed by the com- 
pany.—_AK 

—_o—>—2—____ 


THE ACCESSIBLE EXECUTIVE 
The Tenger Papier und Schreib Waren Zeitung com- 
mented on the policy of a German manufacturer, who 
is always accessible to his staff when not engaged 
with visitors. 
ee 


STANDARD FIBRE LEASED N. Y. BUILDING 

A two-story building containing approximately 
15,000 feet of space at 92 Bogart street, Brooklyn, has 
been leased for five years by the Standard Fibre Spe- 
cialty Company, New York. 
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FIRST — THE MODERNAIRE DESK 


THE COMPLETE 
MODERNAIRE LINE! 


Again Invincible sets the pace. Following close on the tremendous hit made by the 









first Modernaire desk—Invincible gives dealers a complete new line of sales-builders. 

Every desk packed with all the beauty and sales appeal that have made Modernaire 

desks such a distinct “*hit’”’ from the very beginning. And every desk having the famous 

Modernaire selling points—the patented and exclusive design and construction features 
which make the Modernaire Line the 


*s 


very “‘tops”’ in beautifully matched, 





modern business furniture. 


Find out for yourself what fine 
possibilities this new line has 
for new sales volume. Send 
for literature and full 
details. 
INVINCIBLE METAL 
FURNITURE CoO. 


MANITOWOC, WISCONSIN 
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ENTER THIS CONTESTS 


AQ 


November 30th 

is the deadline for 
your photograph 

to compete in the big 


WINDOW 
CONTEST | | 





The masked girl asking “WHO'S 
THE BEST TYPIST IN TOWN” 
caught the fancy of the nation! 
From every section come convinc- 
ing indications that our compre- 
hensive merchandising plan 
appeals to the public as well as 
the dealer . . . and DOES sell 


more typing supplies. Is your 





Typewriter Ribbons 





window in yet? You still have 
Carbon Papers 





time to plan it... and be sure to 
Typing Supplies send a photo, so your window- 





dresser may have a chance to share 
in our generous allowance of CASH 
PRIZES. The deadline is 
NOVEMBER 30th. | 


| 
MUITTAG & VOLGER. Ine. 


Principal Office & Factories: Park Ridge, New Jersey 





Sales Agencies in Leading Cities the World Over 
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IMPORTANCE OF LEASES 


The importance of securing a satisfactory lease or 
renewal of a lease is of the utmost importance to the 
office equipment dealer. There are many things which 
must be borne in mind, the more important of these 
being: 


a)Make sure of protection as to rights in regard to 
unrestricted use of elevators, alleys, driveways, etc. 

b) Avoid a lease calling for responsibility for other 
tenant rent collections or filling other spaces with 
renters. 

c) Attempt to secure free occupancy during repairs, 
alterations or installation of fixtures. 


d) Avoid having the lease expire at an inconvenient | 


time. 

e) Include a clause providing for total or partial 
loss of occupancy during lease. 

f) Append a detailed illustrated plan of all exact 
space to be occupied to the lease. 

g) If possible secure a sub-letting clause. 

h) When taking over a lease have it examined by 
an attorney and secure the written approval of the 
lessor to the transfer of the lease. 

i) When a sliding scale of advancing rent is re- 
quired for option rights do not have it so worded as 
to make the option binding. 


j) Include an option giving you the right to pur- | 


chase the property at a fixed sum if you so desire. 

k) Provide for protection from damage through 
water from tenants overhead. 

1) Provide that other portions of the building shall 


not be leased for any kind of business that will injure | 


your business. 

m) The lessor should agree not to make any altera- 
tions or leases for other tenants that would increase 
the fire hazard or increase the insurance rate unless 
by agreement with the lessee. 

n) The lessor should make necessary repairs to re- 
store the natural wear and tear and make the building 
tenantable. 

o) The lease should avoid direct payment for im- 
provements to the building. 

Careful attention to these factors will insure the 
office equipment dealer being fully protected in any 
lease he may negotiate ——EWF 


ASKED-FOR FILE BUILDS CUSTOMER RANGE 








A practice which has contributed to wider range of | 


customers at the Mart, Memphis, Tenn., is that of 
making note of all articles of merchandise asked for 
in the store, which are not found among the store’s 
stock, at the time of inquiry. This applies particularly 
to second hand office furniture. 

This article is noted on a letter-head sized sheet of 
paper, though a card and card file system would do 
just as well. The name of the customer is given on 
the paper, and the notation filed away in a cabinet 
under the name of the article asked for. Whenever 
the firm gets this article in stock, the salesman goes 
to the file, finds out who asked for it, and calls the 
customer on the telephone. This has done much to 
build appreciation of the store with many of its pa- 
trons.—BART 


a 





MONROE SELLS THIRTY MACHINES TO COLLEGE | 
W. H. Maculey, manager of the Salt Lake City | 


branch of the Monroe Calculating Machine Company, 
last month reported the sale of thirty machines to 
the Utah State Agricultural College at Logan, Utah. 








PROGRESS 
CASH REGISTER ROLLS 


There are profits aplenty in cash register 

paper sales, and you can CASH IN when 

you are stocked with PROGRESS CASH 

REGISTER ROLLS, receipt and detail 

paper for National, Remington and 
Ohmer Cash Registers. 

If you are interested in other PROGRESS 
Roll Specialties, such as adding machine, 
telautograph, teletype, mailer rolls, 
etc., write for information. 


Manufactured 
by 





Take advantage of the personal angle in desk selling, with 


TELL CITY DESKS 





’ sell personal 


to be considered. Office desks are personal and you need 
different designs in your display for best results—because 
people are different. 

In TELL CITY DESKS there is good variety of design, 
size and style. Shown above, No. T4000 is in pleasing style 
and good taste. It is made with walnut tops, panels and 
drawer fronts (other exterior parts red gum) also finished 
im mahogany on order. The double pedestal flat top comes 
in three sizes: 50 by 26, 54 by 30, and 60 by 32, the single 
pedestal 42 by 30 and 38 by 26, also single and double 


pedestal typewriter desks, secretarial desk, a table in three 


sizes, phone stand and costumer to match. 

The various angles of personal appeal in Tell City Desks 
afford more than average sales opportunity. A_ series of 
descriptive folders is available for your use. 


Tell City Desk Co. 


Indiana 


equipment, you have always the personal angle 


Tell City, 
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If IT’S NOT IN YOUR STOCK 
DRAW ON OURS 






Everything from a Safe 
to a Waste Basket in 
Steel Office Furniture 


. and Twirlit Drills 


IN NEW YORK 





STOCK 
( 
\Y CAL CAMERON 
112-114 WOOSTER ST. 


NEW YORK, N. Y. 


JS 








NQUIRIES 


solicited 


from progressive dealers in position 
to do justice to the sale and dis- 
tribution of a quality line of Type- 
writer Ribbons and Carbon Papers. 
For 35 years, the responsibility and 
resources of the manufacturer of 
CROWN Products have been equal 
to every emergency. 


Write in for samples and full par- 
ticulars. 


Crown Ribbon 
& Carbon Mfg. Co. 


Rochester, New York, U.S.A. 
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COUTS TYPEWRITER COMPANY MOVES TO 
NEW HOME 
The Couts Typewriter Company, Marion, Ind., last 
| month moved to its new home at 118 West Fourth 
street. Typewriters and typewriter equipment, the 
only merchandise carried, are attractively displayed 
in the windows and sales room.—EC 


—- 





A STRATEGIC LOCATION.—This roadside sign of the 
Kotchkins Office Supply Company, Maryville, Mo., is 
placed on a site where it continually attracts the atten- 
tion of students of a nearby teachers college as they 
drive to and from school. The firm’s name is constructed 
of reflector buttons on the sign so that cars passing at 
night give the signboard several extra hours of profit- 


able duty.—APC 


—- — 


COMPETENT BOOKKEEPER INVALUABLE 


“One of the most successful moves we ever made 
was the employment two years ago of a competent 
bookkeeper,” reported R. M. Bowers, owner and oper- 
ator of The Mart, office furniture and equipment house 
of Memphis, Tenn. “So many office appliances firms 
overlook this important feature in doing their own 
business. Our bookkeeper divides his time between 
this and customer contacts in the store itself; better 
business which has resulted from the move, enables 
me to go to my books and find out just where we were 
at any time during the past two years—BART 











CELEBRATES THIRTY YEARS WITH 
ROYAL.—F. H. Van Ausdell, assistant 
superintendent of the Royal Type- 
writer Company factory at Hartford. 
recently was the recipient of scores 
of congratulatory messages from ex- 
ecutives of the company and his fel- 
low workers on the occasion of his 
thirtieth continuous year with Royal. 


—__-_ -— 


PARKER PEN DISPLAY AT NEWARK 
The Parker Pen Company conducted a five-day dis- 
play of the Fall line of fountain pen and pencil desk 
sets at the Hotel Douglas, Newark, N. J., starting 
October 11.—NJNS 
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CIVE YOUR SALES | 


This Lift 


Just as an escalator makes it easier and quicker to step if 
upward, so to, National “New Feature” items make , ji, 
it easier for you to Step up Sales and increase if 
profits. Here are some of the National Features Y) 
which give users better value and dealers y UY 
better profits; Eye-Ease Records, End Bound / 
Blank Books, Steel Hinge Ring Books, / 
Bi-Lock Post Binders, New Visible and // 
Machine Accounting Equipment. 

It will pay you to order a good Supply 
of National Feature items now for 
more profitable first-of-the-year 
business. 












AS AN ADDED 
Lift 
Remember, National gives you 
tested, sales-producing window 
displays, blotters, circulars and 


promotion material to help you 
sell these new values. 


NATIONAL BLANK BOOK COMPAN Y 


|= (@) 40) 4 2b F-81710) 5 1h) oN i 








8S 


SSienorizie= Catalog Covers, Loose Leaf, “pigeons Books, Visible Records 
71\NS N. Y. City-100 Sixth Ave Chicago-328 S. Je mm St Boston-45 Franklin | 
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A filing supply line which has 


EVERYTHING 


































A catalog with all the basic principles of 
filing graphically illustrated to help you in 
the sale of and installation of all types of 
indexing. It is virtually a Text Book on 
Filing. 








A most complete line of Quality Filing 
Supplies_including a department for the 
production of made to order Folders, 
Vertical Guides, Card Guides and Ruled 
and Printed Forms of all descriptions. 








The “Folder Salesaide” with 
samples of all the various types of 
folders, Size of Tabs and Tab Ar- 





rangements, which you can carry 
\ with you on your everyday calls. 
\ A style of folder for every filing 
need and a comparison of stock 
numbers to help you identify 
most any folder asked for. The 
**Folder Salesaide”’ is a boon to 
outside salesmen. 


Af Line of Filing Supplies beau- 


tifully packed in lemon-yellow 
colored boxes with attractive 





and modernistic designs and 
labels to beautify your store and 
admirably suited for window 
and counter display purposes. 








And with all these better merchandising features the Browne-Morse Line of Quality Filing Supplies 
is priced no higher than just ordinary lines. 

Write for this New Catalog and Text Book on Filing today, and feature the only line that gives you 
everything. 


Browne-Morse Company 


Steel Filing Equipment—Desks—Filing Supplies 
Muskegon, Michigan 
New York Office and Warehouse 112-114 Wooster Street, New York City 
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CONVERTS RUBBER STAMP BUSINESS INTO 
SELF-INKER SALES 


The Patrick and Moise-Klinkner Company, 560 
Market street, San Francisco, has converted a large 
portion of its rubber stamp business into self-inker 
channels by requiring salesmen to always show the 
self-inkers first. 

Whenever sales in the self-inker line begin to drop 
off a bit, outside and inside salesmen are given a 
special bulletin on the subject. The last one stepped 
sales up about twenty-five per cent. 

A representative bulletin on this subject read: “In 
taking orders for a rubber stamp, it is suggested that 
you always show a self-inker first. Often, you can sell 
it in preference to a rubber-stamp.”—-BART 


—<_- 


STUDYING PERSONALITIES 


An odd type of individual was referred to in a 
salesman’s account of a certain successful executive 
whom he had known during his many years in the 
selling field: “One of the most humane employers 
I ever knew,” he said, “was the type of individual 
who had nearly all the salesmen scared to death 
of him. Worst of all, he thoroughly enjoyed it. Sales- 
men who had heard about him were literally shaking 
in their shoes at the mere idea of entering his pres- 
ence. He was, in all probability, a person with an 
inferiority complex and was merely bolstering his own 
ego through this manner of conduct. 

“In reality, he was the very soul of kindness and 
generosity. He was a great philanthropist and helped 
people in distress who never dreamed he was the 


helper. Such hard-to-understand people are excep- 


tions, but they are often successful and influential in 
business and are in a position to direct a large volume 
of business toward the salesman who understands and 
talks their language.” 

A successful office furniture executive says: “The 
person with an inferiority complex is the most difficult 
person to sell. Sometimes you can bring him out of it 
through your selling technique, and sometimes you 
cannot. At any rate, if the salesman can see the kind 
heart beneath a forbidding countenance or brusque 
manner, he may make a friend as well as save himself 
from discouragement and his sales will increase im- 
measurably as a result.”—-KMH 


—_>- — 


HANSON LAUNCHES “HANSONEER” MAGAZINE 


Composed of twelve pages, each of which is written 
with the Varityper and serves as a splendid advertise- 
ment for that machine, a new house organ, named 
“The Hansoneer Magazine,” has recently been pub- 
lished by the Hanson Business Machines Company, 
Cleveland, Ohio. When copies of the first edition were 
mailed out to customers and friends by Walter “Doc” 
Hanson, head of the organization bearing his name, 
the mailing included a copy of “The Coxhead News,” 
the house organ published monthly by the Ralph C. 
Coxhead Corporation, manufacturer of the Varityper. 


———o——e 


RUBIN IN NEW QUARTERS 


I. Rubin, operating under the name of the Eagle 
Office Equipment Company, Inc., New York City, and 
located for the past ten years at 110 West Fortieth 
street, has moved to new and larger quarters at 25 
West Forty-fifth street. 
plete line of new and used office equipment. 


| 


The firm maintains a com- | 
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TRIPPER 
—a new Doppcraft product 


Designed for busy executives who cannot be burdened with 
“excess baggage.’ Aristocratic in appearance, light in weight 
and with a large capacity, it efficiently meets the demand for 
one piece of luggage that serves business and personal needs. 
One side will carry wearing apparel and accessories, the other 
side has four gusseted pockets and two flat pockets for sta- 
tionery, catalogs, folders, order blanks and other business 
papers. Made of top grain cowhide, Sea Shark grain; colors 
black or brown. 


CHARLES DOPPELT & CO. 


(Opposite Merchandise Mart) 
412 Orleans St. CHICAGO 

















BIG PROFIT 


Addressographs 
Mimeographs 
Multigraphs 
Dictaphones 
Sealers 
Typewriters 
Adding Machines 


Write today for Details on 
How to Make Money. 





CHICAGO 























JACKSON 
DESKS 


1900 Grade Early American . . . combines 
utility and beauty to a marked degree. 


Outstanding Value . . . becoming more and 
more popular. 


Genuine American black walnut or mahogany 
—55, 60 and 66 inch lengths—carefully selected 
cross-figured walnut or “fiddleback” mahogany 
veneers—inset panel back. This design is also 
provided in single pedestal 42 inch length, 
typewriter desks, tables, etc. Full details of this 
and nine other designs in our catalog. 


Jasper Office Furniture Co. 


JASPER INDIANA 














IDEAL 


Gift for Men 
*. 


The Aristocrat 


"The Most Beautiful Stapler 
in the World” 


Housing of Catalin Plastic in Ivory and Royal 
Blue, and in Jade Green and Lustrous Black. 


Deluxe Holiday Packages. 


See our Salesmen or write direct. 


HOTCHKISS SALES CO. 


NORWALK, CONN. 
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WIS-ILL CLUB NOTES 


Two welcome visitors at the October 29 meeting of 
the Wis-Ill Club were Joe Hildreth, Esterbrook Pen 
representative extraordinary, and Tom Bledsoe of 
Autopoint Company. Mr. Hildreth paid a farewell 
call before making his annual winter pilgrimage, which 
will take him to Florida and California and some 
points in between. Mr. Bledsoe sustained a broken 
back by a fall from a ladder several months before. 
He has just returned to work after his long absence. 


At this same meeting Bill Smith of Ace Fastener 
Corporation celebrated his seventy-first anniversary by 
passing the cigars. 

H. Ed Cooper of Boorum & Pease Company was re- 
ported as back on the job after an appendectomy per- 
formed following the stationers convention. 


Bill Bohard of Eberhard Faber Pencil Company was 
reported ill in the Chase Hotel, St. Louis. 


* * * 


Four members were added to the Wis-Ill Club at 
the regular meeting, October 8. They are as follows: 
Boyd McDowell, Pelouze Manufacturing Company; 
William Hoge, The General Fireproofing Company; 
Pete Reitzel, Boorum & Pease Company; W. J. 
Becker, Joseph Dixon Crucible Company. 

Membership in the club has been increasing stead- 
7” + * * 

An unusual number of Carter’s Ink Company men 
were observed at the October 22 meeting. The reason 
was revealed when the meeting was called to order 
by President Consodine, who announced that Don 
Chadduck had received a promotion and was soon to 
pack his bags for location with the Carter’s home 
office in Cambridge, Mass. As an indication of the 
esteem in which Don is held by the members of the 
club, the entire group stood up in his honor and gave 
him a long round of applause. Don was secretary of 
the organization last year. 

A new member joined and paid his dues on the 
spot. E. R. Manning of Stein Brothers Mfg. Company 
was the gentleman welcomed into the fellowship. 


* * + 


Stationers at the November 5 meeting of the Wis-IIl 
Club were Eric Behmer of Marshall Jackson Company 
and Ed Rybak of Schiller & Schmidt. Mr. Behmer has 
visited frequently but this was Mr. Rybak’s first time. 
He was invited to call again. 

To avoid having a business meeting on New Year’s 
Eve it was voted to move up the meeting scheduled 
for December 31 to December 29. At that meeting 
officers for the ensuing year will be elected. It will be 
held as usual at Eitel’s restaurant in the Field build- 
ing. It was decided also to move up the meeting for 
December 24 to December 22. It will be the occasion 
of the club’s annual Christmas party and will be at 
the usual noon period. 


ee 
WIRTSCHAFTER EXPANDS STORE 


The Wirtschafter Company, office supply maker and 
dealer, which now has a corner store on Prospect 
avenue, S.E., and East Ninth street, Cleveland, will 
occupy three store units which are being made into 
one large store, and also will have 100 feet on East 
Ninth street to give the company nine display win- 
dows, according to terms of a new ten-year lease re- 
cently signed.—AK 
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MARCHANT ELIMINATES 
the “Hidden Figure ghost Loa 
of the keyboard factor /\& 





No “HIDDEN FIGURE” to cause expensive (ther Exclusive Advantages 


errors! No time wasted searching for un- : : 
Error-proof single key depression 


known values! MARCHANT provides 
Automatic two-way carriage shift 


P lainly visible check Automatic add and subtract bars 
TRUE-FIGURE PROOF-DIALS ... sla é 
o “pre-setting” or “pre-condi- 


FOR ALL THREE FACTORS tioning”! 





includi ng key board! No delays...always ready! 
he MARCHANT CA . 
«MARCHANT (22> 
1475 P. 
NEW Okla ee, OA 1 
All Electric... Full Automatic farther “Manic si, end me 
: d informa- 


tion without cost or obligation. 
CALC LATOR _ eee 

Business Sp 

a 


MARCHANT CALCULATING MACHINE COMPANY 


Service throughout the world 
HOME OFFICE: 1475 POWELL STREET, OAKLAND, CALIFORNIA 
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JASPER DESK COMPANY 


400 Line... The Commercial .. . in demand for large 
installations and for the steady, conservative preference 


Substantially constructed, beautifully finished and available in 48, 54 and 60 inch double 
pedestal roll and flat top, 36 and 42 inch single pedestal roll and flat top, 60 inch double 
flat top. pedestal and drophead typewriter desks, salesman’s desks, bookkeepers standing 
desk in five sizes (48 to 96 inches), telephone stand, waste basket and costumer. 

Because of its excellent record for service and durability and the number of sizes and 
styles available, this fine desk is decidedly popular in many markets. Order now for 
prompt delivery. 

The Jasper Desk Co. factory has a record of over sixty years’ production of consistent 
quality and dependable service in office desks. Catalog on request. 


JASPER DESK COMPANY 


JASPER + INDIANA 


New York Warehouse: Chicago Representative, W. H. Brown 
573 Broadway 6708 Glenwood Ave. Phone ROGers Park 3644 
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DEALER SEEKS TRANSFER SALESMAN 
Jack Himmerberger, proprietor of the General Type- 


writer Exchange, Lancaster, Pa., is seeking information 


on a man who recently called upon him and repre- 


sented himself as the salesman of a water-dip transfer | 


manufacturer. According to Mr. Himmelberger, the 
salesman collected a one-dollar deposit after selling 
him 1000 transfers for $5.00, to be delivered later. In- 
formation on the matter should be addressed to the 
General Typewriter Exchange main office at 310 
Orange street, Lancaster. 





THE GREATER PART OF THIS CROWD WAS TOO EX- 

CITED TO REMAIN SEATED WHILE WATCHING AL- 

BERT TANGORA, TYPING SPEED CHAMPION, GIVE 

A DEMONSTRATION ON A ROYAL TYPEWRITER AT 
DAVENPORT, IOWA. 


—>— 
CANADIAN NEWS NOTES 

Typewriters were recently sent out from Edmonton, 
Alberta, with type face in the strange Cree Indian 
language. The shipment which consisted of 25 Under- 
wood typewriters will be used by missionary priests in 
the North West territories of Canada. 

W. V. Dawson Ltd., Montreal, Que., has just mailed 
a particularly fine office supplies and stationery price 
list. The catalogue, which is a work of art, contains 
120 pages, includes a general index. 


* 


7 * 


Menzies & Co., Ltd., 660 King st. West, Toronto, Ont., | 


has been chosen as sole distributor in Canada for office 
pencils made by J. S. Staedtler, with head office in 
Nurnberg, Bavaria. 

Hendrix C. Lyles, of Toronto, Ont., has been ap- 
pointed missionary salesman at large for the Bates 
Manufacturing Company, of New York City. Mr. Lyles 
will not book orders but will work in cooperation with 
Bates dealers throughout Canada.—SJL 


. * 


le - 
COLE JOINS VERNON SALES STAFF 
Al Cole, who for the past fifteen years has been 
connected with the loose leaf and blank book indus- 
try in various parts of the country, last month was 
appointed a member of the sales staff of S. E. & M. 
Vernon, Inc., 65 Duane street, New York City. Mr. Cole 


will cover the entire New England territory. 
oo —__. 


DURAND TAKES NEW POSITION 
Nelson Durand, formerly a vice-president of Thomas 
A. Edison, Inc., Orange, N. J., recently joined Ramsdell 
& Haase, New York business counselors. 





| 
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THE NATIONAL 
FITTED “KARY-ALL" 





Combination 
brief case 
and 
overnite case 


A very 
popular 
National 
number 


SEND FOR CATALOG 


The National line answers every need for Zipper type brief cases, 
envelopes and dress sets for men and women. A complete price 
+4 s proved sellers. Prepare for holiday demand. TE 


National Brief Case Mfg. Co. 


512 S. Peoria St. Chicago, Ill. 











Promote this smoker designed 


for BIG BUSINESS 


| 





fel 





The Premier—$8.00 
Retail List 


SALE TO OFFICES 


—and BOOST 
YOUR SMOKER 


The ideal smoker te promote for offices, clubs 





or hotels. Its streamlined beauty . . . its supe- we Wr 
rior features practically sells itself. Touch the EXCLUSIVE 
Ash-Away Dispenser button—and butts, ashes, ASH-AW AY 
debris disappear into an air-tight container, com- DISPENSER 


pletely out of sight and smell! A complete line 

of 58 models offering a l-o-n-¢ dealer margin 

that means larger profits for you! Write today 

for catalog. Priced from 75e to $12.50 retail. 
= 


Osh Cary 


SMO 


The Nagel-Chase Manufacturing Co. 
2933 S. Aentens Avenue, Chicago, t!!. 





Operates at mere 
touch of a finger! 











Hill St., Los Angeles, Cal. 


‘World’ Largest Smoker WMGuaupaclertets” 
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. . . WITHOUT AN EQUAL 
IN ITS PRICE CLASS! 





BOSTONS 
Cut, they 
never scrape 


BOSTON 
Self Feeder 


No. 4 


In business, this model is the favorite every- 
where. Feeds the pencils itself, eliminates effort. 
Larger chip receptacle. Attractive Green Stand. 
Equipped with BOSTON Speed Cutters, having 
6 extra cutting edges. These are just a few rea- 
sons why BOSTON QUALITY occupies first place 
with customer and dealer alike.—Win with the 
winner! Send today for the BOSTON Price List 
showing the full line. 


C. HOWARD HUNT PEN COMPANY, CAMDEN, N. J. 


pO EO} \| 


PENCIL SHARPENERS 











PERFECTION METALS 


for ring books and post binders— 
a service for manufacturing stationers 


Your needs in various sizes of ring or post binder 
metals can be quickly and accurately supplied from 
our ample facilities. 

Many manufacturers and wholesalers can best 
keep their trade informed by means of loose leaf 
catalogs. By using PERFECTION metals, you 
can provide them with fast action binders, durable 
for lifetime service. The information is thus kept 


up to date, complete and at low cost. Sales and 
service manuals, too, are most efficient when in 
loose leaf form. 

Be sure to have our catalog on file. It will help 


you realize on many opportunities. 


LOOSE LEAF METALS CO., INC. 
6816-6824 Arsenal St. ST. LOUIS, MO. 


Pacific Coast Representative 
S. & D. Loose Leaf Co. 427 San Pedro St. Les Angeles 


























OFFICE APPLIANCES 


WINDOW GLASS PASTEUPS PROVIDE EXCEP- 
TIONAL DISPLAY 


Clever pasteups on the window glasses recently 
created a very effective pair of displays for James E. 
Townsend, Rand-Kardex and safe dealer at 391 Seven- 
teenth street, Oakland, Calif. 

In the center of each front window glass were fas- 
tened two large question marks—all set at angles— 
made of yellow paper. Their borders were painted red. 
Blue letters in the center of each question mark 
formed questions such as these: “Do you want to 


| increase your net profits? Do you want to collect 








money faster? Do you want to increase your sales? 
Do you want a more balanced inventory?” 

Scattered around the remaining surface on each 
pane were star-shaped yellow cutouts with printed 
clippings fastened to them. One showed a cartoon of 
a satisfied user telling a friend the benefits of the 
Rand-Kardex equipment, increased collections through 
use of visible ledger. Others quoted users on business 
improvements. Still others described the equipment 
and its usage. The material used was clipped from 
company literature and trade papers.—BART 


_—_—- te 


APPLIANCE ROOM BUILDS SALES 


Sales at The Mart, Memphis, Tenn., improved no- 
ticeably when a 15 x 12 foot room was installed adja- 
cent to the business office in the store, where appli- 
ances can be shown interested customers without 
“sales interference.” The appliances are lined up on 
a shelf along one side of the room; a table is provided 
where customer and salesman may sit down with one 
of the machines, and discuss it. 

“Many customers do not like to discuss their pur- 
chases in an open salesroom. We are able, in this 
room, to go right on through with the sale to the point 
of closing it. In many cases, we might have failed 
completely in the store itself,” stated R. M. Bowers, 
owner.—BART 


— 
INTERNATIONAL BANK PUBLISHES SOUVENIR 
BOOK 


The International Bank, Washington, D. C., has re- 
cently published a splendid souvenir book entitled 


| “Your National Capital—Seventy-Fifth Congress.” The 


book, containing 100 nine by twelve pages, is of distinct 
historical value and boasts printing and engraving of 
a nature to fully justify its preservation. 

The volume contains more than fifty views of na- 
tional interest together with individual photographs 
of the entire membership of Congress. It sells at one 
dollar regularly but is available to subscribers of Orrice 
APPLIANCES at fifty cents. 


en _ 


COLLINS DESK COMPANY MOVES 


The last week in September workmen were busy 
gold-leafing the D. W. Collins Desk Company’s name 
on a store window at 204 West Second street, Okla- 
homa City. The company is forsaking 215% West 
First street, a location occupied since opening in 
1929, to move one block north. Occupying the ground 
floor and basement of the new store building, which 
is 40 by 100 feet, the company has almost three times 
its former floor space, with the advantage of a street 
floor entrance, over the former second story stair 
flight —EVH 
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TO-DO, 


THIS YEAR’S BETTER 
BUSINESS MEANS A bigger demand 


Now For ’’Y and E”’ Transfer Cases 


Better Business in 1937 means that files everywhere are crowded to capa- 
city with papers, correspondence, cancelled checks, bills, etc. — that the 
demand for transfer cases at the end of the year will be greater than ever. 


Get your share of this profitable business by pushing the ”Y and E” 4100 





[fore COCHL \NS\DE AND OUT = Line of Steel Transfer Cases . . . the easiest-to-sell line of them all. 
aaa 
Ce aes Including a complete line of 5’’ x 3’, 6” x 4", 8” x 5” Card, Bill, Letter, 


YAWMAN AND ERBE MiGascmme Cap, Document, Tabulating Card, Ledger and Deposit Ticket sizes; the 
x features of these outstanding transfer cases are almost too numerous to list. 





Dust and rodent proof, ‘’Y and E”’ Transfer Cases are built of heavy gauge 
steel, welded for extra strength and attractively finished with non-scratching, 
baked-on enamel. Drawers are extra deep, and where the load is heavy, 
are equipped with pin bearing rollers, front and back, for easy action. The 
“YY and E” Safety Stacking Lug permits safe stacking to any desired height. 


Write for complete information on these end-of-the-year sales leaders. 


35 = AT THE LEFT ARE SHOWN TWO ADVERTISEMENTS FROM THE CURRENT “Y and E” 
FAWNAS AND EASE S40. 60. SERIES APPEARING IN “TIME’” MAGAZINE, STILL MORE PROOF OF THE VALUE OF 
aKa THE “Y and E” FRANCHISE. - 


 - ’ 
CHetyfiing mene swoun ee 
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, Ans wer 


WITH THESE 


FACT-FINDING MACHINES 


all the 


International 


Executives from parts of country 


watched Business Machines in 
action at the National Bvsiness Show in New 
York City. 


Electric Bookkeeping and Accounting Machines 


Thousands watched International 
automatically prepare complete printed reports 
from punched tabulating cards. The speed and 
accuracy of this modern method were a revela- 


tion to crowds of interested onlookers. 


Whether or not you witnessed International 


Business Machines in action at the National 


Business Show, an individual demonstration 
awaits you at your nearest International office. 
If you are interested in saving money, minutes 
and material, it will pay you to visit that office 


now, 


Find out how you can answer today’s call for 
business facts with International Electric Book- 
keeping and Accounting, International Time 
Recorders and Electric Time Systems, Interna- 
tional Industrial Scales, International Electric 
Writing Machines, International Protective De- 
vices, the International Ticketograph, and the 


International Proof Machine for Banks. 
















INTERNATIONAL’ BUSINESS. 


ee 
MACHINES “CO 


General Offices 
270 Broadway. New York, N. Y. 






eee 
* 


So 


Branch Offices in 
Principal Cities of the World 





lode call bor 
BUSINESS FACTS 





APPLIANCES 


OFFICE 


te Roe « 












Above: 
International 
Electric Book- 
keeping and Ac- 
counting Machine 


At left: 
International 
Card Time 

Recorder 












Above: 
International 

Electric Writing 
Machine 







Above: 
International 
Ticketograph 


Above: 
International Ac- 
counting Scale 


At left: 
International 
Proof Machine 
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MORSE OPENS BUSINESS IN NEW YORK 


J. S. Morse, who needs no introduction to the type- 
writer field, last month established his own business 
under the name of the J. S. Morse Typewriter Com- 
pany at 529 Broadway, New York City. 

The new company occupies 2500 square feet on the 
second floor and the quarters are both spacious and 
extremely well-lighted. New shelving carries an ex- 
tensive stock of office machines for the retail trade 
and there is considerable additional space available in 
the building’s basement. 

Mr. Morse extends a cordial welcome to dealers to 
visit him in his new quarters and announces a new 
price list just published which will be sent upon re- 
quest. 

Oe e- ———- 
BANKERS BOX ISSUES SPECIAL EDITION 
“SLANTS” 


Devoted almost entirely to the firm’s new line of 
Staxonsteel Liberty files, a special edition of “Liberty 
Slants” was issued last month by the Bankers Box 
Company, 536-538 South Clark street, Chicago. 

Eight pages and an insert make up the booklet, 
which is replete with illustrations picturing the novel 
filing method recently inaugurated and introduced to 
the market by the Bankers Box Company. 

A special feature of the book; one which will be of 
interest to every stationer, is a page on which is re- 
corded the periods in which various types of records 
should be stored. 


OF 


0=<iiP-e————— 


NEW EATON PAPER CATALOGUE PUBLISHED 

The Eaton Paper Company, Pittsfield, Mass., has re- 
cently issued a staple catalogue and price list which 
is available to dealers. With the book also goes a 
stock record control book in which dealers may list 
the Eaton items in their stock and thus signal min- 
imum stocks and reorders. 

Among the Eaton papers illustrated there is a style, 
type, size and texture suitable for every customer de- 
mand. The catalogue contains forty pages, each of 
which is amply illustrated. 


—=<>- 


FORT WAYNE TYPEWRITER EXCHANGE 
INCORPORATES 
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... For the Prospect 
Whose Budget Is Limited 


EVANSVILLE DESKS 





Articles of incorporation of the Fort Wayne Type- | 


writer Exchange, Inc., Old-First Bank building, Fort 
Wayne, Ind., have been filed with County Recorder 
Pat J. Cain. The firm will have 1,000 shares of stock at 
no par value. B. K. Williams is resident agent and cne 
of the incorporators, with George C. Jaeger and V. F. 
Critchfield, both of Fort Wayne. The company is au- 
thorized to carry on a general office equipment and 
supply business.—AK 


—_>_><- — 


TOOF & COMPANY WIN STATE CONTRACT 


S. C. Toof & Company, Memphis, Tenn., office equip- | 


ment and printing house, was recently awarded a cost 
plus contract the total not to exceed $4,000 for print- 
ing 953,000 ballots and other supplies for the Septem- 
ber 23 liquor referendum, according to Abe D. Wal- 
dauer, president of the Tennessee State Board of 
Elections.—CG 
ee 
TEMPUS FUGIT ISSUE BY CARLISLE 
The October issue of Carlisle’s Stationery Suggestions 


was devoted largely to calendars and diaries, with a 


few words and pictures regarding personal Christmas 
cards. 







The 60” Desk from 
No. 1100 Series, of- 
fered in Oak, Wal- 
nut and Mahogany 
finishes. 


Attractively styled and cleanly built, they offer convinc- 
ing value in the lower priced field. 


The Evansville Portfolio of Designs is the key to in- 
creased wood desk sales. Write for copy, if you do not 
have it. 


EVANSVILLE DESK COMPANY 


BUILDERS OF WOOD OFFICE DESKS 
EVANSVILLE 


Celle 


CARBONS 
AND 
RIBBONS 


INDIANA 





















, eye-taking containers that 
make introduction and getting in 
service so much easier. Feature 
this line! Cedo carbons and rib- 
bons are guaranteed for five years 

nst deterioration in_ stock. 
They have been accepted exclu- 
sively in hundreds of offices by 
reason of high grade and uniform 
results. We shall be glad to help 
you solve your ribbon and carbon 
problem. 


Codo Mfg. Corp. 


Coraopolis, Penna. 


New York Chicago 
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3 st Every MOV Ewitha 
MARKWELL Sale is a JUMP” 
to assured and permanent 
PROFITS on MARKWEL L 
Improved PATENTED 


Nitrective leaflets, dirplayy, maty, electror ane 
zaler help, Freeto all authorized 77Z 
INQUIRIES INVITED FROM SELECT DEAL 


MARKWELL MFG. CO.ine se" 


get! Manufacturers of improved PATENTED Chemiset Stepies Established 1919 






"RAGA sera 1ST 
wre 
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for businesses having 


PRINTING DEPARTMENTS 
REPRODUCING 
MACHINES |! 


Office Managers, — 
Purchasing Agents, — 


and or 


of such concerns 
will want 


TRIUMPH- 


Bench Model 
Paper Cutter 


the strongest, most 
easily-operating 
cutter built 


Money, Time, 


Postage 


Saves, 


TRIUMPH Stands 24 inches high 

Full Width 19'2 inches 
and will cut paper as narrow as a postage 
stamp, up to 19', inches wide, as long as 24 
inches. Compound leverage action is so ar- 
ranged that an office girl can cut a full ream at 
once and with ease. Safety lock eliminates 
any chance of danger. Send for 
folder and details. ........ 


Listed dealers inquire for discounts 


NORTHWEST TYPE FOUNDRY 


Northwestern Terminal 


Minneapolis Minnesota 
Representation open in all territories 


es J 














OFFICE APPLIANCES 


WHITMER IN NEW QUARTERS 

C. I. Whitmer, owner of the Typewriter Exchange, 
has moved from the fourth floor at 8 West Gay street, 
Columbus, O., to new and larger quarters at 65 East 
Gay street. The location was selected for its conveni- 
ence in the downtown office equipment district. The 
firm has been in business in Columbus for thirty-seven 
years, and offers every make of new portable type- 
writer, as well as standard rebuilt and reconditioned 
machines, office supplies, and business machines.—AK 

———————=2e —___ 





WINS PROMOTION. — This 
is R. E. Jacoby. whose sev- 
enteen years with the Royal 


Typewriter Company re- 
cently resulted in his pro- 
motion to the important post 
of assistant sales manager 
of the foreign department. 
He has worked in many 
divisions of the company. 
——_-« — 
TEXAS TRAVELER NEWS ITEMS 

The R. E. Bryan Company, Inc., Tyler, has recently 
completed the remodeling of its store. The modern 
front is quite attractive. 

+ * * 

The Story-Wright Printing Company, also of Tyler, 
has enlarged its store by installing a balcony and 
expects to further alter the present location. 

* * * 

William Elliott, Conklin Pen Company, has returned 
to his Texas territory following the death of his father 
at St. Louis. The Texas Travelers Club expresses its 
sincere sympathy to Bill. 

+ ca x 

We understand that our old friend Bill Pickering, 
of the Eberhard Faber Pencil Company, has been 
transferred to the Southeast and that Tom Riley will 
succeed him in the Southwest. The club’s wishes go 
with Bill Pickering to his new territory. 

* * * 

The 1938 roster of the Texas Travelers Club is now 
in the hands of the printer and should reach all club 
members, dealers and manufacturers represented by 
the travelers late this month. Since the Waco meeting 
twenty new members have been added due in a large 
part to the efforts of Jack Fleming, Vance K. Miller 
Company, one of the foremost associate secretaries of 
the organization. 

s + ” 

Chilton Board is the new L. E. Waterman Company 
representative in the Texas territory. He is also a full- 
fledged member of the club. Mr. Board succeeds 
highly-respected Mack Olsen who recently passed 
away. 


oa * * 


Homer Owens of the Dallas Office Supply Company 
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Victor Stencils and Inks ...a Victor Guides and Dehiess. 
~~ 9 quality line for all for ALL filing requirements. 
kinds of “‘stencilizing”’. 


“INDEXED BY A SNIP” NN ‘E 


Vicese vente Recesd Equip- Victor Aluminum Desk Guards 
ment ... Compact ... Efficient 4 pepe hose against worn 
des 


M E A N 5 . Durable. edges. 


Sold in a Jif hy! ; | 


The eye-value of a Mak-ur-own demonstration i 

worth unlimited dollars of profit. Try it! A snip 
of the scissors and the customer sees at a glance 
where Mak-ur-own improves his indexing methods. ‘ 


“e sf: . ak-ur- , at. — ahit — Rand Redi-Recipes for the kit- Rand Desk Systematizer .. . 
And oace started, Mak-ur-own gets to be a habit chen ...a colorful gift idea. Every desk is a logical pros- 
with plenty of repeat orders. 


pect. 
Mak-ur-own ALL-TRANSPARENT Index Tabs can 
be attached to any record and won't hide even mar- 
ginal information. Mak-ur-own can be cut to any 
size, and labels typed or written as desired. It is self- 
aligning, has flexible skirts, seven vivid colors, three 
extentions. Supplied with one set of A to Z inserts. 








a | 





Time flies! Send today for sample and get this | 


profitable item going. The Victor Safe & Equip- Victor Check, Sales Slip and Victor Steel Portable File . . . 
— . , Letter Sorters for swifter post- the convenient, compact per- 
ment Company, Inc., N. Tonawanda, N. Y. ing and Gling. seal tie. 


eeneiedee ed 


Mak-ur-own | 


ALL-TRANSPARENT 


Index abs Victor Recordex ... visible Victor Treasure Chesc Loe one 


index organizer in low-cost hour fire protection for pri- 








== -- ae ie ee ae 





folder form. vate valuables. 
Victor Unit Letter File ... Victor Tube Index Panel . 
office efficiency for personal instant references on any small 
records. listings. 
Rand In-and-OutIndicator Victor Military Line of Victor Safes... quality- dee 
simple,efiicientdirectory Steel Filing Cabinets. Insu- built models for every ; 
for offices, hospitals, etc. lated and Non-Insulated. type of protection. wn > «s ; 





“for dependable yeat-in, yeat-out propits” F Ae 
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is the Dealers 


Dealers everywhere appreciate 
the Storms’ policy of dealer pro- 
tection. No company salesmen 
specialize on the more profitable 
accounts in your territory, no 
special company concessions are 
offered to take business away 
from you. That’s why they call 
“THE COMPLETE LINE” 


the dealers’ line. 


“The Complete Line’ 


Line 


Moreover, your customers will 
appreciate the built-in curl re- 
sistance of CLEANGRIP 
CARBON PAPER and the 
sharp writing quality and recog- 
nized endurance of STORM- 
TEX RIBBONS. 

Thus, with Storms’ products, 
your sales are up and your 


profit margin increased. 








; ata 
COnvs eter™ 


Write today for full information 


H. M. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 
561 GRAND AVE. BROOKLYN, N. Y. 















Where SECURITY of Fastening is 
of Vital Importance 


Especially for 
lawyers, archi- 
tects, engineers, bank- 
ers, public officials, etc., 
where valuable papers remain 
valuable only when completely 










intact. 


In two sizes: No.1, 50 sheet capacity, $ 6.50 
No. 2, 100 sheet capacity, 15.00 


Edw. L. Sibley Mfg. Co., Ine. 


Bennington Since 1886 Vermont 
“Nothing but our own creations” 
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and his star salesman, Dave Hillburn, recently visited 

several of the manufacturers supplying them with 

merchandise. They spent several days at the home 

office and plant of The Globe-Wernicke Co., at Cin- 

cinnati, for which the Dallas firm is authorized dealer. 
* * ” 

Tom Coneely, of the Globe-Wernicke Co., recently 
completed a two-week trip through West Texas and 
the Panhandle country. He reports business conditions 
as exceptionally good throughout this territory. 


—>-—__ 
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ART STEEL SERVES HOSPITAL.—The Art Steel Company. 
New York, made installation of counter-height card, and 
combination card-and-letter files together with a standard 
storage cabinet and knee space unit in the New Jersey head- 
quarters of the Hospitalization Service. The solid panel gate, 
linoleum top and the cash drawer over a small safe in the knee 
space were included in the installation which was sold by the 
Colonial Office Furniture Company, Newark, N. J. 


Ben 
“AND/OR” BECOMES OBSOLETE 

The Chicago Journal of Commerce, September 3, 
reports that the railroad rate jurisdictions are arrang- 
ing to eliminate the term, “And/Or,” from their freight 
tariffs. Wherever this term is now shown it will be 
changed to read “or,” and whenever the word “and” 
is now used in the commodity descriptions it will be 
changed to “or” except where it specifically intended 
that the commodity must be shipped in mixed car- 
loads. The following explanatory note is to be pub- 
lished in tariffs containing such revised commodity 
description: 

“In the descriptions of the commodities named in 
this tariff (or as same may be amended) the word 
‘or’ is used where the description includes either or 
both of the descriptive terms between which it is used; 
‘and’ is used to couple the descriptive terms between 
which it is used.” 

—>-—__ 
SCOPE OF VARITYPER INCREASED 

The Coxhead News, issued by The Ralph C. Cox- 
head Corporation, 17 Park place, New York, N. Y., 
reports that the scope of the Varityper has been in- 
creased so that it can compose matter ranging from 
six point to fourteen point. A Varityper model has 
been produced for the cutting of address stencils for 
the Elliott addressing machine. 

— 
TOOF FEATURES FREE PARKING 

Free parking is another of the exceptionally fine 
features presented by S. C. Toof and Co. office supply 
house on Madison Ave., Memphis, Tenn., and active 
in the field since 1864. The store on Madison just east 
of Third presents at all seasons excellent window and 
floor displays main floor and has many specialized 
departments on upper floors.—CG 
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GILSON-BOLENS 


Type V. 








This Low Fulcrum Iron with its controlled 
resilience is made for the finest office 
chairs. It surpasses all other irons in 
comfort and quality. Made with either rub- 
ber cushions or steel springs. 


Further particulars on request. 





Gilson-Bolens Manufacturing Co. 
Port Washington, Wis. 














NO METAL TOP TO BEND OUT OF SHAPE 


Keep Vul-Cot on display. Cash in on repeat 
| business by showing Vul-Cot in windows and on 
counters. Vul-Cot is constructed throughout of 
National H-A-R-D Vulcanized Fibre. NO SOFT 
FIBRE to bend out of shape. No metal top to 
dent, rust or lose its finish. Colors to match 
office furnishings. 


NATIONAL VULCANIZED 
FIBRE CO. 









Wilmington, Delaware 














No. 1100 Sofa 


Customed of fine materials for endur- 
ing service, smartly styled for eye- 
appeal, priced to tempt the purse of 
every buyer, BRIGHT leather office 
furniture is making real money for 
dealers. In the wide range of styles 
your customers will find just the 
pieces to suit their individual tastes. 


The new supplement to our catalog is 
ready. Write for it. Select some 
BRIGHT pieces for your floor. Start 
making more money today. 


BRIGHT CHAIR CO., Inc. 
127-133 Bleecker St. New York, N. Y. 
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A beg office aypleance hit 


Electro-Call 


THREE DISTINCT 
SYSTEMS FOR 
EVERY PURPOSE 


AVAILABLE IN 1 TO 6 STATIONS 









WRITE FOR 


You don't have to be an Einstein te figure 
why the new Electro-Call is smashing sales 
records for office appliances dealers. It's 
the only two-way, selective, intercommuni- 
eative system available in which station 
calling and station selection are combined 
in one operation. NO SELECTOR SWITCH 
1S NECESSARY! Available one to six 
stations. Other outstanding features in- 
elude tone monitor control; powerful P. M. 
speaker—will carry normal talking voice 
and reproduce it clearly seo that everyone 
within (00 ft. can hear message and reply 
just connect 


“PROFIT PLAN’. 


directly. Easy to install, 
cables, plug in. Choice 
territories available to wa. 
distributors, jobbers, 9 
dealers! , 


UNITED ; 
SCIENTIFIC 4 
LABORATORIES 1 


UNITED SCIENTIFIC LABORATORIES 

512 Sixth Ave., New York, N. Y. 

Please send more information about Electro-Call 
“PROFIT PLAN.” 

NAME 

Si2 SIXTH AVENUE ADDRESS 
NEW YORK, N. Y* 


I 
! ciTy STATE... 
PQUALITY MANUFACTURERS FOR 16 YEARS 
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OHIO’S LABOR LAW DETAILS TOLD 

Though Ohio’s new measure regulating the hours of 
employment of women and minors in manufacturing 
and mercantile establishments became effective Au- 
gust 19, 1937, a four-week educational program to 
acquaint employers with the new requirements was 
held prior to strict enforcement. The measure does 
not apply to women more than twenty-one years old 
who hold bona fide executive positions earning more 
than $35 a week and women over twenty-one years old 
working in towns of less than 5,000 population. Other 
exceptions to the law are during periods of emergency, 
such as fires or floods. 

The bill limits the hours of labor for boys under 
eighteen and all women to a six-day, forty-eight-hour 
week maximum in all mercantile establishments. Em- 
ployes may work ten hours a day on Saturdays and on 
days preceding specified national holidays, but may 
not exceed the forty-eight-hour maximum for the 
week. However, for any one week during the first half 
of the year, and any two weeks during the second half 
of the year, the measure allows a fifty-hour week, dur- 
ing which employes may work ten hours in any one 
day, not necessarily Saturday. This provision was in- 
serted to take care of seasonal spurts, such as at 
Christmas and at Easter, but does not apply to boys 
under sixteen, who may not work more than eight 
hours in any single day of the year. The law reduces 
the working hours in factories from forty-eight to 
forty-five hours each week for women and girls and 
from fifty-four to forty-eight hours each for boys from 
sixteen to eighteen years old, with a maximum six-day 
week. The measure also limits the hours. of employ- 
ment for females under twenty-one and boys under 
eighteen to certain specific hours of the day. 

Employers are required to sign a pledge to employ 
minors legally and comply with provisions of the law. 
They must post a schedule of hours of employment of 
each employe for each week, and must keep a time 
book or written record of hours and wages. No em- 
ployer may by any manner whatsoever prevent an 
employe giving testimony, or penalize any employe for 
testifying. Penalties for violations of the measure are 
fines ranging from $25 to $200, or up to sixty days’ 
imprisonment, or both.—AK 


—--— 


CLAYTON JOINS GLOBE-WERNICKE SALES 
COMPANY 

Taking with him considerable experience gathered 
during his many years in the loose leaf industry field, 
S. S. (Sam) Clayton last month joined The Globe- 
Wernicke Sales Company, New York, N. Y., as a rep- 
resentative. 

For many years.Mr. Clayton was prominently iden- 
tified with manufacturers in the loose leaf business 
and through his perseverance and ability to work be- 
came intimately acquainted with dealers in practically 
every section of the country. Before making his latest 
connection he maintained headquarters at 1000 South 
Elmora avenue, Elizabeth, N. J. 

OFFICE APPLIANCES joins with the hundreds of friends 
of Mr. Clayton in wishing him the best of luck in his 
new undertaking. 


—- 


KOEHN COMPLETES LENGTHY TRIP 


George L. Koehn, president of the Stenno Ribbon 
& Carbon Manufacturing Company, Portland, Ore., last 
month returned from a business trip in the East where 
he stopped at Chicago, Washington, Philadelphia and 
| New York City. 
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MAYBE you 
+1 the right 


job! 


— 
F YO 


aren't getting your full share of the 
typewritter ribbon and carbon paper business from your cus- 
tomers maybe it’s because you haven't the right selling 
information. 

@ If you sell IMPERIAL Ribbons and Carbons, competition 


needn't worry you. With the Imperial line and the Imperial 
Merchandiser you get the full cooperation of your sales force. 
You eliminate the principle obstacle which prevents dealers from 
selling more carbon paper—the fact that their salesmen do not 
know anything about it. Your men can go out and talk carbon 
paper with anybody. They can prescribe for any need in any 
business. They can serve your customers, many of whom may 
still not be using the carbon paper most adapted to their work. 
They can get the business! 

@ Because of the fact that we are comparative newcomers in 
the field, we have had to produce sheets of outstanding quality 
to get and hold our business. We have had to prove amazing 
quality, sharpness of writing, cleanliness in handling. That’s 
why we invite comparison! 

@ On a quality basis, on a price basis, on any basis it will pay 
you to sell Imperial. Just write us for the Imperial story we 


can prove to you. A postal card will do. 














| them how much beller, easier, faster the work goes. 
see the improvement in typing, employee morale, costs. 
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How “This Little Girl”, 
Her Employer and the New 


(Peerless 


No. 25 KEYS 
Can Make Money For You 


| @ The secretary, stenographer, typist has a tough job. She is 


under a constant mental, physical and nervous strain. She 


| appreciates any improvement to lessen that strain and make 


her work easier. 


@ “This little girl” is one of your biggest and best customers. 


Cultivate her business, help her to get more appreciation from 


her boss, and your sales will take care of themselves. 


@ The new No. 25 Peerless Black Rubber Typewriter Keys will 
do that for you. Peerless Keys mean less nerve and eye strain, 
less finger fatigue, greater speed and accuracy. The new No. 25 
Black Keys will help prevent the cause of most errors due to 
type piling or striking two keys at once—they give a full eighth 
of an inch more space belween the key tops. 


PUT SOME SETS ON TRIAL 
Get your typist prospects to try the new Peerless No. 25. Show 
Let the boss 
Peerless 


Keys sell themselves! 


SEND NOW FOR DETAILS OF THE PEERLESS PLAN 





PEERLESS KEY-IMPERIAL MFG. CO., Ine. 
The Manufacturer with the Dealer's Viewpoint 
General Office and Factory 


401-407 Mulberry St., Newark, N. J. 


321 Broadway, New York 


19 S. Wells St., Chicago 
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Here's a Real Profit Item for Xmas Selling 
HUNDREDS OF “HOME-WORKERS” WANT THIS PORTABLE TYPEWRITER DESK! 


This is no ordinary desk—not 
just a makeshift proposition 
with space for a_ typewriter. 
This desk has a special type of 
typewriter platform that locks 
rigidly into position at the cor- 
rect 26-inch height. Counter- 
balanced by springs, the plat- 
form easily swings out of the 
way permitting access to a large 
indexed file drawer. 


Very modern in appearance 
—choice figured walnut with 
solid cast brass hardware—yet 
for all its beauty and utility 
value, priced for volume. 


Write today for details and 
for the new special, low price. 





. Evansville, Indiana 





lnperial DESK CO 








Cash in NOWon SANFORDS 


SANI-PHONE - 


THE WINTER MONTHS DEMAND IT 
EVERY OFFICE NEEDS THIS TELEPHONE | 


Antiseptic-Cleanser-Deodcrant 


REQUEST YOUR DISPLAY peer ae) EACH BOTTLE 
MATERIAL WITH YOUR 
ORDER. BOTH DISPLAYS 
IN COLOR. 


SANI-PHONE’8 4-60. 5 
PACKED 1 DOZEN 
$6.00 LIST 














SAN! PHONE MAKES DIRT AND 
BAD ODORS DISAPPEAR LIXE 
MAGIC/ | USE IT DAILY TO KEEP 
OUR PHONE FRESH AND CLEAN © 
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GEORGIA NEWS NOTES 
A group of four young salesmen of the Ivan Allen- 
Marshall Company, Atlanta, recently spent ten days in 
visiting leading office furniture and equipment plants 
in the Middle West. Leaving Atlanta, the group visited 
the Evansville Desk Company plant in Evansville, Ind.; 





the plant of the Jasper Chair Company, at Jasper, | 


Ind., and the huge factory of The Globe-Wernicke Co., 
in Cincinnati, Ohio, spending several days in a thor- 
ough inspection of each plant. According to Ivan 
Allen, Jr., the “tour” was an educational one, the 
object being to acquaint the salesmen with details of 
the construction of office furniture and equipment 
in order to aid them in making sales. Those making 
the trip, in addition to Mr. Allen, were James Ball, Jr., 
Sam Orr and Allen Walker. 


* * + 


A fine course dinner featured and terminated an all- 
day meeting of the Georgia Stationers’ Association 


held at the Hotel DeSoto, in Savannah recently. | 


The meetings, held in the “Hit-the-Deck” room 
on the roof of the hotel, were presided over by 
Henry I. Coleman, president of the association. 
Among the speakers were Charles M. Marshall, of the 
Ivan Allen-Marshall Company, Atlanta, who spoke on 
“Goodfellowship and Codperation”; Thomas Gamble, 
of the Review Printing Company, and ex-mayor of 
Savannah, and Joe Byck, with the Byck Stationery 
Company. At the conclusion of the business sessions, 
a course dinner was held at the hotel which formed a 
fitting climax to a pleasurable and profitable day for 
the stationers. An excellent attendance was recorded. 


* * * 


His seventh anniversary as a member of the firm of 
Tippins and Burchett and nineteenth anniversary as 
an office equipment salesman were recently celebrated 
by H. A. Tippins, popular Savannah office appliance 
man. With F. E. Burchett, he organized the firm of 
Tippins and Burchett in 1931, and the firm has en- 
joyed a steady expansion since that date—JHR 


ne 


SMITH TO PROFIT BY PHOTOGRAPHY 

Carlton P. Smith, vice-president of the Zac Smith 
Stationery Company, Birmingham, Ala., has an idea 
of applying his chief hobby, that of photography, to 
his business. His idea is to use his camera to make 
snaps of his best installations of office equipment 
and to use the pictures for further sales. Each sales- 
man would be fitted out with a portfolio of such pic- 
tures to show customers. There are other ways in 
which Mr. Smith plans to turn his camera to a profit- 
able use in his business —-GHW 


-_ —>—- —__— 


NEW INDIANA CHAIR ISSUES NEW CATALOGUE 

Featured by a page bearing eight samples of genuine 
leather in colors, a new catalogue has recently been 
issued to the trade by the New Indiana Chair Com- 
pany, Jasper, Ind. The book, printed on a fine grade 
of paper, contains thirty pages, each of which is illus- 
trated with pictures of the many lines manufactured 
by the company. 

a $ 
CEL-U-DEX REPORTS RECORD MONTH 

The Cel-U-Dex Corporation, One Main street, 
Brooklyn, N. Y., reports a record sales month for Sep- 
tember, far surpassing any previous month during the 
year. The sale of Cel-U-Dex tabs in the first nine 
months of 1937 was double that of a similar period 
of 1936. 
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TYPE CLEANER PROFITS 
GROW 
WITH SATISFACTION 


Clarotype has proved to 4500 dealers that type cleaner 
profits can be increased by giving the stenographer a 
product that is efficient, quick, and with a thorough 
cleaning action. 

Your profits on type cleaners depend upon repeat sales. 
Clarotype is the one type cleaner that is consistently 
building repeat sales for dealers from Maine to Cali- 
fornia. 

Order today from your jobber or direct from The Claro- 
type Company, Inc., 16-M Hudson St., New York City. 


cCLAR-O-TYPe 


THE MODERN TYPE CLEANER 





THE BEST KNOWN — KNOWN AS THE BEST 




















, Duo - Nickelplating 


se 





.... that Lasts Twice as Long 


@ Our nickelplating process will make ur typewriter and 
adding machine parts gleam with brilliant newness. First 
you get the benefits of personal supervision. Second, you 
get a coat of nickel that lasts twice as long as crdinary 
plating because we first apply a heavy copper rust resisting 
base. All parts are buffed and polished to perfection. Same 
day service, of course! 


SHIPMAN-WARD MFG. CO. 


THE DEALER'S SUPPLY HOUSE 
325 N. WELLS ST. @ CHICAGO, ILL. 
BRANCH OFFICES: New York City, 321 Broadway. Los f 


Angeles, 314 W. Olympic Blvd. Minneapolis, 116 S. 4th St. 
Montreal, Que., 20 St. James St. West. 
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“GAYLO” 


VIKING 
The latest addition to the World famous GAYLO 














balanced, indestructible extra 
| heavy construction, rigidly 
braced, folds flat quietly, 
extremely comfortable. 





Use of automatic 
equipment makes 
for exceedingly 


LOW PRICE. 





Enamel finishes. 


Colors: Mahogany, 
| Walnut, Black, Olive 


Green, Ivory. 


An investment in GAYLO 
superior quality equipment 
means service, economy 
and durability. Backed 
by an organization 
of many years of 
manufacturing 
experience. 


THE GAYLO MFG. CO. 


| line of metal folding chairs. Non-tipping, perfectly | 





} 820 North Michigan Ave., Chicago, Illl., U.S. A. 
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Pin down facts with 


0 MAPTACKS 


MAPTACKS with uniform’ un- 
breakable spherical heads and keen 
points of tempered tool steel. Beau- 
tifully enamelled in_ distinctive 
colors. 3 sizes. More than 1000 
combinations of colors, symbols, etc. 





FLATHEAD MAPTACKS with cir- 

cular, square, or triangular heads. 
& In 3/16 and '4 in. sizes; plain col- 
ors or printed. Ideal for maps or 
charts to be photographed for per- 
manent record. 


MARKING TACKS with mat-sur- 
face celluloid faces on which pen or 
pencil may be used. In 4%, 54, and 
% in. sizes. Six attractive colors; 
also printed with alphabet or num- 
bers, 


Write us for samples and prices on these and 
other Graffco Time-Saving Office Devices. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave. CAMBRIDGE, MASS. 








Pe alles MARKING TACKS. 
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SOUTHERN NEWS NOTES 


An interesting exhibit of marking devices was re- 
cently installed in the Chamber of Commerce building, 
Jacksonville, Fla., by the H. & W. B. Drew Company. 
The display includes adjustable stencils, all-metal dat- 
ing stamps, alphabet stamps, baggage checks, branding 
irons, brass checks, brass labels, bronze tablets, cast 
name plates, cement stamps, changeable name plates, 
checking pins, concrete markers, dating attachments, 
desk plates, embossers, flexible handle stamps, hotel 
checks, house numbers, identification checks, inter- 
locking stencils, log and lumber stamps, metal checks, 
name plates, numbering machines, number plates, of- 
fice printing outfits, rubber type sets, selling price 
stamps, sign making sets, signs, society seals, stamp 
holders, stamp pads, steel stamps, transfer punches 
and wax seals. The marking device department of the 
H. & W. B. Drew Company, established in 1904, is said 
to be one of the most complete in the South. John 
C. Soderblom is manager. 


* ial * 


The “Fair Trade Act” was the theme of a meeting of 
the Georgia Stationers’ Association at a meeting held 
at the Hotel Dempsey, in Macon, Ga., recently. 
Henry Coleman, of Savannah, established a prece- 
dent by flying from Savannah to Macon to attend 
the meeting and preside over its sessions. The “Fair 


| Trade Act” was the subject of an address by Charles 
M. Marshall, of the Ivan Allen-Marshall Company, At- 
| lanta, Ga. This address was followed by a round-table 


| 


discussion of the advantages of the act. The meeting 
adjourned at noon for a “Dutch” luncheon at the 
Hotel Dempsey, and other problems were taken up at 
an afternoon session. Fourteen firms, from all parts 
of Georgia, were represented at the meeting. 


* a * 


Thomas Gamble, prominent Savannah stationer, has 
returned from a vacation spent in New England and 
Canada. He was accompanied on the trip by his 
daughter, Mrs. Roy Carr, and his son-in-law, Mr. Carr, 
with their son, Thomas. Mr. Gamble is ex-mayor of 
Savannah and one of the city’s leading business execu- 
tives —JHR 

— = 


NEW TWIRLIT DISPLAY AVAILABLE 


The Mitchell Binder Company, Hagerstown, Mary- 
land, has recently created a new and attractive win- 
dow and counter display which is now available to 
dealers. This display is in color and was designed to 
show what Twirlit will do. Customers can try Twirlit 
by drilling through the half-inch scratch pad fur- 
nished. Dealers may obtain this display by communi- 
cating with the manufacturers. 


ee 
COOKE & COBB TO DISTRIBUTE COLLINS 
COMPANY LINE 


The following announcement was made to the trade 
last month by the Cooke & Cobb Company, 211-17 
Steuben street, Brooklyn, N. Y. 

“We take pleasure in announcing the exclusive dis- 
tribution and sale of the A. M. Collins Manufacturing 
Company (226 Columbia avenue, Philadelphia, Pa.) 


line of brief covers in addition to, and in conjunction 
with, our own popular line of brief and university 
covers.” 

The statement lists the covers included in the Col- 
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cyt YOU A SECRET 
¥ 


how COLUMBUS 
PENCILS 


The name of our Purchasing Agent is Maclavish. This will give you an 


















idea of his antecedents. When we clerks and stenographers put in a 
requisition for Columbus Pencils Mac was doubtful. 5c pencils seemed 
too costly for general office use. But when we convinced Mac that 
Columbus lead* not only writes smoother but outlasts ordinary pencils 


several times over, Mac gave in. The economy angle got him. 







It is possible that a protected Columbus dealership 
is still open in your territory. Write 





today for full details, 






samples and prices. 


GSP FABER Ze sevsns 


*Columbus pencils contain A. W. Faber 
lead—backed by 175 years experience, 


Automatic Again Leads the Field! 

















New Line 


New Dison NEW FEATURES 


I. 25” DRAWER CAPACITY 
Z- PROGRESSIVE SUSPENSION ALL PEDESTAL DRAWERS 


Order a Sample now 3- DRAWERS INTER-CHANGEABLE IN THE FIELD 
Table and Secretarial Desk to match 4. BEST CONSTRUCTED PEDESTAL ON THE MARKET 
All Standard Finishes Automatic Expanding and Compressing Features 


AUTOMATIC FILE & INDEX CO. rm. 7 sisisanennate” 
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WRITE REGARDING REPRESENTATION-THE LEOPOLD COMPANY, BURLINGTON, IOWA 


Handsome, Serwiceahle Lamps— At Prices 
That Will Amaze You / 


When you examine the new line of BURNS LE.S. STUDY 
LAMPS, you will agree that they are the most beautiful 
lamps you have ever seen. Their modish, graceful styling 
immediately stamps them as carefully-designed, high-quality 
products—which you can recommend unreservedly to your 
most discriminating customers. 

Yet—they are priced drastically lower than you are accus- 
tomed to pay for similar merchandise! Because of their low 
cost, you can move them—and move them fast—yet net an 
unusually generous margin of profit. 
Write us at once for literature and 
prices on these fast-selling BURNS 
L.E.S. LAMPS. Information on other 
BURNS office products also gladly 
sent upon request. Address American 
Automatic Electric Sales Company, 
1033 West Van Buren Street, Chicago, 
Illinois. 

























BURNS Semi-Indirect 


BURNS Study Lamp BURNS Floor Study ; lo. 55 
(Ne. 650). 27 «sin. Lamp_ (No. 651). 57 r+ ya Rages > Sega tA 
high, equipped with 8 in. high, equipped candelabra with 10 in. 
in. diffusing glass re- with 8 in. diffusing diffusing reflector and 
flector and 19 in. glass reflector and 19 glass candle light 
parchment shade. in. parchment shade. shields. 


BURNS ornce specaunes 
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lins line as the Sales Aid, the Librarian and the Cas- 

tilian, all of which have been equipped with the 

Cooke & Cobb special feature of wire-stitched backs 

or lips. All covers, except the Sales Aid, have paper 
fasteners, fly leaves and labels. 

— 
OMAHA OFFICE APPLIANCE NEWS 

Corey & McKenzie, Farnam at Twelfth street, tied 

up with the General Fireproofing Company. Mr. Mc- 

Kenzie, junior partner of the firm, will give the office 

furniture his personal supervision while Mr. Corey will 

devote his efforts to the printing end of the business. 
* * * 


The Omaha branch of L. C. Smith & Corona Type- 
writers, Inc., was visited by E. E. Hunter from the 
home office at Syracuse, N. Y., the latter part of July. 
He finds the Omaha office one of the topnotchers of 
the West. 

* * * 

H. Gaden, for some time operator of a general office 
supply house in the Grain Exchange building, makes 
the announcement he will retire from business the first 
of the month. 

a * * 

All office supply dealers are very optimistic at this 
time. Omaha trade territory was blessed with an 
eighty per cent wheat crop this year, which means 
money in the farmers’ pockets. That in turn means 
better trade in all lines. This is the first good crop 
for four years and means very much to Omaha.—_BART 

<inielie 


BRITISH INDUSTRIES FAIR TO BE HELD EARLY 
NEXT YEAR 

The 1938 British Industries Fair will be held in Lon- 
don and Birmingham from February 21 to March 4. 
According to expectations the total exhibit area will 
exceed 900,000 square feet. More than 3,000 exhibitors 
representing seventy-five United Kingdom trades will 
participate. 

Because the British Industries Fair is strictly a trade 
fair, it affords excellent opportunities for buyers from 
all parts of the world to make personal contact with 
manufacturers. 

Further information and particulars of facilities 
offered to visitors can be obtained from the Commer- 


cial Department of the British Consulate General, 25 


Broadway, New York City. 
Oo 
UNDERWOOD MOVES PHOENIX BRANCH 

The Underwood Elliott Fisher branch at Phoenix, 
Ariz., was moved October 1 to its new store location 
at 125 North Second avenue. The new premises pro- 
vide better facilities to accommodate increasing busi- 
ness. Air conditioned comfort is provided, and better 
facilities are available to customers. 
o—e 

OHLAND RECOVERING FROM OPERATION 

George C. Ohland, contract sales representative for 
the Metal Office Furniture Company, Grand Rapids, 
Mich., last month was reported on the road to re- 
covery following a serious operation at the University 
hospital, Ann Arbor, Mich. It is expected that many 
weeks will elapse before he is again able to go on 
the road. 





9 
DIXON BECOMES L. L. BROWN AGENT 
An agency for Brown’s Linen Ledger, the 100%, 
white rag, permanent record paper made by the 
L. L. Brown Paper Company, Adams, Mass., has been 
placed with Dixon & Company of Salt Lake City. 
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YOU HAVE THE _ 


SALES 
EDGE 


WHEN YOU 
RECOMMEND 


GinEEN-EDGLE 


STORAGE FILES 


Because they are double 
thick, have reinforced edges, 
are absolutely dustproof, and 
eliminate the necessity of 
troublesome fastening de- 
vices. 


The approaching transfer 
season offers an excellent 
opportunity to increase your 
sales on storage files by demon- 
strating to your prospects and cus- 
tomers the improved features found 
only in the “Green-Edge”. 













SEND NOW .. . For miniature 
demonstration sample and complete 
Geta ‘«: 46: au.0'% no obligation. 





C. L. BARKLEY & CO. 


CHICAGO, ILL 


$17 S. JEFFERSON STREET 














1912 1937 
TWENTY—FIVE YEARS 
STENCIL DUPLICATING MACHINES 

and 


SUPPLIES EXCLUSIVELY 


e 


A Rotospeed for Every Requirement 
Priced from $27.50 to $155.00 


o 


QUALITY SUPPLIES 
FOR 
EVERY STENCIL DUPLICATING NEED 


Write for our agency proposition. 


THE ROTOSPEED COMPANY 


227 S. Wilkinson St. DAYTON, OHIO 
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UMCRAFT 3 


GUMMING CRAFTSMANSHIP -— 
Pas 


GUMMED CLOTH TAPES 
HOLLANDS - CAMBRICS 


GUMMED MENDING TAPES 
CLOTH -GLASSINE-CELLULOSE 


GUMMED SEALING TAPES 





KRAFT COLORED = 
STANDARD TAPING DEVICES 
PULL-TYPE - AUTOMATIC =. 

for all industries . ° = 

* * * * 2 

= 





PRINTED TAPES 


PAPER - CELLOPHANE - CLOTH 
Gummed + Ungummed 
Our Continuous Roll - Printing Press 
equipment is modern, high-speed. 
Prices are attractive Write us. 
DEPT. OA937 


Guymap Tare & Devices; Company 


TERMINAL 








@usr BVILOING 7? 


BROOKLYN, NEW YORK, =e 


aA 400 AA 


Fy 


ee 





ui 





ae SILVER makes very infe- 
rior Filing Cabinets. Steel is much 
better and cheaper. 


So—"'High Quality" means Nothing— 
unless you ask: High Quality for what? 


Monarch Brand 
“Tuff-Press” 


is better for file guides than press- 
board. It was developed exclusively for 
the purpose; not merely adapted to it. 
Fortunately the manufacturing process 
is less expensive. 


So—don't let the very low price 


of TUFF-PRESS fool you 


Grand 
Rapids 
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BREVITY FOR BUSINESS NAMES 


Administraetive Arbeid (Rotterdam) commented on 
the advantages of a short name for any business enter- 
prise. As examples the editor cited “Corona,” “Tri- 
umph,” “Imperial,” “Ideal.” Such names are easy to 
remember, especially when used in advertising. 

—_—— 2 
FRENCH DUTY ON DESK FITTINGS 


Franco-American Trade (Paris), the official pub- 
lication of the American Chamber of Commerce in 
France, reports that desk utilities are included in im- 
ports from abroad, subjected to import duties. 











THIS BEAUTIFUL BRONZE PLAQUE, RECENTLY PLACED 
IN THE RECEPTION HALL OF THE HOME OFFICE AND 
ENTRANCE TO THE FACTORY OF THE ROYAL TYPE- 
WRITER COMPANY CONTAINS THE ROLL OF HONOR 
OF MEN WHO HAVE SUBSTANTIALLY CONTRIBUTED 
MUCH EFFORT TOWARD THE COMPANY'S SUCCESS 
DURING TWENTY-FIVE OR MORE YEARS OF SERVICE. 


Sa 
PAGE SIGNAL FOR TYPEWRITER PAPER 

La Revue du Bureau (Paris) showed a patent office 

drawing of a French invention, the purpose being to 

avoid running off the bottom edge of the paper in the 

typewriter. An alarm is sounded when the lower edge 

of the sheet is about to be released from the paper 


fingers. 
— 


PLASTICS IN GERMAN OFFICE MACHINE FIELD 

Burghagen’s Zeitschrift fur Buro-Bedarf (Hamburg) 
commented on the increasing use of thermo-plastics in 
German manufacture of various types of office ma- 
chines. 


a 
HAND MADE PAPER 

Papier Zeitung (Berlin) devoted considerable space 
to an article on hand made paper, illustrated with 
views of workmen in Japan, Germany, Italy and Eng- 
land forming the sheet. 

ciemmtiidiiadi ki 

ANNIVERSARY OF FRENCH STENO ASSOCIATION 

Le Stenographe Illustre (Paris) reported that the 
Association of Stenographers at Limousin had cele- 
brated its fortieth anniversary a few weeks ago. 
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U nique Design 

n-usual Service 

Hy andsome Appearance 
igh-class Material 


L asting Construction 
ow in Cost 






Compact when 

closed. Floor 

area occupied 
25”x27” 








Ask for 
Catalog 





No. 7070 













[, STEEL 


ROLL TOP 


TYPEWRITER 
DESK No.7070 





It actually reduces lost mo- 
tion—enables typist to do more 
and better work with equal ef- 
fort. Made of special steel, ex- 
cept baseboard and side leaves 
which are 5-ply built-up wood. 
Business -like design. Smart, 
smooth, oven-baked enamel on 
metal parts, CelUhli finish on 
wood parts. When side leaves 
are folded up and steel roll cur- 
tain pulled down, everything in- 


side is secure. 


The Toledo Metal 


Furniture Company 
1634 Hastings St. Toledo, Ohio 














No Office Complete Without Polar Items 


1912-1937 


Over this pe- 
riod of twenty- 
five years Polar 
Products have 
built up and 
maintained a 
standard of 
quality and 
service, best 
appraised by 
the  continu- 
ous patronage 
of America’s 
premier Sta- 
tioners and Of- 
fice Equipment 
Dealers. 


The 48 pages 
of our 25th An- 
niversary Cat- 
alogue are a 
complete show- 
ing of the 1937 
Polar Line at- 
tractively dis- 
played. 


Write for 
Complete Cata- 
logue Today 





POLAR MANUFACTURING COMP 


40! N. BROAD ST., 





PHILADELPHIA, 


ANY 


PENNA. 
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THY IT YOURSELF! 


As a convincing argument that this pencil fills a 


long felt need among many different classes of users. 


. : 


UNIVERSAL HOLDER &.&C.HARDTMUTH czEcHosiovania NO4G 





Leads of this ) diameter in Graphite, Negro, Sanguine, Charcoal, Roman Sepia. 


Cold Sepia, White, Gold and Silver, are welcomed by executives, advertising men, sales 


engineers, architects, draftsmen and many others. 


Get your share of this profitable business. 











STATIONERS / 175 volute 
LINE.. EXCLUS/VELY/ 


“STEEL STRONG” PROOUVUCTS ARE SOLD 
THROUGH DEALERS ONLY. oe 





Accounts in your territory are your accounts. 
You control them—earn and get full com- 
missions. We have no salesmen to pirate your 
customers and cash in on your missionary work. 
No competitor gives you that protection and that 
is why Steel-Strong franchises are valuable . . 
secure ... with the guaranty of Members of The 
Nat’! Ass’n of Stationers. 

Steel-Strong Products include Coin Wrappers, 
Bill Straps, Coin Trays, Tray Pans, Coin Bags, 
Currency Cabinets, etc. ... and each product 
has been developed to the highest efficiency. 
Write for liberal discounts and sales helps. 


THE C. L. DOWNEY CO., Cincinnati, Ohio 


New leads in 24 of the most popular 
shades of Koh-I-Noor Polycolor have just 
been placed on the market. 


Leaflet 521-0 will give you 
complete information. 


hOH-1-NOOR PENCIL COMPANY, INC. 


373 Fourth Avenue 


New York, N. Y. 











STEEL — “PRODUCTS 





Bil. STRAPS 


THE C.L.DOWNEY CO. cincinnari.o 

















Bentson 


700 


Designed and Equipped for Mod- 
ern Business 
All Standard Sizes 
Quality Exterior and 
Moderate Cost 


You can recommend Bentson 
700 without qualification for all 
general office filing. Rigid frame, 
easy operation, handsomely fit- 
ted and finished—durable. Its 
splendid reception by the trade 
enabled us to extend production 
to provide five, four, three and 
two drawer letter and legal cabi- 
nets. Check, card and ledger 
sizes also available, all 26'4 in. 
deep. Drawers move on cradle 
type suspension slides, ten case 
hardened rollers to the drawer. 
Baked enamel finishes; olive 
green and natural wood grain 
mahogany and walnut lacquered. 
Solid bronze hardware. 


See the Bentson catalog or write 


us for full details. 


Bentson Mfg. Co. Aurora, Ill. 
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BABY HERMES TYPEWRITER 


Sales of the Baby Hermes portable typewriter, manu- 
factured in Switzerland, have increased to the point 


where manufacturing agencies have been established | 


in several European countries as well as in the United 


States, according to a report issued by the manufac- 


turer recently. 
Among the manufacturers in other countries who 
have contracted for the manufacture of the Hermes 


SALES SPREADING | 


machine by parts imported from Switzerland are the | 
Norden Typewriter Company, Denmark, and the Brit- | 


ish Typewriters, Ltd., of West Bromwich, England, 
which will place the Hermes on the market as a 
British made machine. This company is also planning 
to improve its sales by offering a special hand case 
fitted for the portable typewriter. 

The International Typewriter Exchange, Chicago, 


U. S. A., will handle the American sales of the Hermes | 


machine, while a company in Turin will sell the port- 
able in Italy —ERB 





STAPLE REMOVER 
Che 





CLEVEREST «xo HANDIEST 
DEVICE FOR REMOVING 
CLINCHED STAPLES 






NEW DISPLAY STAND FOR THE 
ACE STAPLE REMOVER RECENT- 
LY MADE AVAILABLE BY THE ACE 
FASTENER CORPORATION, CHI- 
CAGO.—Provided with two substan- 
tial easels the card is a gold metal 
foil overprinted with dark blue and 
red. The edges are provided with 
slots in which actual staple removers 
may be displayed. 


—_ 
WINNERS OF VARITYPER SALES CONTEST NAMED 


The winners of the Varityper summer sales contest 
which was staged by the Ralph C. Coxhead Corpora- 
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The Table Shown Is: 
St. Johns Office Table No, 24 
Northern Grey Elm, Golden 
Finish. Top, %” thick, Legs, 
2%” square, 6 sizes: 24x36, 
27x42, 27x48, 27x54, 27x60 
and 30x72. Shipped K. D.; 
Packed two of one top-size 
in crate. 

















EXTRA QUALITY 


..and the Business-like 
Good looks that SELL! 


Since 1868 . . . St. Johns, world’s biggest’table 
factory, has produced America's favorite office tables. 
Naturally, we know how to build in the extra value 
that means quicker sales and better profit for you. 
Standard range of office colors; golden, mahogany 
or walnut; range of sizes from 24 x 36 to 30 x 72; 
dove-tailed drawers with 3-ply bottoms in all 
tables. Write today for catalog with prices. 


ST. JOHNS TABLE COMPANY 








tion, New York City, and closed last month, were an- | 
nounced in the October 11 special edition of the Cox- | 
head News, house organ of the company manufactur- | 


ing the Varityper. 

The four winners, whose pictures appear on page 
one of the house organ, are T. J. Downey, Minneapolis- 
St. Paul territory, with a score of 116 per cent of his 
quota, national winner; Walter “Doc” Hanson, of 


Cleveland, who closed with 113 per cent of his quota, | 


to win second place; A. O. Wooldridge, Chicago, 104 
per cent of quota, for third place. Gene Weis was 
named metropolitan area winner. 


CADILLAC, MICHIGAN 


| Office Furniture Warehouse Company, 573 Broadway, New York 








The 
prospect card 
millions of 
salesmen are 
waiting forl 





Punched for Kamket memo-book #50 and fits desk 
card file. POCKET-DEX is ideal for the office and 
“on the beat”... keeps records of calls orderly, 
clean, always at hand! Every salesman becomes a 
customer when you display POCKET-DEX! 

Write for illustrated foider 


KAMKET CORPORATION -401 Broadway,N. Y. 











Four Years Hard Wear 
In Four Nights 


At the National Stationers Convention recently held 
in Chicago, Aico Grip Insertable tabbing placed in 
the wheel above was rotated for six hours each day. 
Our engineers tell us that this is the equivalent 
amount of wear that a tab receives in an office in 
four years time. Despite the fact that each piece 
was bent at right angles with each rotation, not a 
piece was broken, cracked, or bent at the end of the 
convention. Proof again that the tubular edge 
brings added strength. 


G. J. Aigner Company 


503 South Jefferson Chicago, Illinois 








| 


| 





A NEW FAST SELLING ITEM! 


THE 


BOYCE COLLECTION 
SYSTEM  <GBYEE> 


Presents a complete analysis of 
all Receivables properly classified, 
all contained in one Boyce Loose 
Leaf Ring Binder, 11x8™% inches. 
Its operation is simplicity itself and 

it makes collections. 

Every Credit Business is a potential buyer. 

There are simple instructions for its operation, 
the establishing of credit limits and relations and 
typical collection letters for following accounts. 

Order one in the attractive display carton today. 


TWO OUTFITS—PRICES 
Complete Outfit CS114—In First Grade Imitation Leather, 


1 inch Ring Binder with *supplies._................._........... $ 6.75 
Complete Outfit CS5014—In Genuine Brown Gorilla Grain 
Leather, 1 inch Ring Binder with *supplies._......... 10.50 


*Each outfit contains 18 Celluloid Tabbed division sheets, 75 
Analysis sheets Form 801, and 75 Follow-Up Record Sheets 
Form $02. Additional Sheets of Forms 801 and 802 $1.75 per 100. 


There is a complete Boyce Standard Accounting 
System for every business, with instructions, all 
ready to install. 


A. E. BOYCE COMPANY 


WHOLESALE MANUFACTURERS 
LOOSE LEAF DEVICES AND FORMS, VISIBLE RECORDS 
MACHINE BOOKKEEPING SUPPLIES 


Factory and General Offices Muncie, Indiana 
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COOPER TYPEWRITER COMPANY EXPANDS 


The Cooper Typewriter Company, 97 South Second 
street, Memphis, Tenn., has increased the space oc- 
cupied at 97 South Second street, Memphis, Tenn. 
Harry Cooper, owner of the business, was assisted by 
Loftin E. White of St. Louis, manager for the Royal 
Typewriter Company, Inc., in the Memphis territory, 
in planning the expansion program, and helping to 
“dress up” the establishment on the day of the formal 
opening. 

Mr. White commented on the improved appearance 
of the Cooper store after the alterations were effected. 
Among other visitors of the office machine field who 
attended the opening of the enlarged Cooper store 
were J. J. S. Neff, manager of the Little Rock office; 
E. N. Porter, representative at Jonesboro, Ark.; Her- 
man Melman, representative at Cape Girardeau, Mo., 
and B. G. Gladding, representative at Jackson, Tenn. 

———q—=o—__—_ 
NEW CAREW SAMPLE BOOKS FEATURE THREE 
LEDGER GRADES 


Displaying splendid art treatment and typography 
and a practical arrangement of samples for easy ref- 
erence, three new sample books have been issued by 
the Carew Manufacturing Company and distributed to 
leading paper merchants stocking the Carew lines. The 
books include Vulcan linen ledger, a fine quality one 
hundred per cent rag paper; Lenox ledger fifty per 
cent rag, and Court ledger twenty-five per cent rag— 
all economical papers of exceptional quality. 

Carew papers, and the time-tested papermaking 
methods employed by the mill since its founding in 
1848 is the theme stressed in all three books. Copies 
may be obtained from paper merchants or direct from 
the Carew Manufacturing Company, South Hadley 
Falls, Massachusetts. 

——— = —_____ 
SERVICE COMPANY TAKES OVER PART OF 
SABLE ORGANIZATION 


As we go to press word is received that the Service 
Office Supply Company, Detroit, has acquired the sta- 
tionery and office supply departments of Sable’s Office 
Outfitters, Inc., of the same city. The announcement 
was made by Herbert H. Klein, advertising manager 
of the Service Office Supply Company, who reported 
that four members of the sales staff of the depart- 
ments mentioned are now associated with his com- 
pany. They are Herbert H. Boden, William F. Arm- 
strong, John E. Winship and Joe Miney. 

-_———_9-—i-e = 
McCARTER OPENS OWN BUSINESS 


C. T. McCarter, who has spent more than seventeen 
years in the typewriter business and a considerable 
part of that period with the Underwood Elliott Fisher 
Company’s Oklahoma branch, last month opened an 
office for sales and service of rebuilt machines at 
Tulsa, Okla., under the name of the McCarter Type- 


writer Company. 
—————= —___ 


THREE MILLION KEY STROKES A YEAR 
A German advertiser of typewriters stated that a 
stenographer in the course of one year delivers 3,000,- 


000 keystrokes. 
——_——_o—=—e ___ 


KAR-HILL MAKES CHROMIUM INSTALLATION 


The Kar-Hill Company, 347 Madison avenue, Mem- 
phis, Tenn., shows one of the largest assortments of 
the new Lloyd’s Chromium furniture in Memphis from 
which it recently equipped throughout the new pro- 
fessional offices of William T. Griffin Service, Inc-—CG 








165 


NOVEMBER, 1937 










Beauty brought forward from the 18th 
century — modernized in appearance 
and application, fitted for convenience 
and utility, and is a high grade, yet 
popular priced desk. Intended for the 
executive office, it is made only in 60, 
66 and 72 inch sizes. Genuine Ameri- 
can black walnut. Tops, drawer fronts Arrange to include this 
and sides are all 5-ply select figured desk in your pre-holi- 
quarter striped walnut. Tables, chairs, day display. Shipped 
costumer, waste basket and phone cabi- in pool cars with ion 
Indiana Chair Co. 


net are made to match. Must be seen 
Cra On and compared, to be fully appreciated. chairs if desired. Full 
Looks will sell and quality will tell. details on request. 
A thing of beauty is a joy forever INDIANA DESK CO. JASPER, INDIANA 


oo 
The NEW INDIANA 


Bank of England 










INDIANA DESK CO. 








You 
Can't 
Beat ce 
The : ——— 

WARSHAW Combination! 


Here's a combination of price and 
quality in filing supplies that's a real 
winner. Dealers sell them with full 
confidence that their customers will 




















recognize them as the best buy they molt Rethie 
ever made. Guides 
, P Index Cards a l flie — bo i ‘ 
Full automatic machinery and good _aeintorced Folders popular office chair, beautifully formed and 
i 4 > : finished, constructed for lifetime service and 
qua ity of stock secures a uniformity hoe ay 0g dimensioned for solid comfort. See our full line 
of fine workmanshi always. eZ —- oa as shown in the current catalog, or write us of 
meee, ncex your especial requirements. 


Warshaw Filing Supplies are money 
makers. Write for samples today. ° NEW INDIANA CHAIR Co. 


JASPER, INDIANA 
——_—_—_ _ _ »»DBh'_ EE 








WARSHAW MFG.CO., Inc. | Main St., BROOKLYN, N. Y. 
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With Every Globe a 
Christmas Box! 










BI 206F 


Selling these jet black ocean globes as Christmas gifts is easy 
—wrapping them as gifts is something else. That's why we 
pack a bright Christmas box with every one. Sweeten your 
line with these Christmas Specials. You have your choice of 
four outstanding globes: 


Bi2z0t —12” Black ocean globe on airplane base. 
Retails at $5.00 each. 

1204 —I12” Same as above only blue ocean and 

silver lacquer instead of chrome. Ketails 


at $4.00 each, 
Bi206F—12” Black ocean, chrome fittings. Retails 


at $5.50 each. 
1206F—12” Same as above only blue ocean and 

silver lacquer instead of chrome. Retails 

at $4.50 each. 


Regular prices—no extra charge for these handsome Christ- 
mas boxes. This offer for a limited time only. Good service 


on orders large or small. K ~ A N C H E S | N » ~ | N C | P A L C | T | E S 


Write or wire Dept. G1148 
WEBER COSTELLO COMPANY DISTRIBUTORS THROUGHOUT THE WORLD 


Manufacturers Chicago Heights, Ill. 




















Popular Office Chairs 


QUALITY CRAFTMANSHIP . . . 
MODERN STYLING ... 
EXTRA COMFORT 












Ucthex 


FI LE Office furniture dealers sr 

k 
POCKETS | rise boinc with 
Jasper Seating Co. chairs. 
Keyed up to present day 











still lead the way to 


























| greatest filing satisfac- demands in points of style, 
tion. construction and comfort, . a 
. their self evident value often clinches the sale for 
Sturdily constructed the entire ensemble—desk, 


from first-quality red- 
rope stock, their lasting 
serviceable qualities 
make them the cheap- 
est buy in the long run. 


table, cabinet, etc. Good 
furniture . . . prompt ship- 
ments. Catalog and de- 
tails on request. 


ti 


es Jasper Seating Co. 


<__., 
BA JASPER, INDIANA 
— 


“Vertex” Pockets will 
satisfy your customers 


ALVAH BUSHNELL CO. 


925 Filbert Street PHILADELPHIA 


CHICAGO: L. H. Farber, 529 Soe. 
Wabash Ave. Phone: Webster 3217 


NEW YORK: Office Furniture Ware- 
house Co., 573 Broadway 
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GLOBE-WERNICKE PUBLISHES READER’S GUIDE 


The Globe-Wernicke Co., Cincinnati, has recently 
published a valuable booklet entitled, “The World’s 


Best Books,” which is a reader’s guide and incidentally 


a catalogue of the company’s line of bookcases. 
With the thirty-two pages of the booklet are listed 
hundreds of fine books many of which are among the 
classics, while all are classified as good literature on a 
basis of consensus of experts. The volumes are listed 
by division each of which has its own subtitle. Under 
the designation of ‘“‘The World’s Best Books” are many 
volumes coming under the following categories: 
Philosophy and psychology; religion; economics and 
sociology; political science; myths, classic fairy tales, 


folklore; education; art; nature books; science; voy- | 


ages and travels; history, both ancient and modern, of 
Europe, England, the United States and miscellaneous; 
biography; diaries, letters, journals; philology; crit- 
icism and history of literature; essays; satire and hu- 
mor; orations; poetry; drama, a section including that 
of the French, Russian and Scandinavian; fiction. 
Fifty-nine recognized authorities were consulted in 


compiling the list, and no author was included who | 


had not received at least ten endorsements. 

Under a heading of “The Best Books of Our Times,” 
and in addition to the subjects mentioned above, are: 
biography, autobiography; diaries, letters; and Amer- 
ican, English, French, Italian and Russian drama. 

This list was compiled after sixty-two recognized 
authorities were consulted and authors chosen with no 
less than fifteen endorsements. 


Still another division deals with best books for chil- 
dren and includes a varied assortment of books and 
picture books for the first to the eighth grades of 
school. 

Following a list of Pulitzer prize winners in letters 
and in literature and their works, the booklet closes 
with a division of volumes which may be designated as 
classics of the last decade. With this section goes a 
note explaining that the books of this division were 
chosen because they give “a generally accurate and 
literary competent view of the decade.” 


The splendid library enclosed within the covers of 





the Globe-Wernicke booklet and listed in the various | 
divisions constitute a representative history of litera- | 


ture from the beginning up to and including the pres- 
ent year. The divisions are separated by pages bearing 
attractive illustrations of many of the Globe-Wernicke 
bookcases for the office and home. 

Se i 


REMINGTON RAND CLOSE-SHAVER SALES 


With sales of the Remington Rand Close-Shaver 
mounting steadily and rapidly, officials of the General 
Shaver Corporation, Bridgeport, Conn., last month 
announced plans whereby a third shift was added at 
the factory. 


The announcement was made by E. R. Gray, acting 
manager of domestic sales, who declared that even 


with the factory on a twenty-four hour a day basis, | 
there will be a definite shortage of the company’s | 


product as a result of Christmas business. 
—_———.9-—-o——————— 


CONSISTENT ADVERTISING IN SAVANNAH 


The Savannah Office Equipment Company, 44 Aber- 
corn street, Savannah, Ga., uses newspaper advertis- 
ing to advantage in developing business. Within recent | 
weeks this company featured an installation of Royal 
typewriters in Richard’s business college, Savannah, 
and is an exclusive dealer for the A. B. Dick Company. 
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No. 123 
“COMMANDER” 
Retails at $6.00 


A Lifetime Utility 


Another MEMORY MASTERPIECE! This time a 
lifetime utility—combining a perpetual calendar of 
fine-grain solid walnut with an ashtray and cigarette 
holder of highly polished chromium. Ashtray remove- 
able for cleaning. Wings of the pelican cigarette 
holder a glistening black. A tray for pens and pencils 
set in the solid walnut, felt-protected base. Model 
stands 3%” high and 6x13” at the base. Here's 
the ideal gift for the busy executive who prides 
himself on his desk appointments. 


Dealers will want a copy of the illustrated 
broadside showing the complete line of 
MEMORY MASTERPIECES with prices 
and discounts. Ask for your FREE copy 
on your letterhead. 


FINCH & MCCULLOUCH 


Manufacturers of 
“MEMORY MASTERPIECES” 
AURORA . : . ILLINOIS 


Eastern and New England Representative: 
MUTUAL STATIONERY CO., INC. 
368 Broadway New York 








Keen .... smooth and powerful 





od rosa ee 
For all business paper perforating jobs, accounting, filing 
and shipping departments, in libraries, banks .. . everywhere 
accurately punched sheets are needed. TWIRLIT pertorates 
150 sheets (a half inch) of paper in one easy operation. Dis- 
tance between centers is adjustable and you have a choice of 
four hole sizes—/, to 13/32 inch. Etched scale and back and 
side guides provide accurate placement. Other models for one 


and two holes at $2.50 and $6.25. Stationers: For extra year 
end profits, put on a TWIRLIT demonstration 


MITCHELL BINDER CO. 


Virginia & Bower Aves. 
Hagerstown, Maryland 







Series 300 
$10.75 List 
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DARNELL 
Office Chair 
CASTERS 


e BUILD andHOLD 
Featuring the Darnell Patented 8 U S | N E S S 


Double Ball-Beariag Swivel 








Your customers will 
appreciate the smooth, effortless, quiet operation 
of Darnell Casters, Famous because they 


Always SWAWAEE. and ROVE- 


—Darnell Casters have longer life and give the 
maximum of floor protection. Made of highest 
quality materials throughout. Office Furniture 
and Appliances Factory-equipped with Darnell 
Products indicate the manufacturer’s high regard 
for quality. 
The new Darnell Caster and Wheel Manual 
is now ready for distribution. 


























CORPORATION, LID. ms, 4 
P. ©. Box 4027-O, Sta. B Set of Darnzeli 
Long Beach, California Noiseless Glides 
24 E. 22nd St., New York City and Special 
36 N. Clinton, Chicago, Illinois Proposition 
for Darnell 
Dealers 
——————— 











WOODSTOCK 
TYPEWRITERS 


BRANCHES IN PRINCIPAL CITIES 
DISTRIBUTORS THROUGHOUT THE WORLD 
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CINCINNATI STATIONERS ENTERTAIN MR. AND 
MRS. HAROLD HAMPTON 

The following report was received from Jack Kures- 
man, executive secretary of the Stationers Club of 
Cincinnati and vice-president of The Pounsford Sta- 
tionery Company: 

“On Saturday evening, October 30 (Halloween eve- 
ning), the Stationers Club of Cincinnati tendered a 
reception in honor of Mr. and Mrs. Harold Hampton, 
the occasion being the stationers of Cincinnati and 


| manufacturer representatives publicly congratulated 
| Harold Hampton upon his election as president of the 
| National Stationers Association. 


“It was a gala affair, with eighty-one present. Their 
heads were bedecked with Halloween festoons, and 
with the noise made by the trinkets, all were merry. 

“Harry Dick, president of the Cincinnati Stationers 
Club, presided, and called upon Harry G. Pounsford, 
dean of the stationers of Cincinnati, for a short ad- 
dress, and also J. S. Sprott, president of The Globe- 
Wernicke Co. The secretary was called upon for read- 
ing of communications which included many letters 
and telegrams, greeting the president on the occasion. 
Harold Hampton was then introduced amid a round- 
up of applause. He responded with a very short ad- 
dress, after which there was dancing until the wee 
hours of the morning. 

“The surprise event of the evening was the ‘Big 
Apple’ dance at midnight and it was amazing to see 
the number of stationers who could really do it. 

“Among those present from far corners were: A. E. 
Boyce and Mr. Ramsey of A. E. Boyce Company, Mun- 
cie, Ind.; E. C. Clifton, Cooke & Cobb Company, Ches- 
ter Harper, Boorum & Pease Company; Dixie Carroll, 
Eberhard Faber Pencil Company; Bert Bassett, The 
Wahl Company; Stan Evans, Parker Pen Company; 
Robert Hengge, Columbia Ribbon & Carbon Manufac- 
turing Company; Ed. Lohmeyer, Dennison Manufac- 
turing Company, and Matt Dimmitt, Wilson-Jones 
Company, together with many other local manufactur- 
ers and their representatives. The far-away stationer 
was Jack Fecho, who invited all present to attend the 
coming regional district meeting in Cleveland. 

“This affair was one to be remembered by those 
present for many a time to come.” 


<>< __— 


GLOBE-WERNICKE HONORS SEIBELS WITH 
PLAQUE 

Edwin G. Seibels was honored by the Globe- 
Wernicke Company, Cincinnati, last month when he 
was presented with a bronze plaque for “his pioneer 
work in developing the vertical filing system” now in 
general use. The presentation was made by Claude 
Allen, sales manager for the Globe-Wernicke Com- 
pany, at the Cincinnati offices of the Cotton, Fire and 
Marine Underwriters. Mr. Seibels constructed the files 
for his own use in 1898, when he was southern man- 
ager of the Glens Falls Insurance Company. 


—_- 
NORTHWEST TRAVELERS ISSUE ROSTER 
A new roster of its members for 1937 has been issued 


| recently by the Northwest Travelers Club of which 


Stanley Griebel is president. In addition to listing its 
members, all of whom travel Minnesota, Iowa, North 
Dakota and South Dakota, the roster gives their busi- 
ness connections and their home addresses. 

At the time of issuance of the roster the club also 
published a list of its revised by-laws. 
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Like the 
1938 


Automobiles 


Universal 
OFFICE MACHINE 


THE MARK OF QUALITY STAND 
— is the utmost in operating efficiency 


Moves noiselessly on 3-inch rubber tired casters, locks rigidly 
in position with cam brakes. Mechanical equalizer adjusts for 
any unevenness of the floor and the top can be adjusted for 
nearly all office machines now in use, holding them safely and 
securely, operating shocks being absorbed through rubber and 
felt. Side drop leaves 16 by 18% inches afford ample working 
space. Weighs 40 lbs. packed for shipment. 
TUSCO is the apex of quality in office machine stands, above 
the profitless volume class. Retails at $24.50 up according 
to drop leaves desired and finish of steel work. For saving 
time and energy and promoting accuracy, recommend TUSCO. 


TUBULAR SPECIALTY MFG. CO. 

1940 STANLEY AVENUE DETROIT, MICHIGAN 
REPRESENTATIVES: C. E. Ritter, 2451 E. 78th St., Chicago 
(phone REGent 1110); Western Wholesale Stationers, Ltd., 
307 E. Third St., Los Angeles, Calif. 




















GEM 


DESK CALENDAR 





One of the most popular Arch Type Desk Calendars 


GEM @ JUMBO GEM @ PERFECTION @ DESKAID 
PERFECTION DAILY REMINDER 


Standardize on the genuine 
All calendar pads are lithographed on high grade, snow-white 
bond paper. Bases of cold rolled steel in a variety of finishes 
with tilting arches and rubber plugs or feet prevent 
scratching or sliding. 


DEFIANCE SALES CORP. 


72 SPRING ST., NEW YORK, N. Y. 
The CALENDARS in the BLUE BOXES 
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PIONEERS 


eeeececeoeee 


The leading stationers in the 
country have always recognized | 


the name of Tradiell | 


The outstanding features in the 
Loose Leaf industry today 
the latest developments are all 
the results of years of constant | 
efforts on the part of this | 
company. 

The Solid One Piece Leather } 
Cover. 

The Single Trigger. 

The Featherweight. 

WIRE-O Binding. | 

These and many others revolu- 

tionized the Rinc Book | 
INDUSTRY | 


“HUSTLE WITH TRUSSELL” | 





TRUSSELL MANUFACTURING CO. | 
Poughkeepsie, N. Y. | 








FOR REPEAT SALES 


T ny yes 





STENCILS ano INK 


After all, it’s the repeat business that | 
counts! Comparatively speaking, it is 
easy to get the first order. But, willthe | 
customer repeat? That is the question | 
to ask when considering your brand of | 
duplicating supplies. Don’t overlook this 
important factor in Tempo Quality for 
it is sure to repeat. Try it and see. 
And, get an early start by writing today. 


MILO HARDING CO., LTD. 


MANUFACTURERS OF TEMPO DUPLICATORS, STENCILS, INK, ete. 
PITTSBURGH ST. LOUIS LOS ANGELES | 


MILO HARDING CO. Lid. Fis: 4 
617 Commonwealth Annex 
Pittsburgh, Pennsylvania 





Send Free Samples for...... 


"(Name of Duplicator) 
Also, complete Dealer Plan -ossseeeeeeeeeheck [] here 


eae ae , ee ae ee Sw | 
. . 11-37 
——— ——-PIN TO YOUR LETTERHEAD ~—-——————— 
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QUALITY MEANS | 
A COME BACK CUSTOMER 








A PRODUCT 

TRIED AND 

TRUE HAS 
MANY ADVAN- 
TAGES OVER 
A NEW ONE. 


MUNSON 
CUSHION KEYS 
HAVE GIVEN 
SATISFACTION 
FOR YEARS. 


wwvesw 868 o 


INTERNATIONAL 


7TVTVVenmwertetts & 


G0G60000600608 


MUNSON SuPppPty Co., 348 Hudson St., New York City 





Please send information about the New Key 

—New Package and Counter Display to T 
EE Se ea Res Ot he Ee Pe. ee 
Address 
City..... State 




















COOK'S STAINLESS STEEL SIGNALS 


REMAIN ALWAYS BRIGHT AND SMOOTH | 


Their long life makes them a decided economy. Their excep- | 
tionally good visibility speeds 


up your routine! 























THIS IS NO. 2V—> » 
—an improved &, . 
projecting signal . oe 
LOW TAB a re | 
HIGH —-r 
VISIBILITY 15 1\16)/17 | | 
| 


Does not extend we — — — 
beyond edge of \/ ; ; 
binder nor strike 
lid of filing case. 9 


Pat. Clincher 
Grip 





Extra large window aids progressive signaling. 
Pat. “V” clincher affords a firm grip, and will 
not sideslip or catch onto other papers. 


THe 


Glad to send you a sample of the 2V, along with a card con- 
taining samples of all the other Cook Stainless Steel Filing 
Signals in 12 different colors; also prices and discounts. 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


_$f£oolol Ea 


STATIONERS’ SPECIALTIES 








OFFICE APPLIANCES 


SHAW-WALKER TAKES OVER ADDITIONAL SPACE 


Officers of the Shaw-Walker Company office have 
announced signing of a lease for 6,000 square feet of 
floor space in the first floor and basement of their 
present location in the Circle Tower, 55 Monument 


| place, Indianapolis. 


Rex C. Boyd, manager of the Indianapolis district 
of the company, said the expansion program was de- 
cided on to demonstrate and service the firm’s line of 


| ledgers, binders and loose-leaf equipment, especially 


the visible binder line. 

The expansion program calls for utilization of the 
first floor for display of a complete line of files and 
filing supplies, along with a large assortment of bind- 
ers and loose-leaf equipment. Sample arrangements 
of modern desks and chairs will be shown on the lower 


| floor. 


On completion of extensive remodeling, Mr. Boyd 
said, the company will add several novel displays 
showing model offices, unusual in equipment and ar- 
rangement, “organized desks,” and “equipment that 
dares to be different.” 

A special department will be equipped as a library 
for use of accountants and a library of sample forms 
has been catalogued and filed to be of service to the 
public accountant and persons searching for a solution 
of their problems. The Indianapolis branch services 
both wholesale and retail for Indiana, Kentucky and 
part of Ilinois—EB 

es 


OKLAHOMA STATIONERS WELCOME FAIR 
TRADE ACT 


The Oklahoma Fair Trade Law, patterned after the 
California Act, which was passed by the 1937 session 
of the Oklahoma legislature, became effective August 
10, a week prior to President Roosevelt's signing of 
the Miller-Tydings bill which passed Congress attached 
as a rider to a District of Columbia tax bill. The 
Oklahoma bill permits manufacturers to set the retail 
price. The Miller-Tydings bill sanctions inter-state 


| agreements on trademarked merchandise and binds 
| non-signer-dealers as well as those who sign con- 


tracts with manufacturers. 

Oklahoma stationers who supported both state and 
national bills are expecting this law to exert a bene- 
ficial effect on business in this state, according to 
Frank M. Hughes, former president of the state asso- 
ciation. 

The Oklahoma law permits deviation from a manu- 
facturer’s set retail price on goods under Fair Trade 
agreement in the following cases: (1) In closing out 


| the owner’s stock for the purpose of discontinuing 
| delivering such commodity. (2) When any goods are 


damaged or deteriorated in quality, and notice is given 
the public thereof, and (3) By any officer acting under 
orders of any court.—EVH 

~~ 9 


N. J. STATIONERS DISCUSS FAIR TRADE LAWS 


As this issue goes to press word is received that the 
November 8 meeting of the Stationers Association of 


| Northern New Jersey is to be devoted to a round table 


discussion of Fair Trade Laws. Martin E. Escoffier, 
president of the association, will preside. 
qo __ 


EARLY PATENT ON ELECTRIC TYPEWRITER 

Deutsche Kurzschrift (Bayreuth) made the state- 
ment that the first patent on an electric typewriter 
was filed in 1887, adding that the patent seemed to 
have been of slight importance. 
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NO COMPROMISE ON 


Little” 


CARBONS RIBBONS 
Highest QUALITY 
Prompt, Accurate SERVICE 
Reasonable PRICES 
Loyal Dealer COOPERATION 


STANDARDS 


Since 1888, “Little” has had a name for 
superiority in the writing and manifolding 
requirements of American business. CON- 
CENTRATING on the manufacture of car- 
bons and ribbons, “Little” offers a product 
second to none, and cooperates with the 
dealer to develop steady, profitable busi- 
ness. Where “Little” is not represented, 
there is a real opportunity awaiting the 
stationer or dealer who can qualify. 


of. eITTLE. 


Ce 


MANUFACTURERS OF 


TYPE WRITER RIBBONS, 
CARBON PAPERS,ETC. 


Rochester, N. Y. 


New York Office: 
Bible House, 
Astor Place 
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ZIP-PLANE 
TRAVEL 
CASE 






No. 
580 


For PLANE—AUTO-TRAIN 


Every Mashek Case reflects the individuality 
of its purpose—and the character of its 
maker. Appearance . . . Construction... 
Quality — are features, designed to fit both 
the service and the profession. 


Write for interesting facts on our NEW LINE 


of WELDEDGE CASES and our most fashion- 
able ENSEMBLE CASES. 


FRANK MAS @CO, 
CHICAGO 


“If it’s made of Leather MASHEK makes it Better” 
NEW YORK—Harold Atwood—7! W. 23rd Street 











hold up— 


Correct posture chairs do “hold 
up" and support the body of 
the occupant, in a comfortable, 
correct, healthful position. 


Murphy posture chairs are 
scientifically built for comfort. 
The backs and seats can be ad- 
justed to a position to fit peo- 
ple of all sizes. 


The beauty of the 
wood, the style and 
character, fit them with 
the best of office fur- 
niture. 


MURPHY CHAIR COMPANY 


INCORPORATED 
OWENSBORO, KENTUCKY 





























— 


a 





172 


Swell— 
for Direct Mail 


PRONTO Private FILE 


FOR HOME OR OFFICE 


A personal file equipped with a con- 
fidential compartment in the cover. 
A complete filing system is included, 
consisting of a set of A-Z folders and 
additional folders labeled “Taxes”, 
"Bank Statements”, ‘Insurance’, ''Un- 
paid Bills'’, etc. 

Made of cold rolled steel, in a rich 
dark olive green wrinkle finish. 

Two separate locks for file and com- 


partment. 
LIST $ 300 COMPLETE 














OFFICE APPLIANCES 


Registered Parcel Post to Holland Ended 


Under the terms of the new United States-Netherland parcel post con 
vention, effective November 1, 1937, parcel post packages sent to the 
Netherlands may no longer be registered 
> —_— 

Parcel Post Registration 


The United States Postal! Bulletin states that parcel post packages may 
be registered when sent to Argentina, Chile, Dominican Republic, Guate- 
mala, Honduras, El Salvador and Uruguay. 


Mexican Decree on Machine Parts 


Commerce Reports published a Mexican presidential decree now effective, 
which established a separate classification under which separate parts for 
machines, apparatus, instruments and vehicles will be dutiable at the 
rates applicable to the completed article. This concession is limited to 
parts which are definitely identifiable as component parts of the machine 
or apparatus in question, and which are not separately classified in the 
tariff 





> 
Shanghai Carries On 


Despite proximity to the war zone in China, the Chinese Chamber of 
Commerce at Shanghai has organized a special committee to serve as sole 
authorized agency to handle applications from merchants to move stocks 


of goods and equipment 
_ >——- 


Accountants Discuss “Control” 


La Vie au Bureau (Brussels) reported a meeting of the Association of 
Expert and Licensed Accountants at which Mr. Van Swae discussed the 
“Principles and Technique of Control.”’ 

_ > 


Uruguay Restricts Transit Shipments 
A decree by Uruguay dated July 31, 1937 revised and amplified the 
list of merchandise, established by a decree of March 13, 1934, and 
amplified by subsequent decree regarding merchandise in transit. The 
measure is for the protection of domestic industry. The purpose is to 
prevent transit shipments of this merchandise, shipments being smuggled 
back into the country. The decrees include mechanical pencils and 


wood cased pencils. 
a 


Buenos Aires Catalogue Exhibit 
A group of advertising men in Buenos Aires, as stated in Commerce 
Reports, is sponsoring an exhibition of catalogues, which is to be held 
in the near future. Any American business houses which wish to be 
represented in the collection should write directly to ‘“Catalografica,” 
Casilla de Correo 1610, Buenos Aires, Argentina. 
x 


STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIRCU- 
LATION, ETC., REQUIRED BY THE ACT OF CONGRESS 
OF MARCH 3, 1933 


of Office Appliances, published monthly at Chicago, Illinois, for 
October 1, 1937 
STATE OF ILLINOIS, County of Cook—-ss. 

Before me, a Notary Public in and for the State and county 
aforesaid, personally appeared John A. Gilbert, who, having been 
duly sworn according to law, deposes and says that he is the Busi 
ness Manager of The Office Appliance Company and that the fol 
lowing is, to the best of his knowledge and belief. a true statement 
of the ownership, management (and if a daily paper, the circula- 
tion), ete., of the aforesaid publication for the date shown in the 
above caption, required by the Act of August 24, 1912, embodied in 
section 411, Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 


1. That the names and addresses of the publisher, editor, manag 
ing editor, and business managers are: Publisher—The Office Ap 
pliance Company, 20 North Wacker Drive, Chicago, II! Editor 


Evan Johnson, 312 North Kenilworth avenue, Oak Park, IIl.; Man- 
aging Editor—-Evan Johnson, 312 North Kenilworth avenue, Oak 
Park, lll.; Business Manager, John A. Gilbert, 310 Forest avenus¢ 
Glen Ellyn, Ill. 

2. That the owner is: (If owned by a corporation, its name and 
address must be stated and also immediately thereunder the names 
and addresses of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by a corporation, the 
names and addresses of the individual owners must be given. If 
owned by a firm, company, or other unincorporated concern, its 
name and address, as well as those of each individual member, must 
be given.) The Office Appliance Company, 20 North Wacker Driv« 
Chicago, Ill.; Evan Johnson, 312 North Kenilworth avenue, Oak 
Park, Ill.: Donald C. Miller, 6756 Cornell avenue, Chicago, II1.: 
John A. Gilbert, 310 Forest avenue, Glen Ellyn, Ill.; C. F. Malatesta 
7205 Yates avenue, Chicago, Il. 

3. That the known bondholders, mortgagees, and other securit 
holders owning or holding 1 per cent or more of total amount of 
bonds, mortgages, or other securities are: (If there are none s0 
state.) None. 

4. That the two paragraphs next above, giving the names of the 
owners, stockholders, and security holders, if any, contain not only 
the list of stockholders and security holders as they appear upon 
the books of the company but also, in cases where the stockholde: 
or security holder appears upon the books of the company as 
trustee or in any other fiduciary relation, the name of the person 
or corporation for whom such trustee is acting, is given; also that 
the said two paragraphs contain statements embracing affiant’s 
full knowledge and belief as to the circumstances and conditions 
under which stockholders and security holders who do not appear 
upon the books of the company as trustees, hold stock and securi- 
ties In a capacity other than that of a bona fide owner; and this 
affiAant has no reason to believe that any other person, association 
or corporation has any interest direct or indirect In the said stock 
bonds, or other securities than as so stated by him 

5. That the average number of copies of each issue of this pub- 
lication sold or distributed, through the mails or otherwise, to paid 
subscribers during the twelve months preceding the date shown 
above is -- (This information is required from daily publica 
tions only 


aT 


JOHN A. GILBERT, Business Manager 
‘ Sworn to ar subscribed before me this 21st day of September, 1937 
Sea MARGARET GEHLBACH, Notary Publix 


636 BROADWAY, NEW YORK, N. Y. 


M ommission expires Octobe 4, 1938 
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TYPEWRITERS 


Akron, Ohio.—T. J. Joyce has joined the local branch of the Royal 
Typewriter Company. He has had an international experience in the type 
writer field. 

Chester, Penna.—The Delco Typewriter & Supply Company, 602 Sproul 
street, has changed its name to Delco Typewriter & Supply Company. 

Chicago, 111.—A typewriter was stolen from the Calumet High School, 
8131 May street, in October. The school record vault was tried by the 
burglar, but without gaining entry. 

Columbus, Ohio.—The General Office Machine Company has opened a 
branch at 40 North High street. 

Gastonia, N. C.—O. G. Penegar has opened an office equipment business 
at 137 South Marietta street. He has had an extended experience in the 
office machine and office equipment fields. He conducts a typewriter serv 
ice department with facilities for caring for all makes of machines. 

Madison, Wis.—Typewriters were stolen from Torgeson Brothers Garage, 
128 South Blair street, and the local branch of the International Har- 
vester Company in September. Two men were taken into custody for the 
thefts. 

Memphis, Tenn.._Harry Cooper, representative here of the Royal Type 
writer Company, Inc., has moved to 97 South Second street. 

Pittsburgh, Penna.—Fred Hess is a new salesman here for the Royal 
rypewriter Company, Inc. 

San Francisco, Calif.—The California Typewriter & Adding Machine Com- 
pany has been chartered; capital stock, 2,500 shares at $10.00 par value; 
directors—J. B. DeGoyler, Jr., G. C. DeGoyler, M. J. Marran, H. D. 
Merrill and A. C. Richards. 

Rockford, til._-The Goerlitz-Becknell Company, 107 South Water street, 
has been chartered to deal in typewriters, safes, etc.; capital stock 10,000 
shares par value common at $5.00 per share, and 1,000 shares par value 
preferred at $100 per share—incorporators, E. C. Goerlitz, R. W. Becknell 
and H. Trautman; L. C. Miller, charter representative, care of Miller and 
Thomas. 

San Jose, Calif.—Earl Coburn has joined the Hinckman typewriter busi- 
ness here, selling Royal typewriters. 

South Bend, Ind.—J. O. Fisher has joined the local branch of the Royal 


Typewriter Company, Inc. as a salesman. 











ADDING MACHINES 


Oklahoma City, Okla...The Victor Adding Machines Company, an 
Illinois corporation, has been admitted to transact business in Oklahoma. 











OTHER MAL HIRED 


Dayton, Ohio..-The National Cash Register Company has plans to erect 
t new factory unit at a cost of $800,000, including machinery.-AK 

Everett, Mass.—-The Standard Mailing Machines Company has assigned 
George L. Wescot as representative at Cedar Rapids, Iowa. George E. 
Johnson has taken the North Carolina territory. Both men will carry 
the Standard duplicators and Standard mailing machine lines. 

indianapolis, Ind.—The Addressograph-Multigraph Corporation, a Dela- 
ware corporation, has been admitted to do business in Indiana 











FURNITURE 


Grand Rapids, Mich.—George C. Ohland, contract sales representative 
for The Metal Office Furniture Company, is confined to the University 
hospital, Ann Arbor, following a serious operation. 

North Tonawanda, N. Y.—Ralph J. Moulton has been appointed assis 
tant sales manager by the Victor Safe & Equipment Company, Inc. 

New York, N. Y¥Y.—The Eagle Office Equipment Company, Inc., conducted 
by I. Rubin, has moved to 25 West Forty-fifth street. 

Oklahoma City, Okla.—The Collins Desk Company has moved from 215%. 
West Fifth street to 204 West Second street, one block north of the 
former store. 











MARKING DEVICES 


San Francisco, Calif.—The Patrick & Moise Klinker Company has 
adopted a policy of “plussing the sale’ of marking devices by showing 
the advantage of self inking stamps, and the time saved through their use 














STATI@GCRSs 8 F 


Birmingham, Ala.—The Mercantile Paper Company, Montgomery, Ala., 
has been awarded a contract of $5,424, covering desks, chairs, filing equip- 
ment and other furnishings for the new city hall at Selma.—_GHW 

Cleveland, Ohio.—The Wirtschafter Company has expanded its store at 
Prospect avenue, 8. E., and Ninth street. 

Columbus, Ohio.—Contracts for office furniture for the new sewage 
treatment works plant on Frank Road, have been awarded to J. J. Walsh, 
of the State Office Supply Company, 44 South Third street, on a lump bid 
of $15,000 by the city board of purchase.- k 

Goshen, Ind.—The Hettrick Manufacturing Company, 1401 Summit street, 
Toledo, has acquired the plant occupied by the Engmar Range Eternal 
Company, where it will expand the production of metal furniture, one of 
its main lines. The structure is 1100 feet long and 100 feet wide.—AK 

Indianapolis, Ind.—John L. Kautz, head of the office equipment and 
stationery business bearing his name, has been elected president of the 
Indianapolis Service Club, one of the larger organizations of that type in 
the city EB 





A Natural for 
Your Window 


PATENT 








PENDING 


PRONTO Expanding FILE 


An unusual executive file designed 


for keeping correspondence, in- 
voices and other records under lock 
and key. 

Made of cold rolled steel, in rich 
dark olive green wrinkle finish. 
Equipped with a red rope A-Z ex- 
panding index. The sliding front 
makes filing easy. 


With substantial lock and key, rub- 
ber feet, card holder and handle. 


No. 612—Dimensions: 11'/4” high, 1254” wide, 64,” deep 


$2.25 


LIST COMPLETE 


PRONTO FILE CORP. 


636 BROADWAY, NEW YORK, N. Y. 
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Only LYON Cabinets 


Give You 


So Much to Sell 


@ The market for Lyon Steel Stor- 
age Cabinets is as broad as business 
itself. Business and professional men 
find Lyon Cabinets ideal to meet their 
office storage requirements. There is a 
wide range of finishes, sizes and styles. 
The prices are low for cabinets so well 
made and so handsomely finished. 
Dealers everywhere are finding that a 
small investment in stock and space .. . 
backed by practical sales helps we supply .. . 
produce quick turnover and good profit. Write for 
complete information on our dealer proposition and 
sales cooperation. 


LYN. PRODUCTS 
INCORPORATED 
2811 River Street Aurora, Illinois 





OFFICE APPLIANCES 














TRINER 


BEAM POSTAL SCALES 
- ELIMINATE 
POSTAGE WASTE 








Capacity 1 Ib. x %& oz. 


WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility and tolerance 
for checking postage. 

Forty-eight cents to 96 cents per pound prevailing 
postage cost must be checked by every mailer to prevent 
costly postage waste. 

Triner refinements make this close-weighing accuracy 
possible. Permanent balance, special alloyed steel pivots, 
perfect alignment and operation of moving parts, to- 
gether with sturdy, high-grade construction, insure de- 
pendable and lasting service. Capacities 9 oz. to 4 Ibs. 
in various models, with computing charts on those of 1 
Ib. and over. 


Send for detailed description and prices 


TRINER SCALE & MFG. CO. 
2714 W. 2ist Street Chicage, Hlinois 











MASONITE 
CHAIR MATS 


14” Thick— Beveled Edges 
Standard Colors 





$350 


Style Style 
9648. 9649. 
36” 48” 
Wide. Wide. 
18” to 54” to 
end of end of 
lip. lip. 


LIST PRICES EACH 


List Prices Subject to Dealer Discount 


GEO. E. FOX & CO. 


Sample Room, Offices and Factory. 


420 Orleans Street, Chicago, HMlinois 


OPPOSITE THE MERCHANDISE MART 








—— 








300 NEW ITEMS 


IN A SINGLE YEAR 


In a single year Office Appliances announced some 300 
items in the section devoted to new machines and devices. 


Usually this information is given before the items appear 
on the market and always in advance of most sources of 
such news. It is not uncommon for a dealer to tell us that 
some of his best selling lines have been secured from 
seeing the things in Office Appliances. Many readers 
say this section in itself is worth the subscription cost, not 
to mention all the other features. 


if you want to keep in touch with the activities of the 
office equipment industry, there is no better way to do it 
than by entering a subscription to Office Appliances. 
The rates are $2.00 a year, $3.00 for two years; Canada 
$2.50 and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 


20 Nerth Wacker Drive 


Chicago, U.S. A. 
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RIBBONS AND CARBONS 


Philadelphia, Penna.—Dorothy Bright has joined the supplies depart- 
ment of the Royal Typewriter Company here. 





Portland, Ore.—George L. Koehn of the Steno Ribbon & Carbon Manu- 
facturing Company has returned from an extended business trip, which 
included Chicago, Washington, Philadelphia and Manhattan. 


——— 


United Statcs Exports of Typewriter Ribbons, Carbon Paper, Duplicating 
Machincs ani Office Supplies—August, 1937 





7763 
Dup- 
plicat- 
4750 ing ma- 
Filing chines, 
folders parts 
index cards 9392 0395 and 
and other Carbon papers r'ypewriter sup- 
office forms ribbons plies for 
Countries No Value Lb Value Doz Value Value 
Austria 321 281 13 29 93 
Azores and 
Madeira Islands 4 1 2 
Belgium 3,807 1,434 915 403 242 696 1,274 
Czechoslovakia 33 35 50 168 
Denmark 10 25 
Finland 375 300 
France 1,059 177 279 298 145 571 12,093 
Germany 25 11 
Greece 6 63 25 63 
[rish Free State 351 64 
Italy 86 24 
Malta, Gozo & Cyprus 1s 30 
Netherlands 2,809 653 375 1 767 
Norway 449 587 172 346 
Poland and Danzig 106 108 263 
Portugal 7 8 112 79 15 792 
Rumania 28 30 3 303 
Sweden 563 550 588 le 261 
Switzerland 28 11 906 790 182 428 
United Kingdom 1,478 1,046 11,867 7,387 1,471 2 9,752 
Yugoslavia 12 6 
Canada 20,068 7,360 3,182 1,431 328 952 8,724 
British Honduras 45 10 
Costa Rica 294 105 361 283 45 134 210 
Guatemala 363 90 125 157 12 52 576 
Honduras 2,679 631 10 20 49 200 
Nicaragua 1,092 339 179 276 15 63 26 
Panama . 2,093 569 3,187 1,172 156 389 61 
Salvador 132 
Mexico 2,647 1,288 638 789 605 1,477 5,711 
Newfoundland and 
Labrador 78 14 153 159 7 40 25 
Bermuda : 410 326 noe 10 27 21 
Jamaica 1,800 642 , 190 
Trinidad and Tobago 106 83 15 s 15 49 73 
Oth. Brit. W. Indies 151 78 100 173 6 30 
Cuba 3,062 1,094 4,481 3,581 416 653 1,111 
Dominican Republic 949 451 158 169 33 94 119 
Netherland W. Indies. 2,640 881 . 8 61 374 
Haiti, Republic of 733 316 13 10 7 156 
Argentina 1,410 887 592 314 96 297 632 
Bolivia 292 99 2 4 16 69 
Brazil 549 433 2.510 1,514 126 413 54 
Chile 393 337 2,586 1,484 268 826 104 
Colombia 4,325 1,487 875 811 325 1,064 683 
Ecuador 601 218 178 108 71 204 
British Guiana 28 16 10 26 
Paraguay 638 77 120 57 90 226 103 
Peru 218 23 49 46 436 1,071 23 
Uruguay 8S 197 69 182 
Venezuela 1,962 389 424 1,338 177 681 1,320 
Aden 46 57 2 7 
British India 165 47 1,936 1,104 150 364 264 
British Malaya 93 26 479 
Ceylon 115 34 275 106 80 132 
China 12,368 1,901 995 543 230 #60 214 
Netherland Indies 100 154 2,427 2,075 446 1,030 862 
French Indo-China 75 161 389 
Hong Kong 207 71 148 63 292 580 
Japan 1,837 527 3,706 3,048 120 198 39 
Palestine 60 i! 383 
Iran 454 115 
Philippine Islands 2,313 1,046 6,523 2,911 916 1,736 592 
Siam 53 145 578 
Syria 38 5 5 1 
Turkey 5 7 29 25 
Other Asia 115 89 20 47 4 19 
Ausiralia 29 21 $2 152 198 
French Oceania ao 14 
New Zealand 698 215 71 99 175 756 3,078 
Belgian Congo 24 18 s 
British E. Africa 157 29 
Union of 8. Africa 597 200 742 45 320 897 429 
Other Br. So. Africa 24 27 
Nigeria 48 31 24 63 
Egypt 30 1 56 49 55 154 244 
Algeria 351 41 58 121 
Tunisia 15 34 
Other French Africa 26 14 28 59 
Liberia 595 76 
Morocco 50 27 57 130 
Other Port. Africa 113 
Total 8),005 $26,614 52,942 $35,533 10,141 $24,897 $54,234 
Shipments to 
Hawaii 69.99) $21,846 2,114 $1,435 114 $286 $2... 32 
Puerto Rico 9,629 2 264 3,974 2,043 364 923 264 
Virgin Islands 5 5 1 3 





| 6864... 


New York, N. Y.—S. 8. Clayton has joined the Globe-Wernicke Sales 
Company. 





New York, N. ¥.—Al Cole has joined the sales staff of the S. E. & M. 
Vernon, Inc., covering all of New England. 

San Antonio, Texas.—The Rush-Fielden Company has opened at 1121 
Milam building, handling Shaw-Walker loose leaf items as well as that 
company’s metal office equipment. 






WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 













RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 










Allen & Company 


11-13-15 Vandewater Street 
New York 















The 
Automatic 
Memory 


A PERFECT XMAS ITEM 


A memo system on 
cards in two handy 
units—genuine leather 
POCKET CASE for 
temporary data plus DESK UNIT for 
permanent records. Dated and other- 
wise indexed record cards fit both. The 
most remarkable memory aid ever de- 
vised—proven by 33 years’ constant re- 
orders from successful, active business 
and professional people. 


MEMINDEX ATTRACTS 
HIGH GRADE CUSTOMERS 


Top executives, star salesmen, 
well-known professional people 
buy Memindex—the kind of cus- 
tomer you want in your store. 
Stock and display Memindex 
and have their satisfied pat- 
ronage. 

DEALERS WRITE for 
complete information, 
free imprinted litera- 
ture, counter cards, etc. 

WILSON 

MEMINDEX CO. 


151 St. Pau! St., 
Rochester, N. Y. 


POCKET CASE 


DESK TRAY 
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An Immediate Hit! 


p ULL-PusH action slides rings apart with a 
gentle pull of the lever. Sheets do not 
jump off the rings. There are no pinched fingers. 
Sheet Lifter lifts. rather than pushes, sheets 
over rings. reducing wear on punching. 
Counter-sunk label holder makes identification 
easy. These and other features have made this 
Faultless Binder the fastest selling item of its 
kind in the stationery business. 

Write for full dealer information on this and 
other Faultless items. 


svarsensns LOOSE LEAF COMPANY 
24 North Broadway 


MILWAUKEE CHICAGO 


NEW YORK 














“KILIAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
Patent 1,782,622. Canadian Patent 324,059. Other patents pending.) 





(Uv. 8. 


All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any desired 
shape. (No soft stampings used whatsoever.) For cradle 
slides our ball bearings and rivets are in one unit for 
quick assembly. 95% of filing cabinet drawer slides in 
United States and Canada operate on “Kilian” unground 
bearings. Samples made to your specifications. 


Kilian Manufacturing Corporation 


107 North Franklin Street 


Syracuse, New York 

















OFFICE APPLIANCES 


Peruvian Office Equipment Trade 
(Concluded from October Issue) 


Metal Office Equipment.—Notwithstanding the progress of the domestic 
wooden furniture industry, the upward trend of imports of foreign iron 
and steel office furniture was not only maintained but increased slightly 
with respect to the preceding years. 

Imports of copper or bronze non-office furniture declined from 7,580 
soles in 1935 to 2,854 soles in 1936. Noteworthy was the fact that the 
United States supplied 68.1 per cent of the total value in 1936, compared 
with 0.1 per cent in 19365. 

Statements among trade 
demand in the market are, 
nets, letter size; visible index cabinets; 
second named articles are encountering strong competition 
domestic “Contex.”” Sales of steel desks, although rep rted somewhat 
better than in the previous period, were still far below expectations. The 
flat top, two-pedestal, medium size model, with the folding typewriter 
attachment on one side, was sold in preference to all other models. 

Effective competition from local wooden furniture manufacturers 
the reason assigned for slow business in such articles as storage lockers, 


items enjoying a better 
vertical filing cabi- 
although the 
from the 


sources indicate that 
in their respective order, 
and card indexes, 


was 


index upright cabinets, book-cases, typewriter stands, revolving office 
and typewriter chairs. 
Cash Registers.—Extraordinary impetus in the trade in cash registers 


in 1936. This business, which was almost dead for the two 
account of an abundant supply of second-hand ma- 
showed a complete modification 


was manifest 
preceding years on 


chines at prices beyond competition, 
during the year under review. 

Safes, Safety Doors, and Vaults.—Expansion in the banking business 
through the opening of new branches in various provincial districts of 
the country, exercised a beneficial effect upon the trade in safety doors 
and vaults, while the formation of new commercial and industrial con 


cerns contributed, in turn, to favor sales of fire-proof safes. These state 
official import figures which reveal that 70,695 


ments are confirmed by 

soles represented total Peruvian imports of safes, safety doors and 
vaults in 1936 against 36,651 soles in 1935. Italy, an unimportant supplier 
in 1935 (1.9 per cent) shared in the 1936 trade to the extent of 20.9 


per cent. Consultation among trade sources disclosed the fact that these 
arrivals must represent direct orders made by a banking institution con 


trolled by Italian interests, as no articles of Italian manufacture are 
known to be advertised or sold in the market. 

The German “Bode Panzer” safe, retailing at S/750 (smaller size) and 
8/3,850 (larger size), was reported as the foreign make which enjoyed 
better demand in 1936, while the British “‘Chubb’s” and ‘“‘Milner’s” de- 
clined in popularity. No appreciable improvement in the sales of the 
French “‘Fichet’”’ was reported. 

Combination lock safes enjoyed the largest demand, followed by safes 


Small and medium sizes were 


fitted with both key and combination dial. 
the best 


sold in preference to the larger models. Banks continued to be 
outlet for safety doors and vaults. 

Machines for perforating papers and stamping in general.—The trade in 
these articles showed further indications of improvement in 1936 when 
imports totaled 22,923 soles, compared with 5,143 soles in 1935. 

Machines for perforating, numbering and writing checks.—Total imports 
of perforating, numbering and check-writing machines in 1936 amounted 
soles over 1935. 


to 17,248 soles or an increase of 8,106 
The demand for these machines is chiefly confined to the banking 
institutions and a few of the larger commercial houses. 


stencil duplicating apparatus.—Educational efforts on the 
stencil duplicators and similar dupli- 
in arousing an increased interest in 


Copy graphs, 
part of distributors of copygraphs, 
eating apparatus were instrumental 


these articles, and resulted in an adv ance in imports which totaled 14,725 
soles against 6,368 soles in the preceding year. 

The British “Gestetner” (automatic), retailing at 8/500 (smaller size) 
and S8/1,500 (larger size), was mentioned as the best foreign seller. The 
“Geha-Rotary” and “Multor,” both German, lost ground in 1936 

Stapling and pencil sharpening machines.—Contrary to the tendency 
manifest in almost every line of office appliances, imports of stapling 
and sharpening machines declined, although siightly. Total values were 
15,459 soles in 1935, and 14,246 in 1936. 

As the new tariff schedule which became effective on February 1, 1956 


embraced both stapling and sharpening machines under one item, it is 
imports corresponded to 


not possible to state what proportion of these 

each. However, dealers consulted expressed the belief that not less than 
85 per cent represented stapling machines, and that the larger proportion 
of imports from Germany consisted of sharpening rather than stapling 
machines, 

Other Office Appiiances...The demand for iron presses for copying let 
ters was insignificant, as evidenced by the import figures which totaled 
73 soles in 1935 and 481 soles in 1936, both of which represented German 
business exclusively. Competition by domestic manufacturers of wooden 
presses was responsible for the low volume of this trade 


Modern office appliances such as dictating, postage-metering, and book 
keeping machines were rare sellers, as usual. 

Market Outlook for 1937.—Although 
half of the present year do not reveal 
the preceding year, it is the general opinion 
the favorable turnover registered in the office 
trade in 1936 will be maintained throughout 
unfavorable developments not now in prospect. 


first 
over 
that 

appliance 
absence of 


indexes during the 
extraordinary improvement 
among trade 
equipment 
1937, in 


economic 


sources 
and 
the 
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Typewriters to Argentina Increase 


of that Argentina 


Of these 5,095 


Commerce states 


The United States Department 
half of 1937. 


imported 8,248 typewriters in the first 
were from the United States and 1,821 from Germany. In the corre- 
sponding period last year Argentina imported 5,540 typewriters. Of 
these the United States supplied 3,811 and Germany 998. Trade estimates 


indicate that Argentina will buy 18,000 machines this year, in addition 
to the equivalent of 2,000 more in parts and accessories 
eee 


Oriental Ruckus Impedes Business 


The business of American firms in Shanghai has been inconvenienced 
by disruptions in the mails. Deliveries of mail from abroad, since the 
inception of military activities are from four to five weeks overdue. Even 


Merchants are resorting to greater use 


delayed. 
Hongkong and Manila. 


services via 


Japan are 
air mail 


from 
trans-Pacific 


mails 
of 
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U. S. TYPEWRITER 


RIBBONS 


Sansom at Tenth Street 









ESTABLISHED 1895 


Dealers Inquiries Solicited 


RIBBON MEG. Co. 


CARBONS 


Philadelphia, Penna. 














PRACTICAL 
SERVICEABLE 
ATTRACTIVE 








Tor 


Metal Furniture Which Meets the 
: Growing Trend in Modern Offices 


The only complete line of modern chrome furniture for equip- 
ment of executive. professional and general offices. Id2al also 
for vestibule. lounge and recreation room. A line that offers 
substantial profit possibilities. 

Get on the Troy bandwagon. Dealer prop- 

osition and complete catalog upon request. 


THE TROY SUNSHADE COMPANY 


Dept. P-117 Troy, Ohio 
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DR. SCAT 


SOLD THROUGH DEALERS ONLY 


From the Atlantic to the Pacific 
dealers carry DR. SCAT in 
stock. 

\/ Cleans Type Quick 

\V Refinishes Platens 

\V Polishes Enamel 

\ Prevents Rusting 

Manufactured by 


DR. SCAT CHEMICAL CO. 


178 N. Franklin St. “t+ Chicago, Ill. 

















“REFINISHER” 
Reg. U.S. Pat. Off. 











When You're Asked 
for FACTS 





Can You Give Them? 


Are 


Conditions are changing daily in the Industry. 
YOU keeping pace with them? Timely information 
will help you plan sales, act decisively, push profitable 
items, keep your stock up to date. 
“The information your Service Bureau gave us 
was just what we needed and placed us in a posi- 
tion to secure additional business that otherwise 
we could not have gotten.” A. R. Taylor Co., 
Memphis, Tenn. 
OFFICE APPLIANCES brings you the latest styles, 
news and trade gossip every month. The Service Bureau 
helps you gain information, lists and data gratis, almost 
impossible to gain elsewhere at any price. 
Ask for your FREE copy of OFFICE APPLIANCES 


and subscription particulars. 


THE OFFICE APPLIANCE COMPANY 


20 North Wacker Drive Chicago, Illinois 











New! 
Aad 


TYPEWRITER 
TABLE 


This new ASCO number 
has been produced by pop- 
ular demand—and it fills 
the billl 2614” high. 
Wooden table top 1714” 
x 14”, Sliding wooden 
side leaf 10” x 10”. 
Ball bearing casters. In 
beautiful olive green, choc- 
olate and maroon finishes. 
A low priced table popular 
wherever introduced. 





ART STEEL CO., Inc. 


300 E. 145th St., New York, N. Y. 





Three complete lines of lo 


CARD SIZES 
DRAWER CAPACITIES 
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in Griprit TUBES 


Grippit’s package fits the hand, is easy to see on a cluttered 
desk . . . Grippit rubs off work and fingers and leaves them 
clean . . . Grippit never wrinkles paper . . . It is Peelable, 
Waterproof, Transparent, Stainless, Non-inflammable . . . Write 
for Free Tube and Profit Story to Harriman-Welts Products Co., 
200 Summer Street, Boston, Massachusetts 
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WRITE OR TYPE SUBJECT ON INSERT- 
CUT TO SIZE -MOISTEN ano APDLY- 


CEL- U- DEX CORP., srooktyn, N. y. 











CLOYES 


Replacement Parts for Adding, Book- 
keeping, and Calculating Machines 


New (Not + my ~ my and 39-10 Type 


now ready for delivery from steck. Get 
your order ineartly. First come. first served 


Write for our new revised catalog. 
New items, new prices. 


CLOYES GEAR WORKS 


17214 Reseland Rd, N. E.. Cleveland, Ohio 








Ideal BOOK RING 


THAT FLATTENED JOINT is — 
for a purpose—to keep the — & 
PATENTED ways right side up. No need to hunt 
FER. 17,1920 JAM. tt, tOR8 and fumble to find the place where 
mov. 6, 1988 the ring opens, if it’s an Adams ring. 
Here Is the simplest, quickest-operat- 
ing and most satisfactory ring ever 
Seven Sizes — BY of —— — or 
° nders of all sorts. Allows binder or 
inside Diameters: sheets * ly flat a open at any 
” ” point. e enlarg joint, nicely 
yt Py es ove 2 and _—. 7.) a 
axe * r 7 right le up in position to in- 
Ne. 6. % No. 4, 2% stantly unlocked. 
Ne. 6, 8”’ Order through your wholesaler. we sive 
manufacture inexpensive loose lea! metals. 
Ch 


Henry T. Adams Mig. Co. 31,2. fist an. 





Are You Moanting 
Your Own Stencils? 


We can furnish the Buff Manila, Cushioned 
White, and Oiled Tympan Backing Sheets for 
every Stencil Duplicator. Also with everything 
that is needed for MOUNTING and PACKAGING 
stencils. Check your stock now, and place your 
order before prices advance. Write for a copy 
of our new catalogue. 


THE TECHNYGRAPH 


TECHNY, ILLINOIS 





Practical 
Durable 
Beautiful 
Inexpensive 
Profitable 


UTILITY CARD CASES 


Supplied with dealer's imprint line 
Takes all cards—no binding necessary—All sizes. 
Carries one card or a load . . . Good Advertising 
for dealers. Very liberal profit. 
Stationers, Printers and Engravers, write for prices 


A. A. SCHRAMM CO., 113 S. Louise St., Glendale, Calif. 














ALLEN 


WALES 


ADDING MACHINE 
CORPORATION 


515 Madison Ave. NEW YORK CITY 














SERVICE TELEPHONE INDEX 


The best telephone index on the 
market today for the French or 
Cradle phone. It requires no bolts, 
no nuts, no screws. You just slip 
it on. List price 50c each. Write . 
for quantity discount. 


See our display, Booths 72 and 73, 
Palmer House, Chicago, Sept. 27 to 30 


FRANK A. WEEKS MFG. CO. 
311 Broadway, New York City 
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You can Actually Staple 
from 2 sheets up to 

a Pile of Paper 

This Thick (*%" ) 

with the New 


ACME No. 1 


Heavy Duty 
Hand Stapler 
















ACME 
STAPLE 
COMPANY 


1643-1647 Haddon Ave. 
CAMDEN, N. J. 





Sell More 
Hanson 
Scales! 


There is a wide market for 
shipping, postal and air 
mail scales—and there is a 
Hanson for every scale use. 

Hanson scales are me- 
chanically perfect and the 
Hanson merchandising plan 
helps the dealer build 





tir, 
LT ry 
> * 





70 Ib. profitable distribution. Send 
Heavy Duty for Bulletin No. 5. 
Parcel Post 

Scale HANSON SCALE CO. 


Est. 1888 
525 N. Ada St., Chicago 


$17.50 














CLEANERENO 


A Double Action Product 


CLEANS AND RENOVATES 
TYPEWRITERS 


Good Proposition for Dealers 


Liberal Discounts 


CLEANERENO CHEMICAL CO, 
108 W. Lake Street Chicago, Ill. 
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The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24to30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30S. Jefferson St. 


POCKET SEALS 


SPECIMEN IMPRESSION 
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SELL MEILICKE CALCULATORS 
The Modern Method of Figuring 


FREIGHT 


INTEREST, DISCOUNT, LUMBER, COAL, 
AND MANY OTHER CALCULATIONS 


No levers to pull. No 
keys to punch. No tedi- 
ous figuring. No errors. 
Just copy the answers 
tabulated in convenient 
form. Sold on 10 day 
free trial basis. Nation- 
ally advertised! Write 
for details now! 


PAYROLL, 






Simply tip . 
the card a 
and copy 


Meilicke. Systems, Inc 


3468 N. Clark St. 
Chicago, Ill. 








To DOMESTIC and 
FOREIGN DEALERS 


We present the opportunity for real profits when 
in the market for 


Select rough and rebuilt 


TYPEWRITERS @ ADDING, CALCULATING 
and BOOKKEEPING MACHINES 


Our stocks include thousands of machines. Our 
present scale of prices meets all competitive market 
conditions. 

Write for November price list. 


J. S. MORSE TYPEWRITER CO. 


5297 BROADWAY, NEW YORK, U. S. A. 
CABLE: TYPEMORSE, N. Y. 


















Every business needs a 
Every map needs dozens of 
MOORE Maptacks 
For that is the modern way to keep 
a visible geographic record of sales 
activities. And the modern way to 
sell MOORE Maptacks . . . also the 
easiest way ... is to display this at- 
tractive cabinet which will be sent 


errr 

SEED FREE when your jobber gets 
REE your order for Maptacks. 

BEBE 

= MOORE PUSH-PIN CO. 
ec v i factu f Push-Pins 
am cent iio enee and MOORE Pushiess Hangers 
113-125 Berkley St., Phila. 


plete assortment 
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H. A. THE Eradicator for removing ink 


from paper and white clothing, is on sale at all 
Leading Stationers. 


How is YOUR Supply? 


Manufactured for over thirty years by 


H. A. INK 
Eradicator 
Company 


1707 Zerega Ave. 
New York, N. Y. 





Cable: 
"Eradicator" 
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Easy to put in use 
Safe and Secure 
Quick Reference 


F. B. 


LOOSE LEAF 
HOLDER 


Fastens the transferred sheets in a 
neat, com binding, easily 
bandied an i referred to. Accommo- 
dates any size of sheet or distance 
between centers; interchangeable 
posts of various length provide 
capaaty to meet your requirements 
dozen sets, f.0.b. 
$ 3 50 New York. Write for 


sample and details 


F. B. Mfg. Co. 


1228 Intervale Ave. 
NEW YORK, N. Y. 














Efficient and economical. 
Will keep  correspond- 
ence and papers always 
on hand and properly 
arranged. The most ef- 
ficient desk file on the 
market. Made in four 
sizes. A very profitable 
item for stationers. 
















Stanley R.Bristow 
24 Central Ave.West Orange.N. J. 
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A PROFITABLE 
REPEAT ITEM 


Nationally advertised. At- 
tractively packaged. 
Supplied in seven sizes. 
Brush-in-cap can, Half 
Pint, Pint, Quart, Gallon, 
5 Gallon cans and handy 
tube. 
Preferred for over a dec- 
ade for every paper-join- 
ing need in the Home, 
Office, School and Studio. 
Stocked by leading jobbers 


Write for Sample and Dealer’s List 9B 
UNION RUBBER & ASBESTOS CO. 
TRENTON, N. 4. 














Speed-Mo No. 400 FOUNTAIN BRUSH 
and CLEANER 


Unexeelled type cleaner; 
offers dual service in re- 
moving spots from gloves, 
fabrics, ete. Brash and 
refills sell fast; show 
keen profit. 


Write us today. 


RIVET-O 
MFG. CO. 


56 Jason Street 
ORANGE MASS 





Made by makers of the famous Sponge 
Rubber SPEED-MO STAMP PADS 


THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $490 POST FREE 


The most valuable money- 
making volume ever placed 
before the Stationer Trade 
—Contains nearly 200 hints 
in connection with every de- 
partment of your business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equip- 
ment. It is conveniently divided into four sections, as follows 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the mumbers of the pages where the stationer may find sugges 
tions on the particular phase of his business that he may be 
interested in al the lime. The subjects run all the way from 
account books to window dressing and are wrilien in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page. 

—The Newsagent, Bookseller’s Review and 
Stationer’s Gazette. 

It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
welcome 

—The British Printer 


A good idea in itself and admirably carried out. 
-The Stationery Trades Journal 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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DEALERS WANTED 


(One in a territory) 
For a spring cushion 
typewriter key having 
permanent pure white 
characters. You will 
get more key business 
by selling 


MASTER 
SPEED KEYS 


(ne rubber to wear out) 


Write for our interest- 
ing proposition. 


Speed Key Mig. Co., Inc- 
299 Columbus Place 
Brooklyn N. Y. 








YOU'LL NEVER MISS 


A SALE 
in drawing inks if you stock Higgins 
complete palette of colors for here 
is everything every one needs. 
BLACKS American India Inks « WATERPROOR * SOLUBLE 
COLORS ALL WATERPROOF > Yellow - = e Yellow 
Orange Orange Red (Vermilion) (Scarlet) 
Carmine Red - Red Violet ~ Violet . eos ° Tar uoise 
Seagreen «+ Green Leaf + Neutral Tint . hite 
Brick Red Russet . Brown . Indigo 
All in the smart new Higgins bottle, so easy to cork 
and uncork with one hand. 


CHAS. M. HIGGINS & CO., INC. G ~ 
271 NINTH STREET + BROOKLYN, NW. Y. HIG Ih 





















adding » « billing » « 
bookkeeping »« 


calculating machines 
TYPEWRITERS CHECKWRITERS 
OFFICE DEVICES 


Rough and Rebuilt 
Write for Latest Price List 


R, eliable TYPEWRITER & ADDING MACHINE CORP. 


303 W. MONROE ST. CHICAGO, ILL. 


Only = £ 


“T ‘ielétalk 


. can you meet all 


intercommunication cine 


Webster Electric Sound Systems are licensed by agree- 
ment with Electric Research Products, Inc., under pat- 
ents owned by Western Electric Company, Inc., and 
American Telephone and Telegraph Company, Inc. 


WEBSTER ELECTRIC COMPANY 
RACINE, WISCONSIN, U.S.A. © Established 1909 


Export Department: 100 Varick St., New York City Cable Address: ARLAB, N. Y. 














When customers keep coming back for 








more—you have something! 


aes exactly what happens when they get the habit 
of ordering business cards from you, done on Wiggins 
Book Form Card Stock—which fits perfectly in a Com- 
pact Binder. They zip out with perfect edges, and 
there is no waste from pocket wear. 

You will be business ahead if you insist on your 





New York City 
Richard C. Loesch Co 


Pittsburgh printer or engraver using Wiggins Book Form Card Stock 
Chatfleld & Woods Co on your business card orders. Ask any of these paper 
Cineinnati merchants for samples of these cards or cases, or write 
The Chatfield Paper (« to us direct. 
Detroit 


Seaman-Patrick Paper Co The John B. 


Grand Rapids 
Carpenter Pabe Co WIGG | N S Company 


L.. 8. Bosworth Co., Inc 


St. Louis 1162 Fullerton Avenue, Chicago 











THE AMERICAN 
“ IN a 


MODEL 110 
5 MOVEMENTS IN 1 MACHINE 


PRICE $9.00 RETAIL 
WRITE FOR DISCOUNTS 


AMERICAN NUMBERING MACHINE CO. 
BROOKLYN, NEW YORK 

















Tobey Fine Papers, Inc Book Form Cards Compact Binders 








rkiloxes Cit: 






Card-cases, any size, loese-ieat envelopes, punched 
menu covers; fectory record protectors, eg holders, 
bill-fold envelopes, stamp containers, ete. Made of 
acetate (slow-burning) transparen' cellulose. We 
build to fit your particular need. Write us for details. 


MARKILO COMPANY, Mfrs. 
1633c¢ S. Racine Ave. Chicago, U.S A. 












DRY OX ACILS 


ARE SOLD BY OVER 800 OF 
AMERICA’S LEADING 
STATIONERS 


5GRoone 
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Royal Rings the Bell with 
Royal Portable Dealers! 


@ In September, and again in October, Royal 
promised dealers... 


“A new kind of advertising—packed with 
hard-selling—designed, tested, sure to 
bring ‘live’ prospects into your store.” 


The returns are now coming in beyond all expec- 
tations. “Live” leads produced by Royai’s new 
advertising are going out to dealers in every 
section. They, in turn, are pointing to amazing 
successes achieved with these “live” prospects. 
They are backing Royal 100% because they know 
Royal is backing them 100%. 


Christmas Plans Under Way 


GET READY now for an extra-profit Christ- 
. with hard-selling 


mas. Royal is ready.. 


national advertising . . . with one of the most 
unique and effective arrays of point-of-purchase 
material ever offered to the typewriter trade 
—displays, folders, blotters, everything! Royal 


LOOK 1&5 ROYAL 


OFFICE APPLIANCES 





Portable dealers will ‘‘go to town’’—this 
will be the Christmas of all Christmases. 


AND REMEMBER ...in addition to aggressive 
advertising of every kind, plus full dealer cooper- 
ation, Royal gives you the three outstanding 
portables. Each is an exclusive model . . . each is 
priced to include a generous profit margin for 
you ... with an Easy-Pay Plan that really works. 
For full information. ..address, Royal Typewriter 
Company, Inc., 2 Park Avenue, New York City. 
Factory: Hartford, Conn. 
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HE Heyer Line has much to offer you both in 

superior performance and wide variety. For 

only in the Heyer Line will you find a selection 
of Six Different Stencils, a complete assortment of 
Black and Colored Inks and other supplies that will 
so completely cover the requirements of All of your 
duplicator customers. Lettergraph, Mimeograph, 
Neostyle, Rotospeed, Niagara and all other stencil 
duplicator users once introduced to this quality 
line of supplies continue to demand Heyer Quality 
Merchandise because they know that it is standard 
and of constant high quality. Investigate this 
modern and most complete line. Write for addi- 
tional information and prices today! 


CORPORATION-CHICAGO 
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Saleable Portables 
S00 Pitoddced: [vei 4 stint os 











— 
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SS ica 
ALES MANAGES 
UR. CLYDE {TER comP A 
CONGRATS, UNDERWOOE ND ABSOM ABLES © 5 YEAR 
THESE OY pERFORMAN aL EABLE © yNDERROO 
THEY gror PREDT | sPIESS _ pewRITER 
produce? IDA 
onsol "10 
cLEY . 
SEVEN BIG 
TALKING POINTS Chenpion Model. retailing a $64. 
pam pion Model, retailing at $64.50, 

Hatnep from coast to coast as the out- ] New Sealed Action Frame pro- 
standing portable development in years . . . viding quieter epeneicn ead 
with hundreds of Underwood dealers al maximum protection against 
ready on their way toward new highs in dust and injury. 

portable profits the Underwood Type- 2 The Champion Keyboard... 
masters are making new portable history! kinder to typing fingertips... 

Check their features point by point with saves broken fingernails. 


any other portables you have ever known “Tuned to the Fingertips” . . . 
g Pp 


Keep in mind the fact that year by year two adjustment features assure 
supreme ease of touch. 










more Underwoods are produced and sold 





than any other typewriter in the world 100% Typing Visibility. 


— Underwood Typemaster Portable 
5 Complete accessibility to type- Universal Model. retailing at $54.50. 


Undoubtedly you will agree with Dealer 


Spiess of Cleveland that this will be “an bars and ribbon spools. 


DEALERS FIRST: 


In the Underwood Portable sales policy the 
dealer always comes first. Underwood Port 
ables are sold ‘‘over the counter’ through 
authorized Underwood Portable dealers. All 
Underwood promotional activity is designed 
to send customers into the dealer's store 


other Underwood year.’’ Get ready now for a 


a bigger and more profitable Christmas Shifting Device. 






business. Stock the most saleable portables 





7 Back spacer on left hand side 


‘ver Dro > . — 
ever produced. normal typing position. 








Portable Typewriter Division 
UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters, Accounting Machines, Adding Machines Copyright 1937 
Carbon Paper, Ribbons and other Supplies “oe eo ne A 
One Park Avenue New York, N. ¥ nN e rwo O 
Sales and Service Everywhere 


Underwood Filiott Fisher Speeds the World's Business TYPEMASTER PORTABLES 











